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FINANCIAL HIGHLIGHTS

YEAR ENDED DECEMBER 31 2010 2009 2008 2007 2006
(In millions, except per share data)
Results of Operations:
Revenues $14,615 $14,117 $13,247 $14,302 $13,844
Income before income tax $ 2,902 $ 1,730 $ 587 $ 3,194 $ 3,096
Income from continuing operations $ 2,007 $ 1,385 $ 580 $ 2,199 $ 2172
Discontinued operations, net (20) 2) 4,713 901 818
Net income 1,987 1,383 5,293 3,100 2,990
Amounts attributable to noncontrolling interests (699) (819) (763) (612) (503)
Net income attributable to Loews Corporation $ 1,283 $ 564 $ 4,530 $ 2,488 $ 2,487
Income (loss) attributable to:
Loews common stock:
Income (loss) from continuing operations $ 1,307 $ 566 $ (182) $ 1,586 $ 1,672
Discontinued operations, net (19) (2) 4,501 369 399
Loews common stock 1,288 564 4,319 1,955 2,071
Former Carolina Group stock:
Discontinued operations, net 211 533 416
Net income $ 1,288 $ 564 $ 4,530 $ 2,488 $ 2,487
Diluted Net Income (Loss) Per Share:
Loews common stock:
Income (loss) from continuing operations $ 31 $ 1.31 $ (0.38) $ 296 $ 3.02
Discontinued operations, net (0.04) (0.01) 9.43 0.69 0.72
Net income $§ 3.07 $§ 1.30 $§ 9.05 $ 3.65 $ 374
Former Carolina Group stock:
Discontinued operations, net $ - $ - $ 1.95 $§ 491 $§ 446
Financial Position:
Investments $48,907 $46,034 $38,450 $46,669 $52,102
Total assets 76,277 74,070 69,870 76,128 76,898
Debt 9,477 9,485 8,258 7,258 5,540
Shareholders’ equity 18,450 16,899 13,133 17,599 16,511
Cash dividends per share:
Loews common stock 0.25 0.25 0.25 0.25 0.24
Former Carolina Group stock - - 0.91 1.82 1.82
Book value per share of Loews common stock 4451 39.76 30.18 32.42 30.17
Shares outstanding:
Loews common stock 414.55 425.07 435.09 529.68 544.20
Former Carolina Group stock - - - 108.46 108.33

RESULTS OF OPERATIONS

Net income for 2010 was $1.3 billion compared to $564 million in 2009.
Net income in 2010 included total charges of $328 million (after tax and
noncontrolling interests) related to the Loss Portfolio Transfer (LPT)
transaction under which CNA ceded legacy asbestos and environmental
pollution liabilities.

Consolidated income from continuing operations for 2010 was
$1.3 billion or $3.11 per share compared to $566 million, or $1.31 per
share in 2009.

Income from continuing operations in 2010 benefitted from significantly
lower other-than-temporary impairment (OTTI) losses and increased
favorable net prior year reserve development at CNA. These
improvements were partially offset by the LPT transaction and reduced
results at Diamond Offshore reflecting lower utilization rates and the
continued impact of the drilling moratorium in the Gulf of Mexico.
Results for 2009 included a non-cash impairment charge of $660 million

(after tax) related to the carrying value of HighMount’s natural gas and
oil properties. This charge reflected declines in commodity prices.

Net investment gains amounted to $27 million (after tax and
noncontrolling interests) in 2010 compared to net investment losses of
$503 million in 2009. Net investment gains in 2010 were driven by
improvements in capital markets and reflected OTTI losses at CNA of
$136 million (after tax and noncontrolling interests). Net investment
losses in 2009 reflected OTTI losses at CNA of $791 million, which were
driven by reduced valuations for residential and commercial mortgage-
backed securities as well as credit issues in the financial sector, partially
offset by a $217 million realized investment gain from the sale of CNA'’s
common stock holdings in Verisk Analytics, Inc.

Consolidated revenues in 2010 amounted to $14.6 billion, compared
to $14.1 billion in the prior year. At December 31, 2010, the book value
per share of Loews common stock was $44.51 compared to $39.76 at
December 31, 20009.



Loews is a diversified holding company with the flexibility to pursue
investments and acquisitions wherever we see opportunity. Our
corporate structure, combined with our financial strategies, reinforces
our objective of building long-term shareholder value. We maintain three
primary means of achieving superior risk-adjusted returns for our
shareholders: (1) Optimizing our subsidiaries’ operating performance
and capital structure; (2) Making opportune investments and
acquisitions; and (3) Effectively managing and allocating holding
company capital.

Making opportune acquisitions is one of our primary means of building
long-term value for Loews shareholders. We rarely pull the trigger, but
continually review opportunities across many industries and focus
intently on understanding downside risks as well as potential returns.

The common thread connecting all of our investments and acquisitions
over the years is that we saw each as representing attractive value for
Loews shareholders. Specific examples:

- We created a subsidiary in the late 1980s to buy offshore drilling rigs at
the low prices then prevailing. We formed the predecessor to Diamond
Offshore with these initial rigs and, in 1995, took the company public.

- We acquired Texas Gas Transmission in 2003 during a period when
several owners of natural gas pipelines were experiencing financial
distress. One year later we acquired Gulf South Pipeline, a strategic fit
with Texas Gas, and in 2005 we contributed both companies to
Boardwalk Pipeline, a newly created master limited partnership.
Boardwalk Pipeline completed an initial public offering in late 2005,
while we retained complete ownership of the general partner.

- Our most recent acquisition took place in 2007 when we formed a new
subsidiary, HighMount Exploration & Production, which purchased
natural gas assets from Dominion Resources.

Attractive acquisition opportunities arise sporadically, which is fine with
us. In the meantime, we feel no pressure to act and are comfortable
maintaining substantial holding company cash and investments, which
position us to move decisively when opportunities do arise.

We do not sit still while seeking acquisitions, however. We continue to
pursue other means of building value for shareholders by helping our
subsidiaries achieve their strategic and financial goals, by prudently
managing the holding company’s investment portfolio, and by engaging
in capital markets activities, including share repurchases, that serve the
interests of our shareholders.

CNA FINANCIAL

One of the largest commercial property

A worldwide deepwater driller, with

& casualty insurance companies in the 46 offshore drilling rigs.
United States.

NYSE SYMBOL CNA DO

OWNED 90% 50.4%
INDUSTRY Commercial Property & Casualty Insurance Offshore Drilling
CEO Thomas F. Motamed Lawrence R. Dickerson
WEBSITE WWW.Cha.com www.diamondoffshore.com
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AT LOEWS CORPORATION, OUR OBJECTIVES

AND APPROACH TO BUSINESS DO NOT
FLUCTUATE FROM YEAR TO YEAR. OUR
ULTIMATE OBJECTIVE — TO BUILD LONG-
TERM VALUE FOR OUR SHAREHOLDERS —
HAS BEEN UNCHANGED FOR OVER 50 YEARS.
OUR APPROACH IS FOUNDED ON THE CORE
PRINCIPLES OF VALUE INVESTING.




SUM OF THE PARTS

MARKET VALUATIONS

Our stake in publicly traded subsidiaries totaled
$15.7 billion, or $38 per Loews share, based on
closing stock prices on February 23, 2011.

NON-PUBLIC SUBSIDIARIES

HighMount
Loews Hotels

Boardwalk Pipeline General Partner

OTHER ASSETS

Cash and Investments
Boardwalk Pipeline Class B Units
and Subordinated Debt

PUBLIC SUBSIDIARIES

Common Shares Owned by Loews
CNA: 242.4 million
Diamond Offshore: 70.1 million
Boardwalk Pipeline: 102.7 million



g ™ THE AVAILABILITY OF PUBLIC
L}

wmssmmmw MARKET PRICES FOR THREE

OF OUR BUSINESSES HELPS INVESTORS

DETERMINE AN ESTIMATED VALUE FOR

LOEWS COMMON STOCK. WE BELIEVE,

HOWEVER, THAT LOEWS’S TRUE VALUE IS

MORE THAN JUST THE SUM OF ITS PARTS.



INVESTMENT PRINCIPLES

MANAGE CONSERVATIVELY

We make certain that each subsidiary
understands our conservative and long-term
approach to creating shareholder value.

MAINTAIN LIQUIDITY

Alarge position of cash and investments

has not always been fashionable, but it has

enabled Loews to seize opportunities and
to assist subsidiaries.

OWN SOLID ASSETS

We have historically acquired companies with
substantial capital or financial assets that offer
products and services for which there is
enduring, if sometimes cyclical, demand.

MANAGE THROUGH BUSINESS CYCLES

We view our subsidiaries as long-term holdings that
can yield attractive returns over a cycle,
enhanced by well timed capital spending.



OUR COMMONSENSE INVESTING
PRINCIPLES ARE UNWAVERING. WE

MANAGE OUR BUSINESSES, INVESTMENTS,
AND ACQUISITIONS IN A CONSERVATIVE
MANNER. THIS PERSPECTIVE HELPS US TO
UNDERSTAND AND ADDRESS DOWNSIDE RISKS
AS WELL AS UPSIDE POTENTIAL.



50 YEAR TOTAL RETURN
VALUE OF $1 INVESTED IN 1960 IN THE S&P 500 VS. LOEWS

(Total Return from December 31, 1960 to December 31, 2010)
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$97 $3,300

S&P 500 VALUE LOEWS VALUE IN 2010
IN 2010

$1 invested in $1 invested in
the S&P 500 in 1960 Loews Common Stock in 1960
S&P 500 Average Loews Average

Annual Total Return: 9.6% Annual Total Return: 17.6%



" ¢:: LOEWS HAS PROVIDED SUPERIOR

SHAREHOLDER RETURNS. WE
BELIEVE THAT TAKING THE LONG-TERM
VIEW RATHER THAN FOCUSING ON RESULTS
FOR ANY PARTICULAR QUARTER OR YEAR
ULTIMATELY PROVIDES OUR SHAREHOLDERS

WITH GREATER REWARDS.



SHARES OUTSTANDING SINCE 1971

(adjusted for splits)

]3 billion 3 million

DECEMBER 31, 1971 FEBRUARY 23, 2011



‘ OUR HISTORY OF SHARE REPURCHASES
ENHANCES THE LONG-TERM VALUE OF
LOEWS COMMON STOCK. BUYING BACK OUR
SHARES OVER THE PAST FOUR DECADES HAS
BENEFITED OUR SHAREHOLDERS BY GIVING
THEM AN INCREASED STAKE IN LOEWS.



HOLDING COMPANY CASH AND INVESTMENTS VS. DEBT
(as of December 31, 2010)

$4.64 vilion $0.87 billion

CASH & INVESTMENTS DEBT




WE MAINTAIN SUBSTANTIAL LIQUIDITY,
e WHICH ALLOWS US TO ACT SWIETLY
WHEN THE TIME IS RIGHT. STRONG CASH
FLOW AND LOW DEBT LEVELS ENABLE US
TO MEET OUR OBLIGATIONS AND TO TAKE

ADVANTAGE OF OPPORTUNITIES.
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2010 DIVIDENDS AND INTEREST RECEIVED FROM SUBSIDIARIES

| $276 million

r.d

BOARDWALK PIPELINE

$76 million

CNA FINANCIAL

$3 68 million

DIAMOND OFFSHORE



\ OUR SUBSIDIARIES GENERATE
% SIGNIFICANT CASH FLOW, WHICH GIVES
US THE LIQUIDITY TO TAKE ADVANTAGE OF
OPPORTUNITIES. IN 2010 OUR SUBSIDIARIES

PAID LOEWS TOTAL DIVIDENDS AND INTEREST
OF $720 MILLION.
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STRATEGIC VISION

STRENGTH VALUE
Our balance sheet strength positions us We employ a philosophy
to withstand adversity and to capitalize of value investing.

on opportunities when they arise.

{ i ¢t N BR

OPPORTUNITY

Our approach is to purchase assets
at a discount to their inherent value.



’ OUR STRATEGIC VISION KEEPS US
ﬁ N GROUNDED AND FOCUSED ON THE LONG
TERM. LOEWS’S MANAGEMENT PHILOSOPHY IS
BUILT ON A FOUNDATION OF STABILITY AND
STRENGTH. OUR STRATEGY HAS ALWAYS BEEN
TO PURSUE PRUDENT GROWTH AND CREATE
LONG-TERM VALUE FOR OUR SHAREHOLDERS.

15



OFFICE OF THE PRESIDENT (FROM LEET TO RIGHT)

Andrew H. Tisch Co-Chairman of the Board, and Chairman of the Executive Committee
James S. Tisch President and Chief Executive Officer
Jonathan M. Tisch Co-Chairman of the Board, Chairman and Chief Executive Officer Loews Hotels



LETTER TO OUR SHAREHOLDERS AND EMPLOYEES

LOEWS POSTED GOOD OPERATING RESULTS IN
2010 AND, DESPITE THE FEEBLE ECONOMIC
RECOVERY IN THE UNITED STATES, ENDED THE
YEAR IN STRONG FINANCIAL SHAPE. DURING
THE YEAR, OUR HOLDING COMPANY CASH
AND INVESTMENTS GREW TO MORE THAN
$4.6 BILLION FROM $3.0 BILLION AT THE END
OF 2009. IT MIGHT SEEM UNCONVENTIONAL
TO BEGIN OUR SHAREHOLDER LETTER WITH
THIS STATISTIC RATHER THAN EARNINGS
PER SHARE OR NET INCOME, BUT IN OUR
VIEW, THE ABILITY TO GENERATE CASH IS AN
EXCELLENT MEASURE OF FINANCIAL HEALTH
AND SUCCESS.

17



REVENUES (IN BILLIONS) TOTAL ASSETS (IN BILLIONS)

06 07 08 09 10 06 07 08 09 10
‘l 14.] $14.6 ‘A 741 $76.3

INCOME (LOSS) FROM
CONTINUING OPERATIONS PER BOOK VALUE PER SHARE
SHARE OF LOEWS COMMON STOCK OF LOEWS COMMON STOCK
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Maintaining a strong and liquid balance sheet has served us well over
many years by allowing us to move rapidly to take advantage of
opportunities such as acquisitions and share repurchases, as well as
to invest in our existing subsidiaries. We recognize that Loews is not
alone in being awash in liquidity— U.S. corporations are currently
holding a record level of cash and equivalents. What distinguishes
Loews from many other companies, however, is that our cash is
readily accessible—it is not trapped offshore nor is it encumbered.

As much as we value the flexibility that a surplus of cash provides, we
do not consider it to be a permanent holding. We continually evaluate
opportunities but feel no pressure to invest, even if low interest rates
have resulted in uninspiring returns on our cash portfolio. More often
than not, the return on our periodic investments more than adequately
compensates us for the intervening periods of lower returns.

IN ANY GIVEN YEAR, LOEWS’S BALANCE
OF CASH AND INVESTMENTS MIGHT
FLUCTUATE, BUT OUR ONGOING GOAL
IS TO DEPLOY CAPITAL IN WAYS THAT
ULTIMATELY CREATE ENDURING VALUE

FOR SHAREHOLDERS.

Our restraint served us well this past year, as it was a challenging
environment in which to find investments meeting our financial
criteria. Private equity firms have large sums of capital that they
are eager and motivated to put to work, and historically low interest
rates have adjusted downward the return requirements for most
investors in search of yield. In any given year, Loews’s balance of cash
and investments might fluctuate, but our ongoing goal is to deploy
capital in ways that ultimately create enduring value for shareholders.

In keeping with our long-held strategy of repurchasing our common
stock at prices below our view of its intrinsic value, we repurchased
11 million shares during the year, or nearly 2.6 percent of shares
outstanding, at an aggregate cost of $405 million.
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Dividends and interest received by Loews from three of our
subsidiaries — Boardwalk Pipeline, CNA Financial, and Diamond
Offshore —totaled $720 million in 2010. We received another
$1.0billion from CNA when it redeemed the remaining preferred stock
that we had purchased from CNA in 2008 to provide capital support
during the financial crisis. Additionally, our holding company portfolio
of cash and investments generated a net gain, including interest and
dividends, of $187 million.

For 2010, net income increased to $1,288 million from $564 million in
the prior year, reflecting growth at Boardwalk Pipeline and steady
performance at CNA. We also experienced some ongoing challenges
in the respective industries of Diamond Offshore, HighMount E&P,
and Loews Hotels. But our results for 2010 and 2009 also included
some significant charges (after tax and noncontrolling interest): in
2010, a charge of $328 million related to CNA’s Loss Portfolio Transfer
transaction, and in 2009, a non-cash charge of $660 million at
HighMount related to the carrying value of natural gas and oll
properties as well as other-than-temporary impairment charges of
$791 million at CNA.

DIAMOND OFFSHORE

Diamond Offshore had no involvement with the blowout of BP
plc’s Macondo well on April 20, 2010, but along with the entire
offshore drilling industry, it has suffered the consequences of the
ensuing drilling moratorium in the U.S. Gulf of Mexico (“GOM").

On May 30, 2010, the U.S. government declared a six-month
moratorium on drilling activity in the GOM at water depths greater
than 500 feet, and subsequent rules effectively prohibited most
offshore drilling. After much legal wrangling, the Department of the
Interior officially lifted the moratorium on October 12, 2010, but the
imposition of comprehensive new regulations has been tantamount
to a de facto drilling ban. Diamond’s customers must obtain a permit
from the Bureau of Ocean Energy Management, Regulation and
Enforcement (‘BOEMRE”) before drilling operations can commence,
and since the moratorium was first declared, the BOEMRE has been
slow to issue new permits.

Regulatory uncertainty in the GOM has forced drillers, including
Diamond Offshore, to look for opportunities to move rigs to
international markets in order to keep them employed. Since the onset
of the moratorium, Diamond Offshore has mobilized two
semisubmersibles, one to West Africa and one to Egypt, and has idled
a number of other rigs. In the years preceding the Macondo incident,



Diamond had already implemented a significant strategic
repositioning of its semisubmersible fleet from the GOM to
international markets. As a result of these efforts, and the departure of
additional rigs in 2010, Diamond has only three semisubmersible rigs
and two jack-up rigs operating in U.S. waters. Despite its reduced
exposure to the U.S. market, Diamond’s results for the second half
and the full year were negatively impacted by the drilling moratorium’s
effects on average utilization and dayrates.

Given ongoing demand for oil and the industry’s continuing success
in finding significant hydrocarbon reserves in ultra-deep waters,
Diamond remains optimistic about the long-term prospects for
offshore drilling in international deepwater markets. Diamond has
ordered two new-build ultra-deepwater drillships, the Ocean
BlackHawk and Ocean BlackHornet, which are scheduled for delivery
in 2013. These two drillships will be completed at costs significantly
lower than the peak prices seen just a few years ago.

CNA FINANCIAL

In 2010, CNA improved its operating results and strengthened its
balance sheet. A cornerstone of its balance sheet strength is a
disciplined approach to reserving, as evident in CNA's sixteenth
consecutive quarter of favorable prior year reserve development in its
core Property & Casualty Operations.

CNA continues to make progress on its strategic priorities to drive top
and bottom line growth by: (i) developing and deepening expertise in
targeted industry segments, (ii) managing the mix of business to
improve profitability, and (iii) extending its geographic reach. In
support of these goals, CNA has continued to emphasize disciplined
risk selection and pricing, while also building a more effective field
organization by opening more branch offices, upgrading field
leadership, and strengthening relationships with agents and brokers.

All of these actions are intended to drive more profitable business to
CNA, and the early returns on these investments are encouraging. In
Commercial Insurance, CNA achieved rate increases and increased
new business in growth areas such as technology and manufacturing.
In Specialty Insurance, CNA continued to perform at a very high level
while also delivering new business in its growth areas.

CNA has made significant progress in improving its financial strength
and stability. In the third quarter, CNA ceded its exposure to legacy
asbestos and environmental pollution liabilities through a Loss
Portfolio Transfer reinsurance transaction with National Indemnity

Company, a subsidiary of Berkshire Hathaway. The transaction
substantially mitigated the risk and volatility from these legacy
liabilities in CNA’s runoff operations.

As mentioned earlier, CNA redeemed the remaining $1.0 billion of the
$1.25 billion of senior preferred stock purchased by Loews in
November 2008. The redemption of the senior preferred stock,
combined with CNA's overall financial position and results, enabled
CNA'’s board of directors to declare a quarterly common dividend of
$0.10 per share in February 2011. This action will deliver cash to CNA’s
shareholders, including roughly $24 million to Loews in the first
quarter of 2011.

WHILE WE ARE NOT IMPERVIOUS TO THE
STATE OF THE ECONOMY, OUR COMPANY’S
STRUCTURAL DIVERSIFICATION, LIQUID
BALANCE SHEET, AND CONSERVATIVE
CAPITAL STRUCTURE POSITION LOEWS TO

RIDE OUT DIFFICULT PERIODS.

We feel confident in the quality of CNA’s balance sheet, reserves, and
capital position. In February 2011, CNA completed a $400 million debt
offering, with the proceeds used to retire senior notes due in August of
this year. CNA does not have any other significant debt maturing until
December of 2014.

OTHER SUBSIDIARIES
Below are some 2010 operational highlights for our other
three subsidiaries.

- HighMount named Steve Hinchman as its new Chief Executive
Officer. Steve's leadership and experience will be of great value to
HighMount, given the challenging operating environment in the
E&P sector stemming from weak natural gas prices. To better
position itself to succeed in this environment, HighMount sold non-
core assets in Alabama and Michigan and used the net proceeds
of approximately $500 million to reduce its outstanding term loan to
approximately $1.1 billion. Going forward, HighMount will focus on



improving the performance in its core business and growing its
asset base—both organically and through acquisitions.

- Boardwalk Pipeline increased its operating revenues as its pipeline
expansion projects came fully online. Boardwalk received regulatory
approvals to operate all of its major expansion projects at their full
design capacities and also completed a number of compression
projects to further increase pipeline transmission capacity.

- Loews Hotels saw signs of improvement, but recovery in the lodging
industry continues to be slow. Revenue per available room increased
by 10 percent versus 2009, but this represents a 19 percent decline as
compared to 2008. Loews Hotels opened one new property — the
414 room Loews Atlanta Hotel — during 2010.

2011 OUTLOOK

Though the U.S. economy has shown some signs of improvement, we
remain cautious about the future. Persistently high unemployment,
government budget crises at all levels, and a glut of unsold housing
inventory represent just a small sampling of potential impediments to
the health of the economy. These concerns, however, are not cause for

Sincerely,

i
Vg
~
James S. Tisch

Office of the President
February 23, 2011

1“4 /J.ﬂ,_;

Andrew H. Tisch
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worry with respect to Loews. While we are not impervious to the state
of the economy, our company’s structural diversification, liquid
balance sheet, and conservative capital structure position Loews to
ride out difficult periods—as well as take advantage of opportunities
that may present themselves. Each of our subsidiaries is affected
differently by factors in the economy and each is able to carve out a
growth strategy in its own industry. What our subsidiaries all share is
our conservative, long-term approach to building shareholder value.

Our patient, value-oriented approach has worked well over the years.
Over the past 50 years, Loews has delivered an average annual total
return of 17.6 percent, versus 9.6 percent for the S&P 500 Index. While
we cannot promise comparable returns in the future, we believe we
can generate value for all shareholders by focusing on the long term.

We would like to thank our employees, directors, and the employees of
our subsidiaries for their contributions over the past year to the
success of Loews. We are grateful for your support as we endeavor to
continue creating value over the long term.

/ Jonathan M. Tisch



OUR SUBSIDIARIES PLAY AN INTEGRAL PART

IN THE ONGOING CREATION OF WEALTH FOR

LOEWS SHAREHOLDERS. THE FOLLOWING
SECTION LENDS PERSPECTIVE TO THEIR
CONTRIBUTIONS TO LOEWS IN 2010.




CNA

CNA MADE SIGNIFICANT STRIDES IN
IMPROVING ITS FINANCIAL STABILITY
AND EARNINGS OUTLOOK, INCLUDING
A MILESTONE TRANSACTION AS THE
COMPANY CEDED ITS LEGACY ASBESTOS AND
ENVIRONMENTAL POLLUTION LIABILITIES

THROUGH A REINSURANCE AGREEMENT.

CNA FINANCIAL
(FOR THE YEAR ENDED DEC 31, 2010)

operating income $ 660 million

net income $ 690 million

P&C operations net
written premiums $5,899 million

employees 8,000

RESULTS

- Net income was $690 million in 2010, compared with $419 million in 2009.
The 2010 results include a $365 million charge associated with a reinsurance
transaction to cede legacy asbestos and environmental pollution liabilities
to National Indemnity Company. Net income was $1.1 billion before the
impact of this transaction, for a return on equity of 9.6%.

- CNA’s core Property & Casualty Operations had a 2010 combined ratio of
94.8 percent, equaling its best in 10 years. Net written premiums decreased
3 percent, as adjusted to exclude the impact of the 2010 sale of an Argentine
workers’ compensation operation.

- The company finished the year with a very strong balance sheet and capital
position. Book value per common share increased 13% to $40.70 at year-end
2010. CNA redeemed the remaining $1.0 billion of the $1.25 billion of senior
preferred stock sold to Loews in 2008.

KEY DRIVERS

- The improvement in CNA's results was driven by continued favorable prior
year loss reserve development, and significantly lower realized investment
losses in 2010 than in 2009.

- Lower premium volume reflects pricing and underwriting actions to improve
the profitability of CNA’s Commercial Insurance business. Premiums
were also pressured by reduced exposures and return premiums due to
economic conditions.

- CNA increased the efficiency of its corporate center functions and invested
in new field offices and additional underwriting positions. The investments
have begun to translate into improved pricing and more new business in
targeted areas.

LOOKING AHEAD
- While competitive conditions are expected to persist in 2011, CNA is well
positioned to continue improving its financial stability and operating results.
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AFTER A TUMULTUOUS YEAR IN THE
OFFSHORE DRILLING INDUSTRY, DIAMOND
REMAINS CONFIDENT IN THE HEALTH
OF ITS BUSINESS AND THE STRENGTH OF
ITS COMPANY. REFLECTING THIS VIEW, IN
EARLY 2011 DIAMOND PLACED ORDERS
FOR TWO NEW-BUILD ULTRA-DEEPWATER
DRILLSHIPS — THE OCEAN BLACKHAWK

AND OCEAN BLACKHORNET.

DIAMOND OFFSHORE
(FOR THE YEAR ENDED DEC 31, 2010)

total revenue $3,323 million
net income $ 955 million
offshore drilling rigs 46

employees 5,300

DIAMOND

RESULTS

- Diamond Offshore reported revenue of $3.3 billion and earnings of
$955 million in 2010 — the third most profitable year in the Company’s
history. The strategy to diversify the fleet internationally in recent years helped
Diamond enter 2011 with over $6.6 billion in contract backlog, and almost
90 percent of its deepwater fleet fully committed for the year.

KEY DRIVERS

- In April 2010, the industry experienced the first major domestic offshore drilling
incident in over 40 years, the tragic Macondo explosion and oil spill in the U.S.
Gulf of Mexico. While the incident did not involve Diamond Offshore personnel
or equipment, it had an immediate impact on the company and the offshore
drilling industry and resulted in a de facto ban on U.S. deepwater drilling.

- With activity severely curtailed in the U.S. Gulf of Mexico, Diamond has been
proactive in securing opportunities in other markets.

- Most of Diamond’s rigs are located in international markets. The greatest
concentration is in Brazil, where it operates 16 rigs, the largest presence of any
offshore drilling contractor.

- Growing demand for energy in emerging economies such as China and India
helped sustain oil prices in the mid $70s per barrel, which enabled the market
to absorb new-build capacity in 2010 while sustaining dayrates.

LOOKING AHEAD
- Crude oil opened 2011 at approximately $90 per barrel, which is generally
sufficient to stimulate growth in exploration activity.

- We are no longer at the peak dayrates achieved during the recent up-cycle. But
with a strong contract backlog and a highly competitive fleet, Diamond
Offshore is positioned to participate fully in the continuing strength of the
offshore drilling market.



@IGHMOUNT

EXPLORATION & PRODUCTION LLC

IN 2010, HIGHMOUNT CONTINUED TO
FOCUS ON STRENGTHENING ITS POSITION
IN UNCONVENTIONAL RESOURCES IN U.S.
ONSHORE DEVELOPMENT. THIS FOCUS
INCLUDED OPTIMIZING DEVELOPMENT
OF ITS NATURAL GAS RESOURCES IN THE
SONORA FIELD, LOCATED IN THE PERMIAN
BASIN IN WEST TEXAS, AND CONTINUED
TESTING AND REFINEMENT OF NEW
COMPLETION TECHNOLOGIES IN EXISTING

UNCONVENTIONAL PLAYS.

HIGHMOUNT EXPLORATION
AND PRODUCTION
(FOR THE YEAR ENDED DEC 31, 2010)

total revenue $453 million
net proved reserves 1.3 Tcfe
proved developed reserves 78.2%
net natural gas producing wells 5,800
average daily Permian production 190 MMcfe
employees 400

RESULTS

- Completed a 200 well drilling program in the Sonora Field, utilizing services
negotiated with major vendors and suppliers under attractive terms
compared to market rates.

- Started a second drilling program in mid-2010 after negotiating similarly
attractive terms with service providers.

- Explored new technologies to complement and enhance drilling and
completion activities.

- Initiated testing and evaluation of the Wolfcamp Shale formation across
HighMount's greater than 600,000 acre position in the Sonora Field.

- Completed the sale of assets in Michigan and Alabama. These assets
represented approximately 17 percent of HighMount'’s total proved reserves
as of December 31, 2009, and were sold to focus HighMount on the Sonora
Field, pay down debt, and situate the company to take advantage of future
growth opportunities.

KEY DRIVERS

- HighMount’s unique position in the Sonora Field, along with favorable
contracts negotiated with service providers, continued to support profitable
drilling programs during 2010.

- $500 million of net proceeds from the sale of assets in Michigan and Alabama
were used to reduce HighMount’s outstanding debt under its term loans.

LOOKING AHEAD
- HighMount will focus on exploring for more liquids rich resources in its
existing leaseholds.

- The company will optimize its base business in the Sonora Field while
exploiting future growth opportunities through the expanded use of
technology and resources.

- HighMount will pursue timely, attractive unconventional acquisitions, as well
as seek more liquids rich assets to complement and diversify its existing
resource base.
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BOARDWALK

000

PIPELINE PARTNERS

A SIGNIFICANT PORTION OF BOARDWALK’S
REVENUES STEM FROM CONTRACTS UNDER
WHICH CUSTOMERS PAY TO RESERVE
TRANSPORTATION AND STORAGE CAPACITY,
REGARDLESS OF ACTUAL UTILIZATION.
IN 2010, APPROXIMATELY 78 PERCENT OF
BOARDWALK’S REVENUES WERE DERIVED

FROM THESE CAPACITY RESERVATION

CHARGES.
BOARDWALK
(FOR THE YEAR ENDED DEC 31, 2010)
total revenue $1.117 million
average daily throughput 6.8 Bcf
total miles of pipeline 14,200
underground storage fields n
employees 1,100

RESULTS
- Revenues for 2010 increased 23 percent versus the prior year to $1.1 billion,
and net income for 2010 increased 78 percent to $289 million.

- Distributable cash flow increased 43 percent versus the prior year to
$448 million.

KEY DRIVERS
- Completed the Gulf Crossing, Fayetteville, and Greenville compressor
projects, which increased capacity on each of these systems.

- Ended 2010 with all of its major expansion projects in service and operating at
their design capacities.

- Increased gas transportation revenues from the expansion projects were partly
offset by lower interruptible and short-term firm transportation revenues due
to reduced price spreads between locations on the pipeline systems.

LOOKING AHEAD
- Boardwalk will seek expansion projects and/or acquisitions meeting an
acceptable risk return profile.

- Boardwalk will improve its system and service flexibility to capture market
share in areas where its assets are underutilized.

- The trend in conversion of legacy power generation facilities from coal to
natural gas should create an opportunity for revenue growth.



THE HOTEL INDUSTRY IS EXPECTED TO
TURN THE CORNER IN 2011: A RECOVERING
ECONOMY, PENT-UP DEMAND, AND VERY
LIMITED NEW SUPPLY IN THE LUXURY AND
UPPER UPSCALE SPACE SHOULD CREATE AN
ENVIRONMENT WHERE MEANINGFUL RATE

AND REVPAR GROWTH CAN BE ACHIEVED.

LOEWS HOTELS
(FOR THE YEAR ENDED DEC 31, 2010)

total revenue $308 million
hotels 18
guest rooms 8,134
employees 3,400

5
LOEWS

HOTELS « RESORTS

RESULTS
- Loews Hotels achieved strong RevPAR growth of 9.9 percent: $148 in 2010 as
compared to $135 in 2009.

- Net income was $1 million in 2010 as compared to a net loss of $34 million in
2009, which included after tax impairment charges of $28 million.

- A shared services center was opened in Nashville, Tennessee to consolidate
accounting, purchasing, and the reservations function. This investment in the
company’s operating platform has already resulted in efficiencies at
the hotels as well as advancing brand goals of improving consistency in the
customer experience.

- The Loews Atlanta hotel opened in April 2010 and has quickly become the
premier hotel in Midtown Atlanta.

KEY DRIVERS

- After enduring 18 months of consecut