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OR
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Act.
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Cautionary Note on Forward-Looking Statements

For purposes of this Annual Report, the terms “@a¢we,” “us” and “our” refer to Oracle Corporath and its consolidated subsidiaries. This
Annual Report on Form 10-K contains statementsdhanot historical in nature, are predictive itune, or that depend upon or refer to future
events or conditions or contain forward-lookingataents within the meaning of Section 21 of theuifes Exchange Act of 1934, as
amended, and the Private Securities Litigation RefAct of 1995. These include, among other thisggtements regarding:

* Oour expectation to continue to acquire companiesjyrcts, services and technologi

 our intention that our direct sales force will gglbportionately more of our hardware systems petsdin the future
» continued realization of gains or losses with respe our foreign currency exposur:

* our expectation that our software busir total revenues generally will continue to incre:

 our belief that software license updates and prosiugport revenues and margins will grc

* our expectation that our hardware business wiltioae to add a significant amount of revenues aqeteses to our results
operations in comparison to our historical opertiesults:

 our belief that our acquisition of Sun and the sy expansion and enhancement of our customex dag services offerings will
increase our revenues and expen

» our international operations providing a significportion of our total revenues and expen
* our expectation to continue to innovate and iniresava technology

* our expectation to continue to make significanestments in research and development and relabeidigropportunities, includir
those related to hardware products and serv

» our expectation to grow our consulting revent
« the sufficiency of our sources of fundir

 our belief that we have adequately provided for masonably foreseeable outcomes related to owudits and that any settlem:
will not have a material adverse effect on our ctidated financial position or results of operat¢

* our expectation to continue paying comparable ditends on a quarterly bas

* our expectation that seasonal trends will continuescal 2012;

 our intention to focus our efforts on renewing dceg hardware systems support contra

» our expectation of incurring the majority of then@ning expenses pursuant to the Sun Restructiisug through fiscal 201:

as well as other statements regarding our futuesatipns, financial condition and prospects, argli®ss strategies. Forward-looking
statements may be preceded by, followed by or dethe words “expects,” “anticipates,” “intendsgldns,” “believes,” “seeks,” “estimates,”
“will,” “is designed to” and similar expressions.a/¢laim the protection of the safe harbor for favkboking statements contained in the
Private Securities Litigation Reform Act of 1995 #il forward-looking statements. We have basedeHerward-looking statements on our
current expectations and projections about futwesnts. These forward-looking statements are subjetsks, uncertainties and assumptions
about our business that could affect our futureltesind could cause those results or other outsdamdiffer materially from those expressed
or implied in the forward-looking statements. Fastiat might cause or contribute to such diffeesniaclude, but are not limited to, those
discussed in “Risk Factors” included elsewheréiig Annual Report and as may be updated in filiwgsmake from time to time with the
Securities and Exchange Commission (the SEC), dimefuthe Quarterly Reports on Form 10-Q to be fidgdis in our fiscal year 2012, which
runs from June 1, 2011 to May 31, 2012.
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We have no obligation to publicly update or re\assy forward-looking statements, whether as a reguiew information, future events or
risks, except to the extent required by applicalleurities laws. If we do update one or more fodAlaoking statements, no inference shoul
drawn that we will make additional updates withpexs to those or other forward-looking statemeNesy information, future events or risks
could cause the forward-looking events we discnghis Annual Report not to occur. You should rlacp undue reliance on these forward-
looking statements, which reflect our opinions cayof the date of this Annual Report.

2



Table of Contents

PART |
ltem 1. Business
General

We are the world’s largest enterprise software comy@and a leading provider of computer hardwareyets and services. We develop,
manufacture, market, distribute and service databad middleware software; applications softwanel lzardware systems, consisting
primarily of computer server and storage produdts. products are built on industry standards aedeagineered to work together or
independently within existing customer informatitechnology (IT), including private and public cloadmputing, environments. We offer
customers secure, reliable, and scalable integsmtftebare and hardware solutions that are desigmedprove business efficiencies and more
easily adapt to an organizatisninique needs, at a lower total cost of ownerdhipseek to be an industry leader in each of tkeifp produc
categories in which we compete and to expand iat and emerging markets.

We believe our internal growth and continued inrimrawith respect to our software, hardware andises businesses are the foundation of
our longterm strategic plans. An important element of aantmued innovation and product strategy is to fothe engineering of our hardwi
and software products to make them work togetheeratiectively and deliver improved computing penfiance, reliability and security to our
customers. Our Oracle Exadata Database Machin®eamde Exalogic Elastic Cloud products exemplifis thirategy and are currently two of
our most important products. Both products comisigrain of our hardware and software offeringsrtovigle an engineered system that
increases computing performance relative to ourpsgitors’ products, creating time savings and oji@mal cost advantages for our customers.
In fiscal 2011, 2010 and 2009 we invested $4.500i/I$3.3 billion and $2.8 billion, respectively, iesearch and development to enhance our
existing portfolio of products and services andéwelop new products and services.

We also believe that an active acquisition progiman important element of our corporate strategiy strengthens our competitive position,
enhances the products and services that we cantoffeistomers, expands our customer base, progigeger scale to accelerate innovation,
grows our revenues and earnings, and increasdgesider value. In recent years, we have investidé of dollars to acquire a number of
companies, products, services and technologiestithto, are complementary to, or have otherwisamced our existing offerings. We expect
to continue to acquire companies, products, sesvael technologies in furtherance of our corpostietegy.

Oracle Corporation was incorporated in 2005 aslaWwsre corporation and is the successor to op@baginally begun in June 1977.

Software, Hardware Systems and Services

We are organized into three businesses—softwardwaae systems, and services—which are furtheddd/into seven operating segments.
Our software business is comprised of two operaggments: (1) new software licenses and (2) softligense updates and product support.
Our hardware systems business consists of two tipgisegments: (1) hardware systems products grita(@ware systems support. Our
services business is comprised of three operadiggents: (1) consulting, (2) Cloud Services ande(Bjcation. Our software, hardware
systems, and services businesses represented 888pathd 13% of our total revenues, respectivelfistal 2011 and 77%, 9% and 14%,
respectively, in fiscal 2010. Prior to our acqudsitof Sun Microsystems, Inc. (Sun) in January 2@1®did not have a hardware systems
business. Our software and services businessessmpied 81% and 19% of our total revenues, respégtin fiscal 2009. See Note 16 of
Notes to Consolidated Financial Statements fortamdil information related to our operating segrse

Our software, hardware systems, and services lasg#agrovide the products and services necessarg t@rious IT environments, including
cloud computing environments. Cloud computing eswinents provide on demand access to a shared poaimputing resources in a self-
service, dynamically scalable manner, deliveringaatiages in speed and efficiency. Cloud computamydvolved from technologies and
services that Oracle has provided for many yeacdding clustering, server virtualization, Servideiented Architecture (SOA) shared
services and large-scale management automationd@lmmputing environments may be
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deployed as “private” clouds or “public” cloudsi\Rite clouds are exclusive to a single organizatiBablic” clouds are used by multiple
organizations on a shared basis and hosted andgedua a third party service provider.

Our cloud computing strategy is broad and comprsikierto provide customers with choice and a pragmasdmap for adopting cloud
computing. We provide enterpriggade software and hardware products and senacdsth private and public clouds, including thédaing
examples:

For private clouds:
» Oracle Applications software runs on a stanc-based, shared and dynamically scalable Oracleophat

» Oracle Fusion Middleware and Database software eagiheered systems enable customers to consoéigsting Oracle and thir
party applications, and more efficiently build napplications; an

» Oraclé's servers, storage and networking hardware, viratédn and operating system software, and engategystems enahb
customers to run their software applications omesdh&iardware

For public clouds:

» Oracle Cloud Services offer a variety of Oracle kggiions and technology with a choice of deploytmaodels, including
managed hosting services and subscri-based software offering

» Oracle Applications, Fusion Middleware, Databagerating systems and virtualization software presititat customers can dep
in public clouds; ani

» Oracle Fusion Middleware and Database software gagtheered systems for independent software vehfi8\) Software-as-a-
Service (SaaS) offerings, as well as for thirdyalbud service provider:

For integration between clouds:

» Oracle software products that enable integratisoszcpublic and private clouds, including idenéihyd access management, S
and process integration, and data integration aasten data manageme

Engineered Systems

An important element of our corporate strategy prutiuct development efforts is to engineer our Waré and software products together in
order to gain tremendous efficiencies and providedased IT performance, reliability, and secuotgustomers. These pre-integrated and
optimized combinations of our software and hardwaoglucts are called “engineered systems.” Twounfroost important engineered systems
are our Oracle Exadata Database Machine and Ceaelegic Elastic Cloud. Because of their high perfance, scalability and ability to be
shared by multiple applications, they are welleitor IT consolidation and cloud computing.

Oracle Exadata

Oracle Exadata is a family of integrated softward hardware products that combines our databasagst and operating system software \
our server, storage and networking hardware toigeosustomers with improved performance for datalzplications, including online
transaction processing and data warehousing, amwitvegs. For example, our Oracle Exadata Databashilis an engineered system that is
designed to improve performance, scalability atidbgity through an integrated storage and searehitecture and high data networking
bandwidth. It also features intelligent Oracle ExtadStorage Software to offload query processintggrate solid state storage and efficiently
compress data. Oracle Exadata is designed to ecafiiemers to consolidate databases, manage @&mveaime of data, dramatically improve
query response times and further reduce costsihy tswer IT resources.
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Oracle Exalogic Elastic Cloud

Oracle Exalogic Elastic Cloud is an engineeredesyghat combines Oracle Fusion Middleware softwétle our hardware to more effectively
run Java and non-Java applications and providerests with an applications platform for cloud coripg. Oracle Exalogic Elastic Cloud
improves the performance of applications that miiit@and enables customers to consolidate muléipfgications onto a single system desig
to be scalable, reliable and secure. As an intedrsystem, Oracle Exalogic Elastic Cloud simplifiestine maintenance, such as software
patching, by providing a single solution that cev/tte entire system.

Software Business

Our software business consists of our new softiweeases segment and software license updatesraddgi support segment.

New Software License

The new software licenses operating segment ofofiware business includes the licensing of datbas middleware software, as well as
applications software.

Our software solutions are designed to help custemagluce the cost and complexity of their IT iafractures by delivering solutions via an
industry standards-based, integrated architeclumis. standards-based architecture enables oura@ftproducts to work in customer
environments that may include Oracle or non-Orhelelware or software components. This approackdgyded to support customer choice,
reduce customer risk and be adapted to the speeifids of any industry or application. In this mpdar database and certain of our
middleware offerings are designed to manage anqra customer’s underlying business informatvamije application servers run enterprise
applications that are designed to automate mullipkness functions and provide intelligence itiaal functional areas. Our software prodt
are designed to operate on both single server lasteced server configurations and to support éehof operating systems, including, for
example, Oracle Solaris, Oracle Linux, Microsoftidbws and third party UNIX products.

New software license revenues include fees eamoaa granting customers licenses to use our softwaréucts and exclude revenues deri
from software license updates and product suppbe.standard end user software license agreemeatifgroducts generally provides for an
initial fee to use the software product in perpgtbased on a maximum number of processors, nased or other metrics. We also have ¢
types of software license agreements, includingnkes that are restricted by the number of empsoyieenses that provide for a limited term
and open source licenses. New software licensauegerepresented 26%, 28%, and 31% of total reganuescal 2011, 2010 and 2009,
respectively.

Database and Middleware Software

Our database and middleware software offeringslesggned to provide a cost-effective, high-perfarogaplatform for running and managing
business applications for midsize businesses, sawkarge, global enterprises. Our customersrameasingly focused on reducing the total
cost of their IT infrastructure, and we believettbar software offerings help them achieve thislgOar software is designed to accommodate
demanding, non-stop business environments usirsgeckd middleware and database servers and stdiagge clusters are designed to scale
incrementally as required to address our custont€rsapacity; satisfy their planning and procureiegeds; support their business
applications with a standardized platform architegtreduce their risk of data loss and IT infrastinire downtime; and efficiently utilize
available IT resources to meet quality of servixgegtations.

New software license revenues from database andlewidre products represented 72% of our new softlieense revenues in each of fis
2011, 2010 and 2009.
Database Softwar

Oracle Database software is the world’s most popiterprise database software. It is designedable the secure storage, retrieval and
manipulation of all forms of data, including tran8anal data, business information,
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analytics, and unstructured data in the form of Xfiliés, office documents, images, video, spatial ather specialized forms of data such as
human genomic and medical data. Oracle Databasgagefis used for a variety of purposes, includingine transaction processing
applications, data warehousing and business igegltie, as a document repository or specializedstiate. Oracle Database is popular for both
packaged applications and custom application deveémt.

Oracle Database software is available in four ed#ti Express Edition, Standard Edition One, Stah#8alition and Enterprise Edition. All
editions are built using the same underlying cedéch means that our database software can scatedmall, single processor servers to
clusters of multi-processor servers and our OrBgkdata Database Machines.

A number of optional add-on products are availatith Oracle Database Enterprise Edition softwaraddress specific customer requirements
in the areas of performance and scalability, higdilability, data security and compliance, dataetmusing, information management and
systems management. Examples of these productslacl

Oracle Real Application Clusters software, whicdésigned to enable any Oracle Database applicatishare more efficiently the
processing power and memory capacity of a faudtréoit cluster of server

Oracle Advanced Compression software, which isgiesd to enable customers to reduce the amounsbkfsgiace required to store
all their business information and improve quergfgenance;

Oracle Partitioning software, which is designetiteak down large database tables into smaller setgrar faster quer
performance and easier management of data throughdifecycle;

Oracle Database security software, which is desigo@ncrypt data on disk and networks (Oracle Aded Security), provide
first line of defense from database attacks (Datalarewall) and protect data when it is archivetdth disk and tape (Secure
Backup);

Oracle Database Vault software, which is desigogutd-actively safeguard application data stored in Gr&dtabase from beir
accessed by system administrators and other gyadelatabase users to meet regulatory mandatéspral/e data security

Oracle Audit Vault software, which is designededuce the cost and complexity of compliance repgriind detection ¢
unauthorized activities by automating the colletticonsolidation and analysis of enterprise auatiay

Oracle Active Data Guard software, which is desijteimprove database performance and reliabiltpffloading resource-
intensive activities from a production databaserte or more synchronized standby databe

Oracle Spatial software, which is designed to margepspatial data and provide the facilities tafimn enable business
applications with advanced geographic informatigstam (GIS) capabilities; ar

Oracle I-Memory Database Cache software, which is desigmé@dprove application performance by caching orisgpcritical
parts of Oracle Database in the main memory offiiication tier

In addition to the four editions of Oracle Datahage also offer a portfolio of specialized databss#ware products to address particular
customer requirements including:

MySQL, the worl('s most popular open source database, which isgle-to-use, relational database often used to power
volume applications such as websites and-based application:

Oracle TimesTen In-Memory Database, which is a ntgroptimized, relational database that is desigoedeliver low latency and
high throughput for applications requiring real-¢imperformance in industries such as communicatforencial services and
defense; an

Oracle Berkeley DB, which is a family of open sajrembeddable; relational, XML and l-value (NoSQL) databases tha
designed to allow developers to incorporate a &stlable and reliable database engine within #pgitications and device

6



Table of Contents

Middleware Softwar:

Oracle Fusion Middleware software is a broad faroflapplication infrastructure software productattis designed to form a reliable and
scalable foundation on which customers can buig)aly, secure, access and integrate business afptis and automate their business
processes. Built on the Java technology platforract@ Fusion Middleware suites and products cansee as a foundation for custom,
packaged and composite applications.

Oracle Fusion Middleware software is designed tdqut customers’ IT investments and work with b@tlacle and non-Oracle database,
middleware and applications software through it-fhluggable” architecture (which enables custoneesasily install and use Oracle Fusion
Middleware software within their existing IT envinments) and adherence to industry standards sutdvasEnterprise Edition (Java EE) and
Business Process Execution Language (BPEL), amihrey

By using Oracle Fusion Middleware software, wedxadiour customers can better adapt to businesgebaapidly, reduce their risks relate:
security and compliance, increase user productaiity drive better business decisions. Specific@llacle Fusion Middleware software is
designed to enable customers to integrate heteeogsrbusiness applications, automate businessgsex;escale applications to meet customer
demand, simplify security and compliance, manafgeyicles of documents and get actionable, targatisthess intelligence; all while

continuing to utilize their existing IT systems.dddition, Oracle Fusion Middleware software suppaorultiple development languages and
tools, which enables developers to build and deplely services, websites, portals and web-basedtafiphs. Oracle Fusion Middleware
software is used to support Oracle Applicationsgpenterprise applications, ISVs that build tlein applications and business processes that
span multiple application environments.

Oracle Fusion Middleware software is available anious software products and suites, includingefiewing functional areas:
» Application Server and Application Gri
» Service-Oriented Architecture and Business Process Manage
» Business Intelligence
 Identity and Access Manageme
» Data Integration
» Content Managemer
» Portals and User Interaction; a
» Development Tools

Application Server and Application Grid

The foundation of Oracle Fusion Middleware softwiar®racle WebLogic Server—an application servat th compliant with the Java
Enterprise Edition specification. Oracle WebLogerr incorporates clustering and caching techngladpich increases application
reliability, performance, security and scalabili@racle JRockit is a high performance Java Virlathine designed to run Java applications
on multi-core processors with higher and more mtatiie performance. Oracle Coherence is an in-mgihata grid solution designed to
reduce latency and improve performance and scjabflbusiness applications by allowing applica8do access data in-memory.

In addition, we offer Oracle Tuxedo, which runsdeg, mainframe, and non-Java applications writtethé C, C++, and COBOL languages
that have transaction reliability, scalability gmetformance requirements. Oracle GlassFish Senrarees the value of Oracle Fusion
Middleware software for developers by acceleratiegelopment practices and decreasing applicatioe-to-market.

7



Table of Contents

Service-Oriented Architecture and Business Prokkssagement

Service-Oriented Architecture (SOA) is a softwag@elopment and architecture methodology that csemt@odular, re-usable approach to
applications development; makes it easier to irtegsystems with each other; and reduces the needdtly custom development. Oracle
SOA Suite is a suite of middleware software prosusted to create, deploy, and manage applicativasService-Oriented Architecture
including Oracle JDeveloper, Oracle BPEL Processaddar, Oracle Web Services Manager, Oracle BusRekes, Oracle Business Activity
Monitoring, and Oracle Service Bus. Oracle Busirfasxess Management Suite is a suite of softwasigied to enable business and IT
professionals to design, implement, automate, &ot/e business processes and workflow within amdsscorganizations. Oracle SOA
Governance is designed to maintain the securityirstiedrity of our customers’ SOA deployments.

Business Intelligence

Oracle Business Intelligence (Bl) is a comprehenset of analytic software products designed teigeocustomers with the information they
need to make better business decisions. Oraclé#isae Business Intelligence products include Gedll Suite Enterprise Edition, a
comprehensive query and analysis server; OracleaSss an online analytical processing (OLAP) se®@eacle Bl Publisher, a self-service
production and operational reporting tool; and @r&eal-Time Decisions, a real-time data classificeand optimization solution. Users can
access these tools from a variety of user intesfameuding browser-based interactive dashboami$iog query and analysis; proactive
detection and alerts integrated with e-mail; Miofo©ffice integration including support for Exc®l/ord, and PowerPoint; and mobile
analytics for mobile and smart phones.

Identity and Access Management

Oracle’s identity and access management softwardupts are designed to enable customers to mangayeal and external users, secure
corporate information from potential software thgeand streamline compliance initiatives while lowg the total cost of their security and
compliance initiatives. These software productdlitie a lightweight directory access protocol (LDAREectory service to store and manage
user identities and policies; identity provisionitagprovision users and roles in multiple entegégplications and systems; access
management to manage access control and entitlsrfeerdustomers, partners, and employees; andifgamalytics products to audit and
identify users attempting to access systems fochvttiey are not authorized.

Data Integration

Oracle’s data integration offerings consist of Qga8oldenGate, Oracle Data Integrator, and Oraela @Quality products. Oracle GoldenGate
is a high performance data movement and continaga#ability solution designed to capture transattiecords on one system and to move
and apply them to other systems with low impacsystem and network performance. Oracle Data Integisian extract-transfornead (ETL)
solution that enables users to extract data froensystem, transform it from the source system’'mi&drto a target system’s format, and load it
into the target system (such as a data warehoDsagle Data Quality enables users to profile dathta clean it using a variety of automated
matching and cleansing rules making the data medighte and more accurate.

Content Management

Oracle Content Management is an enterprise contanaigement software suite that is designed to enselrs to capture, manage, and publish
information that is either unstructured, not easfigdable or has not been stored, including doctsnienages, audio, video, and a wide variety
of other forms of digital content. Oracle Conteramdgement is designed to provide customers witgtdyhscalable document management
repository; web content management to publish inédion to websites and portals; digital asset mamesmt to manage and deliver digital
content; imaging and process management to caphar@rocess paper documents and document relas@tkebs processes; and records
management to archive and retain documents antt@ié@crecords. Oracle Content Management is iatiegr with business applications to
automatically capture and process electronic apempdocuments such as invoices, accounts receivad@dépts, and sales order documents
from these applications.
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Portals and User Interaction

Oracle WebCenter Suite is a standards-based eiseepwrtal software product that is designed tdkEnexternal and employee users to
efficiently find the information they need from wstes and business applications within the orgaioizato create collaborative websites,
online workspaces, discussion forums, integratattime presence and web conferencing to sharentetion with others; and to use a variety
of emerging technologies such as really simple gatibn (RSS) feeds, tag clouds, linking and setoghersonalize information delivery.
Oracle WebCenter Suite can be used to build atyasfeneb-based systems including extranet wehsité®net portals, task-oriented
collaborative applications, and team communities.

Development Tools

Oracle JDeveloper is an integrated software enwilemt that is designed to facilitate rapid developtad a variety of different types of
applications using Oracle Fusion Middleware sofeawand popular open source technologies. OracleelBger software provides support for
developing Java applications; web services, cong&DA applications and business processes; righinterfaces using AJAX/DHTML and
Flash technologies; and websites using populaptitg languages. Oracle JDeveloper software alsviges comprehensive application
lifecycle management facilities including modelibgjlding, debugging, unit testing, profiling, aoptimizing applications and is integrated
with the Oracle Application Development Framewaskware, which provides a declarative frameworkiaiding business applications, and
popular open source tools, including Eclipse antBians.

Java

Oracle Fusion Middleware software products andrmaxt-generation Oracle Fusion Applications arethanlour Java technology platform,
which we believe is a key technology advantageforbusiness.

Java is the computer industry’s most widely-usdtivsoe development language and is viewed as aagkibndard. The Java programming
language and platform together represent one afttet popular and powerful development environmentkse world, one that is used by
millions of developers globally and on which marfyttee world’s applications run.

Java is designed to enable developers to writevaodton a single platform and run it on many déferplatforms, independent of operating
system and hardware architecture. There is a lgigbal community of Java developers and Java bas hdopted by both ISVs that have k
their products on Java and by enterprise orgaoizatbuilding custom applications or consuming Jaased ISV products.

For customers, the Java platform is designed tblersavariety of compatible applications, indeperiae their vendor, and to support a global
community of Java developers, support engineerskanwledge bases that can help customers redaagsthof and time to deployment as
well as the ongoing cost of ownership and mainteean

There are three primary editions of Java (Standamtgrprise and Micro) that support a broad spetwfiusage ranging from mobile phones to
desktop computers to server applications. Javalsanbe found embedded in a variety of devicesmaachines, including printers, cars,
airplanes, tablets, DVD players, set-top boxesspsmart meters and bank ATM machines; and Java€designed for specialized use in
smart cards. Certain of our products are built pritp to enable customers to run Java applicat@nand with them, such as Oracle WebLogic
Server and Oracle Coherence. Many more of our mtscare built with and rely on Java, such as theclérFusion Middleware software
product family and Oracle Fusion Applications.

We expect to continue to innovate and invest iraieehnology for the benefit of customers and gva ommunity.

We also offer a selection of software products #ietcomplementary to our database and middlewarkipts, including Oracle Enterprise
Manager management tools and Oracle VM serveralination software.
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Oracle Enterprise Manager

Oracle Enterprise Manager is Oracle’s integratadrerise IT management solution. Oracle Entergvla@ager is designed to combine the self-
management capabilities built into Oracle prodwdgth its business-driven IT management capabilitiedeliver a holistic approach to IT
management across the entire Oracle technologfoporincluding Oracle Database and Oracle Exadatagcle Fusion Middleware and Ora
Exalogic, Oracle Applications, Oracle Solaris, @eddnux, Oracle VM, and our complete hardware fodid including our servers, storage ¢
networking. Oracle Enterprise Manager is desigoaddanage Oracle’s technology portfolio whether dggtl using traditional architectures or
in cloud computing architectures. In both casesc@rEnterprise Manager is designed to providenagptete IT lifecycle management
approach, including configuring elements of an fiviEonment; monitoring service levels; diagnosimgl &roubleshooting problems; patching
and provisioning IT environments; managing comgl@&reporting; and providing change managementimifeed way across physical and
virtualized IT environments.

Oracle VM

Oracle VM is server virtualization software for bddracle SPARC and x86-based servers and suppmhsivacle and non-Oracle
applications. Oracle VM software is designed tobdmdifferent applications to share a single phglssystem for higher utilization and
efficiency and simplify software deployment by eliradp pre-configured software images to be creatatirapidly deployed without installation
or configuration errors.

Applications Software

Oracle Applications are designed using an industiipdards-based, integrated architecture to maaradjautomate customers’ core business
functions, support customer choice, help to rediste cost and complexity of customers’ IT infragttures, and enable customers to
differentiate their businesses using our technekglhrough a focused strategy of investmentstérrial research and development and
strategic acquisitions, we also provide industrgesfic solutions for customers in over 20 indugtriecluding communications, engineering
and construction, financial services, health sesjenanufacturing, public sector, retail and igilit New software license revenues from
applications software represented 28% of our ndtwace license revenues in each of fiscal 20110244d 2009.

Our Oracle Applications strategy provides customeéts a secure path to adopt our latest technobmpances that are designed to improve the
customer software experience and enable bettendssperformance. Central to that strategy is quliéations Unlimited program, which is
our commitment to customer choice through our itmest and innovation in our current applicationfeofigs. Our next-generation Oracle
Fusion Applications build upon this commitment amd designed to work with and evolve customer itmests in their existing applications
portfolio. Oracle Lifetime Support helps ensuretoogers will continue to have a choice in upgrad&ipaased on their enterprises’ needs.

Oracle Fusion Applications

Oracle Fusion Applications are a comprehensiveesifitnodular, next-generation software applicatitras include enterprise resource
planning (ERP), customer relationship managemeRMY; supply chain management (SCM) and enterprisgpt portfolio management
(EPPM). Oracle Fusion Applications are designedgisommercially-available technology standards sasciava, BPEL and others, existing
best practices and the principles of SOA. Withrtteslored user experience and embedded analytégzabilities, Oracle Fusion Applications
are designed to increase user productivity andvadiastomers to manage functions across differevit@mments more effectively. Using a
SOA approach, Oracle Fusion Applications are ergggkto provide customers with more flexibilityibtmovate and adopt next-generation
technologies at their own pace, whether via oneutec product family or an entire suite. Oraclsibn Applications are engineered to be
cloud-ready and thus offer flexible deployment op$, including private clouds, public clouds or @eaCloud Services.
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Applications Unlimited

Our Applications Unlimited program is Oracle’s coitmment to offer customers that purchase softwareni$e updates and product support
contracts a choice as to when, and if, to upgradked next generation of the products they ownilldaot customers reach a decision to upg!

to the next generation of the products they ownpragect their investments in their applicationsofffering them the ability to purchase
software license updates and product support odstfar their existing products. Our applications designed to help customers extend the
benefits of their IT investments in our applicaspreduce their investment risk, and support teeaiution to the next generation of enterprise
software that best fits their needs. For example Qracle Application Integration Architecture pides an open framework for creating
adaptable, cross-application business processasdition, our applications software products dfered as integrated suites or on a
component basis, and all are built on open ardhites that are designed for flexible configuratmd open, multi-vendor integration. Our
applications are also available in multiple langegagnd support a broad range of country specifigirements, enabling companies to support
both global and local business practices and legplirements.

We strive to protect our customers’ investment®iacle Applications by delivering new product ralesithat incorporate customer-specific
and industry-specific innovations across produstdi Since announcing our Applications Unlimitedgoam, we have delivered major releases
on all applications product lines. Our applicatisoftware products combine business functionalith imnovative technologies such as role-
based analytics, secure search, identity managesedfiservice and workflow to deliver adaptivetstty processes, business intelligence and
insights, and optimal end-user productivity.

Oracle Applications enable efficient managemerntasé business functions, including:
» Enterprise Resource Plannir
» Customer Relationship Manageme
» Supply Chain Managemer
» Enterprise Performance Management (EF
» Business Intelligence Applications (Analytic Apgtons);
» Enterprise Project Portfolio Manageme
* Web Commerce; ar
* Industry-Specific Applications

Enterprise Resource Planning

Companies use our ERP applications to automaténdegrate a variety of their key global businesscpsses, including: supply chain plann
manufacturing, logistics, order fulfillment, astifgcycle management, purchasing, accounts reckiveaid payable, general ledger, cash and
treasury management, travel and expense managememn resources, payroll, benefits, and talentagament. Our ERP applications
combine business functionality with innovative teclogies such as self-service applications thablenesompanies to lower the cost of their
business operations by providing their customergpkers and employees with self-service accef®t transaction processing and critical
business information.

Customer Relationship Management

We offer a suite of CRM applications that are eegied to help our customers manage their sellinggsses more efficiently, integrate
marketing campaigns and content into their selirmcesses more effectively, and deliver high qyalitstomer service across multiple
channels including call centers, web and mobiléadsy Our CRM products also provide many induspgetfic features designed to support
the specialized needs of users in key sectors, &icommunications, consumer products, financi@iees, high technology, insurance, life
sciences and the public sector. We also offer @@&M On Demand, which is a subscription-basedioffjethat provides customers with
sales, marketing and services features of our CBfwvare in a cloud environment.
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Supply Chain Management

We offer a comprehensive set of SCM software prtsitiat span from demand management, order managesneply chain planning, sales
and operations planning, procurement and sourcipgdduct development, manufacturing, transpomeadiod warehouse management. Our
SCM products are designed to provide our custothersbility to forecast and fulfill demand for theroducts through end-to-end integrated,
yet modular software. Customers can use Oracle B@iducts to predict demand and market requiremerdasage the lifecycle of the
products, innovate and adapt in response to velatédrket conditions, align operations across glabalorks and deploy lean, mixed-mode
manufacturing with integrated manufacturing exemugystems that meet both discrete and processegmnts.

Enterprise Performance Management

We offer a suite of EPM applications that are eegied to automate, integrate, and administer adbwrage of financial and operational
management processes within an organization. Ol &pplications enable organizations to define awdehtheir financial structure; to
define their operating plans and manage finanaidbets; to allocate indirect revenues and codtetier understand business unit profitability;
to consolidate and aggregate financial results faorariety of systems; and to manage the finambisle and statutory reporting processes.

Business Intelligence Applications (Analytic Apgtons)

We also provide packaged business intelligenceicgijans for ERP and CRM processes as well as tngspecific analytic applications. Ea
of our business intelligence applications featyr@skaged data models; packaged ETL processes;getkay performance indicators (KPIs);
and packaged dashboards to deliver insight thailered for business processes. Our businesdig@ete applications are built on Oracle’s
business intelligence technology and source data fnultiple versions of Oracle CRM and ERP appiwet as well as from non-Oracle data
sources. Our EPM and business intelligence appitatogether with our business intelligence tedtappallow us to offer our customers an
integrated solution that spans planning and budgefinancial management, operational analyticd, r@porting.

Enterprise Project Portfolio Management (EPPM)

Our EPPM software products target project-intengideistries such as engineering and constructienospace and defense, utilities, oil and
gas, manufacturing, professional services and g-aj¢ensive departments within other industriesr 8PPM products help companies
propose, prioritize and select project investmants plan, manage and control the most complex giognd project portfolios.

Web Commerce

In fiscal 2011, we acquired Art Technology Groups.lI(ATG), a leading provider of web commerce safsvand related subscription-based
commerce optimization applications. The ATG soluti® designed to enable enterprises to create lareaustomer experience with
merchandising, marketing, content personalizatomomated recommendations, and live-help servigsombining ATG’s software with
Oracle’s CRM software, we offer a unified cross+uiel commerce and CRM platform, which is desigreedrtable businesses to deliver a
consistent experience across a variety of diffecestomer points of contact including sales, mamketservice, contact center and the internet.
This combined platform is designed to enable ogtamers to strengthen their customers’ loyalty,rimep brand value, achieve better
operating results, and increase business resppmsactross online and traditional commerce enviremis

Industry-Specific Applications

Oracle Applications can be tailored to offer custosna variety of industry-specific solutions. Agaat of our strategy, we strive to ensure that
our applications portfolio addresses the major étiguinfluenced technology challenges of custoniefeey industries that we view as strategic
to our future growth, including communications, edlion, energy, engineering and construction, firerservices, healthcare, life sciences,

12



Table of Contents

manufacturing, professional services, public sectdail, travel, transportation and utilities. Forample, we offer the banking and financial
services sector a suite of applications addressish management, trade, treasury, payments, lemlingte wealth management, asset
management, compliance, enterprise risk and busarealytics, among others. We offer the retailaresoftware solutions designed to provide
unified and actionable data among store, merchamgdénd financial operations. Our applicationsdonsumer goods manufacturers are
designed to provide them with the ability to butheir brand against retail private label programebgaging directly with the consumer. Our
ability to offer applications to address industpesific complex processes provides us an opposttoiexpand our customers’ knowledge of
our broader product offerings and address custepexific technology challenges.

Software License Updates and Product Supg

We seek to protect and enhance our customers’rdumeestments in Oracle software by offering ptbdecand personalized support services,
including our Lifetime Support policy, and unspéaif product enhancements and upgrades. Softwareskcupdates provide customers with
rights to unspecified software product upgradesraaghtenance releases and patches released doeitgrin of the support period. Product
support includes internet and telephone accessctmical support personnel located in our globppsut centers, as well as internet access to
technical content through “My Oracle Support.” Safte license updates and product support contaaetgenerally priced as a percentage of
the net new software license fees. Substantidllgfadur customers purchase software license updatd product support contracts when they
acquire new software licenses and renew their soéilicense updates and product support contranoisadly. Our software license updates
product support revenues represented 42%, 49% @¥dob our total revenues in fiscal 2011, 2010 addX respectively.

Hardware Systems Business

As a result of our acquisition of Sun in Januar§@0ve entered into the hardware systems busi@esshardware systems business consists of
two operating segments: hardware systems prododtbadware systems support.

Hardware Systems Produc

Our customers demand a broad set of hardware syselutions to manage growing amounts of data antpatational requirements, to meet
increasing compliance and regulatory demands, @nelduce energy, space, and operational costs.€eo tinese demands, we have a wide
variety of innovative hardware systems offeringsjuding servers and storage products, networkimgponents, operating systems and other
hardware-related software. Our hardware system@ooent products are designed to be “open,” or tckwocustomer environments that may
include other Oracle or non-Oracle hardware ovgafe components. We have also engineered our hezdwatems products to create
performance and operational cost advantages foormess when our hardware and software productsardined as engineered systems, as
with Oracle Exadata and Oracle Exalogic Elasticu@ldBy combining our server and storage hardwatke aur software, our open, integrated
products better address customer requirementsffonmance, scalability, reliability, security, easf management, and lower total cost of
ownership. Our hardware systems products represd2% and 6% of our total revenues in fiscal 20dd 2010, respectively.

Servers

We offer a wide range of server systems using ®&&RC microprocessor. Our SPARC servers are diffeata by their reliability, security
and scalability; and by the customer environmemas they target (general purpose or specializetgys. Our midsize and large servers are
designed to offer greater performance and lowed taist of ownership than mainframe systems foimass critical applications and for
customers having more computationally intensivedee®ur SPARC servers run the Oracle Solaris opegraystem and are designed for the
most demanding mission critical enterprise envirenta at any scale. We have a long-standing rektiprwith Fujitsu Limited for the
development, manufacturing and marketing of ceméiour SPARC server components and products.
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We also offer a wide range of x86 servers. Thegesevers are primarily based on microprocessdfoptas from Intel Corporation (Intel) ar
are also compatible with Oracle Solaris, OracleukirMicrosoft Windows and other operating systems.

We offer a line of products aimed at the uniquedses original equipment manufacturers (OEMs) aetivork equipment providers (NEPS).
Rack-optimized systems and our blade product aifisrcombine high-density hardware architecturesystem management software that
OEMs find particularly useful in building their ovgolution architectures. Our NEP-certified Sun Helystems are designed to meet the
specialized needs of NEPs.

Storage

Our storage products are designed to securely neapagtect, archive and restore customers’ missitical data assets and consist of tape,
disk, hardware-related software including file gys$ software, back-up and archive software anagtomanagement software, and
networking for mainframe and open systems envirortmi@ur storage products are designed to impratee alvailability by providing fast da
access and dynamic data protection for restoratimhsecure archiving for compliance.

Our tape storage product line includes StorageTiltaries, drives, virtualization systems, media dadice software. These products are
intended to provide robust solutions for both Ideagn preservation and near-term protection, ofaust data at a lower total cost of
ownership.

Our disk storage product lines include data cemterys, mid-range arrays, unified storage, netvattkched storage, and entry level systems.
We also offer software for management and efficieaburce utilization and virtualization of storagsources.

Networking

We create networking components and products degigmefficiently connect and deploy server andagte clusters in data centers. The
development of our networking products includeshbwrdware and software development for the Infani@ and Ethernet technologies that
used with our server and storage products anchgggrated into our management tools.

Oracle Solaris and Oracle Linux Operating SystemistdardwareRelated Software

The Oracle Solaris operating system is designgudeide a reliable, secure and scalable operatiaes environment through significant core
feature development in kernel, networking, secuatyd file system technologies as well as closegiattion with hardware features. This de:
provides us with an ability to combine Oracle Sislarith our own hardware components to achieveagegerformance and efficiency
advantages in comparison to our competitors. Tlal@1Solaris operating system is based on the Wiple¢ating system, but is unique among
UNIX systems in that it is available on our SPARLZvers and x86 servers that are substantially baged microprocessors from Intel. We
also support Oracle Solaris deployed on other camegahardware products.

The Oracle Linux operating system with Oracle’s téatikable Enterprise Kernel is a Linux operatingesysfor enterprise workloads including
databases, middleware and applications. Oraclexlsapports x86 based systems.

In addition to Oracle Solaris and Oracle Linux @tielg systems, we also develop a range of othelweae-related software, including
development tools, compilers, management toolsdorers and storage, diagnostic tools, virtualiwatind file systems.

Hardware Systems Suppc

Customers that purchase our hardware systems psoaiay also elect to purchase our hardware systepyort offerings. Our hardware
systems support offerings provide customers wiftwsse updates for the software components thaessential to the functionality of our
server and storage products, such as Oracle Saadscan include product repairs, maintenancecgsyvand technical support services. We
continue to focus on
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identifying hardware systems support processesatigaintended to proactively identify and solvelgyassues and to increase the amount of
new hardware systems support contracts sold inextiom with the sales of our hardware systems prisdidardware systems support contr
are generally priced as a percentage of the ndivzae systems products fees. Our hardware systapp®l revenues represented 7% and 3%
of our total revenues in fiscal 2011 and 2010, eetipely.

Services Business

Our services business consists of consulting, C®erdices and education.

Consulting

Oracle Consulting is designed to help our customrene successfully deploy our products. Our coigyervices include business and IT
strategy alignment, enterprise architecture plagpaimd design, initial product implementation antégmnation, and ongoing product
enhancements and upgrades. Together, these seavécdssigned to help our customers achieve thiginbss goals, reduce the risk associated
with their IT initiatives, and maximize their retuon investment. Oracle Consulting engages cuswdigzctly and provides specialized
expertise to our global systems integrator parti&fes utilize a global, blended delivery model tdimyize value for our customers and partners,
consisting of on-site consultants from local gepbies, industry specialists and consultants fromgbebal delivery and solution centers.
Consulting revenues represented 8%, 10% and 14®&tadfrevenues in fiscal 2011, 2010 and 2009, retbpdy.

Cloud Services

Our Cloud Services segment, which was formerly mh@e Demand, includes certain of our Oracle Cloed/iges offerings and technology,
and Advanced Customer Services. We believe thaCtmud Services offerings provide our customeréitreased business performance,
reduced risk, a predictable cost and more flexibdind choice in terms of service in order to mazenhe performance of their Oracle softw
and hardware products and services.

Oracle Cloud Services are designed to provide cehgirsive software and hardware management andenairde services for customers
hosted at Oracle data center facilities, seledhpadata centers or physically on-site at custdamlities. Advanced Customer Services
provides support services, both onsite and rent@t®yacle customers to enable increased performamddigher availability of their products
and services.

Cloud Services revenues represented 4% of totahres in fiscal 2011 and 3% of total revenues al@d fiscal 2010 and 2009.

Education

We provide training to customers, partners and eygas as a part of our mission of acceleratin@ttogption and use of our software and
hardware products and to create opportunitiesda@ur product revenues. Our training is providewtigh a variety of formats, including
instructor-led classes at our education centars Mirtual training, self-paced online trainingitring via CD-ROM, private events and custom
training. Our live virtual class offerings allowustents anywhere in the world to receive real-timgractive training online. In addition, we
also offer a certification program certifying daéal administrators, developers, implementers, ¢tamési and architects. Education revenues
represented 1% of total revenues in each of fidgall and 2010 and 2% of our total revenues in If2@@9.

Marketing and Sales

We directly market and sell our products and sesio businesses of many sizes and in many indssgovernment agencies and educational
institutions. We also market, and sell our prodticteugh indirect channels. No single customer aoted for 10% or more of our total
revenues in fiscal 2011, 2010 or 2009.
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In the United States, our sales and service empgee based in our headquarters and in fieldesffilsroughout the country. Outside the
United States, our international subsidiariesa®dl support our products in their local countrigsvall as within other foreign countries where
we do not operate through a direct sales subsidizumy geographic coverage allows us to draw onrlessi and technical expertise from a gl
workforce, provides stability to our operations aadenue streams to offset geography-specific enimtrends and offers us an opportunity to
take advantage of new markets for our products.i@arnational operations subject us to certaikstisvhich are more fully described in “Risk
Factors” included in Item 1A. of this Annual Repdktsummary of our domestic and international rexenand long-lived assets is set forth in
Note 16 of Notes to Consolidated Financial Statesy

We also market our products worldwide through iedirchannels. The companies that comprise ourdadahannel network are members of
the Oracle Partner Network. The Oracle Partner Netis a global program that manages our busireationships with a large, broad-based
network of companies, including independent sofenard hardware vendors, system integrators antlersseho deliver innovative solutions
and services based upon our products. By offeringpartners access to our premier products, edunzdtinformation, technical services,
marketing and sales support, the Oracle Partnevdtktprogram extends our market reach by providingpartners with the resources they
need to be successful in delivering solutions t@mers globally. The majority of our hardware syst products are sold through indirect
channels, including independent distributors arlderadded resellers. We have enhanced direct sadesage for our hardware systems
products and intend that our direct sales forcesell proportionately more of our hardware systegmmlucts in the future than they do
currently.

Seasonality and Cyclicalit

Our quarterly results reflect distinct seasonatityhe sale of our products and services. Our tetaénues and operating margins are typically
highest in our fourth fiscal quarter and lowesbin first fiscal quarter. General economic condisi@lso have an impact on our business and
financial results. The markets in which we sell ptoducts and services have, at times, experieweatt economic conditions that have
negatively affected our revenues. See “Selectedt@laFinancial Datain Item 7 of this Annual Report for a more complééscription of th
seasonality and cyclicality of our revenues, expsrand margins.

Competition

We face intense competition in all aspects of awsiiess. The nature of the IT industry createsnapetitive landscape that is constantly
evolving as firms emerge, expand or are acquireteehnology evolves and as customer demands ampetitive pressures otherwise change.

Our customers are demanding less complexity andrdstal cost in the implementation, sourcing, gn&ion and ongoing maintenance of t
enterprise software and hardware systems, whicleldaacreasingly to our product offerings beingwed as a “stack” of software and
hardware designed to work together in a standasdgtiant environment. Our enterprise software amdlWware offerings compete directly
with some offerings from the most competitive comipa in the world, including Microsoft Corporati¢Microsoft), International Business
Machines Corporation (IBM), Hewlett-Packard CompéHiP), SAP AG, and Intel, as well as many othersaddition, the low barriers to entry
in many of our market segments regularly introduee technologies and new and growing competitochtdlenge our offerings. Our
competitors range from companies offering broaddlutions across many of our lines of businesstwlers providing point solutions, or
offerings focused on a specific functionality, puotiarea or industry. In addition, as we expand ivew market segments, we will face
increased competition as we will compete with éxgstompetitors, as well as firms that may be pasrin other areas of our business and
other firms with whom we have not previously conggetMoreover, we or our competitors may take certéiategic actions—including
acquisitions, partnerships and joint venturesepositioning of product lines—which invite even aper competition in one or more product
categories.
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Key competitive factors in each of the segmentshiich we currently compete and may compete in titeré include: total cost of ownership,
performance, scalability, reliability, security nietionality, efficiency, ease of management andityuaf technical support. Our product sales
(and the relative strength of our products verbose of our competitors) are also directly andrgatly affected by the following, among other
things:

 the broade“platforn™” competition between our industry standard Javan@ogy platform and the .NET programming environt
of Microsoft;

» operating system competition among, primarily, Guacle Solaris operating system, Microseft¥indows Server, UNIX (includin
HP-UX from HP and AIX from IBM) and Linux

» the adoption of SaaS, hosted or cloud softwareiafjs;

 the adoption of commodity servers and microproass

» the adoption of open source alternatives to comialesoftware by enterprise software custom
» products, features and functionality developedrirally by customers and their IT sta

» products, features or functionality customized englemented for customers by consultants, systategjiiators or other thir
parties; ant

« attractiveness of offerings from business processirtsourcers
For more information about the competitive risksfaee, refer to Item 1A. “Risk Factors.”

Manufacturing

To produce our hardware systems products, we relyoth our internal manufacturing operations as asthird party manufacturing partners.
Our internal manufacturing operations consist prilpaf final assembly, test and quality controlair enterprise and data center servers and
storage systems. For all other manufacturing, Weae third party manufacturing partners. We distte most of our hardware systems
products either from our facilities or partner faigs. Our manufacturing processes are basedasatdization of components across product
types, centralization of assembly and distributienters and a “build-to-order” methodology in whploducts are built only after customers
have placed firm orders. Production of our hardwaelucts requires that we purchase materials,li@spproduct subassemblies and full
assemblies from a number of vendors. For most ohatdware products, we have existing alternatecesuof supply or such sources are
readily available. However, we do rely on sole sesrfor certain of our hardware products. For exanmpe have a long-standing relationship
with Fujitsu Limited for the development, manufaatg and marketing of certain of our SPARC sen@nponents and products. As a result,
we continue to monitor the situation in Japan cdumsethe recent earthquake and tsunami and willicoa to evaluate the resulting potential
risks of disruption to our supply chain operatioRsfer to “Risk Factorsihcluded in Item 1A. of this Annual Report for atidinal discussion ¢
the challenges we encounter with respect to theceswand availability of supplies for our produats! the related risks to our business.

Research and Development

We develop the substantial majority of our productsrnally. In addition, we have extended our pradbfferings and intellectual property
through acquisitions of businesses and technolo@iesalso purchase or license intellectual propegtyts in certain circumstances. Internal
development allows us to maintain technical cortkar the design and development of our produces hdéle a number of United States and
foreign patents and pending applications thateelatvarious aspects of our products and technoMthjle we believe that our patents have
value, no single patent is essential to us or yoadmour principal business segments. Researcldandlopment expenditures were $4.5 billion,
$3.3 billion and $2.8 billion in fiscal 2011, 2028d 2009, respectively, or 13% of total revenudssioal 2011 and 12% of total revenues in
each of fiscal 2010 and 2009. Rapid technologidahaces in hardware and software development, egpstandards in computer hardware
and software technology, changing customer needl$raquent new product introductions and enhancésreraracterize the software and
hardware markets in which we compete. We plan tticoe to dedicate a significant amount of rescsitoeresearch and development efforts
to maintain and improve our current product andises offerings.
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Employees

As of May 31, 2011, we employed approximately 108,@ll-time employees, including approximately @J0 in sales and marketing,
approximately 9,000 in software license updatesmnduct support, approximately 1,000 in the mactufigng of our hardware systems
products, approximately 6,000 in hardware systarppart, approximately 25,000 in services, approx@lya30,000 in research and
development and approximately 10,000 in generalagiministrative positions. Of these employees, @adprately 39,000 were located in the
United States and approximately 69,000 were emplayternationally. None of our employees in thetddiStates is represented by a labor
union; however, in certain foreign subsidiaries kess’ councils represent our employees.

Available Information

Our Annual Report on Form 10-K, Quarterly ReporidForm 10-Q, Current Reports on Form 8-K and amemdsnto reports filed pursuant to
Sections 13(a) and 15(d) of the Securities Exchadwgef 1934, as amended, are available, free afgdy on our Investor Relations web site at
www.oracle.com/investor as soon as reasonablyipedoie after we electronically file such materiathwor furnish it to, the SEC. The
information posted on our web site is not incorpedanto this Annual Report.

Executive Officers of the Registrant
Our executive officers are listed below.

Name Office(s)

Lawrence J. Ellisol Chief Executive Officer and Direct

Jeffrey O. Henle Chairman of the Board of Directa

Safra A. Cat: President, Chief Financial Officer and Direc

Mark V. Hurd President and Directc

John Fowlel Executive Vice President, Syste

Thomas Kuriar Executive Vice President, Product Developrr

Dorian E. Daley Senior Vice President, General Counsel and Segr

William Corey Wes Senior Vice President, Corporate Controller ande€Accounting Officel

Mr. Ellison, 66, has been Chief Executive Officada Director since he founded Oracle in June 1B@7served as Chairman of the Board
from May 1995 to January 2004.

Mr. Henley, 66, has served as Chairman of the Beiuck January 2004 and as a Director since Ju® He served as Executive Vice
President and Chief Financial Officer from Marct9190 July 2004.

Ms. Catz, 49, has been a President since Janu@#dy @hief Financial Officer most recently since Ag011 and has served as a Director since
October 2001. She was previously Chief Financidicef from November 2005 until September 2008 artdrim Chief Financial Officer from
April 2005 until July 2005. Prior to being namea§ident, she held various other positions withinsesjoining Oracle in 1999. She also
currently serves as a director of HSBC Holdings plc

Mr. Hurd, 54, has been a President and serveda®etor since September 2010. Prior to joininghesserved as Chairman of the Board of
Directors of HP from September 2006 to August 2840 as Chief Executive Officer, President and a besrof the Board of Directors of HP
from April 2005 to August 2010.

Mr. Fowler, 50, has been Executive Vice Presidggstems since February 2010. Prior to joining us,Mdwler served as Sun Microsystems,
Inc.’s Executive Vice President, Systems Group fiday 2006 to February 2010, as Executive Vice Eegi Network Systems Group from
May 2004 to May 2006, as Chief Technology Officgoftware Group from July 2002 to May 2004 and DivecCorporate Development from
July 2000 to July 2002.

Mr. Kurian, 44, has been Executive Vice Presidendbduct Development since July 2009. He servecea®BVice President of Development
from February 2001 until July 2009. Mr. Kurian wetkin Oracle Server Technologies as Vice PresigeDevelopment from March 1999
until February 2001. He also held various otheiitfoss with us since joining Oracle in 1996.
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Ms. Daley, 52, has been Senior Vice President, é@munsel and Secretary since October 2007. &ived as Vice President, Legal,
Associate General Counsel and Assistant Secratamy June 2004 to October 2007, as Associate Ge@eraisel and Assistant Secretary fr

October 2001 to June 2004, and as Associate GeBetaisel from February 2001 to October 2001. SimegbOracle’s Legal Department in
1992.

Mr. West, 49, has been Senior Vice President, GatpcController and Chief Accounting Officer sirfeebruary 2008 and was Vice President,
Corporate Controller and Chief Accounting Officesrh April 2007 to February 2008. Prior to joining, tne served as Intuit Inc.’s Director of
Accounting from August 2005 to March 2007. He apent 14 years with Arthur Andersen LLP, most rédgeas a partner.
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Item 1A. Risk Factors

We operate in a rapidly changing economic and telcigical environment that presents numerous risieny of which are driven by factors
that we cannot control or predict. The followingdalission, as well as our “Critical Accounting Pialicand Estimates” discussion in
Management’s Discussion and Analysis of Financ@mdition and Results of Operations (Item 7), higihts some of these risks. The risks
described below are not exhaustive and you shaulefally consider these risks and uncertaintiesfieeihvesting in our securities.

Economic, political and market conditions, includinthe recent recession and global economic crisen adversely affect our busines
results of operations and financial condition, inatling our revenue growth and profitability, whichiturn could adversely affect our stock
price. Our business is influenced by a range of factioat are beyond our control and that we haveongparative advantage in forecasting.
These include:

» general economic and business conditit

» the overall demand for enterprise software, hardvggstems and service

» governmental budgetary constraints or shifts inegoment spending prioritie
» general political developments; a

» currency exchange rate fluctuatio

Macroeconomic developments like the recent recessiothe U.S. and Europe and the debt crisisiiraitecountries in the European Union
could negatively affect our business, operatinglts®r financial condition which, in turn, couldersely affect our stock price. A general
weakening of, and related declining corporate am@fce in, the global economy or the curtailmergdaernment or corporate spending could
cause current or potential customers to reduce ithfermation technology (IT) budgets or be unabléund software, hardware systems or
services purchases, which could cause customelesddy, decrease or cancel purchases of our prodndtservices or cause customers not to
pay us or to delay paying us for previously pureldasroducts and services.

In addition, political unrest in regions like thaddle East, terrorist attacks around the globethagotential for other hostilities in various
parts of the world, potential public health crisesl natural disasters, including the earthquakeeswting tsunami in Japan, continue to
contribute to a climate of economic and politicatartainty that could adversely affect our resafteperations and financial condition,
including our revenue growth and profitability. Beefactors generally have the strongest effectunrsales of new software licenses, hardware
systems products, hardware systems support artddedarvices and, to a lesser extent, also magtafte renewal rates for software license
updates and product support.

We may fail to achieve our financial forecasts dt@inaccurate sales forecasts or other factors.Our revenues, and particularly our new
software license revenues and hardware systemsigsotevenues, are difficult to forecast, and, essalt, our quarterly operating results can
fluctuate substantially. Our limited experiencehwitanaging our new hardware business and foregastifuture financial results creates
additional challenges with our forecasting processe

We use a “pipeline” system, a common industry jicacto forecast sales and trends in our busiri@gssales personnel monitor the status of
all proposals and estimate when a customer willeveagurchase decision and the dollar amount ofdlee These estimates are aggregated
periodically to generate a sales pipeline. Ourlpipeestimates can prove to be unreliable bothpargicular quarter and over a longer period of
time, in part because the “conversion rate” or Sol@ rate” of the pipeline into contracts can bey @ifficult to estimate. A contraction in the
conversion rate, or in the pipeline itself, couddise us to plan or budget incorrectly and adveis@et our business or results of operation:
particular, a slowdown in IT spending or econonoaditions generally can unexpectedly reduce theemion rate in particular periods as
purchasing decisions are delayed, reduced in anwwancelled. The conversion rate can also betaffieby the tendency of some of our
customers to wait until the end of a fiscal peliln¢he hope of obtaining more favorable terms, Wwhian also impede our ability to negotiate,
execute and deliver upon these contracts in ayimenner. In addition, for newly acquired companves have limited ability to predict how
their pipelines will convert into sales or
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revenues for a number of quarters following theuition, and potentially longer with respect ta @agquisition of Sun Microsystems, Inc.
(Sun). Conversion rates post-acquisition may beedlifferent from the acquired companies’ histdrimanversion rates. Differences in
conversion rates can also be affected by changasribusiness practices that we implement withreawly acquired companies that may affect
customer behavior.

A substantial portion of our new software licenseenue contracts and hardware systems productsactmis completed in the latter part of a
guarter and a significant percentage of theseaage lorders. Because a significant portion of @st structure is largely fixed in the shoetm,
revenue shortfalls tend to have a disproportiogatebative impact on our profitability. The numioélarge new software license transactions,
and to a lesser extent hardware systems prodacisattions, also increases the risk of fluctuatiomaur quarterly results because a delay in
even a small number of these transactions coulsecaur quarterly revenues and profitability to &djnificantly short of our predictions.

Our success depends upon our ability to develop peeducts and services, integrate acquired produatsl services and enhance our
existing products and services. Rapid technological advances and evolving standardsmputer hardware and software development and
communications infrastructure, changing and indnegig sophisticated customer needs and frequentpreduct introductions and
enhancements characterize the enterprise softmdraadware systems markets in which we competee lére unable to develop new or
sufficiently differentiated products and serviceisgnhance and improve our products and supporicesrin a timely manner or to position
and/or price our products and services to meet @admand, customers may not buy new softwaredezor hardware systems products or
purchase or renew software license updates andigredpport or hardware systems support contrRetsewals of these support contracts are
important to the growth of our business. In additid standards from both consortia and formal déads-setting forums as well as de facto
marketplace standards are rapidly evolving. We ogprovide any assurance that the standards orhwigcchoose to develop new products
will allow us to compete effectively for businegsgportunities in emerging areas.

We have recently released Oracle Fusion Applicatitime next generation of our applications softvadferings, which are being designed to
unify the best-of-business functional capabilifiesn all of our applications on a modern Interbased middleware technology foundation.
have also recently designed and built the Exadatatiase Machine, a fast database warehousing reatlaibruns online transaction
processing applications, and the Exalogic Elastiu@, an integrated “cloudhachine which has server hardware and middlewdteae thai
have been engineered together. If we do not coatiowevelop and release these or other new oneatigproducts and services within the
anticipated time frames, if there is a delay inketacceptance of a new, enhanced or acquired girtide or service, if we do not timely
optimize complementary product lines and servigabwe fail to adequately integrate, support oh@nce acquired product lines or services,
our business may be adversely affected.

If we are unable to compete effectively with exigtior new hardware systems or software competittiis, results of operations and prospe
for our business could be harmed through fewer auster orders, reduced pricing, lower revenues or éprofits. Our hardware systems
business will compete with, among others, (i) systenanufacturers and resellers of systems basedramwn microprocessors and operating
systems and those of our competitors, (ii) micrepssor/chip manufacturers and (iii) providers ofage products. Our hardware systems
business may also cause us to compete with comgpeahie historically have been our partners. Thesepatitors may have more experience
than we do in managing a hardware business. A faog®on of our hardware products are based orB8UWRC microprocessor and Oracle
Solaris operating system platform, which has a Enalstalled base than certain of our competitptatforms and which may make it difficult
for us to win new customers that have already nségtgficant investments in our competitors’ platfee. Certain of these competitors also
compete very aggressively on price. A loss in @mpetitive position could result in lower revenaeprofitability, which could adversely
impact our ability to realize the revenue and padiility forecasts for our hardware systems busines

Many vendors develop and market databases, middéepraducts, application development tools, busiragplications, collaboration products
and business intelligence products that compete ot software offerings. In addition, several camigs offer Software-as-a-Service (SaaS)
or cloud computing and business process
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outsourcing (BPO) as competitive alternatives tgitg software and hardware, and customer intereSaaS or cloud and BPO solutions is
increasing. Some of these competitors have gréatercial or technical resources than we do. Ounetitors that offer business applications
and middleware products may influence a custonprshasing decision for the underlying databasmieffort to persuade potential
customers not to acquire our products. We could tastomers if our competitors introduce new coitipetproducts, add new functionality,
acquire competitive products, reduce prices or fstrategic alliances with other companies. Vendhuas offer SaaS, cloud or BPO solutions
may persuade our customers not to purchase oungiodVe may also face increasing competition fogan source software initiatives, in
which competitors may provide software and intéliatproperty for free. Existing or new competitomuld gain sales opportunities or
customers at our expense.

Our hardware systems offerings are complex produdtsve cannot successfully manage the required pesses to meet customer
requirements and demand on a timely basis, the tsaf our hardware systems business will sufferDesigning, developing, manufacturi
and introducing new hardware systems products@rglicated processes. The development processétam and requires a high level of
innovation from both systems hardware and softwapeuct designers and engineers and the suppfighe components used in these
products. The development process is also lengttycastly. Once a new hardware systems produ&ssldped, we face several challenges in
the manufacturing process. We must be able to éstezustomer demand and manufacture new hardwstensy products in sufficient volun

to meet this demand and do so in a cost effectizenar. Our “build-to-order” manufacturing modelwhich our hardware systems products
are not fully assembled until after customers plackers, may from time to time experience delayddlivering our hardware systems products
to customers in a timely manner. These delays coalde our customers to purchase hardware proaudtservices from our competitors. We
must also manage new hardware product introductiaddgransitions to minimize the impact of custoaelayed purchases of existing
hardware systems products in anticipation of nemlare systems product releases. Because the desigmanufacturing processes for
components are also very complicated, it is posshmt we could experience design or manufactdtavgs. These design or manufacturing
flaws could delay or prevent the production of teenponents for which we have previously committegdy or need to fulfill orders from
customers. These types of component flaws coutd@isvent the production of our hardware productsaoise our hardware products to be
returned, recalled or rejected resulting in loseraies, increases in warranty costs or costs delateemediation efforts, damage to our
reputation, penalties and litigation.

Acquisitions present many risks, and we may notlieathe financial and strategic goals that wererdemplated at the time of a transactio

In recent years, we have invested billionsalfals to acquire a number of companies, prodsetsjices and technologies. An active
acquisition program is an important element of @egrall corporate strategy, and we expect to caetio make similar acquisitions in the
future. Risks we may face in connection with ouguasition program include:

* our ongoing business may be disrupted and our nesmen’s attention may be diverted by acquisition, traosibr integratior
activities;
* an acquisition may not further our business stsategwe expected, we may not integrate an acquostgany or technology

successfully as we expected or we may overpayfastherwise not realize the expected return onjroxestments, which could
adversely affect our business or operating res

» we may have difficulties (i) managing an acquirethpany s technologies or lines of business or (ii) entgriew markets where \
have no or limited direct prior experience or whesenpetitors may have stronger market positi

» our operating results or financial condition maydoeersely impacted by claims or liabilities thag assume from an acquir
company or technology or that are otherwise reltieah acquisition, including claims from governmagencies, terminated
employees, current or former customers, formerkstoiclers or other third parties; pre-existing cantual relationships of an
acquired company that we would not have otherwigered into, the termination or modification of whimay be costly or
disruptive to our business; unfavorable revenuegeition or other accounting treatment as a resfudin acquired company’s
practices; and intellectual property claims or disg;
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» we may fail to identify or assess the magnitudeesfain liabilities, shortcomings or other circuarstes prior to acquiring
company or technology, which could result in unexed litigation or regulatory exposure, unfavoraddeounting treatment,
unexpected increases in taxes due, a loss of paitidzi tax benefits or other adverse effects orbosiness, operating results or
financial condition;

* we may not realize the anticipated increase inreuenues from an acquisition for a number of regsimeluding if a larger tha
predicted number of customers decline to renewsoé license updates and product support contaacthardware systems
support contracts, if we are unable to sell theiaed products to our customer base or if contmaatiels of an acquired company
not allow us to recognize revenues on a timelys

* we may have difficulty incorporating acquired teclogies or products with our existing product lirsegl maintaining uniforr
standards, architecture, controls, procedures ahcigs;

» we may have multiple product lines as a resultwfazquisitions that are offered, priced and sugggbdifferently, which could
cause customer confusion and del

* we may have higher than anticipated costs in caimthsupport and development of acquired prodirctgeneral and administrati
functions that support new business models, ooimptiance with associated regulations that are roomeplicated than we had
anticipated

* we may be unable to obtain timely approvals frommay otherwise have certain limitations, restoict, penalties or oth
sanctions imposed on us by, worker councils orlambiodies under applicable employment laws asaltref an acquisition, which
could adversely affect our integration plans irtaerjurisdictions

* we may be unable to obtain required approvals fgorernmental authorities under competition andirarsti laws on a timely basi
if at all, which could, among other things, delaypoevent us from completing a transaction, othgewestrict our ability to realize
the expected financial or strategic goals of arussitipn or have other adverse effects on our curbeisiness and operatiol

» our use of cash to pay for acquisitions may lintliteo potential uses of our cash, including stoglurehases, dividend payments .
retirement of outstanding indebtedne

* we may significantly increase our interest expelagrage and debt service requirements if we iadditional debt to pay for an
acquisition and we may have to delay or not proaeitlila substantial acquisition if we cannot obthie necessary funding to
complete the acquisition in a timely manner or avofable terms

» to the extent that we issue a significant amourgefity securities in connection with future acgioss, existing stockholders may
be diluted and earnings per share may decreas¢

* we may experience additional or unexpected chaingesw we are required to account for our acqusigipursuant to U.S.
generally accepted accounting principles, inclugimgngements that we assume from an acquis

The occurrence of any of these risks could haveternal adverse effect on our business, resultgpefations, financial condition or cash flo
particularly in the case of a larger acquisitiorseveral concurrent acquisitions.

Our international sales and operations subject wsadditional risks that can adversely affect ouremating results. We derive a substantial
portion of our revenues from, and have signifiggmerations, outside of the United States. Our iiratgonal operations include software and
hardware systems development, manufacturing, adgesattes, customer support, consulting, Cloud i8esvand shared administrative service
centers.

Compliance with international and U.S. laws andufations that apply to our international operationgeases our cost of doing business in
foreign jurisdictions. These laws and regulatiordude U.S. laws and local laws which include qataacy requirements, labor relations laws,
tax laws, anti-competition regulations, prohibiomn payments to governmental officials, import trade restrictions, and export
requirements.
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Violations of these laws and regulations could tesuines, criminal sanctions against us, ouiagfs or our employees, and prohibitions on
the conduct of our business. Any such violationdaoesult in prohibitions on our ability to offeur products and services in one or more
countries, could delay or prevent potential acdjoiss, and could also materially damage our remrtabur brand, our international expansion
efforts, our ability to attract and retain employeeur business and our operating results. Ourssadepends, in part, on our ability to
anticipate these risks and manage these diffiultdée monitor our international operations and stigate allegations of improprieties relating
to transactions and the way in which such transastare recorded. Where circumstances warrantyovede information and report our
findings to government authorities, but no assugazan be given that action will not be taken byhsawthorities.

We are also subject to a variety of other risks @mallenges in managing an organization operatingfious countries, including those related
to:

» general economic conditions in each country oramg

« fluctuations in currency exchange rates and relemgacts to our operating resul

» natural disasters, like the recent earthquake esdting tsunami in Japa

» regulatory change:

* political unrest, terrorism and the potential fther hostilities:

» public health risks, particularly in areas in whigh have significant operatior

» longer payment cycles and difficulties in collegtiaccounts receivabl

» overlapping tax regime:

 our ability to repatriate funds held by our foregubsidiaries to the United States at favorabledtes;
« difficulties in transferring funds from or convertj currencies in certain countries; ¢
» reduced protection for intellectual property rigiitsome countries

As a result of our hardware systems business,dhane and complexity of laws and regulations thatare subject to have increased. The
variety of risks and challenges listed above calsd disrupt or otherwise negatively impact thepdpphain operations for our hardware
systems products segment and the sales of our gigodnd services in affected countries or regions.

As the majority shareholder of Oracle FinanciaM&srs Software Limited, a publicly traded Indiarta@re company focused on the banking
industry, we are faced with several additionalsjskcluding being subject to local securities tagjons and being unable to exert full control.

We may not achieve our financial forecasts with pest to our acquisition of Sun or our hardware sgats business, or the achievement of
such forecasts may take longer than expected. Ourfipability could decline if we do not manage thisks associated with our hardwa
systems busines Our hardware systems business may adversagtaftir overall profitability if we do not manadestassociated risks. We
may not achieve our estimated revenue, profit beiotinancial projections with respect to our asgign of Sun in a timely manner or at all
due to a number of factors, including:

» our relative inexperience in managing a hardwastesgs business and related processes or the updldepartures of son
important employees could adversely impact ouitgtih successfully run our hardware systems bussinehich could adversely
impact our ability to realize the forecasts for bardware systems business and its results of sz

* we may not be able to increase sales of hardwatersg support contracts or such increase may ¢alget than we anticipate,
which could result in lower revenues and profitipilor slower than expected growth of such reverared profitability;
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» our hardware systems business has higher expensegescentage of revenues, and thus has begorddable, than our softwal
business. We have reported, and may continue totrépwer overall operating margins as a percentagevenues, and we may
not achieve our profit margin levels that we aalprior to our acquisition of Su

» we face a greater risk of potential write-downs enpairments of inventory, higher warranty expertbes we had historically
encountered in our existing software and serviesinesses, and higher amortization from, and pialeéntpairment of, intangible
assets associated with our hardware systems baskwes of these items could result in material gearand adversely affect our
operating results; ar

» we may forgo sales opportunities, customers anemees as a result of our reducing the resale @f dairty products and services
for which Sun historically acted as a resel

Our strategy of transitioning to a mixed direct ariddirect sales model for our hardware systems prots may not succeed and could result
in lower hardware revenues or profits. Disruptioms our software indirect sales channel could affemir future operating results.

Although we will continue to sell our hardwanestems products through indirect channels, inolgiidtidependent distributors and value
added resellers, we have enhanced our direct saesage for our hardware products and intendahatlirect sales force will sell a larger
portion of our hardware products in the future tttagy do now. These direct sales efforts, howaweary; not be successful. Our relationships
with some of our channel partners may deterioratabse we are reducing our reliance on some of theasners for sales of our hardware
products, are modifying our approach and timintheomanufacturing of our products and are altecergain of Sun’s legacy business practices
with these channel partners, which could resuleduced demand from the channel partners or cestasitomer segments serviced by these
channel partners. Some hardware revenues from ehpartners may not be replaced by revenues gemefiam our own sales personnel or
may not be replaced as quickly as we expect. litiaddwe may not be able to hire qualified hardevaalespeople, sales consultants and other
personnel for our direct sales model at the raie tire numbers we need to generate the hardwaeaues and profit margins we have
projected for future periods. Even if we can magthiring needs, these salespeople may not bet@lalehieve our sales forecasts for our
hardware business. If we experience any of thegs,rour hardware revenues or profits may decline.

Our software indirect channel network is compripecharily of resellers, system integrators/impletees, consultants, education providers,
internet service providers, network integrators entipendent software vendors. Our relationshiphk thiese channel participants are impor
elements of our software marketing and sales sff@tr financial results could be adversely affédt®ur contracts with channel participants
were terminated, if our relationships with chanpesiticipants were to deteriorate, if any of our patitors enter into strategic relationships \
or acquire a significant channel participant ah# financial condition of our channel participamesre to weaken. There can be no assurance
that we will be successful in maintaining, expagdim developing our relationships with channelipgrants. If we are not successful, we may
lose sales opportunities, customers and revenues.

We may experience foreign currency gains and lossedVe conduct a significant number of transactionsurrencies other than the

U.S. Dollar. Changes in the value of major foreiginrencies, particularly the Euro, Japanese YerBaitigh Pound relative to the U.S. Dollar
can significantly affect revenues and our operatesylts. Generally, our revenues and operatingtseare adversely affected when the dollar
strengthens relative to other currencies and aséipely affected when the dollar weakens.

In addition, we incur foreign currency transactgains and losses, primarily related to sublicerss find other intercompany agreements
among us and our subsidiaries that we expect tosztsie in the near term, which are charged agaarsings in the period incurred. We have
a program, which primarily utilizes foreign currgrforward contracts to offset the risks associatétl these foreign currency exposures that
we may suspend from time to time. This program suespended for part of fiscal 2011 but was reaatiVaturing our second quarter of fiscal
2011. As a part of this program, we enter intoifgmecurrency forward contracts so that increasetecreases in our foreign currency expos
are offset by gains or losses on the foreign cugréarward contracts in order to mitigate the risksl volatility associated with our foreign
currency transaction gains or
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losses. Although we have resumed our foreign cayréorward contract program, a large portion of consolidated operations are
international and we expect that we will continaedalize gains or losses with respect to our §greurrency exposures, net of gains or losses
from our foreign currency forward contracts. Foaewle, we will experience foreign currency gaind Ensses in certain instances if it is not
possible or cost effective to hedge our foreigmeney exposures or should we suspend our foreigermcy forward contract program in the
future. Our ultimate realized loss or gain withpest to currency fluctuations will generally depamdthe size and type of cross-currency
exposures that we enter into, the currency excheatgs associated with these exposures and changesse rates, whether we have entered
into foreign currency forward contracts to offdetde exposures and other factors. All of thesefaciould materially impact our results of
operations, financial position and cash flows,ttheng of which is variable and generally outsideoar control.

The future operating results of our hardware systsiusiness will depend on our ability to manage @amponent inventory to meet the
demands of our hardware systems customers and twdagomponent inventory write-downs. We depend on suppliers to design, develop,
manufacture and deliver on a timely basis the ressgscomponents for our hardware products. Whilayntd the components purchased are
standard, some components (standard or othervage)re long lead times to manufacture and deliverthermore, there are some compon
that can only be purchased from a single vendottapeice, quality, technology or other businessstraints. As a result, our supply chain
operations could be disrupted or negatively imphbte natural disasters such as the recent eartecuak tsunami in Japan, political unrest or
other factors affecting the countries or regionemetthese single source component vendors areethdAte may be unable to purchase these
items from the respective single vendors on actéptarms or may experience significant delaysuality issues in the delivery of necessary
parts or components from a particular vendor. Ifhad to find a new supplier for these parts andpmments, hardware systems product
shipments could be delayed, which would adversiégcaour hardware systems revenues. We couldedperience fluctuations in component
prices which, if unanticipated, could negativelypewt our hardware systems business cost strudthese factors may make it difficult for us
to plan and procure appropriate component inverlgugls in a timely fashion to meet customer denfandur hardware products. Therefore
we may experience component inventory shortagestwhiy result in production delays or customershng to purchase fewer hardware
products from us or systems products from our cditgpe. We negotiate supply commitments with vesdearly in the manufacturing process
to ensure we have sufficient components for oudware products to meet anticipated customer dem&ednust also manage our levels of
older component inventories used in our hardwaoelyets to minimize inventory write-offs or writlswns. If we have excess inventory, it r
be necessary to writdewn the inventory, which would adversely affect operating results. If one or more of the risksailved above occul
our hardware systems business and related operasniis could be materially and adversely affected

We expect to continue to depend on third party méamturers to build certain hardware systems prodsieind third party logistics providers
to deliver our products. As such, we are suscepgtitdl manufacturing and logistics delays that coyddevent us from shipping customer
orders on time, if at all, and may result in theds of sales and customers.We outsource the manufacturing, assembly and dgliviecertair

of our hardware products to a variety of companigay of which are located outside the United StaBair reliance on these third parties
reduces our control over the manufacturing andvégfiprocess, exposing us to risks, including reduontrol over quality assurance, product
costs, product supply and delivery delays as veetha political and economic uncertainties of titerinational locations where certain of these
third party manufacturers have facilities and opers. Any manufacturing disruption or logisticdales by these third parties could impair our
ability to fulfill orders for these hardware systeproducts. If we are unable to manage our relsitips with these third parties effectively, c
these third parties experience delays, disrupticausacity constraints, regulatory issues or qualiytrol problems in their operations, or fail to
meet our future requirements for timely deliveryr ability to ship and/or deliver certain of ourtiaare systems products to our customers
could be impaired and our hardware systems busotgd be harmed.

We have simplified our supply chain processes ducig the number of third party manufacturing pars on which Sun had historically
relied and the number of locations where thesd thérty manufacturers build our
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hardware systems products. We therefore have beowre dependent on a fewer number of these mamwifiagtpartners and locations. If
these partners experience production problemslaysier cannot meet our demand for products, we moaype able to find alternate
manufacturing sources in a timely or cost effectienner, if at all. If we are required to changedtparty manufacturers, our ability to meet
our scheduled hardware systems products deliviriesr customers could be adversely affected, wbizhid cause the loss of sales and
existing or potential customers, delayed revenaegseition or an increase in our hardware systerodumts expenses, all of which could
adversely affect the margins of our hardware bissine

We may not be able to protect our intellectual pesfy rights. We rely on copyright, trademark, patent anddraecret laws, confidentiality
procedures, controls and contractual commitmengsdtect our intellectual property rights. Despiter efforts, these protections may be
limited. Unauthorized third parties may try to capyreverse engineer portions of our products lbemtise obtain and use our intellectual
property. Any patents owned by us may be invalidatécumvented or challenged. Any of our pendinfuture patent applications, whethe
not being currently challenged, may not be issuid thie scope of the claims we seek, if at alladiition, the laws of some countries do not
provide the same level of protection of our intelilel property rights as do the laws and courthefUnited States. If we cannot protect our
intellectual property rights against unauthorizegyéng or use, or other misappropriation, we mayramain competitive.

Third parties have claimed and, in the future, malaim infringement or misuse of intellectual propsrrights and/or breach of license
agreement provisions. We periodically receive notices from, or haa@suits filed against us by, others claiming irdement or other
misuse of their intellectual property rights anddegach of our agreements with them. We expeahtineber of such claims will increase as:

* we continue to acquire companies and expand intonesinesses
» the number of products and competitors in our itrigusegments grow:
» the use and support of third party code (includipgn source code) becomes more prevalent in thestiryg anc
» the volume of issued patents continues to incre
Responding to any such claim, regardless of itisligl could:
* be time consuming, costly and result in litigati
» divert manageme’s time and attention from developing our busin
* require us to pay monetary damages or enter iy@tyoand licensing agreements that we would notnadly find acceptable
* require us to stop selling or to redesign certdiouw products
* require us to release source code to third pagiessibly under open source license tet
* require us to satisfy indemnification obligationsour customers; ¢
» otherwise adversely affect our business, resultpefations, financial condition or cash floy
Certain specific patent infringement cases areudised under Note 18 of Notes to Consolidated FiahStatements.

We may lose key employees or may be unable todnaugh qualified employees. We rely on the continued service of our senior
management, including our Chief Executive Officed founder, members of our executive team and dteemployees and the hiring of n
qualified employees. In the technology industreréhis substantial and continuous competition fghlly skilled business, product
development, technical and other personnel. Intaxidiacquisitions could cause us to lose key persbof the acquired companies or at
Oracle. We may also experience increased compensaists that are not offset by either improvedipotivity or higher sales. We may not
successful in recruiting new personnel and in nétgi and motivating existing personnel. With raxeaptions, we do not have long-term
employment or non-competition agreements with oopleyees. Members of our senior management team leévOracle over the years for a
variety of reasons, and we cannot assure youhkea will not be additional departures, which maydisruptive to our operations.
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We continually focus on improving our cost struetby hiring personnel in countries where advaneetrtical expertise is available at lower
costs. When we make adjustments to our workforeemay incur expenses associated with workforceatézhs that delay the benefit of a
more efficient workforce structure. We may alsoenignce increased competition for employees ingleesintries as the trend toward
globalization continues, which may affect our enyple retention efforts and increase our expensas &ffort to offer a competitive
compensation program. Our compensation programdes stock options, which are an important toalttracting and retaining employees in
our industry. If our stock price performs poorlyriay adversely affect our ability to retain oratt employees. In addition, because we
expense all stock-based compensation, we may ifuthiee change our stock-based and other compensatactices. Some of the changes we
consider from time to time include a reductionhie humber of employees granted options, a reduititme number of options granted per
employee and a change to alternative forms of sbh@ded compensation. Any changes in our compengatéetices or changes made by
competitors could affect our ability to retain andtivate existing personnel and recruit new persbnn

Our sales to government clients subject us to rigkduding early termination, audits, investigatian sanctions and penalties. We derive
revenues from contracts with the U.S. governmeatesand local governments and their respectiva@eg, which may terminate most of th
contracts at any time, without cause. There issiased pressure for governments and their agehottsdomestically and internationally, to
reduce spending. Our federal government contraetsubject to the approval of appropriations bemegle by the U.S. Congress to fund the
expenditures under these contracts. Similarly,comtracts at the state and local levels are sutjpepbvernment funding authorizations.
Additionally, government contracts are generalljeat to audits and investigations which could Keisuvarious civil and criminal penalties
and administrative sanctions, including terminatiéicontracts, refund of a portion of fees recejfedeiture of profits, suspension of
payments, fines and suspensions or debarment framrefgovernment business.

We may need to change our pricing models to cometecessfully. The intense competition we face in the salesuoforoducts and
services and general economic and business camslitin put pressure on us to change our pricesr fompetitors offer deep discounts on
certain products or services or develop produ@sttie marketplace considers more valuable, wermaay to lower prices or offer other
favorable terms in order to compete successfully such changes may reduce margins and could adyeffect operating results. Our
software license updates and product support fe@fiardware systems support fees are generallgchas a percentage of our net new
software license fees and net new hardware sygtemdsicts fees, respectively. Our competitors mégrabwer pricing on their support
offerings, which could put pressure on us to furtfiscount our new license prices.

Any broad-based change to our prices and pricidigips could cause our revenues to decline or lbeydd as our sales force implements and
our customers adjust to the new pricing policiesn8 of our competitors may bundle products for prtiomal purposes or as a long-term
pricing strategy or provide guarantees of prices @oduct implementations. These practices cowdr tme, significantly constrain the prices
that we can charge for certain of our productstdfdo not adapt our pricing models to reflect clesnig customer use of our products or
changes in customer demand, our revenues couléaterAdditionally, increased distribution of apations through application service
providers, including Saa$S providers, may reduceattezage price for our products or adversely afféter sales of our products, reducing our
revenues unless we can offset price reductionsweitlime increases. The increase in open sourceaatdistribution may also cause us to
change our pricing models.

Our periodic workforce restructurings can be disrtipe. We have in the past restructured or made attieistments to our workforce,
including our direct sales force on which we redabily, in response to management changes, pratlaciges, performance issues, acquisi
and other internal and external considerationghérpast, sales force and other restructurings gemerally resulted in a temporary lack of
focus and reduced productivity. These effects coeddir in connection with future acquisitions ariden restructurings and our revenues could
be negatively affected.

We might experience significant errors or securftpws in our software products and services.Despite testing prior to their release,
software products frequently contain errors or ggctlaws, especially when first introduced or wheew versions are released. The detection
and correction of any security flaws can be time
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consuming and costly. Errors in our software présigould affect the ability of our products to wavkth other hardware or software products,
could delay the development or release of new pisdar new versions of products and could advers#ct market acceptance of our
products. If we experience errors or delays inagley new software products or new versions ofasoft products, we could lose revenues. In
addition, we run our own business operations, @r&bbud Services and other outsourcing servicggatiand consulting services, on our
products and networks and any security flaws, [ifil@ted, could affect our ability to conduct ourdiness operations. End users, who rely on
our software products and services for applicattbas are critical to their businesses, may hageeater sensitivity to product errors and
security vulnerabilities than customers for sofevproducts generally. Software product errors audisty flaws in our products or services
could expose us to product liability, performanoé/ar warranty claims as well as harm our reputatichich could impact our future sales of
products and services. In addition, we may be legatjuired to publicly report security breache®of services, which could adversely impact
future business prospects for those services.

We may not receive significant revenues from oumrent research and development efforts for seveyabrs, if at all. Developing softwail
and hardware products is expensive, and the invegtm product development often involves a lortgnreon investment cycle. We have m
and expect to continue to make significant investi:mé research and development and related praghycirtunities. Accelerated product
introductions and short product life cycles reqtiigh levels of expenditures for research and agraknt that could adversely affect our
operating results if not offset by revenue increa¥ée believe that we must continue to dedicaigrifecant amount of resources to our
research and development efforts to maintain oorpstditive position. However, we do not expect toeiee significant revenues from these
investments for several years, if at all.

We may face numerous risks in connection with odrategic alliance with Fujitsu. Oracle has had a relationship with Fujitsu for many
years. We have recently renegotiated a numberreeagents with Fujitsu Limited with respect to cbtdeative sales and marketing efforts
the joint development and manufacturing of someuwfserver products. The agreements contemplat®tlagle and Fujitsu dedicate
substantial financial and human resources and resudt, the future performance of our hardwareesys business may be impacted by the
success or failure of this relationship.

If we falil to satisfy certain development or supphligations under the agreements, or if we otheewiolate the terms of the agreements, we
may be subject to contractual or legal penaltiestier, if Fujitsu encounters potential problem#srbusiness, such as intellectual property
infringement claims, supply and manufacturing diffties, including difficulties that may result frothe recent earthquake and tsunami in
Japan, difficulties in meeting development miles®or financial challenges, these problems coufzhthour strategic relationship with Fuiji
and could result in a material adverse effect anhamdware systems business. There can be no assufat our strategic relationship with
Fujitsu will be successful, or that the economitn of the agreements establishing the relationsfiiultimately prove to be favorable to us.
The occurrence of any of these risks could haveateral adverse effect on our hardware systemsbssi

Business disruptions could affect our operating tdis. A significant portion of our research and deypahent activities and certain other
critical business operations are concentratedf@wageographic areas. We are a highly automatexhéss and a disruption or failure of our
systems could cause delays in completing salepraowiding services, including some of our Cloudvses offerings. A major earthquake, 1
or other catastrophic event that results in theérdeson or disruption of any of our critical bus#s or information technology systems could
severely affect our ability to conduct normal besis operations and, as a result, our future opgregsults could be materially and adversely
affected.

There are risks associated with our outstanding afudure indebtedness. As of May 31, 2011, we had an aggregate of$b8lion of
outstanding indebtedness that will mature betwhemgémainder of calendar 2011 and calendar 2040warmay incur additional indebtedness
in the future. Our ability to pay interest and ngplae principal for our indebtedness is dependeonwur ability to manage our business
operations, generate sufficient cash flows to sergiuich debt and the other factors discussedsrs#ution. There can be no assurance that we
will be able to manage any of these risks succégsfu
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We may also need to refinance a portion of ourtanting debt as it matures. There is a risk thamag not be able to refinance existing debt
or that the terms of any refinancing may not bé&asaerable as the terms of our existing debt. Furtioee, if prevailing interest rates or other
factors at the time of refinancing result in high®erest rates upon refinancing, then the intezgpense relating to that refinanced indebtec
would increase. Should we incur future increasestiarest expense, our ability to utilize certafroor foreign tax credits to reduce our U.S.
federal income tax could be limited, which couldaworably affect our provision for income taxes affictive tax rate. In addition, changes
by any rating agency to our outlook or credit rgttould negatively affect the value of both ourtdestd equity securities and increase the
interest amounts we pay on outstanding or futule. dédese risks could adversely affect our finanoiendition and results of operations.

Adverse litigation results could affect our busire: We are subject to various legal proceedingigation can be lengthy, expensive and
disruptive to our operations, and results canngiredicted with certainty. An adverse decision daelsult in monetary damages or injunctive
relief that could affect our business, operatirguhes or financial condition. Additional informatiagegarding certain of the lawsuits we are
involved in is discussed under Note 18 of Note€dmsolidated Financial Statements.

We may have exposure to additional tax liabilities.As a multinational corporation, we are subjedhcome taxes as well as non-income
based taxes, in both the United States and vafawa®gn jurisdictions. Significant judgment is réad in determining our worldwide provision
for income taxes and other tax liabilities. We wagularly under audit by tax authorities and thagthorities very often do not agree with
positions taken by us on our tax returns.

Changes in tax laws or tax rulings may have a Baamitly adverse impact on our effective tax r&ter example, certain U.S. government
proposals for fundamental U.S. international tdgnm, if enacted, could have a significant advensgact on our effective tax rate. Further, in
the ordinary course of a global business, therereney intercompany transactions and calculationsrevthe ultimate tax determination is
uncertain. Our intercompany transfer pricing isrently being reviewed by the U.S. Internal Reve8aevice (IRS) and by foreign tax
jurisdictions and will likely be subject to additial audits in the future. We have negotiated ceailateral Advance Pricing Agreements w
the IRS and certain selected bilateral Advanceriyidgreements that cover many of our intercompaaysfer pricing issues and preclude the
relevant tax authorities from making a transfecipg adjustment within the scope of these agreesnétdwever, these agreements do not ¢
substantial elements of our transfer pricing.

We are also subject to non-income based taxes,aiphyroll, sales, use, valadeed, net worth, property and goods and servicesst in bot
the United States and various foreign jurisdictio'® are regularly under audit by tax authoritiéhwespect to these non-income based taxes
and may have exposure to additional non-incomeddseliabilities. Our acquisition activities hawvereased our non-income based tax
exposures, particularly with our 2010 entry intoeav hardware systems business resulting from ayuisition of Sun, which increased the
volume and complexity of laws and regulations thatare subject to and with which we must comply.

Although we believe that our income and rinoceme based tax estimates are reasonable, theoegissurance that the final determination o
audits or tax disputes will not be different frorhat is reflected in our historical income tax psiwns and accruals.

Our Oracle Cloud Services offerings, including OrgacCRM On Demand, may not be successfulWe offer Oracle Cloud Services, which
was formerly known as Oracle On Demand, and whiclude outsourcing software and hardware manageamehiaintenance services
delivered at our data center facilities, selectrpardata centers or customer facilities. Our ClSedvices also include certain subscription-
based software offerings such as Oracle CRM On Demahich provides our customers with our CRM saftsvfunctionality delivered via a
hosted solution that we manage, among others. Thesress models continue to evolve, and we map@able to compete effectively,
generate significant revenues or maintain theififataility. We incur expenses associated with thfeaistructures and marketing of our Cloud
Services in advance of our ability to recognizertheenues associated with these offerings. OurdC&ervices offerings are subject to a var
of additional risks, including:

* we manage critical customer applications, dataathdr confidential information through Oracle Cldseérvices; accordingly, w
face increased exposure to significant damage slaimal risk tc
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Oracle¢'s brand and future business prospects in the efeystem failures, inadequate disaster recovelyss or misappropriatic
of customer confidential informatio

» we may face regulatory exposure in certain areels as data privacy, data security and export canpé;

+ the laws and regulations applicable to hosted sempioviders are unsettled, particularly in theaaref privacy and security and t
of global resources; changes in these laws cofddtadur ability to provide services from or to sefocations and could increase
both the costs and risks associated with provittiegservices

» demand for these services may not meet our expatsaand may be affected by customer and mediaetna@bout security risk
international transfers of data, government or iothied party access to data, and/or use of outsaliservices providers more
generally; anc

« our offerings may require large fixed costs foradegnters, computers, network infrastructure, sgcaind otherwise, and we may
not be able to generate sufficient revenues tebffese costs and generate acceptable operatiggnsi&rom these offering:

Charges to earnings resulting from acquisitions maygversely affect our operating results. Under business combination accounting
standards pursuant to ASC 8@asiness Combinationsve recognize the identifiable assets acquire|ifibilities assumed, and any non-
controlling interests in acquired companies gehegdltheir acquisition date fair values and, icteaase, separately from goodwill. Goodwil

of the acquisition date is measured as the exeaesra of consideration transferred, which is aleoeyally measured at fair value, and the net
of the acquisition date amounts of the identifiaddeets acquired and the liabilities assumed. &timates of fair value are based upon
assumptions believed to be reasonable but whicmbegently uncertain. After we complete an acdiaisj the following factors could result in
material charges and adversely affect our operaéiaglts and may adversely affect our cash flows:

 costs incurred to combine the operations of congsawie acquire, such as transitional employee ergearsd employee retention,
redeployment or relocation expens

» impairment of goodwill or intangible asse
» amortization of intangible assets acquir
» areduction in the useful lives of intangible assatquired

« identification of or changes to assumed contindjabtlities, both income tax and non-income taatet, after our final
determination of the amounts for these contingenaiehe conclusion of the measurement period fgdéipelp to one year from the
acquisition date), whichever comes fii

» charges to our operating results to eliminate oedaplicative pr-merger activities, to restructure our operationtoageduce ou
cost structure

» charges to our operating results resulting fromeesps incurred to effect the acquisition;
» charges to our operating results due to the expgrdicertain stock awards assumed in an acquis

Substantially all of these costs will be accourftechs expenses that will decrease our net incamdesarnings per share for the periods in
which those costs are incurred. Charges to ouratipgrresults in any given period could differ dalngially from other periods based on the
timing and size of our future acquisitions andelxeent of integration activities. A more detailédadission of our accounting for these and
other items is presented in the “Critical AccougtPolicies and Estimates” section of Managemenissssion and Analysis of Financial
Condition and Results of Operations (Item 7).

Environmental laws and regulations subject us tanamber of risks and could result in significant Itlities and costs. Some of our
hardware systems operations are subject to seatetrdl and international laws governing protectibthe environment, proper handling and
disposal of materials used to manufacture our mdthuman health and safety, and regulating teefisertain chemical substances. We
endeavor to comply
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with these environmental laws, yet compliance witlch laws could increase our product design, dewedmt, procurement and manufacturing
costs, limit our ability to manage excess and aeahon-compliant inventory, change our sales iietsy or otherwise impact future financial
results of our hardware systems business. Any tiiwlaf these laws can subject us to significaathility, including fines, penalties, and
possible prohibition of sales of our products iot® or more states or countries, and result intenahadverse effect on the financial condit

or results of operations of our hardware systensiniess. A significant portion of our hardware sggeevenues come from international sales.
Environmental legislation within the European Un{&W), including the EU Directive on Restriction ldazardous Substances (RoHS) and
Waste Electrical and Electronic Equipment Direc(MWEEE Directive), as well as China’s regulationManagement Methods for Controlling
Pollution Caused by Electronic Information Produatsy increase our cost of doing business internalip and impact our hardware systems
revenues from EU countries and China as we endeavanmply with and implement these requirememtsddition, similar environmental
legislation has been or may be enacted in oth&djiations, the cumulative impact of which coulddignificant.

Our stock price could become more volatile and ydnwvestment could lose value. All of the factors discussed in this sectiomldoaffect ou
stock price. The timing of announcements in thelipubarket regarding new products, product enhamcgsor technological advances by our
competitors or us, and any announcements by usquiigitions, major transactions, or management@escould also affect our stock price.
Changes in the amounts and frequency of sharealeases or dividends could adversely affect ourkgpoice. Our stock price is subject to
speculation in the press and the analyst commuttignges in recommendations or earnings estimgtégancial analysts, changes in
investors’ or analysts’ valuation measures forsiock, our credit ratings and market trends unedl#d our performance. A significant drop in
our stock price could also expose us to the riskegfirities class actions lawsuits, which couldltés substantial costs and divert
management’s attention and resources, which calvdraely affect our business.

Iltem 1B.  Unresolved Staff Comments
None.

ltem 2. Properties

Our properties consist of owned and leased officdifies for sales, support, research and devetopntonsulting, manufacturing and
administrative personnel. Our headquarters fadilitysists of approximately 2.1 million square feeRedwood City, California, substantially
all of which we own. We lease our principal intdrmanufacturing facility for our hardware systemeduicts in Hillsboro, Oregon. We also
own or lease other office facilities for currenewnsisting of approximately 27.1 million squagetfin various other locations in the United
States and abroad. We believe our facilities agoid condition and suitable for the conduct of lousiness. Approximately 6.5 million square
feet, or 22%, of total owned and leased spacetilesar is being actively marketed for subleasdisposition.

Item 3. Legal Proceedings

The material set forth in Note 18 of Notes to Cdidsed Financial Statements in Item 15 of this AalnReport on Form 10-K is incorporated
herein by reference.

Item 4. Removed and Reserve:
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PART Il
Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters and Isuer Purchases of Equity Securitie

Our common stock is traded on the NASDAQ Globak8eMarket under the symbol “ORCL” and has beededaon NASDAQ since our
initial public offering in 1986. According to thecords of our transfer agent, we had 16,827 stddkh®of record as of May 31, 2011. The
following table sets forth the low and high salegrof our common stock, based on the last daily, sa each of our last eight fiscal quarters.

Fiscal 2011 Fiscal 2010
Low Sale High Sale Low Sale High Sale
Price Price Price Price
Fourth Quarte $30.2( $ 36.37 $21.91 $ 26.4¢
Third Quartel $27.65 $ 33.6¢ $21.97 $ 25.3¢
Second Quarte $22.4¢ $ 29.5¢ $20.3¢ $ 22.8¢
First Quarte! $21.4¢ $ 24.6¢ $19.6¢ $22.3:

We declared and paid cash dividends totaling $ar1L$0.20 per outstanding common share over theseat fiscal 2011 and 2010,
respectively.

In June 2011, our Board of Directors declared atqug cash dividend of $0.06 per share of outstandommon stock payable on August 3,
2011 to stockholders of record as of the closeusfriess on July 13, 2011. We currently expect tdiooe paying comparable cash dividends
on a quarterly basis; however, future declaratafrdividends and the establishment of future re@rd payment dates are subject to the final
determination of our Board of Directors.

For equity compensation plan information, pleaserr® Item 12 in Part Ill of this Annual Report.

Stock Repurchase Progran

Our Board of Directors has approved a program $aiourepurchase shares of our common stock. Orb@cf0, 2008, we announced that our
Board of Directors had approved the expansion ofepurchase program by $8.0 billion and as of I@hy2011, approximately $4.1 billion
was available for share repurchases pursuant tetook repurchase program.

Our stock repurchase authorization does not hawxgination date and the pace of our repurchasetsavill depend on factors such as our
working capital needs, our cash requirements fquadétions and dividend payments, our debt repayrobligations or repurchases of our dt
our stock price, and economic and market conditiGng stock repurchases may be effected from tortarte through open market purchases
or pursuant to a Rule 10b5-1 plan. Our stock rdmse program may be accelerated, suspended, delagestontinued at any time.

The following table summarizes the stock repurcteasivity for the three months ended May 31, 204d the approximate dollar value of
shares that may yet be purchased pursuant to @k stpurchase program:

Total Number of

Approximate Dollar

Total Number Average Price Shares Value of Shares that
PurchasedA as May Yet Be Purchase

Part of Publicly

of Shares Paid per Announced

(in millions, except per share amounts) Purchased Share Programs Under the Programs
March 1, 201—March 31, 201: 3.2 $ 32.1¢ 3.2 $ 4,407.¢
April 1, 2013+April 30, 2011 4.6 $ 34.1¢ 4.6 $ 4,251.¢
May 1, 2011—May 31, 2011 4.7 $ 34.5¢ 4.7 $ 4,087.%

Total 12.5 $ 33.8( 12.5
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Stock Performance Graph and Cumulative Total Rett

The graph below compares the cumulative total $tolcler return on our common stock with the cumuéatbtal return of the S&P 500 Index
and the S&P Information Technology Index for eatthe last five fiscal years ended May 31, 201%uasng an investment of $100 at the
beginning of such period and the reinvestment gfdividends. The comparisons in the graphs bel@based upon historical data and are not
indicative of, nor intended to forecast, futurefpenance of our common stock.

COMPARISON OF 5 YEAR CUMULATIVE TOTAL RETURN*
Among Oracle Corporation, the S&P 500 Index
and the S&P Information Technology Index
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*$100 INVESTED ON MAY 31, 2006 IN STOCK OR
INDEX-INCLUDING REINVESTMENT OF DIVIDENDS
5/06 5/07 5/08 5/09 5/10 5/11
Oracle Corporation 100.0( 136.2¢ 160.6: 138.1: 160.5: 245.1¢
S&P 500 Inde» 100.0( 122.7¢ 114.57 77.2€ 93.47 109.1¢
S&P Information Technology Inde 100.0( 123.0: 126.1: 89.8¢ 115.4¢ 133.4¢
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ltem 6. Selected Financial Data

The following table sets forth selected financiatadas of and for the last five fiscal years. Heikected financial data should be read in
conjunction with the consolidated financial statetseand related notes included in Item 15 of tmsidal Report. Over the last five fiscal
years, we have acquired a number of companiesdimguSun Microsystems, Inc. in fiscal 2010, BEA ®yss, Inc. in fiscal 2008 and Hyper
Solutions Corporation in fiscal 2007, among oth@&tee results of our acquired companies have beduadad in our consolidated financial
statements since their respective dates of aciquisihd have contributed to our growth in reveniregyme and earnings per share.

As of and for the Year Ended May 31

(in millions, except per share amounts 2011 2010 2009 2008 2007
Consolidated Statements of Operations Date

Total revenue $ 3562. $2682( $ 2325 $2243( $ 17,99¢
Operating incomi $ 12,03 $ 9,06z $ 8321 $ 7,84 $ 597«
Net income $ 8547 $ 6,13t $ 559 $ 5521 $ 4,27«
Earnings per sha—basic $ 16 $ 122 $ 11C $ 108 $ o0.8¢
Earnings per sha—diluted $ 167 $ 121 $ 10¢ $ 10€e $ o0.81
Basic weighted average common shares outstal 5,04¢ 5,014 5,07( 5,13: 5,17(
Diluted weighted average common shares outstar 5,12¢ 5,07: 5,13(C 5,22¢ 5,26¢
Cash dividends declared per common sl $ 021 $ 02 $ 00t % —  $ —
Consolidated Balance Sheets Dat:

Working capital $2498. $ 12317 $ 943 $ 8,07/ $ 3,49¢
Total asset $ 73,53t $6157¢ $47,41¢ $ 47,26¢ $ 34,57
Notes payable and other borrowir® $ 15,92: $ 14,65 $10,23¢ $ 11,23¢ $ 7,59¢

(1) Our notes payable and other borrowings, whichesanted the summation of our notes payable, duarehother current borrowings and notes payahdeogtmer non-current
borrowings as reported per our consolidated balaheets as of the dates listed in the table alymresrally increased between fiscal 2007 and 20&ltalthe issuances of $1.15 billion
of short-term borrowings made pursuant to our nengl credit agreements and $3.25 billion of longrtesenior notes in fiscal 2011, $4.5 billion of ¢geterm senior notes in fiscal 2010
and $5.0 billion of long-term senior notes in fis2B08. See Note 8 of Notes to Consolidated Firsr@tiatements for additional information regarding notes payable and other
borrowings.
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Iltem 7. Management’s Discussion and Analysis &inancial Condition and Results of Operations

We begin Management’s Discussion and Analysis nak¢ial Condition and Results of Operations wittoaerview of our key operating
business segments and significant trends, inclucl@gnges to our business as a result of our atiquisif Sun Microsystems, Inc. (Sun) in
fiscal 2010. This overview is followed by a summafyour critical accounting policies and estimatest we believe are important to
understanding the assumptions and judgments incatgxbin our reported financial results. We theovjate a more detailed analysis of our
results of operations and financial condition.

Business Overview

We are the world’s largest enterprise software comyand a leading provider of computer hardwareyets and services. We develop,
manufacture, market, distribute and service datbad middleware software; applications softwane; lrardware systems, consisting
primarily of computer server and storage produdts: products are built on industry standards aedceagineered to work together or
independently within existing customer informatitechnology (IT), including private and public cloadmputing, environments. We offer
customers secure, reliable, and scalable integsatitalare and hardware solutions that are desigméedprove business efficiencies and more
easily adapt to an organizatisninique needs, at a lower total cost of ownerdhipseek to be an industry leader in each of tkeeifp produc
categories in which we compete and to expand it and emerging markets.

We believe our internal growth and continued infimrawith respect to our software, hardware angtises businesses are the foundation of
our longterm strategic plans. An important element of cantmued innovation and product strategy is to fothe engineering of our hardwi
and software products to make them work togetheeratiectively and deliver improved computing penfiance, reliability and security to our
customers. Our Oracle Exadata Database Machin®eade Exalogic Elastic Cloud products exemplifig tstrategy and are currently two of
our most important products. Both products comisigrain of our hardware and software offeringsrtovigle an engineered system that
increases computing performance relative to ourpagitors’ products, creating time savings and oji@nal cost advantages for our customers.
In fiscal 2011, 2010 and 2009 we invested $4.500i/I$3.3 billion and $2.8 billion, respectively, iesearch and development to enhance our
existing portfolio of products and services andéwelop new products and services.

We also believe that an active acquisition progisan important element of our corporate strategjiy strengthens our competitive position,
enhances the products and services that we cantoffeistomers, expands our customer base, progigeger scale to accelerate innovation,
grows our revenues and earnings, and increasdehsider value. In recent years, we have investiiois of dollars to acquire a number of
companies, products, services and technologiestithto, are complementary to, or have otherwisameed our existing offerings. We expect
to continue to acquire companies, products, sesvacel technologies in furtherance of our corpostietegy.

We are organized into three businesses—softwardwaae systems and services—which are further dividto seven operating segments.
Each of these businesses and operating segmentsigag characteristics and faces different oppities and challenges. Although we report
our actual results in U.S. Dollars, we conductgai$§icant number of transactions in currencies pthan U.S. Dollars. Therefore, we present
constant currency information to provide a framewfor assessing how our underlying businesses paéd excluding the effect of foreign
currency rate fluctuations. An overview of our #hiteusinesses and seven operating segments follows.

Software Busines:

Our software business, which represented 68%, #¥84% of our total revenues in fiscal 2011, 2040 2009, respectively, is comprised of
two operating segments: (1) new software licenges(3) software license updates and product supPorta constant currency basis, we ex
that our software business’ total revenues gernyevall continue to increase due to continued demfamaur software products and software
license updates and product support offeringsuding the high percentage of customers that rehew software license updates and product
support contracts, and due to our acquisitions¢kvkhould allow us to grow our profits and continaenake investments in research and
development.
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New Software Licenses: We license our database and middleware as welliagpplications software to businesses of manyssize
government agencies, educational institutions asdliers. The growth in new software license reesrtbat we report is affected by the
strength of general economic and business conditgovernmental budgetary constraints, the conipetiosition of our software products,
our acquisitions and foreign currency fluctuatiofise substantial majority of our new software liseusiness is also characterized by long
sales cycles. The timing of a few large softwacerse transactions can substantially affect ourteiy new software license revenues. Since
our new software license revenues in a particulartgr can be difficult to predict as a resulthef timing of a few large software license
transactions, we believe that analysis of new sar@icense revenues on a trailing 4-quarter pgasdrovided in our Quarterly Reports on
Form 10-Q) provides additional visibility into thaderlying performance of our new software licebgsiness. New software license revenues
represented 26%, 28% and 31% of our total reveimugscal 2011, 2010 and 2009, respectively. Thapprtion of our new software license
revenues relative to our total revenues in fis€dl2and 2010 was affected by our entry into thellare systems business as a result of our
acquisition of Sun. Our new software license segsenargins have historically trended upward over tcourse of the four quarters within a
particular fiscal year due to the historical upwaehd of our new software license revenues ovesdlyuarterly periods and because the
majority of our costs for this segment are predanily fixed in the short-term. However, our newtaaifre license segment’s margins have
been and will continue to be affected by the amatitbn of intangible assets associated with congzathiat we have acquired.

Software License Updates and Product SupportCustomers that purchase software license updatepraduct support are granted rights to
unspecified product upgrades and maintenance edéssued during the support period, as well dmieal support assistance. Substantiall
of our customers renew their software license wgxlahd product support contracts annually. The trafvsoftware license updates and
product support revenues is primarily influencedHtrge factors: (1) the percentage of our supptract customer base that renews its
support contracts, (2) the amount of new suppartrects sold in connection with the sale of newivgafe licenses, and (3) the amount of
support contracts assumed from companies we haysrad.

Software license updates and product support re@gmhich represented 42%, 49% and 50% of our tev@nues in fiscal 2011, 2010 and
2009, respectively, is our highest margin busingés The proportion of our software license updataed product support revenues relative to
our total revenues in fiscal 2011 and 2010 wasctdteby our entry into the hardware systems busiass result of our acquisition of Sun.
Support margins during fiscal 2011 were 86% anauacted for 70% of our total margins. Our softwacerise update and product support
margins have been affected by fair value adjustseiating to support obligations assumed in bissimembinations (described further bel
and by amortization of intangible assets. Howeoeer the longer term, we believe that softwarensseupdates and product support revenues
and margins will grow for the following reasons:

 substantially all of our customers, including cuséss from acquired companies, renew their suportracts when eligible for
renewal;

 substantially all of our customers purchase sofiaense updates and product support contracts Wigy buy new softwal
licenses, resulting in a further increase in oyopsuit contract base. Even if new software liceesemnues growth was flat, software
license updates and product support revenues veouitinue to grow in comparison to the correspondgirigr year periods
assuming renewal and cancellation rates and foigrency rates remained relatively constant ssutestantially all new software
license transactions result in the sale of softliaemse updates and product support contractghadrd to our support contract
base; ant

* our acquisitions have increased our support conbr@ge, as well as the portfolio of products awéédo be licensed and support

We recorded adjustments to reduce support obligeié@sumed in business combinations to their egthfair values at the acquisition dates.
As a result, as required by business combinatiopwatting rules, we did not recognize software lgzenpdates and product support revenues
related to support contracts that would have bélearaise recorded by the acquired businesses apémdlent entities in the amount of $80
million, $86 million and $243 million in fiscal 201 2010 and 2009, respectively. To the extent upihey support contracts
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are renewed with us following an acquisition, wd vacognize the revenues for the full value of sugport contracts over the support periods,
the majority of which are one year.

Hardware Systems Busine:

As a result of our acquisition of Sun in Januar§@0ve entered into a new hardware systems busi@esardware systems business consists
of two operating segments: (1) hardware systemdymts and (2) hardware systems support. Our haediuasiness represented 19% and 9

our total revenues in fiscal 2011 and 2010, re$paygt and we expect that it will continue to addignificant amount of revenues and expel

to our results of operations in comparison to astdnical operating results. We expect our hardvilrginess to have lower operating margins
as a percentage of revenues than our softwaredassitue to the incremental costs we incur to pmdnd distribute these products and to
provide support services, including direct matsriad labor costs. We expect to make investmentsaarch and development to improve
existing hardware products and services or devedop hardware products and services.

To produce our hardware products, we rely on bathirternal manufacturing operations as well agdtparty manufacturing partners. Our
internal manufacturing operations consist primaoilfinal assembly, test and quality control ofegptise and data center servers and storage
systems. For all other manufacturing, we rely drdtparty manufacturing partners. We distribute tadour hardware products either from
facilities or partner facilities. We are continuit@yfocus on reducing costs by simplifying our mi@cturing processes through increased
standardization of components across product tyhesygh a reduction of the number of assemblydisiibution centers that we rely on ar
“build-to-order” manufacturing process in which guets are built only after customers have placed érders. In addition, we are focusing on
identifying hardware systems support processesatigaintended to proactively identify and solveliyéssues and to increase the amount of
new hardware systems support contracts sold inexiom with the sales of new hardware products.

Hardware Systems Product Our hardware systems products consist primafigomputer server and storage product offerimgs a
hardware-related software, including our Oraclea8sloperating system. Our hardware systems conmp@neducts are designed to be “open,”
or to work in customer environments that may inelather Oracle or non-Oracle hardware or softwareponents. We have also engineered
our hardware systems products to create performamt®perational cost advantages for customers whehardware and software products
are combined as engineered systems, as with CEaelgata and Oracle Exalogic Elastic Cloud.

We offer a wide range of server systems using &RBC microprocessor. Our SPARC servers are diffeatd by their reliability, security,
scalability and customer environments that thegdaafgeneral purpose or specialized systems). GQusine and large servers are designed to
offer greater performance and lower total costwihership than mainframe systems for business atisipplications and for customers having
more computationally intensive needs. Our SPAREessrrun the Oracle Solaris operating system aad@signed for the most demanding
mission critical enterprise environments at anyesca

We also offer a wide range of x86 servers. Thegese8vers are primarily based on microprocessafopias from Intel Corporation and are
also compatible with Oracle Solaris, Oracle LinMhicrosoft Windows and other operating systems.

Our storage products are designed to securely neapagtect, archive and restore customers’ missitical data assets and consist of tape,
disk, hardware-related software including file sys$ software, back-up and archive software andgéomanagement software, and
networking for mainframe and open systems envirartme

The majority of our hardware systems products ale through indirect channels, including indeperidéstributors and value added resellers.
We have enhanced direct sales coverage for oumnaaedsystems products and intend that our dirdes $arce will sell proportionately more
of our hardware systems products in the future thag do currently.

Our hardware systems products revenues, cost diiaae systems products and operating margins thaeport are affected by the strength of
general economic and business conditions, govertahlendgetary constraints, the competitive positéour hardware systems products, and
our acquisitions and foreign currency
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fluctuations. In addition, our operating margins doir hardware systems products segment have Inekwilh be affected by the amortization
intangible assets associated with our acquisitidbum and by business combination accounting rthigsrequired us to record acquired
inventories from Sun at fair value, which resulie@n unfavorable impact to our expenses and dpgratargins as we sold these inventorie
customers during fiscal 2010.

We have limited experience in predicting our quéyteardware systems products revenues. The timirayistomer orders and delays in our
ability to timely manufacture or deliver a few lartransactions could substantially affect the amofihardware systems products revenues,
expenses and operating margins that we report.

Hardware Systems Support: Customers that purchase our hardware systems peochay also elect to purchase our hardware systems
support offerings. Our hardware systems suppoerioifjs provide customers with software updateshifersoftware components that are
essential to the functionality of our server aratage products, such as Oracle Solaris, and candmproduct repairs, maintenance services,
and technical support services. Typically, our ek systems support contract arrangements areced/to the customer at the beginning of
the support period and are one year in duratioe.growth of our hardware systems support reveraigdglienced by a number of factors,
including the volume of purchases of hardware petglithe mix of hardware products purchased, aagéncentage of our hardware systems
support contract customer base that renews itsostippntracts. All of these factors are heavilyuehced by our customers’ decisions to either
maintain or upgrade their existing hardware systémfiistructure to newly developed technologiestthre available.

Our hardware systems support margins have beewidlze affected by fair value adjustments relattoghardware systems support obligati
assumed through, and by the amortization of intalegissets resulting from, our acquisition of SAmrequired by business combination
accounting rules, we recorded adjustments to reduc@ardware systems support revenues for costeastumed from our acquisition of Sun
to their estimated fair values as of the acquisitiate by an aggregate of $148 million and $128anifor fiscal 2011 and 2010, respectively.
These amounts would have been recorded as hardysteams support revenues by Sun as a standaldatye €otthe extent underlying
hardware systems support contracts are reneweduwitbllowing an acquisition, we will recognize trevenues for the full values of the
hardware systems support contracts over the suppddds.

Services Busines

Our services business consists of consulting, C®erdices and education. As a result of our aciuisof Sun, we expanded and enhancec
customer base and services offerings, which webelvill increase our revenues and expenses in aosgn to recent periods. Our services
business, which represented 13%, 14% and 19% dbtalrrevenues in fiscal 2011, 2010 and 2009,aetbyely, has significantly lower
margins than our software business and what we teently achieved from our hardware business.prbportion of our services revenues
relative to our total revenues in fiscal 2011 afd@was affected by our entry into the hardwareéesys business as a result of our acquisition
of Sun.

Consulting:  Our consulting line of business primarily providesvices to customers in business and IT stratiéggyraent, enterprise
architecture planning and design, initial produepiementation and integration, and ongoing proéattancements and upgrades. The amount
of consulting revenues recognized tends to lagtheunt of our software and hardware systems predagenues by several quarters since
consulting services, if purchased, are typicallynsentable from the products with which they rekatd are performed after the customer’s
purchase of the products. Our consulting reventeslgpendent upon general economic conditionstantével of our product revenues, in
particular the new software license sales of opfiegtion products. To the extent we are able tmgour products revenues, in particular our
software application product revenues, we would gknerally expect to be able to eventually growamnsulting revenues.

Cloud Services: Our Cloud Services segment, which was formerly ra@e Demand, includes certain of our Oracle Cloerd/iBes
offerings and technology, and Advanced Customevi&es. As a result of our acquisition of Sun, weréased the volume and breadth of our
Cloud Services offerings. Oracle Cloud Services are
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designed to provide comprehensive software andtfeeimanagement and maintenance services for cestdmosted at our Oracle data ce
facilities, select partner data centers or phykiaad-site at customer facilities. Advanced Custoervices provides support services, both
onsite and remote, to Oracle customers to enabteased performance and higher availability ofrthedgducts and services. We believe that
our Cloud Services offerings provide our custonvéth increased business performance, reducedaipkedictable cost and more flexibility
and choice in terms of service in order to maxintieeperformance of their Oracle software and hardwproducts and services. While we t
grown the base of customers that purchase cert@nrcCloud Services through our organic growth #relacquisition of Sun, we continue to
focus on managing our expenses to increase ourimsaagd margins as a percentage of our revenuesiaemade and plan to continue to
make investments in our Cloud Services businesssgpport current and future revenue growth, whiskorically has negatively impacted
Cloud Services margins and could do so in the &utur

Education: The purpose of our education services is to furheradoption and usage of our software and haelmaducts by our
customers and to create opportunities to grow conlyct revenues. Education revenues are impacteertgin of our acquisitions, general
economic conditions, personnel reductions in ogtamers’ information technology departments, tigtntrols over discretionary spending
and greater use of outsourcing solutions.

Acquisitions

An active acquisition program is another importlement of our corporate strategy. In recent yemeshave invested billions of dollars to
acquire a number of complementary companies, ptedservices and technologies including Art TechgglGroup, Inc. (ATG) and Phase
Forward Incorporated (Phase Forward) in fiscal 28id Sun in fiscal 2010, among others. We beli@weaoquisition program strengthens our
competitive position, enhances the products andcges that we can offer to customers, expands astomer base, provides greater scale to
accelerate innovation, grows our revenues andregsnand increases stockholder value. We expexrttinue to acquire companies, products,
services and technologies in furtherance of oup@@te strategy. See Note 2 of Notes to Consolidateancial Statements included elsewhere
in this Annual Report for additional informationated to our recent acquisitions.

We believe we can fund our pending and future aitipms with our internally available cash, cashieglents and marketable securities, cash
generated from operations, additional borrowingBan the issuance of additional securities. Wéreste the financial impact of any potential
acquisition with regard to earnings, operating rimargash flow and return on invested capital tagdpetfore deciding to move forward with an
acquisition.

Critical Accounting Policies and Estimates

Our consolidated financial statements are preparadcordance with U.S. generally accepted accogmiiinciples (GAAP) as set forth in the
Financial Accounting Standards Board’s (FASB) Aaating Standards Codification (Codification) and sigier the various staff accounting
bulletins and other applicable guidance issuechBySEC. GAAP, as set forth within the Codificaticequires us to make certain estimates,
judgments and assumptions. We believe that thmatts, judgments and assumptions upon which werelyeasonable based ug

information available to us at the time that thesttmates, judgments and assumptions are madee €sémates, judgments and assumptions
can affect the reported amounts of assets anditiebias of the date of the financial statemestsvall as the reported amounts of revenues and
expenses during the periods presented. To theteakine are material differences between thesmatds, judgments or assumptions and a
results, our financial statements will be affectElde accounting policies that reflect our more gigant estimates, judgments and assumptions
and which we believe are the most critical to aifuily understanding and evaluating our reporiadricial results include the following:

» Revenue Recognitic
* Business Combinatior
» Goodwill and Intangible Asse—Impairment Assessmer
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» Accounting for Income Taxe

» Legal and Other Contingenci

» Stocl-Based Compensatic

» Allowances for Doubtful Account

In many cases, the accounting treatment of a pdatitransaction is specifically dictated by GAARIaloes not require management'’s
judgment in its application. There are also areastiich manageme’s judgment in selecting among available alterrestiwould not produce a
materially different result. Our senior managentead reviewed the below critical accounting poli@es related disclosures with the Finance
and Audit Committee of the Board of Directors.

Revenue Recognitio

Our sources of revenues include: (1) software, Wwiicludes new software license revenues and smdtlicGnse updates and product support
revenues; (2) hardware systems, which includesdbeof hardware systems products including commaievers and storage products, and
hardware systems support revenues; and (3) servitish include software and hardware related sesvincluding consulting, Cloud Servic
and education revenues.

Revenue Recognition for Software Products and So#vRelated Services (Software Elements)

New software license revenues represent fees eforadgranting customers licenses to use our dagbaiddleware and applicatio
software, and exclude revenues derived from soéWeense updates, which are included in softwiaemke updates and product support
revenues. While the basis for software licensemregeecognition is substantially governed by thepaating guidance contained in ASC 985-
605, Software-Revenue Recognitiowe exercise judgment and use estimates in coenestth the determination of the amount of softevar
and services revenues to be recognized in eacluaiicg period.

For software license arrangements that do not reignificant modification or customization of thederlying software, we recognize new
software license revenues when: (1) we enter in¢gally binding arrangement with a customer far lihense of software; (2) we deliver the
products; (3) the sale price is fixed or determieamnd free of contingencies or significant undattas; and (4) collection is probable.
Revenues that are not recognized at the time eflsadause the foregoing conditions are not meatamgnized when those conditions are
subsequently met.

Substantially all of our software license arrangetselo not include acceptance provisions. Howefacceptance provisions exist as part of
public policy, for example, in agreements with gowaent entities where acceptance periods are etjby law, or within previously executed
terms and conditions that are referenced in theeatiagreement and are short-term in nature, werghy recognize revenues upon delivery
provided the acceptance terms are perfunctory tiothe&r revenue recognition criteria have been. tfietcceptance provisions are not
perfunctory (for example, acceptance provisions$ @@ long-term in nature or are not included asddrd terms of an arrangement), revenues
are recognized upon the earlier of receipt of emittustomer acceptance or expiration of the aceeptperiod.

The vast majority of our software license arrangetméclude software license updates and prodyspicsti contracts, which are entered into at
the customer’s option and are recognized ratabdy the term of the arrangement, typically one y8aftware license updates provide
customers with rights to unspecified software patdypgrades, maintenance releases and patchesagléaring the term of the support per
Product support includes internet access to teahonantent, as well as internet and telephone adoetechnical support personnel. Software
license updates and product support contractsearerglly priced as a percentage of the net newvaodtlicense fees. Substantially all of our
customers renew their software license updatepeodlict support contracts annually.
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Revenue Recognition for Multi-Element Arrangements—Software Products and SaftRatated Services (Software Arrangements)

We often enter into arrangements with customersphichase both software related products andeesrom us at the same time, or within
close proximity of one another (referred to aswafe related multiple-element arrangements). Saftlvare related multiple-element
arrangements include the sale of our software mtsdgoftware license updates and product suppattacts and other software related
services whereby software license delivery is feéd by the subsequent or contemporaneous delifeéhemther elements. For those software
related multiple-element arrangements, we haveepghe residual method to determine the amousbfifvare license revenues to be
recognized pursuant to ASC 985-605. Under the uasiohethod, if fair value exists for undeliveredraknts in a multiple-element
arrangement, such fair value of the undeliverethelds is deferred with the remaining portion of éinengement consideration recognized
upon delivery of the software license or servicegarsgement. We allocate the fair value of each elgrof a software related multiple-element
arrangement based upon its fair value as deterntipexdir vendor specific objective evidence (VSOE-saiibed further below), with any
remaining amount allocated to the software license.

Revenue Recognition for Hardware Systems ProdunctdHardware Systems Related Services (Nonsoftwigradnts)

Revenues from the sale of hardware systems prodejmtssent amounts earned primarily from the sbt®mputer servers and storage
products. Our revenue recognition policy for thesasoftware deliverables is based upon the acamygtiidance contained in ASC 605,
Revenue Recogniti, and we exercise judgment and use estimates imection with the determination of the amount ofdweare systems
products and hardware systems related serviceauesdo be recognized in each accounting period.

Revenues from the sales of hardware products aognéized when: (1) persuasive evidence of an aeraegt exists; (2) we deliver the
products and passage of the title to the buyerrsc¢8) the sale price is fixed or determinabled é4) collection is reasonably assured.
Revenues that are not recognized at the time eflsadause the foregoing conditions are not matamgnized when those conditions are
subsequently met. When applicable, we reduce reagefor estimated returns or certain other incerghograms where we have the ability to
sufficiently estimate the effects of these item$iéfé an arrangement is subject to acceptanceigried the acceptance provisions are not
perfunctory (for example, acceptance provisions @@ long-term in nature or are not included aaddrd terms of an arrangement), revenues
are recognized upon the earlier of receipt of emittustomer acceptance or expiration of the aceeptperiod.

Our hardware systems support offerings generallyige customers with software updates for the smfwcomponents that are essential to the
functionality of our systems and storage produnts @an also include product repairs, maintenancéces, and technical support services.
Hardware systems support contracts are entereciritee customer’s option and are recognized ra@a#r the contractual term of the
arrangements.

Revenue Recognition for Multi-Element Arrangements—Hardware Systems Product$landivare Systems Related Services (Nonsoftware
Arrangements

Beginning in fiscal 2010, we have applied the ps@mns of Accounting Standards Update No. 2009RE8enue Recognition (Topic 605)
Multiple-Deliverable Revenue Arrangemeatsd Accounting Standards Update 20099dftware (Topic 985)-Certain Revenue Arrangeme
that Include Software Elementsour multiple-element arrangements

We enter into arrangements with customers thathase both nonsoftware related products and serfricesus at the same time, or within
close proximity of one another (referred to as wéimgre multiple-element arrangements). Each eléméhin a nonsoftware multipletlemen
arrangement is accounted for as a separate uagoofunting provided the following criteria are ntae delivered products or services have
value to the customer on a standalone basis; arahfarrangement that includes a general righttoirn relative to the delivered products or
services, delivery or performance of the undelidgyeoduct or service is considered probable asdbstantially controlled by us. We consider
a deliverable to have standalone value if the pcbduservice is sold separately by us or anoteeder or could be resold by the customer.
Further, our revenue
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arrangements generally do not include a general dfjreturn relative to the delivered products.ahiéhthe aforementioned criteria for a
separate unit of accounting are not met, the delble is combined with the undelivered elements) taeated as a single unit of accounting
the purposes of allocation of the arrangement denation and revenue recognition. For those urigsoounting that include more than one
deliverable but are treated as a single unit obanting, we generally recognize revenues over #tigaety period. For the purposes of revenue
classification of the elements that are accounte@s$ a single unit of accounting, we allocate nexecto hardware systems and services based
on a rational and consistent methodology utilizing best estimate of fair value of such elements.

For our nonsoftware multiple-element arrangememé¢sallocate revenue to each element based oniragsptice hierarchy at the arrangement
inception. The selling price for each element isdshupon the following selling price hierarchy: S®available, third party evidence (TPE)
if VSOE is not available, or estimated selling pr(€SP) if neither VSOE nor TPE are available cdption as to how we determine VSOE,
TPE and ESP is provided below). If a tangible hansystems product includes software, we determiveher the tangible hardware
systems product and the software work togetheelwet the product’s essential functionality arfdsd, the entire product is treated as a
nonsoftware deliverable. The total arrangementidenation is allocated to each separate unit obaeting for each of the nonsoftware
deliverables using the relative selling pricesadleunit based on the aforementioned selling prieearchy. We limit the amount of revenue
recognized for delivered elements to an amountishabt contingent upon future delivery of addiabproducts or services or meeting of any
specified performance conditions.

To determine the selling price in multiple-elemamangements, we establish VSOE of selling prideguthe price charged for a deliverable
when sold separately and for software license @sdad product support and hardware systems suppsed on the renewal rates offered to
customers. For nonsoftware multiéement arrangements, TPE is established by ewadusimilar and interchangeable competitor prodoc
services in standalone arrangements with simikitlyated customers. If we are unable to deternfiaesélling price because VSOE or TPE
doesn't exist, we determine ESP for the purposesdletating the arrangement by reviewing histortcahsactions, including transactions
whereby the deliverable was sold on a standaloars bad considering several other external andriatdactors including, but not limited to,
pricing practices including discounting, marginexdijves, competition, the geographies in which Wermur products and services, the type of
customer (i.e. distributor, value added reselleveggnment agency and direct end user, among othedsihe stage of the product lifecycle. The
determination of ESP is made through consultatigh and approval by our management, taking intosaeration our pricing model and go-
to-market strategy. As our, or our competitorsicipg and go-to-market strategies evolve, we magifgaur pricing practices in the future,
which could result in changes to our determinatib SOE, TPE and ESP. As a result, our future reeerecognition for multiple-element
arrangements could differ materially from our résin the current period. Selling prices are aredlyan an annual basis or more frequently if
we experience significant changes in our selliriggsr:

Revenue Recognition Policies Applicable to botht®afe and Nonsoftware Elements

Revenue Recognition for Multi-Element Arrangements—Arrangements with SoftwadeNomsoftware Elements

We also enter into multiple-element arrangemergsitiay include a combination of our various sofeveslated and nonsoftware related
products and services offerings including hardveystems products, hardware systems support, néwegeflicenses, software license upd
and product support, consulting, Cloud Servicesethetation. In such arrangements, we first allottaedotal arrangement consideration based
on the relative selling prices of the software grofielements as a whole and to the nonsoftwareesies. We then further allocate
consideration within the software group to the ezsive elements within that group following thedarice in ASC 985-605 and our policies as
described above. After the arrangement consider&its been allocated to the elements, we accounafih respective element in the
arrangement as described above.
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Other Revenue Recognition Policies Applicable tim&oe and Nonsoftware Elements

Many of our software arrangements include congylitinplementation services sold separately undeswting engagement contracts and are
included as a part of our services business. Congukvenues from these arrangements are genatyunted for separately from new
software license revenues because the arrangemealiy as services transactions as defined in A88-605. The more significant factors
considered in determining whether the revenuesldhmiaccounted for separately include the nattisexvices (i.e. consideration of whether
the services are essential to the functionalittheflicensed product), degree of risk, availabitifyservices from other vendors, timing of
payments and impact of milestones or acceptantaiarbn the realizability of the software licerise. Revenues for consulting services are
generally recognized as the services are perforthédtkre is a significant uncertainty about thejpct completion or receipt of payment for the
consulting services, revenues are deferred uilticertainty is sufficiently resolved. We estimidwe proportional performance on contracts
with fixed or “not to exceed” fees on a monthly isadilizing hours incurred to date as a percentafgetal estimated hours to complete the
project. If we do not have a sufficient basis tcaswee progress towards completion, revenues angmezed when we receive final acceptance
from the customer that the services have been @isthlWhen total cost estimates exceed revenueacaevee for the estimated losses
immediately using cost estimates that are based ap@verage fully burdened daily rate applicablédhé consulting organization delivering
the services. The complexity of the estimation pascand factors relating to the assumptions, a@sklsuncertainties inherent with the
application of the proportional performance metbbdccounting affects the amounts of revenues aladed expenses reported in our
consolidated financial statements. A number ofrimdband external factors can affect our estimatet)ding labor rates, utilization and
efficiency variances and specification and testeguirement changes.

Our Cloud Services offerings are comprised of Gr&ibud Services and Advanced Customer Servicesuandlso a part of our services
business. Oracle Cloud Services are offered agalame arrangements or as a part of arrangementstomers buying new software licenses
or hardware systems products and services. OrdalelServices are designed to provide comprehessiftesare and hardware management
and maintenance services for customers hosted @ragle data center facilities, select partnea danters or physically on-site at customer
facilities. Advanced Customer Services providegsupservices, both onsite and remote, to Oracséoooers to enable increased performance
and higher availability of their products and seed. Depending upon the nature of the arrangemeamnues from Cloud Services are
recognized as services are performed or ratably tbeeterm of the service period, which is gengratie year or less.

Education revenues are also a part of our serbigsmess and include instructor-led, media-basddraarnet-based training in the use of our
software and hardware products. Education reveareesecognized as the classes or other educafieringfs are delivered.

If an arrangement contains multiple elements aret dwt qualify for separate accounting for the pob@nd service transactions, then new
software license revenues and/or hardware systemalsigts revenues, including the costs of hardwgstems products, are generally
recognized together with the services based orracraccounting using either the percentage-of-detiopm or completed-contract method.
Contract accounting is applied to any bundled safewhardware systems and services arrangementeatinclude milestones or customer
specific acceptance criteria that may affect cdibecof the software license or hardware systerngyet fees; (2) where consulting services
include significant modification or customizatiohtbe software or hardware systems product or feespecialized nature and generally
performed only by Oracle; (3) where significant solting services are provided for in the softwacerse contract or hardware systems
product contract without additional charge or aressantially discounted; or (4) where the softwarense or hardware systems product
payment is tied to the performance of consultingises. For the purposes of revenue classificatifothe elements that are accounted for as a
single unit of accounting, we allocate revenuesditware and nonsoftware elements based on a ahtiol consistent methodology utilizing
our best estimate of fair value of such elements.

We also evaluate arrangements with governmentaiemntontaining “fiscal funding” or “terminatiorof convenience” provisions, when such
provisions are required by law, to determine thabpbility of possible
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cancellation. We consider multiple factors, inchglthe history with the customer in similar trartgatcs, the “essential use” of the software or
hardware systems products and the planning, butdgatid approval processes undertaken by the goeataientity. If we determine upon
execution of these arrangements that the likelitafothncellation is remote, we then recognize raesronce all of the criteria described above
have been met. If such a determination cannot lEenravenues are recognized upon the earlier bf rezeipt or approval of the applicable
funding provision by the governmental entity.

We assess whether fees are fixed or determinalihe éitme of sale and recognize revenues if akkiotevenue recognition requirements are
met. Our standard payment terms are net 30 daysettsr, payment terms may vary based on the coimtmhich the agreement is executed.
Payments that are due within six months are gelgetaémed to be fixed or determinable based orsoccessful collection history on such
arrangements, and thereby satisfy the requireérizifor revenue recognition.

While most of our arrangements for sales within lousinesses include short-term payment terms, we aatandard practice of providing
long-term financing to creditworthy customers thgbhwur financing division. Since fiscal 1989, wrarr financing division was formed, we
have established a history of collection, withcoh@essions, on these receivables with payment tirahgenerally extend up to five years fi
the contract date. Provided all other revenue neitiog criteria have been met, we recognize newnsok license revenues and hardware
systems products revenues for these arrangemeonsdgtivery, net of any payment discounts fromiiciag transactions. We have generally
sold receivables financed through our financingsiin on a non-recourse basis to third party fim@génstitutions within 90 days of the
contracts’ dates of execution and we classify tieegeds from these sales as cash flows from opgratitivities in our consolidated statements
of cash flows. We account for the sales of theseivables as “true sales” as defined in ASC 8g@nsfers and Servicingas we are

considered to have surrendered control of thesméimg receivables.

In addition, we enter into arrangements with legsiompanies for sale of our hardware systems ptsdilibese leasing companies, in turn,
lease our products to end-users. The leasing caegpganerally have no recourse to us in the evieiefault by the end-user and we recognize
revenue upon delivery, if all the other revenueggition criteria have been met.

Our customers include several of our suppliersaudsionally, we have purchased goods or servigesuir operations from these vendors at
or about the same time that we have sold our ptedaodhese same companies (Concurrent Transagtiofiware license agreements or sales
of hardware systems that occur within a three- im¢inte period from the date we have purchased goodsrvices from that same customer
are reviewed for appropriate accounting treatmedtdisclosure. When we acquire goods or serviaces i customer, we negotiate the
purchase separately from any sales transactiderras we consider to be at arm’s length, and séfleourchase in cash. We recognize new
software license revenues or hardware systems groelenues from Concurrent Transactions if abbwf revenue recognition criteria are met
and the goods and services acquired are necessasyirfcurrent operations.

Business Combination

In fiscal 2010, we adopted ASC 8@y siness Combinationsvhich revised the accounting guidance that weewequired to apply for our
acquisitions in comparison to prior fiscal yearseTunderlying principles are similar to the pre@@uidance and require that we recognize
separately from goodwill the assets acquired aadidbilities assumed at their acquisition date ¥aiues. Goodwill as of the acquisition dat
measured as the excess of consideration transfenckthe net of the acquisition date fair valuethefassets acquired and the liabilities
assumed. While we use our best estimates and adeumpas a part of the purchase price allocatiocgss to accurately value assets acquired
and liabilities assumed at the acquisition date estimates are inherently uncertain and subjeafinoement. As a result, during the
measurement period, which may be up to one year the acquisition date, we record adjustmentsaatsets acquired and liabilities
assumed, with the corresponding offset to goodWitlon the conclusion of the measurement periochat letermination of the values of
assets acquired or liabilities assumed, whichewerss first, any subsequent adjustments are recoodaar consolidated statements of
operations.
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Accounting for business combinations requires canagement to make significant estimates and asgumpespecially at the acquisition d
with respect to intangible assets, support obligetiassumed, estimated restructuring liabilitie e-acquisition contingencies. Although we
believe the assumptions and estimates we have imake past have been reasonable and approphateate based in part on historical
experience and information obtained from the mameaye of the acquired companies and are inherentgntiain.

Examples of critical estimates in valuing certafith@ intangible assets we have acquired include®inot limited to:

» future expected cash flows from software licendessdardware systems product sales, support agréentonsulting contracts,
other customer contracts and acquired developéuhtdagies and patent

» expected costs to develop the in-process reseacttevelopment into commercially viable productd astimated cash flows from
the projects when complete

» the acquired compa’s brand and competitive position, as well as assiompabout the period of time the acquired braiid
continue to be used in the combined com|'s product portfolio; an

+ discount rates
Unanticipated events and circumstances may ocetinthy affect the accuracy or validity of such agstions, estimates or actual results.

In connection with the purchase price allocatiamrsolur acquisitions, we estimate the fair valubath software license updates and product
support and hardware systems support obligatiosinasd. The estimated fair values of these suppdigations are determined utilizing a ¢
build-up approach. The cost build-up approach datess fair value by estimating the costs relatefiffdling the obligations plus a normal
profit margin. The estimated costs to fulfill thepport obligations are based on the historicalatlicests related to providing the support
services and to correct any errors in the prodaogsiired. The sum of these costs and operating prfroximates, in theory, the amount that
we would be required to pay a third party to asstimesupport obligation. We do not include any s@stsociated with selling efforts or
research and development or the related fulfillrmeatgins on these costs. Profit associated withsatling efforts is excluded because the
acquired entities would have concluded those ggp#iiforts on the support contracts prior to theuigition date. We also do not include the
estimated research and development costs in ourdhie determinations, as these costs are notekkémrepresent a legal obligation at the
time of acquisition. As a result, we did not reciagrsoftware license updates and product suppeentees related to support contracts in the
amounts of $80 million, $86 million and $243 mitithat would have been otherwise recorded by theieed businesses as independent
entities in fiscal 2011, 2010 and 2009, respectiviel addition, we did not recognize hardware systsupport revenues related to hardware
systems support contracts that would have othersesa recorded by Sun as an independent entibeiamounts of $148 million and $128
million for fiscal 2011 and 2010, respectively. tdiscally, substantially all of our customers, ding customers from acquired companies,
renew their software license updates and prodyspicti contracts when the contracts are eligibledaewal and we intend to focus our efforts
on renewing acquired hardware systems supportacstrTo the extent software support or hardwaseesys support contracts are renewed,
we will recognize the revenues for the full valdeh® support contracts over the support peridts stibstantial majority of which are one y:

In connection with a business combination, we estnctosts associated with restructuring plans cét@dnio by our management.
Restructuring costs are typically comprised of ewypé severance costs, costs of consolidating dplfacilities and contract termination
costs. Restructuring expenses are based upontpinisave been committed to by our managementnbaytbe refined in subsequent periods.
We account for costs to exit or restructure cergaiivities of an acquired company separately ftbenbusiness combination. These costs are
accounted for as one-time termination and exitpatsuant to ASC 42@&xit or Disposal Cost ObligationsA liability for a cost associated
with an exit or disposal activity is recognized aneasured at its fair value in our consolidatetestant of operations in the period in which
liability is incurred. When estimating the fair ual of facility restructuring activities, assumpsoare applied regarding estimated sub-lease
payments to be received, which can differ materidm actual results. This may require us to redsr initial estimates which may materie
affect our results of operations and financial posiin the period the revision is made.
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For a given acquisition, we may identify certaieqacquisition contingencies as of the acquisitiatednd may extend our review and
evaluation of these pr@equisition contingencies throughout the measurémenod (up to one year from the acquisition datejrder to obtail
sufficient information to assess whether we incltiese contingencies as a part of the purchase alimcation and, if so, to determine their
estimated amounts.

If we determine that a pre-acquisition contingefrayn-income tax related) is probable in nature @stimable as of the acquisition date, we
record our best estimate for such a contingeney @t of the preliminary purchase price allocate often continue to gather information
for and evaluate our pre-acquisition contingenttiesughout the measurement period and if we makegds to the amounts recorded or if we
identify additional pre-acquisition contingenciagidg the measurement period, such amounts withtleded in the purchase price allocation
during the measurement period and, subsequentbyrinesults of operations.

In addition, uncertain tax positions’ and tax rethtvaluation allowances assumed in connection avithsiness combination are initially
estimated as of the acquisition date and we reatathese items quarterly with any adjustmentsutgpeeliminary estimates being recorded to
goodwill provided that we are within the measuretpriod and we continue to collect informatioronder to determine their estimated
values. Subsequent to the measurement period dinalidetermination of the uncertain tax positioestimated value or tax related valuation
allowances, whichever comes first, changes to thesertain tax positions’ and tax related valuaatiowances will affect our provision for
income taxes in our consolidated statement of dipesand could have a material impact on our tesifloperations and financial position.

Goodwill and Intangible Assets —Impairment Assessitse

We review goodwill for impairment annually and wieger events or changes in circumstances indicataitying value may not be
recoverable in accordance with ASC 3Bflangibles—Goodwill and OtherThe provisions of ASC 350 require that a two-stepairment test
be performed on goodwill. In the first step, we qame the fair value of each reporting unit to d@srging value. Our reporting units are
consistent with the reportable segments identifieldote16 of Notes to Consolidated Financial Staets. If the fair value of the reporting unit
exceeds the carrying value of the net assets assigrthat unit, goodwill is not considered impdiend we are not required to perform further
testing. If the carrying value of the net assessga®ed to the reporting unit exceeds the fair valihe reporting unit, then we must perform the
second step of the impairment test in order tordete the implied fair value of the reporting usigoodwill. If the carrying value of a
reporting unit’'s goodwill exceeds its implied faalue, then we would record an impairment loss etuthe difference.

Determining the fair value of a reporting unit ilwes the use of significant estimates and assumptibhese estimates and assumptions in
revenue growth rates and operating margins usedltolate projected future cash flows, risk-adjdstiscount rates, future economic and
market conditions and determination of appropnmaéeket comparables. We base our fair value estsrateassumptions we believe to be
reasonable but that are unpredictable and inhgrantlertain. Actual future results may differ fréhose estimates. In addition, we make
certain judgments and assumptions in allocatingeshassets and liabilities to determine the cagyimues for each of our reporting units. Our
most recent annual goodwill impairment analysisicivtwas performed during the fourth quarter ofdis2011, did not result in an impairment
charge, nor did we record any goodwill impairmentiscal 2010 or 2009.

We make judgments about the recoverability of paseld finite lived intangible assets whenever eventhanges in circumstances indicate
that an impairment may exist. Each period we evaltlze estimated remaining useful lives of purctastangible assets and whether events or
changes in circumstances warrant a revision todtmaining periods of amortization. Recoverabilityfinite lived intangible assets is measured
by comparison of the carrying amount of the asséte future undiscounted cash flows the assetgeaed to generate. We review indefinite
lived intangible assets for impairment annually areenever events or changes in circumstances iedilca carrying value may not be
recoverable. Recoverability of indefinite livedangible assets is measured by comparison of tigimgramount of the asset to its fair value

the asset is considered to be impaired, the anafarty impairment is measured as the differencevden the carrying value and the fair value
of the impaired asset.
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Assumptions and estimates about future valuesemdining useful lives of our intangible and otherd-lived assets are complex and
subjective. They can be affected by a variety ofdes, including external factors such as induatrgt economic trends, and internal factors

as changes in our business strategy and our ihfemeaasts. Although we believe the historicalumsptions and estimates we have made are
reasonable and appropriate, different assumptindsatimates could materially impact our reportedrfcial results. We did not recognize any
intangible asset impairment charges in fiscal 2@01,0 or 2009.

Accounting for Income Taxe:

Significant judgment is required in determining eorldwide income tax provision. In the ordinaryucge of a global business, there are many
transactions and calculations where the ultimatetdacome is uncertain. Some of these uncertaiatisg as a consequence of revenue sharing
and cost reimbursement arrangements among relatitié® the process of identifying items of revesand expenses that qualify for
preferential tax treatment, and segregation ofijorand domestic earnings and expenses to avoidletaxation. Although we believe that ¢
estimates are reasonable, the final tax outcontteeske matters could be different from that whicteftected in our historical income tax
provisions and accruals. Such differences coule lramaterial effect on our income tax provision aatlincome in the period in which such
determination is made.

Our effective tax rate includes the impact of dartandistributed foreign earnings for which no Ut&es have been provided because such
earnings are planned to be indefinitely reinvestedide the United States. Remittances of foreggniags to the U.S. are planned based on
projected cash flow, working capital and investmeeeds of our foreign and domestic operations. asehese assumptions, we estimate the
amount that will be distributed to the U.S. andvide U.S. federal taxes on these amounts. Matehi@hges in our estimates as to how much of
our foreign earnings will be distributed to the UoBtax legislation that limits or restricts thmaunt of undistributed foreign earnings that we
consider indefinitely reinvested outside the Unidtes could materially impact our income tax fmion and effective tax rate.

We record a valuation allowance to reduce our defetax assets to the amount that is more likedy thot to be realized. In order for us to
realize our deferred tax assets, we must be algerterate sufficient taxable income in those juctimhs where the deferred tax assets are
located. We consider future growth, forecastediegs, future taxable income, the mix of earningthimjurisdictions in which we operate,
historical earnings, taxable income in prior ye#rsarryback is permitted under the law, and pntdend feasible tax planning strategies in
determining the need for a valuation allowancehevent we were to determine that we would naitibde to realize all or part of our net
deferred tax assets in the future, an adjustmethietaleferred tax assets valuation allowance wbealdharged to earnings in the period in wl
we make such a determination, or goodwill wouldadpisted at our final determination of the valuatidlowance related to an acquisition
within the measurement period. If we later detesnilmat it is more likely than not that the net defd tax assets would be realized, we would
reverse the applicable portion of the previoustyvited valuation allowance as an adjustment toiegsmat such time.

We calculate our current and deferred tax provisiased on estimates and assumptions that coué éliffim the actual results reflected in
income tax returns filed during the subsequent.y&djustments based on filed returns are generatigrded in the period when the tax returns
are filed and the global tax implications are knpwhich can materially impact our effective taxerat

The amount of income tax we pay is subject to omgaiudits by federal, state and foreign tax autiestiwhich often result in proposed
assessments. Our estimate of the potential outéonamy uncertain tax issue is highly judgmentabescription of our accounting policies
associated with tax related contingencies assumedpart of a business combination is provided utilasiness Combinations” above. For
those tax related contingencies that are not agbartusiness combination, we account for thesentain tax issues pursuant to ASC 740,
Income Taxe, which contains a two-step approach to recogniaimgy measuring uncertain tax positions taken oeebga to be taken in a tax
return. The first step is to determine if the weighavailable evidence indicates that it is makely than not that the tax position will be
sustained on audit, including resolution of anytedi appeals or litigation processes. The secemdisto measure the tax benefit as the largest
amount that is more than 50% likely to be realigpdn ultimate settlement. Although we believe weehadequately reserved for
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our uncertain tax positions, no assurance can\mnguith respect to the final outcome of these enattWe adjust reserves for our uncertair
positions due to changing facts and circumstarszed) as the closing of a tax audit, judicial ruingefinement of estimates or realization of
earnings or deductions that differ from our estesaflo the extent that the final outcome of thea#ers is different than the amounts recor
such differences generally will impact our provisior income taxes in the period in which such &deination is made. Our provisions for
income taxes include the impact of reserve promsiand changes to reserves that are consideredpaigpe and also include the related
interest and penalties.

In addition, as a part of our accounting for busgneombinations, some of the purchase price isathal to goodwill and intangible assets.
Impairment charges associated with goodwill areegaty not tax deductible and will result in anrieased effective income tax rate in the
period that any impairment is recorded. Amortizatixpenses associated with acquired intangibleésaase generally not tax deductible
pursuant to our existing tax structure; howevefeted taxes have been recorded for non-dedudiblertization expenses as a part of the
purchase price allocation process. We have takeratcount the allocation of these identified igihies among different taxing jurisdictions,
including those with nominal or zero percent tabesain establishing the related deferred tax lités.

Legal and Other Contingencie

We are currently involved in various claims andalggroceedings. Quarterly, we review the statusash significant matter and assess our
potential financial exposure. A description of @agcounting policies associated with contingencgssimed as a part of a business combination
is provided under “Business Combinations” above.l&gal and other contingencies that are not agfatbusiness combination, we accrue a
liability for an estimated loss if the potentiab$ofrom any claim or legal proceeding is considgnathable and the amount can be reasonably
estimated. Significant judgment is required in bibid determination of probability and the deterrtioraas to whether the amount of an
exposure is reasonably estimable. Because of @iictes related to these matters, accruals aredladg on the best information available at
the time the accruals are made. As additional médion becomes available, we reassess the potéakidity related to our pending claims and
litigation and may revise our estimates. Such femssin the estimates of the potential liabilitesild have a material impact on our results of
operations and financial position.

Stock-Based Compensation

We account for share-based payments to employsdsading grants of employee stock awards and pseshander employee stock purchase
plans in accordance with ASC 7X8pmpensation—Stock Compensatighich requires that share-based payments (to ttemethey are
compensatory) be recognized in our consolidatedrstents of operations based on their fair values r&¢ognize stock-based compensation
expense on a straight-line basis over the senacdeg of the award, which is generally four years.

We are required to estimate the stock awards tkailtimately expect to vest and to reduce stoclett@®mpensation expense for the effects of
estimated forfeitures of awards over the expensegrtion period. Although we estimate the ratéutdre forfeitures upon historical
experience, actual forfeitures in the future mdfedi To the extent our actual forfeitures are efiéint than our estimates, we record a trpdor

the difference in the period that the awards vaasd, such true-ups could materially affect our opegaresults. Additionally, we also consider

on a quarterly basis whether there have been gnjfisant changes in facts and circumstances tloadvaffect our expected forfeiture rate.

We estimate the fair values of employee stock ogtissing a Black-Scholes-Merton valuation modek Tdir value of an award is affected by
our stock price on the date of grant as well asragissumptions including the estimated volatilitpor stock price over the term of the awards
and the estimated period of time that we expecti@yeps to hold their stock options. The risk-freteiest rate assumption we use is based
upon United States treasury interest rates ap@tepfor the expected life of the awards. We usentipdied volatility of our publicly traded,
longestterm options in order to estimate future stocketiends as we believe that implied volatility isnerepresentative of future stock p
trends than historical volatility. In order to detene the estimated period of time that we expegtleyees to hold their stock options, we have
used historical rates of
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employee groups by seniority of job classificati@ur expected dividend rate is based upon an aizedadlividend yield based on the per st
dividend declared by our Board of Directors. Theramentioned inputs entered into the option vatumathodel we use to fair value our stock
awards are subjective estimates and changes t ¢iséismates will cause the fair values of our seekrds and related stock-based
compensation expense that we record to vary.

We record deferred tax assets for stock-based awhad result in deductions on our income tax retubased on the amount of stock-based
compensation recognized and the fair values attaiide to the vested portion of stock awards assumednnection with a business
combination, at the statutory tax rate in the plidgon in which we will receive a tax deductioreéuse the deferred tax assets we record are
based upon the stock-based compensation expenagmiticular jurisdiction, the aforementioned itspthat affect the fair values of our stock
awards may also indirectly affect our income tagemse. In addition, differences between the dedeee assets recognized for financial
reporting purposes and the actual tax deductioarteg on our income tax returns are recorded intiadd! paid-in capital. If the tax deduction
is less than the deferred tax asset, the calcutdtedfall reduces our pool of excess tax bendfithe pool of excess tax benefits is reduced to
zero, then subsequent shortfalls would increaséngome tax expense. Our pool of excess tax bensfitomputed in accordance with the
alternative transition method pursuant to ASC 718.

To the extent we change the terms of our emploiexkdased compensation programs, experience meolkattlity in the pricing of our
common stock that increases the implied volatd&jculation of our publicly traded, longest-terntiops, refine different assumptions in future
periods such as forfeiture rates that differ fram current estimates, or assume stock awards foguigd companies that are different in
nature than our stock award arrangements, amotigst potential impacts, the stock-based compensatipense that we record in future
periods and the tax benefits that we realize mégrdsignificantly from what we have recorded irepious reporting periods.

Allowances for Doubtful Account:

We make judgments as to our ability to collect tartding receivables and provide allowances foptition of receivables when collection
becomes doubtful. Provisions are made based ugpgadafic review of all significant outstanding irees. For those invoices not specifically
reviewed, provisions are provided at differing sateased upon the age of the receivable, the tiolfekistory associated with the geographic
region that the receivable was recorded and cuemiomic trends. If the historical data we useaioulate the allowances for doubtful
accounts does not reflect the future ability tdemiloutstanding receivables, additional provisiforsdoubtful accounts may be needed and our
future results of operations could be materialfgeted.

Results of Operations
Impact of Acquisitions

The comparability of our operating results in fis2@11 compared to fiscal 2010 is impacted by aguisitions, primarily the acquisition of
Sun in our third quarter of fiscal 2010 and, t@sskr extent, our acquisitions of ATG during thiedtuarter of fiscal 2011 and Phase Forward
during the first quarter of fiscal 2011.

The comparability of our operating results in fis2@10 compared to fiscal 2009 is impacted by agussitions, primarily the acquisition of
Sun in our third quarter of fiscal 2010.

In our discussion of changes in our results of af@ns from fiscal 2011 compared to fiscal 201@ fiscal 2010 compared to fiscal 2009, we
qguantify the contribution of our acquired produitshe growth in new software license revenuedwsot license updates and product support
revenues, hardware systems products revenues{isadye) and hardware systems support revenuespfacable) for the one year period
subsequent to the acquisition date. We also aeetaljuantify the total incremental expenses aasattiwith our hardware systems products
and hardware systems support operating segmergsntremental contributions of our other acquisisi®o our other businesses and operating
segments’ revenues and expenses are not providadyasither were not separately identifiable duthe integration of these operating
segments into our existing operations and/or wesignificant to our results of operations during tferiods presented.
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We caution readers that, while pre- and post-agguiscomparisons as well as the quantified amothemselves may provide indications of
general trends, the acquisition information thatpr@vide has inherent limitations for the followingasons:

« the quantifications cannot address the substasffiadts attributable to changes in business stiegemcluding our sales force
integration efforts. We believe that if our acqdi@mpanies had operated independently and satessfbad not been integrated,
the relative mix of products sold would have be#feknt; and

 although substantially all of our customers, inahgdcustomers from acquired companies, renew #uffware license updates a
product support contracts when the contracts &yélkd for renewal and we strive to renew hardwsystems support contracts, the
amounts shown as software license updates and girsdpport deferred revenues and hardware systappog deferred revenues
in our supplemental disclosure related to certhmrges (presented below) are not necessarily itiécaf revenue improvements
we will achieve upon contract renewal to the extergtomers do not rene

Constant Currency Presentation

Our international operations have provided and gghtinue to provide a significant portion of oatal revenues and expenses. As a result,
revenues and expenses will continue to be affdnyethanges in the U.S. Dollar against major intéomal currencies. In order to provide a
framework for assessing how our underlying busieegerformed excluding the effect of foreign cucsefiuctuations, we compare the perc
change in the results from one period to anothgog@én this Annual Report using constant curredigclosure. To present this information,
current and comparative prior period results fdities reporting in currencies other than U.S. Ballare converted into U.S. Dollars at con:
exchange rates (i.e. the rates in effect on May2810, which was the last day of our prior fiscahs) rather than the actual exchange rates in
effect during the respective periods. For exanipkm entity reporting in Euros had revenues ofrhilion Euros from products sold on

May 31, 2011 and May 31, 2010, our financial staets would reflect reported revenues of $1.41 arilin fiscal 2011 (using 1.41 as the
month-end average exchange rate for the periodpar? million in fiscal 2010 (using 1.22 as thentibend average exchange rate for the
period). The constant currency presentation waaldgiate the fiscal 2011 results using the fis@dl2exchange rate and indicate, in this
example, no change in revenues during the penodath of the tables below, we present the pentemtge based on actual, unrounded results
in reported currency and in constant currency.
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Total Revenues and Operating Expenses
Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constani 2010 Actual Constant 2009
Total Revenues by Geograph
Americas $18,35: 33% 32% $13,81¢ 16% 15% $11,90(
EMEA @ 11,49: 29% 28% 8,93¢ 12% 13% 7,94¢
Asia Pacific® 577: 42% 32% 4,06: 19% 12% 3,40¢
Total revenue 35,62: 33% 30% 26,82( 15% 14% 23,25
Total Operating Expense 23,58¢ 33% 31% 17,75¢ 19% 18% 14,93
Total Operating Margin $12,03: 33% 29% $ 9,062 9% 6% $ 8,321
Total Operating Margin % 34% 34% 36%
% Revenues by Geograph
Americas 52% 52% 51%
EMEA 32% 33% 34%
Asia Pacific 16% 15% 15%
Total Revenues by Busines
Software $24,03: 17% 15% $20,62¢ 9% 8% $18,87%
Hardware Systerr 6,94¢ 203% 195% 2,29( * * —
Services 4,64 19% 17% 3,90¢ -11% -12% 4,37¢
Total revenues $35,62: 33% 30% $26,82( 15% 14% $23,25:
% Revenues by Busines
Software 68% 7% 81%
Hardware Systenr 19% 9% 0%
Services 13% 14% 19%

(1) Comprised of Europe, the Middle East and Afi
(@  Asia Pacific includes Jap:
* Not meaningfu

Fiscal 2011 Compared to Fiscal 2010 Our total revenues increased in fiscal 2011tdu4.7 billion of incremental revenue contributio
from our hardware systems business and significanéases in our software and services businessesnues. Our total revenues growth
across all of our businesses in fiscal 2011 wasrkhly affected by a full year of revenue contribng from Sun as compared to our fiscal 2
operating results, for which Sun’s revenue contridns were limited to only a portion of the fis@il10 period. In addition, our software
business revenues increased as a result of thetgnowur new software license revenues and ouwsoé license updates and product support
revenues. Excluding the effect of currency ratetflations, the Americas contributed 55%, EMEA cintied 29% and APAC contributed 1!

to our total revenues growth.

Excluding the effect of foreign currency rate flugtions, the increase in total operating expensésdal 2011 was due to a full year of expe
contributions from Sun to our fiscal 2011 operatiagults, including increased expenses pertaimirgatdware systems products sold and
related hardware systems support offerings, additiemployee related expenses, and an increastaimgible asset amortization. These
increases were partially offset by a reductiorestructuring expenses relating to our Sun RestrimgtiPlan and certain other Oracle-based
restructuring plans, and were also favorably affiédty a $120 million benefit related to the recgwalegal costs, and certain other insurance
recoveries in fiscal 2011.

On a constant currency basis, our operating mangieased during fiscal 2011 due to our total reesngrowth. Our operating margin as a
percentage of revenues remained flat in fiscal 28L&ur revenues and expenses grew at approxintageame rates.
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Fiscal 2010 Compared to Fiscal 2009 : On a constant currency basis, total revemumeased in fiscal 2010 due to an estimated $8i8rbi
revenue contribution from Sun, primarily in our thaare systems business, and an increase in oustdtaare revenues resulting from grov

in our new software licenses revenues and our soflicense updates and product support revenheseTincreases were partially offset by a
constant currency decrease in our total servioesnrges that we believe was caused by weaker defoahid services due to the deterioration
in global economic conditions. Excluding the effetturrency rate fluctuations, the Americas cdntted 55%, EMEA contributed 32% and
APAC contributed 13% to our total revenues growtfiscal 2010.

Excluding the unfavorable effect of currency rdtetuations, the increase in total operating expsms fiscal 2010 was due to additional
operating expenses incurred as a result of ourisitign of Sun and were of a similar nature as ¢hosted in the fiscal 2011 compared to fiscal
2010 discussion above. In addition, we also inclimereased restructuring expenses resulting fromBoin Restructuring Plan and legacy
Oracle-based restructuring plans. These increases partially offset by expense reductions in egiaty Oracle-based operations including
expense reductions in our services business, riedgdh bad debt expenses due to improved collestémd reductions to travel expenses due
to cost management initiatives.

On a constant currency basis, our operating mangieased during fiscal 2010 due to higher revefoes our software business, partially
offset by post-combination operating losses from 8t related to amortization of intangible assatguisition related and other expenses and
restructuring expenses. Our operating margin ayeeptage of revenues declined in fiscal 2010 duké aforementioned post-combination
expense contributions from Sun.

Supplemental Disclosure Related to Certain Charges

To supplement our consolidated financial informatice believe the following information is helpfal &n overall understanding of our past
financial performance and prospects for the futiia should review the introduction under “Impat®equisitions” (above) for a discussion
of the inherent limitations in comparing pre- amm$pacquisition information.

Our operating results include the following busgiesmbination accounting adjustments and expemetsed to acquisitions as well as certain
other significant expense items:

Year Ended May 31,

(in millions) 2011 2010 2009

Software license updates and product support defeavenue® $ 8 $ 8l $ 24
Hardware systems support deferred revei® 14¢ 12¢ —
Hardware systems products exper® — 29 —
Amortization of intangible asse® 2,42¢ 1,97: 1,71z
Acquisition related and oth(®(©) 20¢ 154 117
Restructuring® 487 622 117
Stocl-based compensatic® 50C 421 34C
Income tax effect§) (1,009 (1,059 (730)

$ 2,84¢ $  2,35¢ $ 1,80(

(1) In connection with purchase price allocationatesd to our acquisitions, we have estimated thevéailes of the software support and hardware Bys&ipport obligations assumed.
Due to our application of business combination aotiag rules, we did not recognize software licemgéates and product support revenues relatecpfmosiucontracts that would have
otherwise been recorded by the acquired businessieslependent entities, in the amounts of $80anil$86 million and $243 million in fiscal 201isé¢al 2010 and fiscal 2009,
respectively. In addition, we did not recognizedweaire systems support revenues related to hardsyatems support contracts that would have otherése recorded by Sun as an
independent entity in the amounts of $148 milliod 128 million for fiscal 2011 and 2010, respesv

Approximately $29 million, $9 million and $2 millipof estimated software license updates and praiuysgiort revenues related to support contractsrasswill not be recognized
during fiscal 2012, 2013 and 2014, respectivelgt thould have otherwise been recognized by theiesmjbusinesses as independent entities due @pilecation of these business
combination accounting rules. In addition, apprecedety $30 million and $11 million of estimated hamte systems support revenues related to hardwstenss
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support contracts assumed will not be recognizehddiscal 2012 and 2013, respectively, that wdwdde otherwise been recognized by Sun as an indepeentity. To the extent
customers renew these support contracts, we etgeetognize revenues for the full contract valuerdhe support renewal period.

(2) Represents the effects of fair value adjustmentair inventories acquired from Sun that were $oldustomers in the post-combination period. Bessncombination accounting rules
require us to account for inventories assumed foamacquisitions at their fair values. The $29 imillincluded in the hardware systems products esgeeline in the table above is
intended to adjust these expenses to the hardwsienss products expenses that would have beennsigerecorded by Sun as an independent entity thposale of these inventories.
If we acquire inventories in future acquisitiong will be required to assess their fair values,clvihay result in fair value adjustments to thoseimories

(3) Represents the amortization of intangible assetgied in connection with our acquisitions. As o1, 2011, estimated future amortization expersased to intangible assets w
as follows (in millions):

Fiscal 201z $ 2,27¢
Fiscal 201z 1,90z
Fiscal 201< 1,55¢
Fiscal 201¢ 1,15¢
Fiscal 201€ 657
Thereafter 267

Total intangible assets subject to amortiza 7,81(
In-process research and development 50

Total intangible assets, net $ 7,861

4 Acquisition related and other expenses primanlgsist of personnel related costs for transitiamal certain other employees, stock-based compensatpenses, integration related
professional services, certain business combinatitjmstments after the measurement period or psechace allocation period has ended, and certhier @perating expenses, r

(5)  Substantially all restructuring expenses duringdl 2011 relate to employee severance, facifity@sts and contract termination costs in coripaaith our Sun Restructuring Plan.
Restructuring expenses during fiscal 2010 primaglgnte to costs incurred pursuant to our FiscBB20racle Restructuring Plan and Sun Restructiiag. Additional information
regarding certain of our restructuring plans isvited in Note 9 of Notes to Consolidated Finan8i@tements included elsewhere in this Annual Re

(6)  Stocl-based compensation is included in the followingrafieg expense line items of our consolidated states of operations (in millions

Year Ended May 31,

2011 2010 2009

Sales and marketing $ 8 $ 8 $ 6
Software license updates and product sug 14 17 13
Hardware systems produc 2 3 —
Hardware systems suppt 5 2 —
Services 16 14 12
Research and developme 231 17z 15&
General and administrative 14& 132 93

Subtotal 50C 421 34C
Acquisition related and other 1C 15 15

Total stock-based compensation $ 51C $ 43€ $ 35¢

Stock-based compensation included in acquisititated and other expenses resulted from unvestell sfitions and restricted stock-based awards asbénom acquisitions whose
vesting was accelerated upon termination of thel@eyeps pursuant to the terms of those options estiiicted stock-based awards.

(") The income tax effects presented were calculasdfithe above described charges were not inclirdedr results of operations for each of the retipe periods presented. Income tax
effects were calculated based on the applicabisdiiational tax rates applied to the items withie table above and resulted in an effective tax@a25.3% for fiscal 2011 instead of
25.1%, which represented our effective tax ratdeasved per our consolidated statement of operatiprimarily due to differences in jurisdictionaktrates, the related tax benefits
attributable to our restructuring expenses andriteme tax effects related to our acquired tax expes. Income tax effects were calculated reflgaiim effective tax rate of 27.1% for
fiscal 2010 instead of 25.6%, which representedeffigctive tax rate as derived per our consolidatatement of operations, due to similar reasonisase noted for the fiscal 2011
differences. Income tax effects were calculatetbcting an effective tax rate of 28.7% for fisc@0® instead of 28.6%, which represented our effettix rate as derived per our
consolidated statement of operations, due to thiision of the tax effect of an adjustment to oom-current deferred tax liability associated with adceg intangible asset
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Software Business
Our software business consists of our new softlieeases segment and software license updatesraddgi support segment.

New Software License: New software license revenues represent feeg@drom granting customers licenses to use owabdse and
middleware as well as our application software potgl We continue to place significant emphasi#h domestically and internationally, on
direct sales through our own sales force. We asitue to market our products through indirectroteds. Sales and marketing expenses are
largely personnel related and include commissi@nsedl by our sales force for the sale of our safvpeoducts, and also include marketing
program costs and amortization of intangible assets

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constant 2010 Actual Constani 2009
New Software License Revenue
Americas $4,66: 26% 24%  $3,70¢ 15% 14%  $3,21¢
EMEA 2,861 16% 13% 2,46: -5% -4% 2,58¢
Asia Pacific 1,712 25% 16% 1,36¢ 4% -3% 1,31¢
Total revenue 9,23t 23% 19% 7,53¢ 6% 4% 7,12
Expenses
Sales and marketir@® 5,45¢ 17% 16% 4,654 2% 1% 4,571
Stoclk-based compensatic 84 5% 5% 79 17% 17% 67
Amortization of intangible asse® 811 0% 0% 81€ 0% 0% 81¢
Total expenses 6,35(C 14% 13% 5,54¢ 2% 1% 5,457
Total Margin $2,88¢ 45% 37%  $1,98¢ 19% 15%  $1,66¢
Total Margin % 31% 26% 23%
% Revenues by Geograph
Americas 50% 49% 45%
EMEA 31% 33% 36%
Asia Pacific 19% 18% 19%
Revenues by Produc
Database and middlewa $6,62¢ 23% 19%  $5,40¢ 6% 4%  $5,12¢
Applications 2,60¢ 23% 20% 2,12 6% 5% 2,00¢
Total new software license revenues $9,23¢ 23% 19%  $7,53: 6% 4%  $7,12:%
% Revenues by Produc
Database and middlewa 72% 72% 72%
Applications 28% 28% 28%

(1) Excluding stoc-based compensati
(@ Included as a component‘ Amortization of Intangible Asse’ in our consolidated statements of operati

Fiscal 2011 Compared to Fiscal 2010: Excluding the effect of favorable foreign cuncy rate fluctuations of 4 percentage points, toéal
software license revenues increased by 19% inlf&HL due to growth across all major regions amdipct types and incremental revenues
from our acquisitions. On a constant currency halsesAmericas contributed 63%, EMEA contributed®and Asia Pacific contributed 16%
our new software license revenues growth duringafi2011.

In constant currency, database and middleware vegeand applications revenues increased by 1992@¥c respectively, in fiscal 2011
primarily due to growth resulting from improved turser demand, our sales force’s execution and mnen¢al revenues from our acquisitions.
In reported currency, Sun contributed $398 milliorgrowth to our database and middleware revertuesigh the third quarter of fiscal 2011
(the one year anniversary of our acquisition) amdather recent acquisitions contributed $40 millauring fiscal 2011. In reported currency,
our recent acquisitions contributed $191 milliorthe growth in our applications revenues duringdi011.
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In reported currency, new software license reveraesed from transactions over $0.5 million inceebisy 36% in fiscal 2011 and represented
54% of our new software license revenues in fi2Gdll in comparison to 49% in fiscal 2010.

Excluding the effect of unfavorable foreign currgmate fluctuations, total software sales and mamgeexpenses increased in fiscal 2011
primarily due to higher employee related and otperating expenses resulting from a full year gfesse contributions from Sun to our fiscal
2011 operating results and higher variable comp@msaxpenses resulting from higher revenues.

Excluding the effect of favorable foreign curremaye fluctuations, new software license margin @radgin as a percentage of revenues
increased as our revenues increased at a fastetheat our expenses.

Fiscal 2010 Compared to Fiscal 2009: Excluding the effect of favorable foreign curremeje fluctuations of 2 percentage points, total new
software license revenues increased by 4% in f2@a0 due to growth in the Americas region anddnwntal revenues from our acquisitions.

In constant currency, database and middleware vegeand applications revenues increased by 4% %id fiscal 2010, respectively,
primarily due to growth in the second half of fis2@10 resulting from improved customer demand,sales force’s execution and incremental
revenues from our acquisitions. In reported curyenar acquisition of Sun contributed $188 milli@md other recent acquisitions contributed
$99 million to the growth in our database and nmegldire revenues during fiscal 2010. Our recent aepns contributed $39 million to our
fiscal 2010 applications revenues growth.

In reported currency, new software license revemaesed from transactions over $0.5 million incegbisy 2% in fiscal 2010 and represented
49% of our new software license revenues in fi26dl0 in comparison to 50% in fiscal 2009.

Excluding the effect of unfavorable foreign currgmate fluctuations, total new software licenseenges increased in fiscal 2010 primarily

to higher variable compensation expenses and detetgroll taxes resulting from higher revenues dne to additional operating expenses as a
result of the Sun acquisition. These increases warially offset by lower travel and entertainmerpenses and marketing communication
expenses as a result of cost management initiatives

Excluding the effect of favorable foreign curremaye fluctuations of 4 percentage points, new saféWicense margin and margin as a
percentage of revenues increased as our reverureaised at a faster rate than our expenses.
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Software License Updates and Product Suppt Software license updates grant customers righisispecified software product upgrades
and maintenance releases issued during the sypgraotl. Product support includes internet accessdonical content as well as internet and
telephone access to technical support personmelriglobal support centers. Expenses associatédowitsoftware license updates and product
support line of business include the cost of primgidhe support services, largely personnel relatgeenses, and the amortization of our
intangible assets associated with software sugomtracts and customer relationships obtained &oquisitions.

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constant 2010 Actual Constant 2009
Software License Updates and Product Support Re\e=m
Americas $ 7,96: 12% 11% $ 7,10C 10% 9% $ 6,46:
EMEA 4,80z 12% 13% 4,304 12% 12% 3,85(
Asia Pacific 2,031 20% 12% 1,68¢ 17% 9% 1,442
Total revenue 14,79¢ 13% 12% 13,09 11% 10% 11,75
Expenses
Software license updates and product sug® 1,25¢( 20% 18% 1,04¢ -3% -4% 1,07¢
Stocl-based compensatic 14 -20% -20% 17 29% 29% 13
Amortization of intangible asse(?) 827 1% 1% 83¢ 0% 0% 841
Total expense 2,091 10% 9% 1,90z -1% 2% 1,92¢
Total Margin $ 12,70! 14% 12% $ 11,19( 14% 12% $ 9,82¢
Total Margin % 86% 85% 84%
% Revenues by Geograph
Americas 54% 54% 55%
EMEA 32% 33% 33%
Asia Pacific 14% 13% 12%

(1) Excluding stoc-based compensati
(@ Included as a component‘ Amortization of Intangible Asse’ in our consolidated statements of operati

Fiscal 2011 Compared to Fiscal 2010: Excluding the effect of currency rate fluctuatiosgftware license updates and product support
revenues increased in fiscal 2011 as a resultwfsudtware licenses sold (with substantially alsttumers electing to purchase support
contracts) during the trailing 4-quarter period tenewal of substantially all of the customer belggble for renewal in the current fiscal year
and incremental revenues from recent acquisitiBreluding the effect of currency rate fluctuatiotiee Americas contributed 54%, EMEA
contributed 33% and Asia Pacific contributed 13%hmincrease in software license updates and ptadyport revenues.

In reported currency, software license updatespraduct support revenues in fiscal 2011 includedeémental revenues of $240 million from
Sun through the third quarter of fiscal 2011 (the gear anniversary of our acquisition) and $80ionilfrom our other recently acquired
companies. As a result of our acquisitions, we mded adjustments to reduce assumed support ololitgatd their estimated fair values at the
acquisition dates. Due to our application of bussneombination accounting rules, software licenmates and product support revenues
related to support contracts in the amounts ofi#iBllon, $86 million and $243 million that would e been otherwise recorded by our
acquired businesses as independent entities weregugnized in fiscal 2011, 2010 and 2009, re$pelgt Historically, substantially all of our
customers, including customers from acquired congsamnenew their software support contracts wheh sontracts are eligible for renewal.
To the extent these underlying support contraesemewed, we will recognize the revenues for tiles&lue of these contracts over the
support periods, the substantial majority of whach one year in duration.
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On a constant currency basis, total software lieaeqslates and product support expenses increased dn increase in salaries, variable
compensation and benefits expenses that were plmelated to a full year’s contribution from Sand certain other headcount increases and,
to a lesser extent, an increase in bad debt expeaselting from higher revenues.

Excluding the effect of currency rate fluctuatiottgal software license updates and product suppargin and margin as a percentage of total
revenues increased as our total revenues incr@asefhster rate than our total expenses, primasig result of a slight decline in amortization
of intangible assets.

Fiscal 2010 Compared to Fiscal 2009: On a constant currency basis, software licensetapdand product support revenues increased in
fiscal 2010 for similar reasons as noted abovelugeg the effect of currency rate fluctuationse thmericas contributed 49%, EMEA
contributed 39% and Asia Pacific contributed 12%hincrease in software license updates and ptadyport revenues.

In reported currency, software license updatespaaduct support revenues in fiscal 2010 includetdeémental revenues of $88 million from
Sun and $56 million from our other recently acqdicempanies. As described above, the amounts i@ license updates and product
support revenues that we recognized in fiscal 204Dfiscal 2009 were affected by business comlmnatcounting rules.

On a constant currency basis, total software lieenslates and product support expenses decreaséd daductions in our bad debt expenses
during fiscal 2010 and were partially offset byiacrease in salary and benefits expenses fromaseheadcount, including headcount
assumed from Sun.

Excluding the effect of currency rate fluctuatiotatal software license updates and product suppargin and margin as a percentage of total
revenues increased as our total revenues grew oinilotal expenses declined.

Hardware Systems Business

As a result of our acquisition of Sun, we entergd & new hardware systems business in fiscal 20t0hardware systems business consis
two operating segments: hardware systems prododibardware systems support.
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Hardware Systems Product Hardware systems products revenues are privrggilerated from the sales of our computer semeistorage
products. We market and sell our hardware systeotupts through our direct sales force and indicketnnels such as independent distribi
and value added resellers. Operating expensesiatgsbwith our hardware systems products incluéectist of hardware systems products,
which consist of expenses for materials and lalseduo produce these products by our internal naaufing operations or by third party
manufacturers, warranty expenses and the impamraddic changes in inventory valuation, includthg impact of inventory determined to be
excess and obsolete. Operating expenses assowittieolir hardware systems products also includessahd marketing expenses, which are
largely personnel related and include variable camsption earned by our sales force for the salesrdfiardware products, and amortizatio
intangible assets.

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constant 2010 Actual Constant 200¢
Hardware Systems Products Revenu
Americas $2,24¢ 201% 199% $ 747 * * $—
EMEA 1,33 176% 165% 48~ * * —
Asia Pacific 797 191% 173% 274 * * =

Total revenue 4,38 191% 184% 1,50¢ * * —
Expenses
Hardware systems produ«® 2,05¢ 134% 126% 877 * *

Sales and marketir® 1,03 203% 194% 342 * * —
Stoclk-based compensatic 5 4% 4% 5 * * —
Amortization of intangible asse® 42¢€ 164% 164% 162 * *

Total expense 3,52t 154% 146% 1,38¢ * * =
Total Margin $ 85¢ 634% 7329 $ 12C * * $—
Total Margin % 20% 8% *
% Revenues by Geograph
Americas 51% 50% *
EMEA 31% 32% *
Asia Pacific 18% 18%

(1) Excluding stoc-based compensatic
(@) Included as a component‘ Amortization of Intangible Asse’ in our consolidated statements of operati
* Not meaningfu

Fiscal 2011 Compared to Fiscal 2010: The increases in hardware systems products reveexgsnses and total margin for fiscal 2011 were
primarily attributable to the impact of Sun’s cabtitions to our operating results for the full 82011 period as compared to fiscal 2010,
which included Sun’s contribution to our operatiegults for only a portion of the period. In fis@8l10, our hardware systems products
expenses and total margin were unfavorably impdaye$9 million of fair value adjustments made panst to business combination
accounting rules for inventories we assumed from & sold to customers in the post-combinatioiodeExcluding the effect of currency
rate fluctuations, total hardware systems prodonztggin and margin as a percentage of total reveingesased as our total revenues increased
at a faster rate than our total expenses.
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Hardware Systems Suppot  Our hardware systems support offerings proeiggomers with software updates for the softwarepmments
that are essential to the functionality of our leace systems and can include product repairs, eranmice services, and technical support
services. Expenses associated with our hardwatersgssupport operating segment include the costatérials used to repair customer
products, the cost of providing support servicagyely personnel related expenses, and the amtartizaf our intangible assets associated with
hardware systems support contracts and custonaiorehips obtained from the Sun acquisition.

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constant 2010 Actual Constant 200¢
Hardware Systems Support Revenu
Americas $1,10: 267% 263% $ 301 * $—
EMEA 1,004 195% 186% 34C * * —
Asia Pacific 45t 217% 196% 14: * * —

Total revenue 2,562 227% 218% 784 * * —
Expenses
Hardware systems supp«® 1,25¢ 198% 189% 421 * * —
Stoclk-based compensatic 5 124% 124% 2 * * —
Amortization of intangible asse® 29¢ 202% 202% 98 *

Total expenses 1,557 199% 191% 521 * * —
Total Margin $1,00¢ 283% 274% $ 267 * * $—
Total Margin % 39% 34% *
% Revenues by Geograph
Americas 43% 38% *
EMEA 39% 43% *
Asia Pacific 18% 19%

(1) Excluding stoc-based compensati
(@ Included as a component‘ Amortization of Intangible Asse’ in our consolidated statements of operati
* Not meaningfu

Fiscal 2011 Compared to Fiscal 2010: The increases in hardware systems support revemaesxpenses in fiscal 2011 were primarily
attributable to the impact of Sun’s contributioatir operating results for the full fiscal 201%ipd as compared to fiscal 2010. As a result of
our acquisition of Sun, we recorded adjustmentedoice assumed hardware systems support obligatidghsir estimated fair values at the
acquisition date. Due to our application of businesmbination accounting rules, hardware systemppastirevenues related to support
contracts in the amounts of $148 million and $12fion that would have been otherwise recorded by 8s an independent entity were not
recognized in fiscal 2011 and fiscal 2010, respebti To the extent these underlying support casrare renewed, we will recognize the
revenues for the full value of these contracts ¢herfuture support periods.

Excluding the effect of currency rate fluctuatiotetal hardware systems support margin and maga @ercentage of total revenues increased
as our total revenues increased at a faster ratedtr total expenses.

Services
Services consist of consulting, Cloud Servicesethetation.
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Consulting:  Consulting revenues are earned by providingices to customers in the design, implementatiep)ayment and upgrade of ¢
database and middleware software products as welbplications software products. The cost of mhong consulting services consists
primarily of personnel related expenditures.

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constani 2010 Actual Constani 2009
Consulting Revenues
Americas $1,55: 12% 11% $1,39( -15% -16% $1,63¢
EMEA 86C -9% -9% 943 -18% -18% 1,152
Asia Pacific 502 30% 21% 387 -15% -20% 45¢€
Total revenue 2,91« 7% 6% 2,72C -16% -17% 3,247
Expenses
Services® 2,43¢ 0% 0% 2,431 -13% -14% 2,781
Stoclk-based compensatic 7 12% 12% 7 1% 1% 6
Amortization of intangible asse® 39 0% 0% 38 -5% -5% 40
Total expense 2,48 0% 0% 2,47¢ -12% -13% 2,82
Total Margin $ 42¢ 77% 68% $ 244 -42% -44%  $ 42C
Total Margin % 15% 9% 13%
% Revenues by Geograph
Americas 53% 51% 51%
EMEA 30% 35% 35%
Asia Pacific 17% 14% 14%

(1) Excluding stoc-based compensatic
(3 Included as a component*Amortization of Intangible Asse’ in our consolidated statements of operati

Fiscal 2011 Compared to Fiscal 2010: Excluding the effect of currency rate fluctoats, the increase in our consulting revenues aafis
2011 was due to revenue increases in the Ameritdié\aia Pacific regions and revenue contributionsfour recently acquired companies,
which were partially offset by a reduction in coltifig revenues in the EMEA region.

On a constant currency basis, our expenses remestegively flat in fiscal 2011 as a reduction alay and related expenses from reduced
headcount was offset primarily by increases inmeecontractor expenses and variable compensation.

Excluding the effect of currency rate fluctuatiotegal margin and total margin as a percentagewdmues increased during fiscal 2011 as our
total revenues increased while our expenses rechagtatively flat.

Fiscal 2010 Compared to Fiscal 2009: Excluding the effect of currency rate fluctoats, we believe the decline in our consulting rexssnin
fiscal 2010 was generally due to weaker demandtiegudrom reduced IT spending on services by awstomers as a result of the deterioration
of global economic conditions.

Excluding the effect of currency rate fluctuatioospsulting expenses decreased primarily due ¢églaction in employee related expenses
resulting from reduced headcount, including satanariable compensation and travel and entertaibhianed a reduction in external contractor
related expenses.

On a constant currency basis, consulting marginnaaidjin as a percentage of revenues decreasestal 010 as our revenues declined at a
greater rate than our expenses.

Cloud Services: Cloud Services, which was formerly named On Bed) includes certain of our Oracle Cloud Servares our Advanced
Customer Services offerings. As a result of ouwition of Sun, we increased the volume and blreaflbur Cloud Services offerings. Oracle
Cloud Services’ managed services are designedtade comprehensive software and hardware manageandmrmaintenance services for
customers hosted at our Oracle data center fasilifelect partner data centers or physically nasicustomer facilities. Advanced
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Customer Services provides support services, botite and remote, to customers to enable increaesddrmance and higher availability of
their products and services. The cost of providingCloud Services offerings consists primarilypefsonnel related expenditures, technology
infrastructure expenditures and facilities costs.

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constani 2010 Actual Constant 2009
Cloud Services Revenue
Americas $ 67€ 52% 50% $ 44~ 3% 2% $ 432
EMEA 511 73% 2% 29t 28% 30% 23C
Asia Pacific 191 43% 32% 134 15% 8% 117
Total revenue 1,37¢ 58% 54% 874 12% 11% 77<
Expenses
Services® 1,082 56% 52% 69¢€ 12% 11% 621
Stoclk-based compensatic 7 24% 24% 5 22% 22% 4
Amortization of intangible asse® 27 36% 36% 20 44% 44% 13
Total expense 1,11¢ 55% 52% 721 13% 11% 63€
Total Margin $ 262 71% 66% $ 15¢ 9%t 8% $ 141
Total Margin % 19% 18% 18%
% Revenues by Geograph
Americas 49% 51% 55%
EMEA 37% 34% 30%
Asia Pacific 14% 15% 15%

(1) Excluding stoc-based compensatic
(3 Included as a component*Amortization of Intangible Asse’ in our consolidated statements of operati

Fiscal 2011 Compared to Fiscal 2010: Excluding the effect of currency rate fluctoas, the increase in our Cloud Services revenuéisdal
2011 was primarily due to the full fiscal year inspaf revenue contributions from our acquisitiorSefn and, to a lesser extent, increased
revenues from our legacy Advanced Customer Seraoddegacy Oracle Cloud Services offerings. Exaudhe effect of currency rate
fluctuations, the Americas contributed 49%, EMEAtibuted 42% and Asia Pacific contributed 9% te itcrease in our Cloud Services
revenues.

On a constant currency basis, Cloud Services ergdnsreased primarily due to additional employdated expenses associated with a full
fiscal year of expense contributions from Sun aigthér third party contractor expenses that supgdtte increase in our revenues.

On a constant currency basis, both Cloud Serviagimand margin as a percentage of revenues seaeduring fiscal 2011 as our total
revenues increased at a faster rate than ouregpainses.

Fiscal 2010 Compared to Fiscal 2009: Excluding the effect of currency rate fluctuatiotigs increase in our Cloud Services revenues was
primarily due to revenue contributions from Sun éamteased revenues from our legacy Advanced Cuest&mrvices offerings. These
increases were partially offset by modestly lowesrenues in our legacy Oracle Cloud Services busitesluding the effect of currency rate
fluctuations, the Americas contributed 11%, EMEAibuted 78% and Asia Pacific contributed 11%hte increase in our Cloud Services
revenues.

On a constant currency basis, Cloud Services ergdnsreased primarily due to Sun and were partidfset by lower expenses from our
legacy Cloud Services operations, primarily redueegbloyee related expenses.

On a constant currency basis, Cloud Services mangreased primarily due to expense reductionsuiinegacy Cloud Services operations,
while margin as a percentage of revenues was flat.
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Education: Education revenues are earned by providinguosir-led, media-based and internet-based traiminige use of our software and
hardware products. Education expenses primarilgisbof personnel related expenditures, faciliied external contractor costs.

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constant 2010 Actual Constant 2009
Education Revenues
Americas $ 14¢ 11% 10% $ 132 -12% -13% $ 151
EMEA 122 13% 14% 10¢€ -15% -14% 127
Asia Pacific 85 20% 12% 71 0% -6% 71
Total revenue: 35E 14% 12% 311 -11% -12% 34¢
Expenses
Services® 281 9% 8% 257 -12% -13% 292
Stoclk-based compensatic 2 13% 13% 2 1% 1% 2
Total expense 283 9% 8% 25¢ -12% -13% 294
Total Margin $ 72 37% 33% $ 52 -4% -T% $ 55
Total Margin % 20% 17% 16%
% Revenues by Geograph
Americas 42% 42% 43%
EMEA 34% 35% 37%
Asia Pacific 24% 23% 20%

(1) Excluding stoc-based compensati

Fiscal 2011 Compared to Fiscal 2010: On a constant currency basis, the increases iméidnaevenues, expenses and total margin in fiscal
2011 were primarily attributable to the full fisgaar impact of Sun’s contributions to our opemtiesults. Excluding the effect of currency
rate fluctuations, the Americas contributed 38%,BEEVcontributed 38% and Asia Pacific contributed 2#fthe increase in our education
revenues during fiscal 2011. On a constant curréasys, education margin and margin as a perceofageenues increased during fiscal 2

as a result of our total revenues increasing astef rate than our total expenses.

Fiscal 2010 Compared to Fiscal 2009: On a constant currency basis, education revenugeaked in fiscal 2010 as we experienced weaker
demand for our educational services that we beleagthe result of reduced IT spending on serdgesur customers due to weaker global
economic conditions, partially offset by additionavenues from our acquisition of Sun. On a constarrency basis, education expenses
decreased in fiscal 2010 as we reduced our legaagi®based employee related and external contragpenses. These expense decreases
were partially offset by additional expenses, pritg@mployee related, from our acquisition of S@m a constant currency basis, education
margin decreased due to our revenue decrease, wailgin as a percentage of revenues increaseddugénse reductions.

Research and Development ExpensesResearch and development expenses consist prino&plgrsonnel related expenditures. We intend to
continue to invest significantly in our researcll @evelopment efforts because, in our judgmeny; #ne essential to maintaining our
competitive position.

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constant 2010 Actual Constani 2009
Research and developme® $ 4,28¢ 39% 38% $ 3,08: 18% 17% $ 2,61Z
Stock-based compensatic 231 35% 35% 172 11% 11% 158
Total expense $ 4,51¢ 39% 38% $ 3,25¢ 18% 17% $ 2,76:
% of Total Revenue 13% 12% 12%

(1) Excluding stoc-based compensatic
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Fiscal 2011 Compared to Fiscal 2010: On a constant currency basis, total research avel@®nent expenses increased during fiscal 2011
primarily due to the impact of Sumtontributions to our expenses for the full fisgedr, including additional employee related expsrsich &
salaries, variable compensation, benefits and dbaslked compensation from increased headcount@adetser extent, increased expenses
related to facilities, and other infrastructuretsos

Fiscal 2010 Compared to Fiscal 2009: On a constant currency basis, total research anelafament expenses increased during fiscal 2010
primarily due to an increase in employee relatqukeses similar to those noted above as a resaltradcquisition of Sun. In addition, our
expenses in fiscal 2010 were also impacted by higbeefits expenses due to an increase in defea@ghensation plan obligations and were
partially offset by lower external contractor expes.

General and Administrative Expenses: General and administrative expenses primarily cirdipersonnel related expenditures for
information technology, finance, legal and humasoteces support functions.

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constant 2010 Actual Constant 2009
General and administrativ® $ 82 6% 1% $ T7¢ 13% 13% $ 69
Stock-based compensatic 14E 10% 10% 132 41% 41% 93
Total expense $ 97C 6% 50 $ 911 16% 16% $ 78t
% of Total Revenue 3% 3% 3%

(1) Excluding stoc-based compensatic

Fiscal 2011 Compared to Fiscal 2010: On a constant currency basis, total general andrastnative expenses increased during fiscal 2011
due to the impact of Sun’s contributions to ourenges for the full fiscal year, primarily additibeanployee related expenses, which were
partially offset by a $120 million benefit relateathe recovery of legal costs, and certain othguiance recoveries.

Fiscal 2010 Compared to Fiscal 2009: On a constant currency basis, total general andréginative expenses increased during fiscal 2010
due to additional employee related and professisamalices expenses resulting from our acquisitfddum, and higher stock-based
compensation expenses primarily resulting from éidhir values of our legacy stock options thatewercognized as expense in fiscal 2010.
Amortization of Intangible Assets

Year Ended May 31,

Percent Change Percent Change

(Dollars in millions) 2011 Actual Constant 2010 Actual Constant 2009
Software support agreements and related relatipa $ 57C -1% 1% $ 574 5% 5% $§ 54¢
Hardware systems support agreements and relatebredhips 11¢ 300% 300% 29 * * —
Developed technolog 992 22% 22% 811 12% 12% 722z
Core technolog' 30¢€ 11% 11% 2717 9% 9% 25¢E
Customer relationshif 372 59% 59% 234 56% 56% 15C
Trademark: 68 41% 41% 48 30% 30% 37

Total amortization of intangible ass: $ 2,42¢ 23% 23% $ 1,97: 15% 15% $ 1,71:

* Not meaningfu

Amortization of intangible assets increased indis2g011 in comparison to fiscal 2010 primarily daehe full fiscal year's impact from the
amortization of acquired intangible assets from &od, to a lesser extent, additional amortizatiomfintangible assets that we acquired since
the beginning of fiscal 2010. These
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increases were partially offset by a reductionrirogtization associated with certain of our intaigifissets that became fully amortized in fi
2011. Amortization of intangible assets increasefisical 2010 in comparison to fiscal 2009 duedditional amortization from acquired
intangible assets that we acquired since the begjrof fiscal 2009, including from our acquisitiohSun. See Note 7 of Notes to Consolidated
Financial Statements included elsewhere in thisuahReport for additional information regarding dntangible assets (including weighted
average useful lives) and related amortization.

Acquisition Related and Other Expense Acquisition related and other expenses cows$ipersonnel related costs for transitional andaie
other employees, stock-based compensation expensagation related professional services, ceiaisiness combination adjustments after
the measurement periods or purchase price allocpgdods have ended, and certain other operakpgnses, net. Stock-based compensation
expenses included in acquisition related and agRpenses resulted from unvested stock optionsestdated stock-based awards assumed
from acquisitions whereby vesting was accelerafgghuiermination of the employees pursuant to tigir@l terms of those stock options and
restricted stock-based awards. As a result of daption of the FASB's revised accounting standardousiness combinations as of the
beginning of fiscal 2010, certain acquisition rethind other expenses were recorded as expers@sfiscal 2011 and 2010 statements of
operations that had been historically included par&éof the consideration transferred and capidlias a part of our accounting for acquisit
pursuant to previous accounting rules, primarihgdi transaction costs such as professional serfess.

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constant 2010 Actual Constant 2009
Transitional and other employee related c $ 12¢ 94% 86% $ 66 46% 54% $ 45
Stocl-based compensatic 10 -37% -37% 15 -1% -1% 15
Professional fees and other, 66 2% -4% 68 99% 96% 35
Business combination adjustments, 3 -28% -78% 5 -79% -76% 22
Total acquisition related and other exper $  20¢ 35% 27% $ 15¢ 32% 36% $ 115

Fiscal 2011 Compared to Fiscal 2010: On a constant currency basis, acquisition relatedogher expenses increased primarily due to th
fiscal year impact of Sun’s expense contributiomsluding higher transitional employee related enqes.

Fiscal 2010 Compared to Fiscal 2009: On a constant currency basis, acquisition relatedogher expenses increased in fiscal 2010 prignaril
due to higher employee related and professionaicgsr expenses resulting from our acquisition af.Su

Restructuring expenses: Restructuring expenses consist of employee sever@sts and may also include charges for duplieaities and
other contract termination costs to improve out strsicture prospectively. Beginning in fiscal 20@Qr adoption of the FASB'’s revised
accounting standard for business combinations reduhat, in connection with any prospective adtjais, we record involuntary employee
termination and other exit costs associated with sicquisition to restructuring expenses in ouisotidated financial statements. For
additional information regarding our Oracle-based acquired company restructuring plans, see NotfeNbtes to Consolidated Financial
Statements included elsewhere in this Annual Report

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constant 2010 Actual Constani 2009
Restructuring expens: $487 -22% -23% $622 432% 423% $117

Fiscal 2011 Compared to Fiscal 2010: Restructuring expenses in fiscal 2011 primaehated to our Sun Restructuring Plan, which our
management approved, committed to and initiateatdier to better align our cost structure as a tegldur acquisition of Sun. To a lesser
extent, we also incurred expenses associated widr @racle-based plans, which our management epgraommitted to and initiated in
order to restructure and
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further improve efficiencies in our Oracle-baseémpions. We incurred restructuring expenses o9$dilion in connection with the Sun
Restructuring Plan in fiscal 2011. The total estedaemaining restructuring costs associated wighSun Restructuring Plan are approxime
$250 million, and will be recorded to the restruittg expense line item within our consolidatedestagnts of operations as the costs are
incurred. Our estimated costs may be subject tagdén future periods. Restructuring expensessicafi2010 were as noted below.

Fiscal 2010 Compared to Fiscal 2009: During fiscal 2010, we recorded restructuring exgasmprimarily in connection with our Sun
Restructuring Plan and our Fiscal 2009 Oracle Restring Plan (2009 Plan). During fiscal 2009, wienarily incurred restructuring expenses
associated with the 2009 Plan.
Interest Expense

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constant 2010 Actual Constant 2009
Interest expens $80¢ 7% 7% $754 20% 20% $63C

Fiscal 2011 Compared to Fiscal 2010: Interest expense increased in fiscal 2011 dumgher average borrowings resulting primarilynfiro

our issuance of $3.25 hillion of senior notes ity 2010 (see additional discussion in Liquidity aDapital Resources below and Note 8 of
Notes to Consolidated Financial Statements incliselwhere in this Annual Report). This interegiemse increase was partially offset k
reduction in interest expense associated with thturities and repayments of $2.25 billion of semiotes, which matured in January 2011, and
$1.0 billion of floating rate senior notes and tethvariable to fixed interest rate swap agreemiantay 2010.

Fiscal 2010 Compared to Fiscal 2009: Interest expense increased in fiscal 2010 dimgher average borrowings resulting from our ass
of $4.5 billion of senior notes in July 2009 armlatlesser extent, our issuance of $2.8 billionarimercial paper notes in fiscal 2010 of which
$881 million was outstanding as of May 31, 2010eSéhincreases were partially offset by a redudtianterest expense associated with the
maturities and repayments of $1.0 billion of flogtirate senior notes and related variable to firegtest rate swap agreements in both May
2009 and May 2010.

Non-Operating Income (Expense), net: Non-operating income (expense), net consistsgrily of interest income, net foreign currency
exchange gains (losses), the noncontrolling intelieshe net profits of our majority-owned subaiits (Oracle Financial Services Software
Limited and Oracle Japan), and net other incomesés) including net realized gains and lossescktatall of our investments and net
unrealized gains and losses related to the smelbpmf our investment portfolio that we classify trading.

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constani 2010 Actual Constant 2009
Interest incom $163 34% 32% $ 122 -56% 57% $27¢
Foreign currency gains (losses), 11 108% 112% (14¢) -170% -170% (55)
Noncontrolling interests in incorn (97) -2% -1% (95) -12% -11% (84)
Other income, ne 10¢ 92% 89% 56 1,192% 1,055¥% 3
Total nor-operating income (expense), | $18€  388% 372% $ (65 -145% -144%  $148

Fiscal 2011 Compared to Fiscal 2010: We recorded non-operating income, net during fi2€4l1 in comparison to non-operating expense,
net in fiscal 2010 primarily due to net foreign mmcy transaction losses incurred in fiscal 201@ictvincluded a foreign currency
remeasurement loss of $81 million resulting from designation of our Venezuelan subsidiary as 1gigtilationary” in accordance with the
FASB’s ASC 830Foreign Currency Mattersand the subsequent devaluation of the Venezwelaency by the Venezuelan government. In
addition, our interest income increased in fis€dl2due to larger average cash, cash equivaledtmarketable securities balances and other
income, net increased in fiscal 2011 as a resiughofs recognized on the sale of certain equitgstments.
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Fiscal 2010 Compared to Fiscal 2009: We incurred non-operating expenses, net in fis8aDan comparison to non-operating income, net in
fiscal 2009 primarily due to net foreign currenogdes relating to our Venezuelan subsidiary’s digerain fiscal 2010 as described above.
Additionally, interest income decreased in fiscdl@ due to a general decline in market interestrttat resulted in lower yields earned on our
cash, cash equivalents and marketable securitiaades. Both of the aforementioned items contridbtioethe change in fiscal 2010 but were
partially offset by gains due to favorable chanigethe values of our marketable securities thatlassify as trading that were held to support
our deferred compensation plan obligations.

Provision for Income Taxes: Our effective tax rate in all periods is the residlthe mix of income earned in various tax jurisiins that
apply a broad range of income tax rates. The pi@vi®r income taxes differs from the tax compusgdhe U.S. federal statutory income tax
rate due primarily to state taxes and earningsidered as indefinitely reinvested in foreign opienas. Future effective tax rates could be
adversely affected if earnings are lower than grgited in countries where we have lower statutatgs, by unfavorable changes in tax laws
and regulations or by adverse rulings in tax relditegation.

Year Ended May 31,

Percent Change Percent Change
(Dollars in millions) 2011 Actual Constani 2010 Actual Constani 2009
Provision for income taxe $ 2,864 36% 32% $2,10¢ -6% -9% $ 2,241
Effective tax rate 25.1% 25.6% 28.6%

Fiscal 2011 Compared to Fiscal 2010: Provision for income taxes increased duringdif£011 due substantially to higher income before
provision for income taxes and a reduction in thpact of favorable judicial decisions and settletaevith worldwide taxing authorities.

Fiscal 2010 Compared to Fiscal 2009: Provision for income taxes decreased during fi640 primarily due to recent judicial decisions,
including the March 2010 U.S. Court of Appeals Ki@ircuit ruling inXilinx v. Commissionerand settlements with various worldwide taxing
authorities. These decreases were partially offgdtigher income before provision for income taaed by a lower proportion of our
worldwide taxable income being earned in lowerrte jurisdictions.

Liquidity and Capital Resources

As of May 31,
(Dollars in millions) 2011 Change 2010 Change 2009
Working capital $24,98: 103% $12,31: 31% $ 9,43:
Cash, cash equivalents and marketable secu $28,84¢ 56% $18,46¢ 46% $12,62¢

Working capital:  The increase in working capital as of May 3112in comparison to May 31, 2010 was primarily tu¢he favorable
impact to our net current assets resulting fromrairincome during fiscal 2011 and our issuanc&3a25 billion of long-term senior notes in
July 2010. These increases were partially offsetdsh used for our acquisitions, repurchases of@mmon stock and cash used to pay
dividends to our stockholders. Our working capitaly be impacted by some of the aforementioned faucfuture periods, certain amounts
and timing of which are variable.

The increase in working capital as of May 31, 20M.6omparison to May 31, 2009 was primarily du¢hte favorable impact to our net current
assets resulting from our net income during fifdl0 and our issuance of $4.5 billion of long-tesgnior notes in July 2009. These increases
were partially offset by $5.6 billion of net casbed for our acquisition of Sun and other comparfesreclassification of $2.2 billion of our
senior notes that were due and repaid in Janudry 86 a current liability, $700 million of cash dge repay Sun’s legacy convertible notes
shortly after the closing of the acquisition, reghases of our common stock and cash used to padedis to our stockholders.

Cash, cash equivalents and marketable securitiesCash and cash equivalents primarily consistegiosits held at major banks, money
market funds, Tier-1 commercial paper, U.S. Treasbitigations, U.S. government agency and governrsgonsored enterprise obligations,
and other securities with original maturities of ®s or less. Marketable securities primarily ¢straf time deposits held at major banks, Tier-
1 commercial paper,
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corporate notes, U.S. Treasury obligations, U.S8eganent agency and government sponsored enteriiggtions and certain other
securities. The increase in cash, cash equivadentsnarketable securities at May 31, 2011 in commparto May 31, 2010 was primarily due
cash generated from our operating activities, ssmance of $3.25 billion of senior notes in Julg@@nd $1.15 billion of shoterm borrowing
made pursuant to certain of our revolving credieagents. Cash, cash equivalents and marketahlatsecincluded $20.4 billion held by our
foreign subsidiaries as of May 31, 2011, $16.Jdsillof which we consider indefinitely reinvestedregags outside the United States. These
undistributed earnings would be subject to U.Sotine tax if repatriated to the United States. Assgnai full utilization of the foreign tax

credits, the potential deferred tax liability asated with these undistributed earnings would bheraximately $4.6 billion. The amount of cash,
cash equivalents and marketable securities thaep@t in U.S. Dollars for a significant portiontbie cash held by these subsidiaries is subject
to translation adjustments caused by changes @igiorcurrency exchange rates as of the end of esgiective reporting period (the offset to
which is recorded to accumulated other compreherisizome in our consolidated balance sheet). AtJtBe Dollar generally weakened
against certain major international currenciesryfiscal 2011, the amount of cash, cash equivaland marketable securities that we reported
in U.S. Dollars for these subsidiaries increasedféday 31, 2011 relative to what we would haveor@d using constant currency rates as of
May 31, 2010. The aforementioned increases in asin,ccash equivalents and marketable securitianded were partially offset by the
repayment of $2.25 billion of our senior notes whicatured in January 2011, the repayment of $88lombf commercial paper notes, the
usage of $1.9 billion of net cash for acquisitioregurchases of our common stock, and the paynoéetssh dividends to our stockholders.

The increase in cash, cash equivalents and mat&etaburities at May 31, 2010 in comparison to Nay2009 was primarily due to cash
generated from our operating activities and owrdase of $4.5 billion of senior notes in July 200Be increase was patrtially offset by a
decrease in our reported cash, cash equivalentsarictable securities balances caused by theggitreming of the U.S. Dollar in comparison
to certain major international currencies durirsgéil 2010. Additionally, the increase in our castsh equivalents and marketable securities
balances was partially offset by $5.6 billion of nash used for our acquisition of Sun and othergamies, the repayment of $700 million of
Sun’s legacy convertible notes, repurchases o€oommon stock, and the payment of cash dividendsitstockholders.

Days sales outstanding, which is calculated bydiligi period end accounts receivable by averagg dales for the most recently completed
fiscal quarter, modestly increased to 55 days at 813 2011 in comparison to 53 days at May 31, 20h@ days sales outstanding calculation
excludes the adjustment that reduces our acquifédare license updates and product support olitigatand hardware systems support
obligations to fair value.

Year Ended May 31,

(Dollars in millions) 2011 Change 2010 Change 2009

Cash provided by operating activiti $11,21¢ 29% $ 8,681 5% $ 8,25¢
Cash used for investing activiti $(6,08]) -41% $(10,319) 297% $(2,599)
Cash provided by (used for) financing activit $ b51€ -81% $ 2,66« -160% $(4,427)

Cash flows from operating activities: Our largest source of operating cash flowsghacollections from our customers following the
purchase and renewal of their software license tgsdand product support agreements. Payments fustoroers for these support agreements
are generally received near the beginning of thigraots’ terms, which are generally one year igtenWe also generate significant cash from
new software license sales, sales of hardwareraggpeoducts and hardware systems support arrangeiah, to a lesser extent, services. Our
primary uses of cash from operating activitiesfargersonnel related expenditures, material andufseturing costs related to the production
of our hardware systems products, taxes and |daségities.

Net cash provided by operating activities increaadiscal 2011 and 2010 primarily due to highet imeome adjusted for amortization
intangible assets, stock-based compensation anddation in each of these periods. These increadiscal 2011 and 2010 were partially
offset by certain unfavorable changes in workinpited, primarily increases in net trade receivalsilting from increases in revenues during
our fiscal fourth quarters of fiscal 2011 and 20E3pectively, in comparison to the prior fiscahge
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Cash flows from investing activities: The changes in cash flows from investing activipemarily relate to acquisitions and the timing of
purchases, maturities and sales of our investniemsrketable debt securities. We also use casivést in capital and other assets to support
our growth.

Fiscal 2011 Compared to Fiscal 2010:Net cash used for investing activities decreasdbdal 2011 due to a decrease in cash used for
acquisitions, net of cash acquired (refer to Noté Rotes to Consolidated Financial Statementsiohetl elsewhere in this Annual Report for
additional information regarding our acquisitioagid a decrease in cash used to purchase markséaiigties (net of proceeds received from
sales and maturities), partially offset by an iasein net capital expenditures.

Fiscal 2010 Compared to Fiscal 2009:Net cash used for investing activities increasefiszal 2010 due to an increase in cash used for
acquisitions, primarily our acquisition of Sun, andincrease in cash used to purchase marketaeeeurities (net of proceeds received fi
sales and maturities).

Cash flows from financing activities: The changes in cash flows from financing activipesnarily relate to borrowings and payments under
debt facilities as well as stock repurchases, diviipayments and proceeds from stock option exscis

Fiscal 2011 Compared to Fiscal 201 Net cash provided by financing activities iscfl 2011 decreased due to a reduction in the anadun
debt that we issued in fiscal 2011 ($1.15 billimmrbwed pursuant to our revolving credit faciliteasd $3.25 billion of long-term senior notes
issued) in comparison to fiscal 2010 ($4.5 billaflong-term senior notes and $2.8 billion of comeied paper notes issued). This unfavorable
impact to our financing cash flows was partialljset by a cash favorable reduction in debt repaysiéuring fiscal 2011 (repayments of $2
billion of senior notes in January 2011 and $88llioni of commercial paper notes) in comparisonisadl 2010 (repayments of $1.9 billion of
commercial paper notes, $1.0 billion of floatingeraenior notes and $700 million of Ssitégacy convertible notes) and an increase ingam
from stock option exercises during fiscal 2011.

Fiscal 2010 Compared to Fiscal 20C Net cash provided by financing activities iscfil 2010 increased compared to cash used by firganc
activities in fiscal 2009 due to our issuance obddllion of senior notes, our issuances of $2l&b of commercial paper notes, net of
repayments, and a significant reduction in our camstock repurchases. These fiscal 2010 increasessh flows from financing activities
were partially offset by additional cash used fecdl 2010 dividend payments and the fiscal 20payment of $700 million of Sun’s legacy
convertible notes.

Free cash flow: To supplement our statements of cash flowseptesl on a GAAP basis, we use non-GAAP measureasbf flows on a
trailing 4-quarter basis to analyze cash flows gateel from our operations. We believe free cash fioalso useful as one of the bases for
comparing our performance with our competitors. phesentation of non-GAAP free cash flow is not mida be considered in isolation or as
an alternative to net income as an indicator ofpmrformance, or as an alternative to cash floasifoperating activities as a measure of
liquidity. We calculate free cash flows as follows:

Year Ended May 31,

(Dollars in millions) 2011 Change 2010 Change 2009

Cash provided by operating activiti $ 11,21 29% $8,681 5% $8,25¢
Capital expenditure® (450 96% (230 -57% (529
Free cash flov $ 10,76¢ 27% $8,451 9% $7,72€
Net income $ 8,54 39% $6,13¢ 10% $5,59:
Free cash flow as a percent of net incc 126% 138% 138%

(1) Represents capital expenditures as reportedsim ftaws from investing activities in our consolield statements of cash flows presented in accoedaith U.S. generally accepted
accounting principles

Long-Term Customer Financing: We offer certain of our customers the option touseour software products, hardware systems pitsduc
and services offerings through separate long-teaym@nt contracts. We generally sell these contthatswve have financed on a non-recourse
basis to financial institutions within 90
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days of the contracts’ dates of execution. We mktoe transfers of amounts due from customersinfiial institutions as sales of financial
assets because we are considered to have surrémterteol of these financial assets. We financed $illion, $1.2 billion and $1.4 billion or
approximately 16%, 16% and 19%, respectively, ofr@w software license revenues in fiscal 20110281d 2009, respectively, and $117
million, or approximately 3%, of our hardware sysgeproducts revenues in fiscal 2011.

Recent Financing Activities

Revolving Credit Agreements On May 27, 2011, we entered into two revolvingdit agreements with BNP Paribas, as initiafié&erand
administrative agent; and BNP Paribas Securitiep Cas sole lead arranger and sole bookrunne2(t#& Credit Agreements) to borrow $1
billion pursuant to these agreements. The 2011iCAgneements provided us with short-term borrovaifigr working capital and other general
corporate purposes. Interest for the 2011 Crediedments is based on either (x) a “base rate” lzdbml as the highest of (i) BNP Paribas’s
prime rate, (ii) the federal funds effective ratesp0.50% and (iii) the LIBOR for deposits in Uddllars plus 1%, or (y) LIBOR for deposits
made in U.S. dollars plus 0.25%, depending onythe bf borrowings made by us. Any amounts borrop@sguant to the 2011 Credit
Agreements are due no later than June 30, 201thvidithe termination date of the 2011 Credit Agreets. Additional details regarding the
2011 Credit Agreements are included in Note 8 afeNd@o Consolidated Financial Statements includsslnnere in this Annual Report.

On March 14, 2011, our $3.0 billion, five-year Reang Credit Agreement dated March 15, 2006, amOmnacle; the lenders named therein,
Wells Fargo Bank, National Association, as admigatste agent, Bank of America N.A. as syndicatigera; the documentation agents named
therein, and Wells Fargo Securities, LLC, and Bafndmerica Securities LLC, as joint lead arranggmd joint bookrunners (the 2006 Credit
Agreement), expired pursuant to its terms. No detst outstanding pursuant to the 2006 Credit Agre¢me of its date of expiration.

Senior Notes As of May 31, 2011, we had $14.8 billion oh&e notes outstanding ($13.8 billion outstandisgpdMay 31, 2010). In Janu
2011, our 5.00% fixed rate senior notes for $2.ill®b matured and were repaid. In July 2010, weued $3.25 billion of fixed rate senior nc
comprised of $1.0 billion of 3.875% notes due 20R0 and $2.25 billion of 5.375% notes due JulyRWe issued these senior notes in order
to repay indebtedness, including the repaymenupf$2.25 billion of senior notes that matured inukry 2011, for general corporate purposes,
for future acquisitions and in order to replenisit used to repay $1.0 billion of the floating rseaior notes that matured in May 2010.
Additional details regarding these senior notesalhdther borrowings are included in Note 8 of &oto Consolidated Financial Statements
included elsewhere in this Annual Report.

Commercial Paper Notes During fiscal 2011, we repaid $881 millionadmmercial paper notes that were issued in fis8a02ursuant to
our commercial paper program, which allows us saésand sell unsecured short-term promissory motesiant to a private placement
exemption from the registration requirements urfdéeral and state securities laws. As of May 31,120ve had no commercial paper notes
outstanding ($881 million outstanding as of May 2010).

Our ability to issue commercial paper notes infthiare is highly dependent upon our ability to pdsva back-stop by means of a revolving
credit facility or other debt facility for amoungsjual to or greater than the amounts of commepaipér notes we intend to issue. While
presently we have no such facilities in place thay provide a back-stop to such commercial papersnave currently believe that, if needed,
we could put in place one or more additional reiaj\credit or similar debt facilities in a timelyamner and on commercially reasonable te

Common Stock Repurchases Our Board of Directors has approved a progi@nus to repurchase shares of our common stock. On
October 20, 2008, we announced that our Board drs expanded our repurchase program by $8i6rbdnd as of May 31, 2011, $4.1
billion was available for share repurchases pursteaour stock repurchase program. We repurcha8etniillion shares for $1.2 billion,

43.3 million shares for $1.0 billion and 225.6 ol shares for $4.0 billion in fiscal 2011, 201@&009, respectively. Our stock repurchase
authorization does not have an expiration datetl@gace of our repurchase activity will dependamtors such
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as our working capital needs, our cash requirenfen&cquisitions and dividend repayments, our depayment obligations (described further
below), our stock price, and economic and marketitns. Our stock repurchases may be effectad time to time through open market
purchases or pursuant to a Rule 10b5-1 plan. @uk sepurchase program may be accelerated, sushetelayed or discontinued at any time.

Cash Dividends In fiscal 2011, we declared and paid cashdgintds of $0.21 per share that totaled $1.1 billiodune 2011, our Board of
Directors declared a quarterly cash dividend 006(er share of outstanding common stock payabkugiust 3, 2011 to stockholders of
record as of the close of business on July 13, 2Bdtlire declarations of dividends and the estaient of future record and payment date:
subject to the final determination of our Boardafectors.

Contractual Obligations: The contractual obligations presented in the thblew represent our estimates of future paymendgufixed
contractual obligations and commitments. Changesiirbusiness needs, cancellation provisions, dhgrigterest rates and other factors may
result in actual payments differing from thesereates. We cannot provide certainty regarding tinént§ and amounts of payments. We have
presented below a summary of the most significastiaptions used in preparing this information waittie context of our consolidated
financial position, results of operations and cimlvs. The following is a summary of our contradtabligations as of May 31, 2011:

Year Ending May 31,

(Dollars in millions) Total 2012 2013 201¢ 2015 2016 Thereafter
Principal payments on sh-term and lon-term borrowing<) $15,90( $1,15( $1,25(C $ — $1,50( $2,00( $ 10,00(
Interest payments on borrowin(1) 10,79¢ 73¢ 73¢€ 67€ 665 655 7,321
Operating lease(2) 1,57( 45¢ 341 226 15¢ 121 265
Purchase obligations and otl(3) 481 452 15 7 3 3 —

Total contractual obligatior $28,75( $2,79¢ $2,34¢ $90¢ $2,32i $2,77¢ $ 17,59.

(1) Our total borrowings consist of the following as\dy 31, 2011 (dollars in millions

Amount

Shor-term borrowings (effective interest rate of 0.44 $ 1,15(C
4.95% senior notes due April 20 1,25(
3.75% senior notes due July 2014, including falueadjustment of $6 1,56¢
5.25% senior notes due January 2016, net of discfi$b 1,99¢
5.75% senior notes due April 2018, net of discafrl 2,49¢
5.00% senior notes due July 2019, net of discofifib: 1,74%
3.875% senior notes due July 2020, net of discofifi2 99¢
6.50% senior notes due April 2038, net of discafr$i2 1,24¢
6.125% senior notes due July 2039, net of discofii8 1,242
5.375% senior notes due July 2040, net of discotiig5 2,22F
Total borrowings $15,92:;

We have entered into certain interest ratgpsagaeements related to our July 2014 senior nbtashave the economic effect of modifying the @ixeterest obligations associated with
these senior notes so that the interest obligag€fiestively became variable pursuant to a LIBORdzhindex. Interest payments on the July 2014 seoies presented in the
contractual obligations table above have been astidusing an interest rate of 1.38%, which reprteskeour effective interest rate as of May 31, 28ftér consideration of these fixed
to variable interest rate swap agreements, angudnject to change in future periods. The changésnivalue of our debt associated with the interate risk that we are hedging
pursuant to these agreements are included in pateble and other n-current borrowings in our consolidated balance sheé have been included in the above table obbongs.

(2)  Primarily represents leases of facilities anduides future minimum rent payments for facilitibattwe have vacated pursuant to our restructuridgnaerger integration activities. We
have approximately $320 million in facility obligans, net of estimated sublease income, in acarestducturing for these locations in our consobdabalance sheet at May 31, 20

(3)  Primarily represents amounts associated with ageatsthat are enforceable, legally binding and i§peerms, including: fixed or minimum quantities be purchased:; fixed, minimt
or variable price provisions; and the approximatertg of the payment. W
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utilize several external manufacturers to manufacsub-assemblies for our products and to perfamal &ssembly and testing of finished products.alée obtain individual
components for our products from a variety of indlixal suppliers based on projected demand infoonafuch purchase commitments are based on owaktezl component and
manufacturing requirements and typically provideftdfillment within agreed upon lead-times andémmmercially standard lead-times for the particplanrt or product and have been
included in the amount presented in the above aontal obligations table. Routine arrangement®fioer materials and goods that are not relatedit@xternal manufacturers and
certain other suppliers and that are entered mthe ordinary course of business are not includékis amount as they are generally entered imtarder to secure pricing or other
negotiated terms and are difficult to quantify imaaningful way
As of May 31, 2011, we have $3.8 billion of grossacognized tax benefits, including related inteaesl penalties, recorded on our
consolidated balance sheet and all such obligatiame been excluded from the table above due tartbertainty as to when they might be
settled. We have reached certain settlement agréeméth relevant taxing authorities to pay appnaxiely $96 million of these liabilities.
Although it remains unclear as to when paymentsymamt to these agreements will be made, some pragllbe made in fiscal 2012. We car
make a reasonably reliable estimate of the periaghich the remainder of our unrecognized tax beefill be settled or released with the
relevant tax authorities, although we believe reigsonably possible that certain of these liadditould be settled or released during fiscal
2012.

Subsequent to fiscal 2011, we agreed to acquitainezompanies for amounts that are not materialitdousiness. We expect to close such
acquisitions within the next twelve months.

We believe that our current cash, cash equivaamismarketable securities and cash generated fpemations will be sufficient to meet our
working capital, capital expenditures and contrakctbligation requirements. In addition, we beliewe could fund any future acquisitions,
dividend payments and repurchases of common stodklt with our internally available cash, cashieajents and marketable securities, cash
generated from operations, additional borrowingBan the issuance of additional securities.

Off-Balance Sheet Arrangements: We do not have any off-balance sheet arrangemeatsiaive or are reasonably likely to have a cumwent
future effect on our financial condition, changesinancial condition, revenues or expenses, regiflbperations, liquidity, capital expenditu
or capital resources that are material to investors

Selected Quarterly Financial Data

Quarterly revenues, expenses and operating incawe tistorically been affected by a variety of seas factors, including sales force
incentive compensation plans. In addition, our [peem operations generally provide lower revenuesiirfirst fiscal quarter because of the
reduced economic activity in Europe during the semrithese seasonal factors are common in the eaymology industry. These factors hi
caused a decrease in our first quarter revenuesragared to revenues in the immediately precedingti quarter, which historically has been
our highest revenue quarter within a particulacdig/ear. Similarly, the operating income of ousibess is affected by seasonal factors in a
consistent manner as our revenues (in particularnew software license and hardware systems ptsjdas certain expenses within our cost
structure are relatively fixed in the short-terme \&kpect these trends to continue in fiscal 2012.dDarterly revenues, expenses and operating
income were also impacted in the periods presdntt table below by our acquisition of Sun durihg third quarter of fiscal 2010, which
added a significant amount of revenues and expeosas results of operations in comparison toldatorical operating results.
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The following tables set forth selected unauditadrterly information for our last eight fiscal qtens. We believe that all necessary
adjustments, which consisted only of normal reogradjustments, have been included in the amotmitsdsbelow to present fairly the results
of such periods when read in conjunction with thesolidated financial statements and related rint#sded elsewhere in this Annual Report.
The sum of the quarterly financial information meyy from the annual data due to rounding.

Fiscal 2011 Quarter Ended (Unaudited

(in millions, except per share amounts) August 31 November 3( February 28 May 31
Revenue:! $ 7,502 $ 8,58- $ 8,76¢ $10,77¢
Gross profil $ 5,401 $ 6,38 $ 6,707 $ 8,54«
Operating incom $ 1,917 $ 2,77 $ 2,987 $ 4,35¢
Net income $ 1,352 $ 1,87 $ 2,11¢ $ 3,20¢
Earnings per sha—basic $ 0.27 $ 0.317 $ 04z $ 0.6°
Earnings per sha—diluted $ 0.27 $ 0.37 $ 041 $ 0.62
Fiscal 2010 Quarter Ended (Unaudited)
(in millions, except per share amounts August 31 November 3( February 28 May 31
Revenue! $ 5,05/ $ 5,85¢ $ 6,40/ $ 9,50t
Gross profil $ 4,00: $ 4,71 $ 4,942 $ 7,20¢
Operating incomt $ 1,74( $ 2,17¢ $ 1,84 $ 3,30(
Net income $ 1,124 $ 1,45¢ $ 1,18¢ $ 2,364
Earnings per sha—basic $ 0.22 $ 0.2¢ $ 0.24 $ 0.47
Earnings per sha—diluted $ 0.2Z $ 0.2¢ $ 0.2¢ $ 0.4¢€

Stock Options and Restricted Stock-Based Awards

Our stock-based compensation program is a key coemgf the compensation package we provide tacténd retain certain of our talented
employees and align their interests with the irgiref existing stockholders. In the second quarftéiscal 2011, our stockholders approved
amendments to the Amended and Restated Oracle @tigpp2000 Long-Term Equity Incentive Plan, indhglan amendment to increase the
number of shares available under the plan by 383035 shares. We historically have granted onlgkstiptions to our employees. The
restricted stock-based awards included in the tatdsented below were assumed as a result of quisitions.

We recognize that options and restricted stockdbaseards dilute existing stockholders and have Isptegcontrol the number of options and
restricted stock-based awards granted while progidompetitive compensation packages. Consistehtthese dual goals, our cumulative
potential dilution since June 1, 2008 has beenighted average annualized rate of 1.3% per year.pbhential dilution percentage is
calculated as the average annualized new optioresticted stock-based awards granted and assuraedf options and restricted stolo&sec
awards forfeited by employees leaving the compdiwged by the weighted average outstanding shduesg the calculation period. This
maximum potential dilution will only result if atiptions are exercised and restricted stock-basaddswest. Some of the outstanding options,
which generally have a 10 year exercise periode lexercise prices higher than the current markeé @f our common stock. At May 31,
2011, 1.8% of our outstanding stock options hadase prices in excess of the current market pticeecent years, our stock repurchase
program has more than offset the dilutive effeabuf stock-based compensation program; howevemaereduce the level of our stock
repurchases in the future as we may use our al@itaish for acquisitions, to pay dividends, to yeparepurchase indebtedness or for other
purposes. At May 31, 2011, the maximum potentilaitidin from all outstanding and unexercised stoptiamn and restricted stock-based
awards, regardless of when granted and regardiegsather vested or unvested and including optighsre the strike price is higher than the
current market price, was 7.0%.
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The Compensation Committee of the Board of Directeviews and approves the organization-wide sbption grants to selected employees,
all stock option grants to executive officers angt andividual stock option grants in excess of D00, shares. A separate Plan Committee,
which is an executive officer committee, approvetiviidual stock option grants of up to 100,000 skap non-executive officers and
employees. Stock option and restricted stock-basetd activity from June 1, 2008 through May 31128 summarized as follows (shares in
millions):

Options and restricted stc-based awards outstanding at May 31, 2 37¢
Options grante: 251
Options and restricted stc-based awards assum 33
Options exercised and restricted s-based awards vest (220)
Forfeitures, cancellations and other, net (87)

Options and restricted stock-based awards outstgratiMay 31, 2011 35€

Average annualized options and restricted s-based awards granted and assumed, net of forfe 66

Average annualized stock repurcha (103)

Shares outstanding at May 31, 2( 5,06¢

Basic weighted average shares outstanding from Ju2@08 through May 31, 20: 5,04¢

Options and restricted stc-based awards outstanding as a percent of shargsmdihg at May 31, 201 7.0%

In the money options and total restricted s-based awards outstanding (based on the closing pfiour common stock on the I

trading day of our fiscal period presented) asraqrg of shares outstanding at May 31, 2 6.9%

Weighted average annualized options and restrgtk-based awards granted and assumed, net eitfwels and before stock

repurchases, as a percent of weighted averagesshatstanding from June 1, 2008 through May 311: 1.3%
Weighted average annualized options and restrittmzk-based awards granted and assumed, net eitfiwels and after stock
repurchases, as a percent of weighted averagesstatistanding from June 1, 2008 through May 311: -0.7%

Our Compensation Committee approves the annuahizgi#on-wide option grants to certain employedsese annual option grants are made
during the ten business day period following theosel trading day after the announcement of ouafimurth quarter earnings report.

Recent Accounting Pronouncements

For information with respect to recent accountingnpuncements and the impact of these pronouncememnur consolidated financial
statements, see Note 1 of Notes to ConsolidateahEial Statements included elsewhere in this AnRegdort.

ltem 7A. Quantitative and Qualitative Disclosures About Market Risk

Cash, Cash Equivalents, Marketable Securities anchterest Income Risk

Our bank deposits and money market investmentgererally held with a number of large, diverse ficial institutions worldwide which we
believe mitigates certain risks. In addition, weghase high quality debt security investments, suthislly all with relatively short maturities
(see a description of our debt securities heldatelsl 3 and 4 of Notes to Consolidated Financiak8tants and “Liquidity and Capital
Resources” above). Therefore, interest rate movesgamerally do not materially affect the valuatadrour debt security investments.
Substantially all of our marketable securities@esignated as available-for-sale. We generallyataigse our investments for trading purposes.
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Changes in the overall level of interest ratescffiee interest income that is generated from ashgccash equivalents and marketable
securities. For fiscal 2011, total interest incomees $163 million with our investments yielding areeage 0.62% on a worldwide basis. The
table below presents the fair value of our cassh @guivalent and marketable securities and tlatectweighted average interest rates for our
investment portfolio at May 31, 2011 and 2010.

May 31,
2011 2010

Weighted Weighted
Average Average
Interest Interest

(Dollars in millions) Fair Value Rate Fair Value Rate
Cash and cash equivalel $16,16: 0.61% $ 9,91« 0.75%
Marketable securitie 12,68¢ 0.68% 8,55¢ 0.46%
Total cash, cash equivalents and marketable ses $28,84¢ 0.64% $18,46¢ 0.62%

Interest Expense Risk

Our total borrowings were $15.9 billion as of Mdly, 2011, primarily all of which were fixed rate bowings. Future changes in interest rates
and resulting changes in estimated fair valuesuoborrowings other than our senior notes due 204 (2014 Notes) and short-term
borrowings pursuant to our 2011 Credit Agreemerasald/not impact the interest expense we recogmizair consolidated statements of
operations. We have entered into certain fixedaidable interest rate swap agreements to managettrest rate and related fair value of our
2014 Notes so that the interest payable on the Rlaitds effectively became variable based on LIB@/.do not use these interest rate swap
arrangements or our fixed rate borrowings for mgdpurposes. We have designated these swap agrseasayualifying instruments and are
accounting for them as fair value hedges pursueASC 815 Derivatives and HedgingThese transactions are characterized as faievalu
hedges for financial accounting purposes becawseptotect us against changes in the fair valuesiof014 Notes due to interest rate
movements. The changes in fair values of thesecistteate swap agreements will be recognized aseistt expense in our consolidated
statements of operations with the correspondinguartsancluded in other assets or other non-cutialiities in our consolidated balance
sheets. The amount of net gain (loss) attributetbtle risk being hedged is recognized as intengsénse in our consolidated statements of
operations with the corresponding amount includedates payable and other non-current borrowings. geriodic interest settlements, which
occur at the same intervals as the 2014 Noteseaoeded as interest expense.

By entering into these interest rate swap arrangé&mnee have assumed risks associated with variatgeest rates based upon LIBOR. Our
2014 Notes had an effective interest rate of 1.38%f May 31, 2011, after considering the effeéthe aforementioned interest rate swap
arrangements. Changes in the overall level of ésterates affect the interest expense that we neo®in our statements of operations. An
interest rate risk sensitivity analysis is usechasure interest rate risk by computing estimatasges in cash flows as a result of assumed
changes in market interest rates. As of May 311201 IBOR-based interest rates increased by 100 basis ptiietshange would increase
interest expense annually by approximately $15onilhs it relates to our fixed to variable intenede swap agreements.

Foreign Currency Risk
Foreign Currency Transaction Risk

We transact business in various foreign currermigsare subject to risks associated with the effeictertain foreign currency exposures. We
have a program that primarily utilizes foreign ey forward contracts to offset these risks. Wg mespend this program from time to time
and did so during the fourth quarter of fiscal 2@l resuming the program in the second quartéiscal 2011. We enter into foreign
currency forward contracts so that increases aredaes in our foreign currency exposures are dffsghins or losses on the foreign currency
forward contracts in order to mitigate the riskd aplatility associated with our foreign
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currency transactions. Our foreign currency expastypically arise from intercompany sublicensesfaed other intercompany transactions
that are expected to be cash settled in the near @ur foreign currency forward contracts are galteshort-term in duration.

We neither use these foreign currency forward easrfor trading purposes nor do we designate toes@ard contracts as hedging instrum
pursuant to ASC 815. Accordingly, we record the Yailues of these contracts as of the end of quortang period to our consolidated balance
sheet with changes in fair values recorded to ousalidated statement of operations. The balaneetsiassification for the fair values of th
forward contracts is prepaid expenses and otheeruassets for unrealized gains and other culigdilities for unrealized losses. The
statement of operations classification of gainkbsses upon changes in fair values or cash settieofi¢hese forward contracts is noperating
income (expense), net.

Although we have resumed our foreign currency feda@ntract program, we expect that we will congito realize gains or losses with
respect to our foreign currency exposures, netofgor losses from our foreign currency forwardteacts. Our ultimate realized gain or loss
with respect to foreign currency exposures willgatly depend on the size and type of cross-cuyrélansactions that we enter into, the
currency exchange rates associated with these esgmand changes in those rates, the net real@adgloss on our foreign currency forward
contracts and other factors. As of May 31, 201& rthtional amounts of the forward contracts we Ieldurchase U.S. Dollars in exchange for
other major international currencies were $2.5dsilland the notional amounts of forward contraatsheld to sell U.S. Dollars in exchange for
other major international currencies were $1.6dill The net unrealized gains of our outstandingiém currency forward contracts were
nominal at May 31, 2011. As of May 31, 2010, we hatbminal amount of foreign currency forward caots outstanding. Net foreign
exchange transaction gains (losses) included irapemating income (expense), net in the accompagmyamsolidated statements of operations
were $11 million, $(149) million and $(65) millian fiscal 2011, 2010 and 2009, respectively. Inelliéh the net foreign exchange transaction
losses for fiscal 2010 were foreign currency lossésing to our Venezuelan subsidiary’s operatiavisich are more thoroughly described
under “Non-Operating Income (Expense), net” in Mggraent’s Discussion and Analysis of Financial Ctadiand Results of Operations
above. As a large portion of our consolidated ojp@na are international, we could experience addél foreign currency volatility in the

future, the amounts and timing of which may vary.

Foreign Currency Translation Risk

Fluctuations in foreign currencies impact the antairiotal assets and liabilities that we reportdar foreign subsidiaries upon the translation
of these amounts into U.S. Dollars. In particulae, amount of cash, cash equivalents and markesablgrities that we report in U.S. Dollars
for a significant portion of the cash held by theabsidiaries is subject to translation varianagesed by changes in foreign currency exchange
rates as of the end of each respective reportiriggpéhe offset to which is recorded to accumwuatéher comprehensive income on our
consolidated balance sheet). Periodically, we neadgh net assets of certain international subsegdidrom foreign currency exposure.
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As the U.S. Dollar fluctuated against certain ingional currencies as of the end of fiscal 20ti& ,@mount of cash, cash equivalents and
marketable securities that we reported in U.S. @slfor these subsidiaries as of May 31, 2011 aszd relative to what we would have
reported using a constant currency rate as of May@310. As reported in our consolidated statemeitash flows, the estimated effect of
exchange rate changes on our reported cash an@gasfalents balances in U.S. Dollars for fiscal 202010 and 2009 was an increase
(decrease) of $600 million, $(107) million and $pillion, respectively. The following table indas the U.S. Dollar equivalent of cash, ¢
equivalents and marketable securities denominatedrtain major foreign currencies as of May 311,120

U.S. Dollar

Equivalent at

(in millions) May 31, 201:
Euro $ 993
Chinese Renmint 7%
Indian Rupet 74¢
Japanese Ye 53C
South African Ran 492
British Pounc 43€
Other foreign currencie 2,93¢
Total cash, cash equivalents and marketable sesudénominated in foreign currenc $  6,90¢

If overall foreign currency exchange rates in corigma to the U.S. Dollar uniformly weakened by 1G#& amount of cash, cash equivalents
and marketable securities we would report in U.&8lldds would decrease by approximately $691 milliassuming constant foreign currency
cash, cash equivalent and marketable securitiesbad.

Item 8. Financial Statements and Supplementary &a
The response to this item is submitted as a sepsaeation of this Annual Report. See Part 1V, ItEn

Item 9. Changes In and Disagreements with Accotamts on Accounting and Financial Disclosure
None.

Iltem 9A. Controls and Procedures
Evaluation of Disclosure Controls and Procedur

As of the end of the period covered by this AnriRe@port on Form 10-K, we carried out an evaluatiodear the supervision and with the
participation of our Disclosure Committee and oanagement, including the Chief Executive Officed #imee Chief Financial Officer, of the
effectiveness of the design and operation of oseldsure controls and procedures pursuant to Exghént Rules 13a-15(e) and 15d-15(e).
Disclosure controls are procedures that are degigmensure that information required to be disstbi® our reports filed under the Securities
Exchange Act of 1934, or the Exchange Act, sucthigsAnnual Report on Form 10-K, is recorded, pssesl, summarized and reported within
the time periods specified by the U.S. Securitie Bxchange Commission. Disclosure controls ai@ @signed to ensure that such
information is accumulated and communicated tonsanagement, including our Chief Executive Officed &hief Financial Officer, as
appropriate to allow timely decisions regardinguiegd disclosure. Our quarterly evaluation of discire controls includes an evaluation of
some components of our internal control over finaneporting. We also perform a separate annualuation of internal control over financial
reporting for the purpose of providing the manageteport below.

The evaluation of our disclosure controls include@view of their objectives and design, our impetation of the controls and the effect of
the controls on the information generated for usthis Annual Report on Form H-In the course of the controls evaluation, waeewed dat:
errors or control problems identified and
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sought to confirm that appropriate corrective atiancluding process improvements, were being dakien. This type of evaluation is
performed on a quarterly basis so that the cormhssdof management, including our Chief ExecutivBo®f and Chief Financial Officer,
concerning the effectiveness of the disclosurerotsmtan be reported in our periodic reports omia0-Q and Form 10-K. Many of the
components of our disclosure controls are alsouaatl on an ongoing basis by both our internaltaurdi finance organizations. The overall
goals of these various evaluation activities amntmitor our disclosure controls and to modify thesmecessary. We intend to maintain our
disclosure controls as dynamic processes and puocegthat we adjust as circumstances merit.

Based on our management’s evaluation (with theéqggeation of our Chief Executive Officer and ouri€hFinancial Officer), as of the end of
the period covered by this report, our Chief ExeeuOfficer and our Chief Financial Officer havenctuded that our disclosure controls and
procedures were effective.

Managemen’s Report on Internal Control over Financial Repdrtg

Our management is responsible for establishingnaaidtaining adequate internal control over finah@gorting, as such term is defined in
Exchange Act Rules 13a-15(f) and 15d-15(f). Underdupervision and with the participation of oumagement, including our Chief
Executive Officer and Chief Financial Officer, wenducted an evaluation of the effectiveness ofii@rnal control over financial reporting as
of May 31, 2011 based on the guidelines establighédernal Control—Integrated Framewoigsued by the Committee of Sponsoring
Organizations of the Treadway Commission (COSOY.i@ernal control over financial reporting incliedpolicies and procedures that provide
reasonable assurance regarding the reliabilitynafiicial reporting and the preparation of finanstatements for external reporting purposes in
accordance with U.S. generally accepted accoumptimgiples.

Based on the results of our evaluation, our managéconcluded that our internal control over finahreporting was effective as of May 31,
2011. We reviewed the results of management’s sissad with our Finance and Audit Committee.

The effectiveness of our internal control over fio@l reporting as of May 31, 2011 has been auditeHrnst & Young LLP, an independent
registered public accounting firm, as stated inrtteport which is included in Part IV, Item 15this Annual Report.

Changes in Internal Control over Financial Reportin

There were no changes in our internal control diwancial reporting identified in connection withet evaluation required by paragraph (d) of
Exchange Act Rules 13a-15 or 15d-15 that occurteithg our last fiscal quarter that have materiaffgcted, or are reasonably likely to
materially affect, our internal control over finaacreporting.

Inherent Limitations on Effectiveness of Contro

Our management, including our Chief Executive @ffiand Chief Financial Officer, believes that oisctbsure controls and procedures and
internal control over financial reporting are desd to provide reasonable assurance of achieveigdbjectives and are effective at the
reasonable assurance level. However, our managaetoestnot expect that our disclosure controls andgalures or our internal control over
financial reporting will prevent all errors and fthud. A control system, no matter how well comeeli and operated, can provide only
reasonable, not absolute, assurance that the iigigct the control system are met. Further, theégiieof a control system must reflect the fact
that there are resource constraints, and the lieméftontrols must be considered relative to thests. Because of the inherent limitations i
control systems, no evaluation of controls can jg®wabsolute assurance that all control issuesrestances of fraud, if any, have been
detected. These inherent limitations include tladities that judgments in decision making can hdtyaand that breakdowns can occur bec
of a simple error or mistake. Additionally, cons@an be circumvented by the individual acts ofs@@rsons, by collusion of two or more
people or by management override of the contrdig design of any system of controls also is basgeit upon certain assumptions about the
likelihood of future events, and there can be rsugmnce that any design will succeed in achievmgtated goals under all potential
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future conditions; over time, controls may becomadequate because of changes in conditions, ateipee of compliance with policies or

procedures may deteriorate. Because of the inhéneitditions in a cost effective control systemsstatements due to error or fraud may occur
and not be detected.

Item 9B. Other Information
None.
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PART Il
Item 10. Directors, Executive Officers and Corprmate Governance

Pursuant to General Instruction G(3) of Form 10aH€, information required by this item relating tar @xecutive officers is included under the
caption “Executive Officers of the Registrant” iarPI of this report.

The other information required by this Item 10risarporated by reference from the information cioetd in our Proxy Statement to be filed
with the U.S. Securities and Exchange Commissiaroimection with the solicitation of proxies forr@011 Annual Meeting of Stockholders
(the “2011 Proxy Statement”) under the sectiongledt“Board of Directors—Nominees for DirectorsBoard of Directors—Committees,
Membership and Meetings—Committee Memberships @uFiscal 2011,” “Board of Directors—Committees, Mamnship and Meetings—
The Finance and Audit Committee,” “Corporate Goagiee—Employee Matters—Code of Conduct” and “Secti®fa) Beneficial Ownership
Reporting Compliance”.

ltem 11. Executive Compensation

The information required by this Item 11 is incorqted by reference from the information to be cioetd in our 2011 Proxy Statement under
sections entitled “Board of Directors—Committeesrivbership and Meetings—The Compensation Committe@mgénsation Committee
Interlocks and Insider Participation,” “Board ofrB¢tors—Director Compensation” and “Executive Congagion”.

ltem 12.  Security Ownership of Certain Beneficial Owners andManagement and Related Stockholder Matter:

The information required by this Item 12 is incorged herein by reference from the informationeacbntained in our 2011 Proxy Statement
under the sections entitled “Security Ownershigeftain Beneficial Owners and Management” and “Btge Compensation—Equity
Compensation Plan Information”.

Item 13. Certain Relationships and Related Trarections, and Director Independence

The information required by this Item 13 is incarqted herein by reference from the informationéacbntained in our 2011 Proxy Statement
under the sections entitled “Corporate Governancear of Directors and Director Independence” andifiBactions with Related Persons”.
Item 14. Principal Accounting Fees and Services

The information required by this Item 14 is incorged herein by reference from the informationeacbntained in our 2011 Proxy Statement
under the section entitled “Ratification of Selentof Independent Registered Public Accounting Firm

80



Table of Contents

PART IV

Item 15. Exhibits and Financial Statement Schedes

(a) 1. Financial Statements

The following financial statements are filed asaat pf this report:

Page
Reports of Ernst & Young LLP, Independent Registé?eblic Accounting Firn 85
Consolidated Financial Statemer
Balance Sheets as of May 31, 2011 and - 87
Statements of Operations for the years ended Mag(®il1, 2010 and 20( 88
Statements of Equity for the years ended May 31120010 and 200 89
Statements of Cash Flows for the years ended Mag@!1, 2010 and 20( 90
Notes to Consolidated Financial Stateme 91
2. Financial Statement Schedule
The following financial statement schedule is filsla part of this repol
Page
Schedule 1. Valuation and Qualifying Accoul 134
All other schedules are omitted because they dareegoired or the required information is showitha financial statements or notes thereto.

(b) Exhibits

The following exhibits are filed herewith or areamporated by reference to exhibits previouslydfiith the U.S. Securities and Exchange
Commission.

Incorporated by Reference

Exhibit File Filing Filed Filed
No. Exhibit Description Form No. Exhibit Date By Herewith
3.01 Amended and Restated Certificate 8-K 12G: 00(-51788 3.1 2/6/06 Oracle Corporatiol

Incorporation of Oracle Corporation and
Certificate of Amendment of Amended and
Restated Certificate of Incorporation of Oracle

Corporation

3.02 Amended and Restated Bylaws of Ore 8-K 00C-51788 3.02 7/14/0€ Oracle Corporatiol
Corporation

4.01 Specimen Certificate of Registrant’'s CommonS-3 ASR 333-166643 4.04 5/7/10 Oracle Corporation
Stock

4.02 Indenture dated January 13, 2006, among C  8-K 00C-14376 10.34 1/20/0€  Oracle Systems Corporatit
Holding Inc., Oracle Corporation and Citibank,
N.A.
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Exhibit
No.

Incorporated by Reference

Exhibit Description Form

File
No.

Filing
Exhibit Date

Filed Filed
By Herewith

4.03

4.04
4.05

4.06

4.07

4.08

10.01*

10.02*

Form of Old 2016 Note, together with the 8-K
Officers’ Certificate issued January 13, 2006
pursuant to the Indenture dated January 13,
2006, among Oracle Corporation (formerly

known as Ozark Holding Inc.) and Citibank,

N.A.

Form of New 5.25% Note due 20 S-4/A

000-14376

33E-132250

First Supplemental Indenture dated Ma:  S-3 ASk 333142796

2007 among Oracle Corporation, Citibank,
N.A. and The Bank of New York Tru
Company, N.A

Forms of 4.95% Note due 2013, 5.75% Note 8-K
due 2018 and 6.50% Note due 2038, together
with Officers’ Certificate issued April 9, 20(
setting forth the terms of the Not

Forms of 3.75% Note due 2014, 5.00% N 8-K
due 2019 and 6.125% Note due 2039,

together with Officers’ Certificate issued

July 8, 2009 setting forth the terms of the

Notes

Forms of 3.875% Note due 2020 and 5.375%10-Q
Note due 2040, together with Offic’

Certificate issued July 19, 2010 setting forth

the terms of the Note

Oracle Corporation 1993 Deferr 16-Q
Compensation Plan, as amended and restated
as of January 1, 20(

Oracle Corporation Employee Stock Purct 10-K
Plan (1992), as amended and restated as of
October 1, 200!

000-51788

00C-51788

000-51788

00C-51788

00C-51788
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10.35 1/20/06

4.4  4/14/06
4.3 5/10/07

4.09 4/8/08

4.08 7/8/09

4.08 9/20/10

10.01 3/23/09

10.02 7/1/10

Oracle Systems
Corporation

Oracle Corporatiol
Oracle Corporatiol

Oracle Corporation

Oracle Corporatiol

Oracle Corporation

Oracle Corporatiol

Oracle Corporatiol
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Incorporated by Reference

Exhibit File Filing Filed Filed
No. Exhibit Description Form No. Exhibit Date By Herewith

10.03* Oracle Corporation Amended and Restated 10-Q 000-51788 10.03 9/21/09 Oracle Corporation
1993 Directors’ Stock Plan, as amended and
restated on July 13, 20l

10.04* Amended and Restated 2000 Long-Term 8-K 000-14376 10.07 11/4/04 Oracle Systems
Equity Incentive Plan, as approved on October Corporation
29, 2004

10.05* Form of Stock Option Agreements forthe  10-Q 000-51788 10.08 9/26/07 Oracle Corporation
Amended and Restated 2000 Long-Term
Equity Incentive Plal

10.06* Form of Stock Option Agreement for Oracle 10-Q 000-14376 10.09 9/17/04 Oracle Systems Corporation
Corporation Amended and Restated 1993
Director¢ Stock Plar

10.07* Form of Indemnification Agreement for 10-Q 000-14376 10.10 9/17/04 Oracle Systems Corporation
Directors and Executive Office

10.08 Form of Commercial Paper Dealer Agreenr 8-K  00(-51788 10.2  2/9/06 Oracle Corporatiol
relating to the $5,000,000,000 Commercial
Paper Prograr

10.09 Issuing and Paying Agency Agreem: 8-K 00¢-51788 10.3  2/9/06 Oracle Corporatiol
between Oracle Corporation and JP Morgan
Chase Bank, National Association dated as of
February 3, 200

10.10* Description of the Fiscal Year 2010 Executivel0-Q 000-51788 10.25 12/22/09 Oracle Corporation
Bonus Plar

10.11* Offer letter dated February 2, 2010 to Ji 10-Q 00C-51788 10.26 3/29/10 Oracle Corporatiol
Fowler and employment agreement dated
February 2, 201

10.12* Offer letter dated September 2, 2010 to Mark 8-K  000-51788 10.28 9/8/10 Oracle Corporation
V. Hurd and employment agreement dated
September 3, 201

10.13* Oracle Corporation Executive Bonus P 8-K 00(-51788 10.29 10/13/10 Oracle Corporatiol
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10.14* Amended and Restated Oracle Corporation 8-K  000-51788 10.29 10/13/10 Oracle Corporation
2000 Long-Term Equity Incentive Plan, as
amended on October 6, 20

10.15* Resignation Agreement dated May 11, 2011 X
between Oracle Corporation and Jeffrey E.
Epstein

12.01 Consolidated Ratio of Earnings to Fixed X
Charges

21.01 Subsidiaries of the Registre X

23.01 Consent of Ernst & Young LLP, Independent X
Registered Public Accounting Fir

31.01 Certification Pursuant to Section 302 of X
Sarbane-Oxley Act—Lawrence J. Ellisol

31.02 Certification Pursuant to Section 302 of the X
Sarbane-Oxley Act—Safra A. Cat:

32.01 Certification Pursuant to Section 906 of the X
Sarbane-Oxley Act

101  Interactive Data Files Pursuant to Rule 40! X

Regulation S-T: (i) Consolidated Balance
Sheets as of May 31, 2011 and 2010, (ii)
Consolidated Statements of Operations for the
years ended May 31, 2011, 2010 and 2009,
Consolidated Statements of Equity for the y
ended May 31, 2011, 2010 and 2009, (iv)
Consolidated Statements of Cash Flows for the
years ended May 31, 2011, 2010 and 2009
Notes to Consolidated Financial Stateme

and (vi) Financial Statement Scheduls

*  Indicates management contract or compensatorygslarrangemer
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REPORT OF ERNST & YOUNG LLP, INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
The Board of Directors and Stockholders of OraabepGration

We have audited the accompanying consolidated balgineets of Oracle Corporation as of May 31, 20112010, and the related
consolidated statements of operations, stateméeguity, and cash flows for each of the three géathe period ended May 31, 2011. Our
audits also included the financial statement scleelikied in the Index at Item 15(a) 2. These fiahstatements and schedule are the
responsibility of the Company’s management. Oupaesibility is to express an opinion on these friahstatements and schedule based on
our audits.

We conducted our audits in accordance with thedstais of the Public Company Accounting OversighamBigUnited States). Those standards
require that we plan and perform the audit to sbteasonable assurance about whether the finestatements are free of material
misstatement. An audit includes examining, on aliasis, evidence supporting the amounts and digids in the financial statements. An a
also includes assessing the accounting princiged and significant estimates made by managemeniglhas evaluating the overall financial
statement presentation. We believe that our apditgide a reasonable basis for our opinion.

In our opinion, the financial statements referre@love present fairly, in all material respedts, ¢onsolidated financial position of Oracle
Corporation at May 31, 2011 and 2010, and the dateged results of its operations and its cash $iéar each of the three years in the period
ended May 31, 2011, in conformity with U.S. genkgratcepted accounting principles. Also, in oumig, the related financial statement
schedule, when considered in relation to the Hasimcial statements taken as a whole, presenty faiall material respects the information
set forth therein.

As discussed in Note 1 to the consolidated findrstetements, under the heading Business Combirgatibe Company adopted Financial
Accounting Standards Board (“FASB”) Accounting Stards Codification (“ASC”) 805, Business Combinatipeffective June 1, 2009.

We also have audited, in accordance with the stdsdz the Public Company Accounting Oversight Bo@snited States), Oracle
Corporation’s internal control over financial refiog as of May 31, 2011, based on criteria esthbtisninternal Control—Integrated
Frameworkissued by the Committee of Sponsoring Organizatidrise Treadway Commission and our report datee AY, 2011 expressed
an unqualified opinion thereon.

/sl ERNST & YOUNG LLF

San Francisco, California
June 27, 2011
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REPORT OF ERNST & YOUNG LLP, INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
The Board of Directors and Stockholders of OraabepGration

We have audited Oracle Corporation’s internal cdrdver financial reporting as of May 31, 2011 lzhee criteria established Internal
Control—Integrated Framewotiksued by the Committee of Sponsoring Organizatafrike Treadway Commission (the COSO criteria).
Oracle Corporation’s management is responsibleni@intaining effective internal control over finaalkieporting, and for its assessment of the
effectiveness of internal control over financigboeting included in the accompanying ManagemeRg&port on Internal Control Over Financ
Reporting. Our responsibility is to express an mpiron the Company’s internal control over finahc&porting based on our audit.

We conducted our audit in accordance with the stedgdof the Public Company Accounting Oversightfg&@nited States). Those standards
require that we plan and perform the audit to sbteasonable assurance about whether effectivenaiteontrol over financial reporting was
maintained in all material respects. Our auditudeld obtaining an understanding of internal cordwar financial reporting, assessing the risk
that a material weakness exists, testing and etiagutne design and operating effectiveness oftiratecontrol based on the assessed risk, and
performing such other procedures as we consideredssary in the circumstances. We believe thadwdit provides a reasonable basis for our
opinion.

A company’s internal control over financial repogiis a process designed to provide reasonableaassuregarding the reliability of financial
reporting and the preparation of financial statetméor external purposes in accordance with gelyesaktepted accounting principles. A
company'’s internal control over financial reportingludes those policies and procedures that (ftaipeto the maintenance of records that, in
reasonable detail, accurately and fairly refleettiiansactions and dispositions of the assetseoédmpany; (2) provide reasonable assurance
that transactions are recorded as necessary tatgegaparation of financial statements in accor@awih generally accepted accounting
principles, and that receipts and expenditureb®itbmpany are being made only in accordance withoaizations of management and
directors of the company; and (3) provide reasanabburance regarding prevention or timely deteafainauthorized acquisition, use, or
disposition of the company’s assets that could lzareterial effect on the financial statements.

Because of its inherent limitations, internal cohtiver financial reporting may not prevent or detmisstatements. Also, projections of any
evaluation of effectiveness to future periods agjext to the risk that controls may become inadégjbecause of changes in conditions, or
the degree of compliance with the policies or pdoces may deteriorate.

In our opinion, Oracle Corporation maintained, limaaterial respects, effective internal controkofinancial reporting as of May 31, 2011,
based on the COSO criteria.

We also have audited, in accordance with the stasd# the Public Company Accounting Oversight Bo@inited States), the consolidated
balance sheets of Oracle Corporation as of May811 and 2010, and the related consolidated statsméoperations, equity, and cash flows
for each of the three years in the period ended 8132011 of Oracle Corporation and our reportdidtene 27, 2011 expressed an unqualified
opinion thereon.

/sl ERNST & YOUNG LLF

San Francisco, California
June 27, 2011
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ORACLE CORPORATION
CONSOLIDATED BALANCE SHEETS
As of May 31, 2011 and 2010

(in millions, except per share data

ASSETS
Current assett
Cash and cash equivalel
Marketable securitie

Trade receivables, net of allowances for doubtfebants of $372 and $305 as of May 31, 2011 &

2010, respectivel

Inventories

Deferred tax asse

Prepaid expenses and other current a:
Total current asse

Non-current assett

Property, plant and equipment, |

Intangible assets, n

Goodwill

Deferred tax asse

Other asset
Total nor-current assel

Total asset

LIABILITIES AND EQUITY
Current liabilities:
Notes payable, current and other current borrow
Accounts payabl
Accrued compensation and related benu
Deferred revenue
Other current liabilitie:
Total current liabilities
Non-current liabilities:
Notes payable and other r-current borrowing:
Income taxes payab
Deferred tax liabilities
Other nol-current liabilities
Total nor-current liabilities
Commitments and contingenci
Oracle Corporation stockhold’ equity:

Preferred stock, $0.01 par ve—authorized: 1.0 shares; outstanding: n
Common stock, $0.01 par value and additional pachpita—authorized: 11,000 share
outstanding: 5,068 shares and 5,026 shares asy81&011 and 2010, respectiv:

Retained earning
Accumulated other comprehensive inca

Total Oracle Corporation stockhold’ equity
Noncontrolling interest

Total equity
Total liabilities and equit

See notes to consolidated financial statements.
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May 31,

2011

$ 1,15(

2,32(
6,80-
3,21¢
14,19:

14,77:
3,16¢

1,09¢
19,09¢

2010

$ 3,14¢

~
~
n

1,89t
5,90(
2,97¢
14,69:

11,51(
2,69¢
424
1,05¢
15,68¢
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ORACLE CORPORATION
CONSOLIDATED STATEMENTS OF OPERATIONS
For the Years Ended May 31, 2011, 2010 and 2009

Year Ended May 31,

(in millions, except per share data 2011 2010 2009
Revenues
New software license $ 9,23t $ 7,53 $ 7,128
Software license updates and product sug 14,79¢ 13,09: 11,75¢
Software revenue 24,03 20,62¢ 18,87"
Hardware systems produt 4,382 1,50¢ —
Hardware systems support 2,562 784 —
Hardware systems revent 6,94 2,29( —
Services 4,64 3,90t 4,37¢
Total revenue 35,62: 26,82( 23,25:
Operating expense
Sales and marketir@® 6,57¢ 5,08( 4,63¢
Software license updates and product sug® 1,26¢ 1,06: 1,08¢
Hardware systems produ«® 2,057 88C —
Hardware systems supp«® 1,25¢ 422 —
Services® 3,81¢ 3,39¢ 3,70¢
Research and developm 4,51¢ 3,254 2,76
General and administrati\ 97C 911 78t
Amortization of intangible asse 2,42¢ 1,97: 1,71
Acquisition related and othi 20¢ 154 117
Restructuring 487 622 117
Total operating expenses 23,58¢ 17,75¢ 14,93:
Operating incomi 12,03: 9,062 8,321
Interest expens (80¢) (759) (630)
Non-operating income (expense), net 18€ (65) 143
Income before provision for income tay 11,41 8,24: 7,834
Provision for income taxe 2,86¢ 2,10¢ 2,241
Net income $ 8,641 $ 6,13¢ $ 5,69¢
Earnings per shar
Basic $ 1.6¢ $ 1.22 $ 1.AC
Diluted $ 167 $ 121 $ 1.0¢
Weighted average common shares outstant
Basic 5,04¢ 5,014 5,07(C
Diluted 5,12¢ 5,07: 5,13(
Dividends declared per common share $ 0.21 $ 0.2C $ 0.0%

@ Exclusive of amortization of intangible assets, abhis shown separately belc

See notes to consolidated financial statements.
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ORACLE CORPORATION

CONSOLIDATED STATEMENTS OF EQUITY
For the Years Ended May 31, 2011, 2010 and 2009

Common Stock and Total
Additional Paid in Oracle
Capital Corporation
Comprehensive  Number of Retainec  Comprehensive  Stockholders’ Noncontrolling

(in millions) Income Shares Amount  Earnings Equity Interests Total Equity
Balances as of May 31, 20i 515C $ 12,44¢ $ 9,961 23,02t 36¢ 23,39:
Common stock issued under stock-based compensation

plans $ — 76 69€ — 69€ — 69€
Common stock issued under stock purchase | — 3 64 — 64 — 64
Assumption of stock-based compensation plan awards

in connection with acquisitior — — 1 — 1 — 1
Stocl-based compensatic — — 34¢ — 34¢ — 34¢
Repurchase of common sto — (22¢) (550 (3,410 (3,960 — (3,960
Cash dividends declared ($0.05 per sh — — — (250) (250) — (250)
Tax benefit from stock plar — — 56 — 56 — 56
Other, ne! — 2 (81) — (81) 37) (11¢)
Distributions to noncontrolling interes — — — — — (53) (53)
Net unrealized loss on defined benefit plans, figdxa (24) — — — (14) — (24)
Foreign currency translation, net of 1 (350) — — — (350 (8) (35¢)
Net unrealized losses on derivative finan

instruments, net of te (39) — — — (39 — (39)
Net unrealized gain on marketable securities, hbc 1 — — — 1 — 1
Net income 5,592 — — 5,592 5,592 84 5,671
Comprehensive incor $ 5,191
Balances as of May 31, 20 5,00t 12,98( 11,89 25,09( 358 25,44
Common stock issued under stock-based compensation

plans $ — 60 812 — 81z — 81z
Common stock issued under stock purchase | — 3 62 — 62 — 62
Assumption of stock-based compensation plan awards

in connection with acquisitior — — 10C — 10C — 10C
Stocl-based compensatic — — 44C — 44C — 44C
Repurchase of common sto — (43) (112) (880) (992) — (992)
Cash dividends declared ($0.20 per sh — — — (1,009 (1,009 — (1,004
Tax benefit from stock plar — — 26¢ — 26¢ — 26¢
Other, ne — 1 98 1 99 10C
Distributions to noncontrolling interes — — — — — (59) (59)
Net unrealized loss on defined benefit plans, it (35) — — — (35) — (35)
Foreign currency translation, net of 1 173 — — — a7y 9 (162)
Net unrealized losses on derivative finan

instruments, net of te (6) — — — (6) — (6)
Net income 6,13¢ — — 6,13% 6,13% 95 6,23(
Comprehensive incorr $ 5,921
Balances as of May 31, 20 5,02¢ 14,64¢ 16,14¢ 30,79¢ 401 31,19¢
Common stock issued under stock-based compens

plans $ — 78 1,281 — 1,281 — 1,281
Common stock issued under stock purchase | — 4 95 — 95 — 95
Assumption of stock-based compensation plan aw:

in connection with acquisitior — — 17 — 17 — 17
Stocl-based compensatic — — 51C — 51C — 51C
Repurchase of common sta — (40) (121 (1,05)) (1,172 — (2,172
Cash dividends declared ($0.21 per sh — — — (1,06)) (1,06)) — (1,067)
Tax benefit from stock plar — — 222 — 22z — 222
Other, ne — — 1 — 1 1 2
Distributions to noncontrolling interes — — — — — (65) (65)
Net unrealized gain on defined benefit plans, fiédo 32 — — — 32 — 32
Foreign currency translation, net of 1 48( — — — 48C 35 51t
Net unrealized gain on marketable securities, hbc 26 — — — 26 — 26
Net income 8,541 — — 8,541 8,541 97 8,64¢
Comprehensive incor $ 9,08¢
Balances as of May 31, 20 506 $ 16,65¢ $ 22,58: 39,77¢ 46¢ 40,24"

See notes to consolidated financial statements.
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ORACLE CORPORATION
CONSOLIDATED STATEMENTS OF CASH FLOWS
For the Years Ended May 31, 2011, 2010 and 2009

Year Ended May 31,

(in millions) 2011 2010 2009
Cash Flows From Operating Activitie
Net income $ 8,54 $ 6,13t $ 5,59:
Adjustments to reconcile net income to net caskigea by operating activitie!
Depreciatior 36¢& 29¢ 263
Amortization of intangible asse 2,42¢ 1,97: 1,71z
Allowances for doubtful accounts receiva 164 142 11¢
Deferred income taxe (2593) (511) (395)
Stoclk-based compensatic 51C 43€ 35E
Tax benefits on the exercise of stock options axling of restricted sto- basec
awards 32t 203 252
Excess tax benefits on the exercise of stock optaoml vesting of restricted st
based award (215) (110 (199
Other, ne 68 13 18t
Changes in operating assets and liabilities, neffetts from acquisition:
(Increase) decrease in trade receiva (729 (362) 33€
(Increase) decrease in inventotr (28) 73 —
Decrease in prepaid expenses and other ¢ 14 34C 14¢
Decrease in accounts payable and other liabi (120) (360) (691)
(Decrease) increase in income taxes pay (96) (79 14z
Increase in deferred revent 231 48¢ 433
Net cash provided by operating activit 11,21« 8,681 8,25¢
Cash Flows From Investing Activitie
Purchases of marketable securities and other imezgt (31,009 (15,709 (9,315
Proceeds from maturities and sales of marketaloiergies and other investmer 27,12( 11,22( 8,40¢
Acquisitions, net of cash acquir (1,847 (5,60€) (1,159
Capital expenditure (450) (230) (529)
Proceeds from sale of prope 10E — —
Net cash used for investing activiti (6,087 (10,319 (2,599
Cash Flows From Financing Activitie
Payments for repurchases of common s (1,160 (992) (3,972)
Proceeds from issuances of common s 1,37¢ 874 76C
Payments of dividends to stockhold (1,067 (1,004 (250)
Proceeds from borrowings, net of issuance ¢ 4,35¢ 7,22( —
Repayments of borrowing (3,149 (3,587%) (1,009
Excess tax benefits on the exercise of stock optaoml vesting of restricted st-basec
awards 21E 11C 194
Distributions to noncontrolling interes (65) (59) (53
Other, ne — 97 99
Net cash provided by (used for) financing actigtie 51€ 2,664 (4,427
Effect of exchange rate changes on cash and casvasnts 60C (107) (501
Net increase in cash and cash equival 6,24¢ 91¢ 738
Cash and cash equivalents at beginning of period 9,91/ 8,99¢ 8,26:
Cash and cash equivalents at end of period $ 16,16 $ 9,914 $ 8,99t

Non-cash investing and financing transactic
Fair value of stock options and restricted stockelbawards assumed in connection with

acquisitions $ 17 $ 10C $ 1
Increase (decrease) in unsettled repurchases ahoarstock $ 12 $ — $ (12
Supplemental schedule of cash flow di
Cash paid for income tax $ 2,931 $ 2,48¢ $2,17(
Cash paid for intere: $ 77C $ 652 $ 627

See notes to consolidated financial statements.
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ORACLE CORPORATION
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
May 31, 2011

1. ORGANIZATION AND SIGNIFICANT ACCOUNTING POLICIES

We develop, manufacture, market, distribute andisedatabase and middleware software; applicasoftsvare; and hardware systems,
consisting primarily of computer server and storpgmucts. Our products are built on industry ssadd and are engineered to work together
or independently within existing customer inforroatitechnology (IT), including private and publiogtl computing, environments.

Database and middleware software is generally fetie secure storage, retrieval and manipulatfoall forms of software-based data, and
for developing and deploying applications on thterinet and on corporate intranets. Applicationsasfe is generally used to automate
business processes and to provide business ietetéy We also offer software license updates amdiugt support contracts that provide our
customers with rights to unspecified product upgsagind maintenance releases issued during thersygpi@d, as well as technical support
assistance.

On January 26, 2010, we completed our acquisitiddua Microsystems, Inc. (Sun), a provider of haadsvsystems, software and services, by
means of a merger of one of our wholly owned suéas&s with and into Sun such that Sun became diywbaned subsidiary of Oracle. As a
result of our acquisition of Sun, we entered intteav hardware systems business. Our hardware sy&tesmess consists of two operating
segments: (1) hardware systems products, whichistenmimarily of computer server and storage pobddferings, and (2) hardware systems
support, which provides customers with unspeci§efiware updates for the software components tleagssential to the functionality of our
hardware systems and storage products and cam@phaduct repairs, maintenance services and teahsupport services. In addition, we
enhanced our existing software and services busgsesith additional offerings from Sun. Our acdiosi of Sun has added a significant
amount of revenues and expenses to our resuligesations in comparison to our historical operatiegplts.

Basis of Financial Statements

The consolidated financial statements include capants and the accounts of our wholly- and majaned subsidiaries. Noncontrolling
interest positions of certain of our consolidatatties are reported as a separate component sblidated equity from the equity attributable
to Oracle’s stockholders for all periods presentée noncontrolling interests in our net incomeaweot significant to our consolidated results
for the periods presented and therefore have metudied as a component of non-operating incomeefesg), net in our consolidated
statements of operations. Intercompany transactiodsalances have been eliminated. Certain otigryear balances have been reclassified
to conform to the current year presentation. Sechassifications did not affect total revenues,rafieg income or net income. General and
administrative expenses as presented in our caladetl statements of operations for fiscal 201 luntedl a benefit of $120 million related to
recovery of legal costs that reduced our expenstsd period.

Use of Estimates

Our consolidated financial statements are preparadcordance with U.S. generally accepted accogmiiinciples (GAAP) as set forth in the
Financial Accounting Standards Board’s (FASB) Aatting Standards Codification (ASC) and considentiigous staff accounting bulletins
and other applicable guidance issued by the U.&ur8ies and Exchange Commission (SEC). These atic@uprinciples require us to make
certain estimates, judgments and assumptions. \lilvbéhat the estimates, judgments and assumptipas which we rely are reasonable
based upon information available to us at the tina¢ these estimates, judgments and assumptiomsaate. These estimates, judgments and
assumptions can affect the reported amounts ofsaaed liabilities as of the date of the finansi@tements as well as the reported amounts of
revenues and expenses during the periods pres@mtelde extent there are material differences betwibese estimates, judgments or
assumptions and actual results, our consolidateshéial statements will be affected. In many cabes,
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ORACLE CORPORATION
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS—(Continu ed)
May 31, 2011

accounting treatment of a particular transactiospiscifically dictated by GAAP and does not requir@nagement’ judgment in its applicatio
There are also areas in which management’s judgmeaiecting among available alternatives woultproduce a materially different result.

Revenue Recognition

Our sources of revenues include: (1) software, lwiricludes new software license revenues and sadtlicense updates and product support
revenues; (2) hardware systems, which includesateof hardware systems products including commatievers and storage products, and
hardware systems support revenues; and (3) servitish include software and hardware related sesvincluding consulting, Cloud Servic
and education revenues.

Revenue Recognition for Software Products and SafitevRelated Services (Software Elemer

New software license revenues represent fees efnoradjranting customers licenses to use our datgbaiddleware and applicatio
software, and exclude revenues derived from soéweense updates, which are included in softwiaembke updates and product support
revenues. While the basis for software licensemegeaecognition is substantially governed by theoaating guidance contained in ASC 985-
605, Software-Revenue Recognitiowe exercise judgment and use estimates in coonegtth the determination of the amount of softevar
and services revenues to be recognized in eacliiiicg period.

For software license arrangements that do not regignificant modification or customization of thederlying software, we recognize new
software license revenues when: (1) we enter in¢égally binding arrangement with a customer fa libense of software; (2) we deliver the
products; (3) the sale price is fixed or determieand free of contingencies or significant undattes; and (4) collection is probable.
Revenues that are not recognized at the time eftsstause the foregoing conditions are not metegegnized when those conditions are
subsequently met.

Substantially all of our software license arrangetaelo not include acceptance provisions. Howéf/acceptance provisions exist as part of
public policy, for example, in agreements with goweent entities where acceptance periods are ejby law, or within previously executed
terms and conditions that are referenced in theeatiagreement and are short-term in nature, werghy recognize revenues upon delivery
provided the acceptance terms are perfunctory hioth@r revenue recognition criteria have been. ifiegtcceptance provisions are not
perfunctory (for example, acceptance provisions @@ long-term in nature or are not included asddrd terms of an arrangement), revenues
are recognized upon the earlier of receipt of emittustomer acceptance or expiration of the aceeptperiod.

The vast majority of our software license arrangetmi@clude software license updates and prodymat contracts, which are entered into at
the customer’s option and are recognized ratabdy the term of the arrangement, typically one y8aftware license updates provide
customers with rights to unspecified software petdipgrades, maintenance releases and patchesagldaring the term of the support per
Product support includes internet access to teehnantent, as well as internet and telephone adoet®chnical support personnel. Software
license updates and product support contractseaarerglly priced as a percentage of the net newvaodtlicense fees. Substantially all of our
customers renew their software license updatepesdiict support contracts annually.

Revenue Recognition for MultiplElement ArrangementsSoftware Products and Software Related Servicefdw&ie Arrangements)

We often enter into arrangements with customersphichase both software related products andcesfrom us at the same time, or within
close proximity of one another (referred to aswafe related multiple-element arrangements). Saftlvare related multiple-element
arrangements include the sale of our software mtsdu
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ORACLE CORPORATION
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS—(Continu ed)
May 31, 2011

software license updates and product support otsteand other software related services whereliyaod license delivery is followed by the
subsequent or contemporaneous delivery of the elkerents. For those software related multiple-el@rarrangements, we have applied the
residual method to determine the amount of softhieemse revenues to be recognized pursuant to #853605. Under the residual method, if
fair value exists for undelivered elements in atipld-element arrangement, such fair value of theelivered elements is deferred with the
remaining portion of the arrangement consideratémognized upon delivery of the software licenssaswices arrangement. We allocate the
fair value of each element of a software relatedtipla-element arrangement based upon its fairevalsi determined by our vendor specific
objective evidence (VSOE - described further beJavith any remaining amount allocated to the sofer&ense.

Revenue Recognition for Hardware Systems Producid &#lardware Systems Related Services (Nonsoftwdesients)

Revenues from the sale of hardware systems prodejmtssent amounts earned primarily from the sd®mputer servers and storage
products. Our revenue recognition policy for theeasoftware deliverables is based upon the acaaygtiidance contained in ASC 605,
Revenue Recogniti, and we exercise judgment and use estimates imection with the determination of the amount ofdwaare systems
products and hardware systems related serviceauesdo be recognized in each accounting period.

Revenues from the sales of hardware products acgnéized when: (1) persuasive evidence of an aeraegt exists; (2) we deliver the
products and passage of the title to the buyerrsg€8) the sale price is fixed or determinable] é4) collection is reasonably assured.
Revenues that are not recognized at the time eftsstause the foregoing conditions are not metegegnized when those conditions are
subsequently met. When applicable, we reduce rexsefor estimated returns or certain other incerghograms where we have the ability to
sufficiently estimate the effects of these item$iaié an arrangement is subject to acceptanceiarited the acceptance provisions are not
perfunctory (for example, acceptance provisions @@ long-term in nature or are not included asddrd terms of an arrangement), revenues
are recognized upon the earlier of receipt of emittustomer acceptance or expiration of the aceeptperiod.

Our hardware systems support offerings generatlyige customers with software updates for the smitwcomponents that are essential to the
functionality of our systems and storage produnts @an also include product repairs, maintenancéces, and technical support services.
Hardware systems support contracts are enteredirte customer’s option and are recognized nataér the contractual term of the
arrangements.

Revenue Recognition for MultiplElement ArrangementsHardware Systems Products and Hardware SystemteR&arvices (Nonsoftware
Arrangements)

Beginning in fiscal 2010, we have applied the ps@mns of Accounting Standards Update No. 2009RE8enue Recognition (Topic 605)
Multiple-Deliverable Revenue Arrangemeatsd Accounting Standards Update 2009Sdftware (Topic 985)-Certain Revenue Arrangeme
that Include Software Elementsour multiple-element arrangements

We enter into arrangements with customers thathase both nonsoftware related products and serfricesus at the same time, or within
close proximity of one another (referred to as émgare multiple-element arrangements). Each eléemwéhin a nonsoftware multiplelemen
arrangement is accounted for as a separate uagoofunting provided the following criteria are ntee delivered products or services have
value to the customer on a standalone basis; arahfarrangement that includes a general righ¢toirn relative to the delivered products or
services, delivery or performance of the undelidgyeoduct or service is considered probable asdbstantially controlled by us. We consider
a deliverable to have standalone value if the pcbduservice is sold separately by us or anoteeder or could be resold by the customer.
Further, our revenue arrangements generally dinotitde a general right of return relative to tledivered products. Where the
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aforementioned criteria for a separate unit of aotinog are not met, the deliverable is combinedhhe undelivered element(s) and treated
single unit of accounting for the purposes of alian of the arrangement consideration and reveaegnition. For those units of accounting
that include more than one deliverable but aredeckas a single unit of accounting, we generallpgaize revenues over the delivery period.
For the purposes of revenue classification of tements that are accounted for as a single urdtobunting, we allocate revenue to hardware
systems and services based on a rational and temtsisethodology utilizing our best estimate of fadlue of such elements.

For our nonsoftware multiple-element arrangememésallocate revenue to each element based oniragsetice hierarchy at the arrangement
inception. The selling price for each element isdohupon the following selling price hierarchy: S®available, third party evidence (TPE)
if VSOE is not available, or estimated selling pr(€SP) if neither VSOE nor TPE are available cdption as to how we determine VSOE,
TPE and ESP is provided below). If a tangible hantsystems product includes software, we determiether the tangible hardware
systems product and the software work togetheelwet the product’s essential functionality arfdsd, the entire product is treated as a
nonsoftware deliverable. The total arrangementidenation is allocated to each separate unit obaeting for each of the nonsoftware
deliverables using the relative selling pricesadleunit based on the aforementioned selling griesarchy. We limit the amount of revenue
recognized for delivered elements to an amountishabt contingent upon future delivery of addiabproducts or services or meeting of any
specified performance conditions.

To determine the selling price in multiple-elemamangements, we establish VSOE of selling prideguthe price charged for a deliverable
when sold separately and for software license @sdad product support and hardware systems suppsed on the renewal rates offered to
customers. For nonsoftware multipdement arrangements, TPE is established by evadusimilar and interchangeable competitor prodoc
services in standalone arrangements with simikitliated customers. If we are unable to deternfiaeselling price because VSOE or TPE
doesn't exist, we determine ESP for the purposesdletating the arrangement by reviewing histortcahsactions, including transactions
whereby the deliverable was sold on a standalosis lbad considering several other external andniatdactors including, but not limited to,
pricing practices including discounting, marginedijves, competition, the geographies in which Wermur products and services, the type of
customer (i.e. distributor, value added resellevggnment agency and direct end user, among otherdsihe stage of the product lifecycle. The
determination of ESP is made through consultatigh and approval by our management, taking intosaeration our pricing model and go-
to-market strategy. As our, or our competitorsicipg and go-to-market strategies evolve, we magifgaur pricing practices in the future,
which could result in changes to our determinatbSOE, TPE and ESP. As a result, our future reeerecognition for multiple-element
arrangements could differ materially from our résin the current period. Selling prices are aredlyan an annual basis or more frequently if
we experience significant changes in our selliriggs:

Revenue Recognition Policies Applicable to both 8a@fre and Nonsoftware Elemen
Revenue Recognition for MultiplElement ArrangementsArrangements with Software and Nonsoftware Elements

We also enter into multiple-element arrangemergsitiay include a combination of our various sofevealated and nonsoftware related
products and services offerings including hardveystems products, hardware systems support, néwegeflicenses, software license upd
and product support, consulting, Cloud Servicesahuatation. In such arrangements, we first allottegeotal arrangement consideration based
on the relative selling prices of the software grofielements as a whole and to the nonsoftwareegies. We then further allocate
consideration within the software group to the ezsive elements within that group following thedarice in ASC 985-605 and our policies as
described above. After the arrangement consider&iis been allocated to the elements, we accouatifh respective element in the
arrangement as described above.
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Other Revenue Recognition Policies Applicable tévare and Nonsoftware Elements

Many of our software arrangements include conggilitimplementation services sold separately undeswdting engagement contracts and are
included as a part of our services business. Congukvenues from these arrangements are genadhunted for separately from new
software license revenues because the arrangemealiy as services transactions as defined in A88-605. The more significant factors
considered in determining whether the revenuesldhmiaccounted for separately include the natlisexvices (i.e. consideration of whether
the services are essential to the functionalittheflicensed product), degree of risk, availabitifyservices from other vendors, timing of
payments and impact of milestones or acceptantaierbn the realizability of the software licerise. Revenues for consulting services are
generally recognized as the services are perforthdtere is a significant uncertainty about thejpct completion or receipt of payment for the
consulting services, revenues are deferred usilticertainty is sufficiently resolved. We estimiie proportional performance on contracts
with fixed or “not to exceed” fees on a monthly isastilizing hours incurred to date as a percentagetal estimated hours to complete the
project. If we do not have a sufficient basis tcaswee progress towards completion, revenues angmeed when we receive final acceptance
from the customer that the services have been aiathlWhen total cost estimates exceed revenueacavae for the estimated losses
immediately using cost estimates that are based apaverage fully burdened daily rate applicablthé consulting organization delivering
the services. The complexity of the estimation psscand factors relating to the assumptions, @skisuncertainties inherent with the
application of the proportional performance metbbdccounting affects the amounts of revenues aladed expenses reported in our
consolidated financial statements. A number ofrivdband external factors can affect our estimatedyding labor rates, utilization and
efficiency variances and specification and testemuirement changes.

Our Cloud Services offerings are comprised of Qr&lbud Services and Advanced Customer Servicesanalso a part of our services
business. Oracle Cloud Services are offered agi@@ame arrangements or as a part of arrangementstomers buying new software licenses
or hardware systems products and services. OrdaledlGervices are designed to provide comprehessifterare and hardware management
and maintenance services for customers hosted @racle data center facilities, select partnea danters or physically on-site at customer
facilities. Advanced Customer Services providegsupservices, both onsite and remote, to Oraciocoers to enable increased performance
and higher availability of their products and seed. Depending upon the nature of the arrangemeamnues from Cloud Services are
recognized as services are performed or ratablytbeeterm of the service period, which is gengratie year or less.

Education revenues are also a part of our serbigsess and include instructor-led, media-basedraarnet-based training in the use of our
software and hardware products. Education reveareegecognized as the classes or other educafierngfs are delivered.

If an arrangement contains multiple elements aret amt qualify for separate accounting for the pob@nd service transactions, then new
software license revenues and/or hardware systemdsigts revenues, including the costs of hardwgstems products, are generally
recognized together with the services based onmacrdccounting using either the percentage-of-detimm or completed-contract method.
Contract accounting is applied to any bundled safeiwhardware systems and services arrangementhafinclude milestones or customer
specific acceptance criteria that may affect ctildecof the software license or hardware systerngyt fees; (2) where consulting services
include significant modification or customizatiohtbe software or hardware systems product or ieespecialized nature and generally
performed only by Oracle; (3) where significant solting services are provided for in the softwazerise contract or hardware systems
product contract without additional charge or arfessantially discounted; or (4) where the softwiarense or hardware systems product
payment is tied to the performance of consultingises. For the purposes of revenue classificaticthe elements that are accounted for as a
single unit of accounting, we allocate revenuesditware and nonsoftware elements based on a ahtioil consistent methodology utilizing
our best estimate of fair value of such elements.
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We also evaluate arrangements with governmentalesn¢ontaining “fiscal funding” or “terminatiorof convenience” provisions, when such
provisions are required by law, to determine thebpbility of possible cancellation. We consider tiplg factors, including the history with the
customer in similar transactions, the “essential' ws the software or hardware systems productstia@glanning, budgeting and approval
processes undertaken by the governmental entitye idetermine upon execution of these arrangentieatshe likelihood of cancellation is
remote, we then recognize revenues once all ofriteria described above have been met. If suckterchination cannot be made, revenues are
recognized upon the earlier of cash receipt or@pgrof the applicable funding provision by the govnental entity.

We assess whether fees are fixed or determinalte éime of sale and recognize revenues if akotvenue recognition requirements are
met. Our standard payment terms are net 30 daysettsr, payment terms may vary based on the coimtmhich the agreement is executed.
Payments that are due within six months are gelgetaémed to be fixed or determinable based orsoccessful collection history on such
arrangements, and thereby satisfy the requireeriifor revenue recognition.

While most of our arrangements for sales within lousinesses include short-term payment terms, we aatandard practice of providing
long-term financing to creditworthy customers thghwur financing division. Since fiscal 1989, wham financing division was formed, we
have established a history of collection, withca@essions, on these receivables with payment tdratgenerally extend up to five years fi
the contract date. Provided all other revenue neitiog criteria have been met, we recognize newnsnk license revenues and hardware
systems products revenues for these arrangemeotsdgtivery, net of any payment discounts fromificiag transactions. We have generally
sold receivables financed through our financingsiin on a non-recourse basis to third party fim@génstitutions within 90 days of the
contracts’ dates of execution and we classify tioegeds from these sales as cash flows from opgratitivities in our consolidated statements
of cash flows. We account for the sales of theseivables as “true sales” as defined in ASC g8@nsfers and Servicingas we are

considered to have surrendered control of thesenéiimg receivables. During fiscal 2011, $1.5 hillaf our financing receivables were sold to
financial institutions.

In addition, we enter into arrangements with legsiompanies for sale of our hardware systems ptsdilibese leasing companies, in turn,
lease our products to end-users. The leasing caegpganerally have no recourse to us in the eviesiefault by the end-user and we recognize
revenue upon delivery, if all the other revenueggition criteria have been met.

Our customers include several of our suppliersaaudsionally, we have purchased goods or servigesuir operations from these vendors at
or about the same time that we have sold our ptedaodhese same companies (Concurrent Transagt®ofiware license agreements or sales
of hardware systems that occur within a thmeanath time period from the date we have purchasedg or services from that same custome
reviewed for appropriate accounting treatment dad@asure. When we acquire goods or services framstomer, we negotiate the purchase
separately from any sales transaction, at termsomsider to be at arm’s length, and settle thetase in cash. We recognize new software
license revenues or hardware systems product regemum Concurrent Transactions if all of our ravenecognition criteria are met and the
goods and services acquired are necessary foruoamt operations.

Business Combinations

In fiscal 2010, we adopted ASC 8@i)siness Combinationsvhich revised the accounting guidance that weewequired to apply for our
acquisitions in comparison to prior fiscal yearseTunderlying principles are similar to the pre@@uidance and require that we recognize
separately from goodwill the assets acquired aadidibilities assumed, generally at their acquisitilate fair values. Goodwill as of the
acquisition date is measured as the excess ofdmmasion transferred and the net of the acquisiiate fair values of the assets acquired and
the liabilities assumed. While we use our bestresits and assumptions as a part of the purchase
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price allocation process to accurately value assisired and liabilities assumed at the acquisitiate, our estimates are inherently uncertain
and subject to refinement. As a result, duringriteasurement period, which may be up to one year fhe acquisition date, we record
adjustments to the assets acquired and liabiktsssimed with the corresponding offset to goodWition the conclusion of the measurement
period or final determination of the values of assequired or liabilities assumed, whichever cofirsg any subsequent adjustments are
recorded to our consolidated statements of operatio

As a result of adopting the revised accounting giae provided for by ASC 805 as of the beginninfisefal 2010, certain of our policies dift
when accounting for acquisitions in fiscal 2010 anaspective periods in comparison to the accogrftin acquisitions in fiscal 2009 and prior
periods, including:

« the fair value of in-process research and developiiseecorded as an indefinite-lived intangiblsedsuntil the underlying project is
completed, at which time the intangible asset isréimed over its estimated useful life, or abandhra which time the intangible
asset is expensed (prior to fiscal 201-process research and development was expensezlatghisition date

« the direct transaction costs associated with ttstnless combination are expensed as incurred (fritgcal 2010, direct transaction
costs were included as a part of the purchase)p

 the costs to exit or restructure certain activiiéan acquired company are accounted for sepgriateh the business combination
(prior to fiscal 2010, these restructuring and ecasts were included as a part of the assumedaildns in deriving the purchase
price allocation); an

» any changes in estimates associated with incomeafation allowances or uncertain tax positionsrahe measurement period
generally recognized as income tax expense witlicgtion of this policy also applied prospectivétyall of our business
combinations regardless of the acquisition date(po fiscal 2010, any such changes were geneiradlyded as a part of the
purchase price allocation indefinitel

Costs to exit or restructure certain activitiegpfacquired company or our internal operationgaceunted for as onéne termination and e»
costs pursuant to ASC 42Bxit or Disposal Cost Obligationsand, as noted above, are accounted for sepafetetythe business combinatic

A liability for a cost associated with an exit asgbsal activity is recognized and measured daits/alue in our consolidated statement of
operations in the period in which the liabilityiicurred. When estimating the fair value of fagiliestructuring activities, assumptions are
applied regarding estimated sub-lease payments tedeived, which can differ materially from acteegults. This may require us to revise our
initial estimates which may materially affect oesults of operations and financial position inpleeiod the revision is made.

For a given acquisition, we generally identify e@mtpre-acquisition contingencies as of the actjaisdate and may extend our review and
evaluation of these pre-acquisition contingendiesughout the measurement period in order to olstafficient information to assess whether
we include these contingencies as a part of thehaise price allocation and, if so, to determinestitenated amounts.

If we determine that a pre-acquisition contingefmyn-income tax related) is probable in nature estdnable as of the acquisition date, we
record our best estimate for such a contingeney et of the preliminary purchase price allocatMe often continue to gather information
for and evaluate our pre-acquisition contingentliesughout the measurement period and if we makegds to the amounts recorded or if we
identify additional pre-acquisition contingenciagidg the measurement period, such amounts withtleéded in the purchase price allocation
during the measurement period and, subsequentbyrinesults of operations.

In addition, uncertain tax positions and tax redataluation allowances assumed in connection whihsiness combination are initially
estimated as of the acquisition date. We reevalhatge items quarterly with any adjustments toppaliminary estimates being recorded to
goodwill provided that we are within the
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measurement period. Subsequent to the measureergrd pr our final determination of the tax allowafs or contingency’s estimated value,
whichever comes first, changes to these unceraipaositions and tax related valuation allowanciisaffect our provision for income taxes in
our consolidated statement of operations and doadg a material impact on our results of operatarfinancial position.

Marketable and Non-Marketable Securities

In accordance with ASC 32hvestments—Debt and Equity Securitegs] based on our intentions regarding these instntsnwe classify
substantially all of our marketable debt and eqségurities as available-for-sale. Marketable @dlok equity securities are reported at fair
value, with all unrealized gains (losses) reflegtetiof tax in stockholders’ equity. If we determitihat an investment has an other than
temporary decline in fair value, we recognize thestment loss in non-operating income (expengt)inrnthe accompanying consolidated
statements of operations. We periodically evaloateinvestments to determine if impairment chaesrequired.

We hold investments in certain non-marketable geturities in which we do not have a controliimigrest or significant influence. These
equity securities are recorded at cost and includether assets in the accompanying consolidad¢ghbe sheets. If based on the terms of our
ownership of these non-marketable securities werdghe that we exercise significant influence améhtity to which these non-marketable
securities relate, we apply the requirements of 838, Investments—Equity Method and Joint Venttwesccount for such investment®ur
non-marketable securities are subject to periogdfmairment reviews.

Fair Value of Financial Instruments

We apply the provisions of ASC 82Bair Value Measurements and Disclosurés our financial instruments that we are requiedarry at
fair value pursuant to other accounting standand$ding our investments in marketable debt andtgcecurities and our derivative financial
instruments.

The additional disclosures regarding our fair vaheasurements are included in Note 4.

Allowances for Doubtful Accounts

We record allowances for doubtful accounts basexh @pspecific review of all significant outstandingoices. For those invoices not
specifically reviewed, provisions are provided iditeding rates, based upon the age of the recegyabk collection history associated with the
geographic region that the receivable was recoirdadd current economic trends. We write-off a nemigle and charge it against its recorded
allowance when we have exhausted our collecticorsfivithout success.

Concentrations of Credit Risk

Financial instruments that are potentially subjeatoncentrations of credit risk consist primandfycash and cash equivalents, marketable
securities and trade receivables. Our cash andezpghialents are generally held with a number afdadiverse financial institutions

worldwide to reduce the amount of exposure to amgls financial institution. Investment policiesveabeen implemented that limit purchases
of marketable debt securities to investment graderities. We generally do not require collatesadécure accounts receivable. The risk with
respect to trade receivables is mitigated by ceadituations we perform on our customers, the shgdtion of our payment terms for the
significant majority of our customer contracts dydthe diversification of our customer base. N@krcustomer accounted for 10% or more of
our total revenues in fiscal 2011, 2010 or 2009.

Inventories

Inventories are stated at the lower of cost or miavklue. Cost is computed using standard costwdgpproximates actual cost, on a first-in,
first-out basis. We evaluate our ending inventofiesestimated excess
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guantities and obsolescence. This evaluation imswahalysis of sales levels by product and prajestof future demand within specific time
horizons (generally six months or less). Inven®iteexcess of future demand are written down dwadged to hardware systems products
expenses. In addition, we assess the impact ofhahgutechnology to our inventories and we write ddnventories that are considered
obsolete. At the point of the loss recognitiongavnlower-cost basis for that inventory is estdtds, and subsequent changes in facts and
circumstances do not result in the restoratiomorgase in that newly established cost basis.

Other Receivables

Other receivables represent value-added tax ard &l receivables associated with the sale opmducts and services to third parties. Other
receivables are included in prepaid expenses drat otirrent assets in our consolidated balanceshad totaled $876 million and $733
million at May 31, 2011 and 2010, respectively.

Property, Plant and Equipment

Property, plant and equipment is stated at the l@iveost or realizable value, net of accumulateprdciation. Depreciation is computed using
the straight-line method based on estimated u$ieéd of the assets, which range from one to fiftars. Leasehold improvements are
amortized over the lesser of estimated useful lordease terms, as appropriate. Property, plasthegnipment is periodically reviewed for
impairment whenever events or changes in circuraetimdicate that the carrying amount of an assgtmot be recoverable. We did not
recognize any significant property impairment clegran fiscal 2011, 2010 or 2009.

Goodwill, Intangible Assets and Impairment Assessnms

Goodwill represents the excess of the purchase pria business combination over the fair valueatftangible and intangible assets acquired.
Intangible assets that are not considered to havedefinite useful life are amortized over thesetul lives, which generally range from one to
ten years. Each period we evaluate the estimatadingng useful life of purchased intangible assetd whether events or changes in
circumstances warrant a revision to the remainiripp of amortization.

The carrying amounts of these assets are periddiealiewed for impairment (at least annually faogwill and indefinite lived intangible
assets) and whenever events or changes in circooesténdicate that the carrying value of thesetassay not be recoverable. The goodwill
impairment analysis is comprised of two stepshinfirst step, we compare the fair value of eaglonting unit to its carrying value. Our
reporting units are consistent with the reportaiglgments identified in Note 16 below. If the faatue of the reporting unit exceeds the carr
value of the net assets assigned to that unit,witldd not considered impaired and we are not mnegflito perform further testing. If the
carrying value of the net assets assigned to fh@rtiag unit exceeds the fair value of the repartimit, then we must perform the second step
of the impairment test in order to determine thelied fair value of the reporting unit’s goodwilf.the carrying value of a reporting unit’s
goodwill exceeds its implied fair value, then weuldbrecord an impairment loss equal to the diffeeerRecoverability of finite lived intangik
assets is measured by comparison of the carryirmyatof each asset to the future undiscounted fbasis the asset is expected to generate.
Recoverability of indefinite lived intangible assé measured by comparison of the carrying amoliite asset to its fair value. If the asset is
considered to be impaired, the amount of any innpat is measured as the difference between thgimgwvalue and the fair value of the
impaired asset. We did not recognize any goodwilhtangible asset impairment charges in fiscall2@D10 or 2009.

Derivative Financial Instruments

During fiscal 2011, 2010 and 2009, we used derredinancial instruments to manage foreign curregmay interest rate risks. We account for
these instruments in accordance with ASC &ldyjvatives and Hedging
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which requires that every derivative instrumentdeorded on the balance sheet as either an adgghibty measured at its fair value as of the
reporting date. ASC 815 also requires that chairgear derivativesfair values be recognized in earnings, unless fipémdge accounting a
documentation criteria are met (i.e. the instrurs@mé accounted for as hedges). We recorded thetieff portions of the gain or loss on
derivative financial instruments that were desigdads cash flow hedges or net investment hedgescimmulated other comprehensive income
in the accompanying consolidated balance sheetsoffket to gain or loss on derivative financiagtimments that were designated as fair value
hedges were recorded to the item for which theisdleing hedged. Any ineffective or excluded portof a designated cash flow hedge or net
investment hedge, and gains or losses on our dhuevhedges are recognized in earnings.

Legal Contingencies

We are currently involved in various claims andalggroceedings. Quarterly, we review the statusash significant matter and assess our
potential financial exposure. For legal and othmrtingencies that are not a part of a business ow@tibn, if the potential loss from any claim
or legal proceeding is considered probable andutheunt can be reasonably estimated, we accrubiltyidor the estimated loss. A descript
of our accounting policies associated with continges assumed as a part of a business combinatgovided under “Business
Combinations” above.

Shipping Costs

Our shipping and handling costs for hardware systeraducts sales are included in hardware systeoakipts expenses for all periods
presented.

Foreign Currency

We transact business in various foreign currentiiegeneral, the functional currency of a foreigremtion is the local country’s currency.
Consequently, revenues and expenses of operatinsisi® the United States are translated into UdlaBs using weighted average exchange
rates while assets and liabilities of operationiside the United States are translated into U.$laBousing exchange rates at the balance sheef
date. The effects of foreign currency translatidjustments are included in stockholders’ equita @@mponent of accumulated other
comprehensive income in the accompanying conselitlbalance sheets. Net foreign exchange transagaios (losses) included in non-
operating income (expense), net in the accompargongolidated statements of operations were $1llomil$(149) million and $(65) million

in fiscal 2011, 2010 and 2009, respectively.

Stock-Based Compensation

We account for share-based payments, includinggiafremployee stock options and restricted staded awards and purchases under
employee stock purchase plans, in accordance v8i@@ A18 Compensation-Stock Compensatiwhjch requires that share-based payments (to
the extent they are compensatory) be recognizedriconsolidated statements of operations basedednfair values and the estimated nun

of shares we ultimately expect will vest. We redagrstock-based compensation expense on a stilaghtasis over the service period of the
award, which is generally four years.

We record deferred tax assets for stock-based cogagien plan awards that result in deductions arireome tax returns based on the amount
of stock-based compensation recognized and the@tattax rate in the jurisdiction in which we witceive a tax deduction. We have adopted
and apply the alternative transition method asnaeffiwithin ASC 718 to calculate the excess tax titsreevailable for use in offsetting future

tax shortfalls and to determine the excess taxfiierieom stock-based compensation that we rediassi cash flows from financing activities.
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Advertising

All advertising costs are expensed as incurred.eftiting expenses, which are included within sated marketing expenses, were $88 milli
$75 million and $71 million in fiscal 2011, 2010ch2009, respectively.

Research and Development

All research and development costs are expenset@ased. Costs eligible for capitalization unde8@ 985-20Software-Costs of Software to
be Sold, Leased or Marketedere not material to our consolidated financiatements in fiscal 2011, 2010 or 2009.

Acquisition Related and Other Expenses

Acquisition related and other expenses consisecdgnnel related costs for transitional and cexétier employees, stock-based compensation
expenses, integration related professional servaEtain business combination adjustments afeermthasurement period or purchase price
allocation period has ended, and certain otheratimgr expenses, net. Stock-based compensatiordentiin acquisition related and other
expenses resulted from unvested options and restritock-based awards assumed from acquisitiopselvls vesting was accelerated upon
termination of the employees pursuant to the oalgierms of those options and restricted stockdbaseards. As a result of our adoption of the
FASB'’s revised accounting guidance for businesstinations as of the beginning of fiscal 2010, dartecquisition related and other expenses
are now recorded as expenses in our statemenfreddtons that would previously have been incluated part of the consideration transferred
and capitalized as a part of the accounting foramguisitions pursuant to previous accounting ruesnarily direct transaction costs such as
professional services fees.

Year Ended May 31,

(in millions) 2011 2010 2009
Transitional and other employee related c $12¢ $ 66 $ 45
Stoclk-based compensatic 10 15 15
Professional fees and other, 66 68 35
Business combination adjustments, 3 5 22

Total acquisition related and other exper $20¢ $154 $117

Non-Operating Income (Expense), net

Non-operating income (expense), net consists primafiipterest income, net foreign currency exchagaes (losses), the noncontrolling
interests in the net profits of our majority-owrsdsidiaries (Oracle Financial Services Softwareiteéd and Oracle Japan), and net other
income (losses), including net realized gains asdds related to all of our investments and netalized gains and losses related to the small
portion of our investment portfolio that we clagsifs trading.

Year Ended May 31,

(in millions) 2011 2010 2009
Interest incom: $ 162 $ 122 $ 27¢
Foreign currency gains (losses), 11 (14¢) (55
Noncontrolling interests in incorn (97) (95) (84)
Other income, ne 10¢ 56 3
Total nor-operating income (expense), | $ 18€ $ (65 $ 14z
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Included in our noreperating income (expense), net for fiscal 2010 avigeign currency remeasurement loss of $81aniltesulting from th
designation of our Venezuelan subsidiary as “highifkationary” in accordance with ASC 83Boreign Currency Mattersand subsequent
devaluation of the Venezuelan currency by the Veakmn government.

Income Taxes

We account for income taxes in accordance with A8Q, Income TaxesDeferred income taxes are recorded for the ergeeix
consequences of temporary differences betweerathieases of assets and liabilities for financipbréng purposes and amounts recognize
income tax purposes. We record a valuation allo@waaceduce our deferred tax assets to the amddutuwe tax benefit that is more likely
than not to be realized.

A two-step approach is applied pursuant to ASC 740 imgbegnition and measurement of uncertain tax jpositaken or expected to be tal

in a tax return. The first step is to determinthéd weight of available evidence indicates thét ihore likely than not that the tax position will
be sustained in an audit, including resolutionrof eelated appeals or litigation processes. Thermkstep is to measure the tax benefit as the
largest amount that is more than 50% likely todmdized upon ultimate settlement. We recognizedsteand penalties related to uncertain tax
positions in our provision for income taxes lineoof consolidated statements of operations.

A description of our accounting policies associatétth tax related contingencies and valuation alloges assumed as a part of a business
combination is provided under “Business Combinatiabove.

Recent Accounting Pronouncements

Presentation of Comprehensive Income:In June 2011, the FASB issued Accounting Standdptfate No. 2011-08 omprehensive Income
(Topic 220)— Presentation of Comprehensive IncofA&U 2011-05), to require an entity to presentttital of comprehensive income, the
components of net income, and the components ef abmprehensive income either in a single contisgtatement of comprehensive inc
or in two separate but consecutive statements. 2&11-05 eliminates the option to present the coraptanof other comprehensive income as
part of the statement of equity. ASU 2011-05 igeffre for us in our first quarter of fiscal 2013dashould be applied retrospectively. We are
currently evaluating the impact of our pending aaopof ASU 2011-05 on our consolidated financialtements.

Amendments to Achieve Common Fair Value Measuremantl Disclosure Requirement: In May 2011, the FASB issued Accounting
Standards Update No. 2011-@¥nendments to Achieve Common Fair Value MeasureanenDisclosure Requirements in U.S. GAAP and
International Financial Reporting Standards (Tog20)— Fair Value MeasuremerfASU 2011-04), to provide a consistent definitidrfar
value and ensure that the fair value measuremehdianlosure requirements are similar between G/&AP and International Financial
Reporting Standards. ASU 2011-04 changes certaindhie measurement principles and enhances #udodure requirements particularly for
level 3 fair value measurements (as defined in Mdielow). ASU 2011-04 is effective for us in oaufth quarter of fiscal 2012 and should be
applied prospectively. We are currently evaluatimgimpact of our pending adoption of ASU 204.en our consolidated financial stateme

Disclosure of Supplementary Pro Forma Informatiomf Business Combinations In December 2010, the FASB issued Accounting
Standards Update No. 2010-B¥sclosure of Supplementary Pro Forma InformationBusiness Combinations (Topic 885)Business
CombinationdASU 2010-29), to improve consistency in how the farma disclosures are calculated. AdditionallglA201029 enhances tt
disclosure requirements and requires descriptidghefature and amount of any material, nonreagipio forma adjustments directly
attributable to a business combination. ASU 201G@s25fective for us in fiscal 2012 and should pelaed prospectively to business
combinations for which the acquisition date is iaftee effective date. Early adoption is permittéte will adopt ASU 2010-29 in fiscal 2012
and do not believe it will have a material impactour consolidated financial statements.
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Performing Step 2 of the Goodwill Impairment Te: In December 2010, the FASB issued Accountirap@ards Update No. 2010-2&8hen
to Perform Step 2 of the Goodwill Impairment TestReporting Units with Zero or Negative CarryingnAunts (Topic 350} Intangibles—
Goodwill and OthefASU 2010-28). ASU 2010-28 amends the criterigpnforming Step 2 of the goodwill impairment test feporting units
with zero or negative carrying amounts and requiexforming Step 2 if qualitative factors indic#itat it is more likely than not that a good\
impairment exists. We will adopt ASU 2010-28 ircB$2012 and any impairment to be recorded upoptaafowill be recognized as an
adjustment to our beginning retained earnings. Wieadopt ASU 2010-28 in fiscal 2012 and do notibet it will have a material impact on
our consolidated financial statements.

Milestone Method of Revenue Recognitio In April 2010, the FASB issued Accounting Stards Update No. 2010-1Revenue
Recognitio—Milestone Method (Topic 605} Revenue RecognitigdSU 2010-17). ASU 2010-17 provides guidance orinied the

milestone and determining when the use of the mifesmethod of revenue recognition for researdeoelopment transactions is appropriate.
It provides criteria for evaluating if the milestois substantive and clarifies that a vendor caageize consideration that is contingent upon
achievement of a milestone as revenue in the péamiadhich the milestone is achieved, if the milestaneets all the criteria to be considered
substantive. ASU 2010-17 is effective for us in fitgt quarter of fiscal 2012 and should be apppedspectively. Early adoption is permitted.
If we were to adopt ASU 2010-17 prior to the figstarter of fiscal 2012, we must apply it retrospety to the beginning of the fiscal year of
adoption and to all interim periods presented. Vileadopt ASU 201017 in fiscal 2012 and do not believe it will havenaterial impact on ot
consolidated financial statements.

Disclosure Requirements Related to Fair Value Measments: In January 2010, the FASB issued Accounting Statgldipdate No. 2010-
06, Improving Disclosures about Fair Value Measuremémtspic 820)— Fair Value Measurements and Disclosu(é$U 2010-06), to add
additional disclosures about the different clasdesssets and liabilities measured at fair vallne Maluation techniques and inputs used, and the
activity in Level 3 fair value measurements. Cerfaiiovisions of this update will be effective fa in fiscal 2012 and we and do not believe
these provisions will have a material impact on @amsolidated financial statements.

2. ACQUISITIONS
Fiscal 2011 Acquisitions

On January 5, 2011, we completed our acquisitiorbrechnology Group, Inc. (ATG), a provider of @@merce software and related on
demand commerce optimization applications. We liaslesded the financial results of ATG in our condated financial statements from the
date of acquisition. The total preliminary purchpsee for ATG was approximately $1.0 billion, whiconsisted of approximately $990
million in cash and $16 million for the fair valoé stock options and restricted stock-based awasdamed. In allocating the total preliminary
purchase price for ATG based on estimated faireslwe preliminarily recorded $549 million of goaliy$404 million of identifiable
intangible assets and $53 million of net tangitdseds.

On August 11, 2010, we completed our acquisitioRledise Forward Incorporated (Phase Forward), admouf applications for life sciences
companies and healthcare providers. We have indltigefinancial results of Phase Forward in oursotidated financial statements from the
date of acquisition. The total preliminary purchasiee for Phase Forward was approximately $73@anilwhich consisted of approximately
$735 million in cash and $1 million for the fairlua of restricted stockased awards assumed. In allocating the totalnpirgdiry purchase pric
for Phase Forward based on estimated fair valuegreliminarily recorded $355 million of goodwi#i370 million of identifiable intangible
assets, $20 million of in-process research andldprreent and $9 million of net tangible liabilitiégsulting primarily from deferred tax
liabilities assumed as a part of this transaction).
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During fiscal 2011, we acquired certain other conigs.and purchased certain technology and developassets to expand our products and
services offerings. These acquisitions were natiigant individually or in the aggregate. We haneluded the financial results of these
companies in our consolidated results from theipeetive acquisition dates.

In aggregate, companies acquired during fiscal 2@ttributed $231 million to our total software eawues. Other revenue and earnings
contributions were not separately identifiable thuéhe integration of these acquired entities oo existing operations.

The preliminary purchase price allocations for asitjons completed during fiscal 2011 were baseghupreliminary calculations and
valuations and our estimates and assumptions &dr @fathese acquisitions are subject to changeeasbtain additional information for our
estimates during the respective measurement peipd® one year from the acquisition date). Thenpry areas of those preliminary purchase
price allocations that are not yet finalized redti® certain tangible assets and liabilities aagjitdentifiable intangible assets, certain legal
matters, income and non-income based taxes arduetgjoodwill.

Subsequent to fiscal 2011, we agreed to acquitainesther companies for amounts that are not naterour business. We expect to close
such acquisitions within the next twelve months.

Fiscal 2010 Acquisitions
Acquisition of Sun Microsystems, In¢

On January 26, 2010 we completed our acquisitiddusf, a provider of hardware systems, softwaresandces, by means of a merger of one
of our wholly owned subsidiaries with and into Swch that Sun became a wholly owned subsidiaryra€l®. We acquired Sun to, among
other things, expand our product offerings by addun’s existing hardware systems business andlénirzg our software and services
offerings. We have included the financial resuftSon in our consolidated financial statements ftbendate of acquisition. For fiscal 2010,
estimate that Sun’s contribution to our total raxesiwas $2.8 billion, which included allocations@fenues from our software and services
businesses that were not separately identifiabdetdwur integration activities. For fiscal 2010nSeduced our operating income by $620
million, which included management’s allocationsl @&stimates of revenues and expenses that wesepatately identifiable due to our
integration activities, intangible asset amortizatirestructuring expenses and stock-based comjmmsapenses.

The total purchase price for Sun was $7.3 billidrich consisted of $7.2 billion in cash paid to dogjthe outstanding common stock of Sun
and $99 million for the fair value of stock opticaisd restricted-stock based awards assumed. keaéifig the purchase price based on
estimated fair values, we recorded approximately $illion of goodwill, $3.3 billion of identifiald intangible assets, $415 million of in-
process research and development and $2.2 bilfiartdangible assets.

Other Fiscal 2010 Acquisitions

During fiscal 2010, we acquired certain other conmigsand purchased certain technology and developassets to expand our product and
services offerings. These acquisitions were natiaant individually or in the aggregate. We hameluded the financial results of these
companies in our consolidated results from theipeetive acquisition dates.

Fiscal 2009 Acquisitions

During fiscal 2009, we acquired several companiespurchased certain technology and developmeatsagsexpand our product offerings.
These acquisitions were not individually signifitaWe have included the financial results of thesmpanies in our consolidated results from
their respective acquisition dates. In the aggesghe total purchase price for these acquisitioas approximately $1.2 billion, which consis
of
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approximately $1.2 billion in cash, $1 million ftre fair value of stock options and restricted ktbased awards assumed and $13 million for
transaction costs. In allocating the total purcha$ze for these acquisitions based on estimatedditues, we recorded $708 million of
goodwill, $587 million of identifiable intangiblesaets, $96 million of net tangible liabilities (uéttng primarily from deferred tax and
restructuring liabilities assumed as a part oféhteansactions) and $10 million of in-process regeand development.

Unaudited Pro Forma Financial Information

The unaudited pro forma financial information ie tiable below summarizes the combined results efatipns for Oracle, Sun, Phase
Forward, ATG and certain other companies that vegiimed since the beginning of fiscal 2010 (whichreveollectively significant for the
purposes of unaudited pro forma financial informiatilisclosure) as though the companies were comlzEis®f the beginning of fiscal 2010.
The pro forma financial information for all periodeesented also includes the business combinatioouating effects resulting from these
acquisitions including our amortization chargesrfracquired intangible assets (certain of whichpaediminary), the elimination of certain
goodwill and intangible asset impairment chargesiired by Sun, stock-based compensation chargesf@sted stock options and restricted
stock-based awards assumed, adjustments to ineeq@shse for certain borrowings and the relateattects as though the aforementioned
companies were combined as of the beginning c&ffi2010. The pro forma financial information asgeneted below is for informational
purposes only and is not indicative of the resoiitgperations that would have been achieved ifattgaiisitions and any borrowings undertaken
to finance these acquisitions had taken placeeabéyginning of fiscal 2010.

The unaudited pro forma financial information faachl 2011 combined the historical results of Gedol fiscal 2011, the historical results of
ATG for the seven months ended September 30, 28dj0gted due to differences in reporting period$ @nsidering the date we acquired
ATG), the historical results of Phase Forward far two months ended June 30, 2010 (adjusted ddiffeoences in reporting periods and
considering the date we acquired Phase Forward)theneffects of the pro forma adjustments desdrdimve.

The unaudited pro forma financial information fachl 2010 combined the historical results of Qedol fiscal 2010, the historical results of
ATG for the twelve months ended June 30, 2010 {dubifferences in reporting periods), the histdriesults of Phase Forward for the twelve
months ended June 30, 2010 (due to differencespiorting periods), the historical results of Sunth@ eight months ended September 27,
2009 (adjusted due to differences in reportingqukriand considering the date we acquired Sun)renbistorical results of certain other
companies that we acquired since the beginningoéf 2010 based upon their respective previousrtielg periods and the dates these
companies were acquired by us, and the effectsegpto forma adjustments listed above. The unadigite forma financial information was as
follows for fiscal 2011 and 2010:

Year Ended May 31,

(in millions, except per share data 2011 2010

Total revenue $35,78: $33,96¢
Net income $ 8,52¢ $ 5,591
Basic earnings per she $ 1.6¢ $ 1.1z
Diluted earnings per sha $ 1.6¢€ $ 1.1C

3. CASH, CASH EQUIVALENTS AND MARKETABLE SECURITIES

Cash and cash equivalents primarily consist of diépbeld at major banks, money market funds, Tieommercial paper, U.S. Treasury
obligations, U.S. government agency and governmsgonsored enterprise obligations, and other sézsiritith original maturities of 90 days
less. Marketable securities primarily consist ofdideposits held at major banks, Tier-1 commepagkr, corporate notes, U.S. Treasury
obligations and U.S. government agency and govemheponsored enterprise debt obligations and ceothier securities.
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The amortized principal amounts of our cash, caglivelents and marketable securities approximdteil fair values at May 31, 2011 and
2010. We use the specific identification methodeétermine any realized gains or losses from theafabur marketable securities classified as
available-for-sale. Such realized gains and logsgs insignificant for fiscal 2011, 2010 and 20T8e following table summarizes the
components of our cash equivalents and marketablgriies held, substantially all of which weresslfied as available-for-sale:

May 31,
(in millions) 2011 2010
Money market fund $ 3,362 $ 2,42:
U.S. Treasury, U.S. government and U.S. governmgahcy debt securiti¢ 1,15C 3,01(
Commercial paper, corporate debt securities aneroth 13,87¢ 5,634
Total investments $18,38" $11,067
Investments classified as cash equival $ 5,702 $ 2,517
Investments classified as marketable secur $12,68¢ $ 8,55¢

Substantially all of our marketable security investts held as of May 31, 2011 mature within one.y@ar investment portfolio is subject to
market risk due to changes in interest rates. Asrileed above, we place our investments with higlit quality issuers and, by policy, limit
the amount of credit exposure to any one issuestated in our investment policy, we are avergarittcipal loss and seek to preserve our
invested funds by limiting default risk, marketkisnd reinvestment risk.

4. FAIR VALUE MEASUREMENTS

We perform fair value measurements in accordantie twé guidance provided by ASC 8Hair Value Measurements and DisclosurésSC
820 defines fair value as the price that woulddmeived from selling an asset or paid to transfextdlity in an orderly transaction between
market participants at the measurement date. Watmrdining the fair value measurements for assetdiabilities required to be recorded at
their fair values, we consider the principal or trexdvantageous market in which we would transadtcamsider assumptions that market
participants would use when pricing the assetgbilities, such as inherent risk, transfer resivits, and risk of nonperformance.

ASC 820 establishes a fair value hierarchy thatireq an entity to maximize the use of observatyeiis and minimize the use of unobserv.
inputs when measuring fair value. An asset’s diiliiy’s categorization within the fair value hiechy is based upon the lowest level of input
that is significant to the fair value measurem@&8C 820 establishes three levels of inputs that beaysed to measure fair value:

» Level 1: quoted prices in active markets fomiileal assets or liabilitie:

» Level 2: inputs other than Level 1 that are obesiele, either directly or indirectly, such as qoprices in active markets for
similar assets or liabilities, quoted prices fagntical or similar assets or liabilities in markgtat are not active, or other inputs that
are observable or can be corroborated by observadiket data for substantially the full term of #ssets or liabilities; ¢

» Level 3: unobservable inputs that are suppdrielittie or no market activity and that are sigedint to the fair values of the ass
or liabilities.
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Assets Measured at Fair Value on a Recurring Basis

Our assets measured at fair value on a recurrisig,bexcluding accrued interest components, catsist the following types of instruments
(Level 1 and 2 inputs are defined above):

May 31, 2011 May 31, 2010
Fair Value Fair Value
Measurements Measurements
Using Input Types Using Input Types
(in millions) Level 1 Level 2 Total Level 1 Level 2 Total
Assets:
Money market fund $ 3,36: $ — $ 3,362 $ 2,42: $ — $ 242:
U.S. Treasury, U.S. government and U.S. governmagency debt securitit 1,15(C — 1,15( 3,01( — 3,01(
Commercial paper debt securit — 11,88¢ 11,88¢ — 3,37¢ 3,37¢
Corporate debt securities and ot 10¢€ 1,88t 1,991 — 2,25¢ 2,25¢
Derivative financial instrumen — 69 69 — 33 33
Total asset $4,61¢ $ 13,83t $ 18,45¢ $ 5,43: $ 5,660 $ 11,10(

Our valuation techniques used to measure the &ireg of our money market funds, U.S. Treasury, boS8ernment and U.S. government
agency debt securities and certain other marketsuerities that were classified as Level 1 int#ide above were derived from quoted market
prices as substantially all of these instrumentehmaaturity dates (if any) within one year from date of purchase and active markets for t
instruments exist. Our valuation techniques usaddasure the fair values of all other instrumeisted in the table above, generally all of
which mature within one year and the counterpattieghich have high credit ratings, were derivexhfrthe following: non-binding market
consensus prices that are corroborated by observadniket data, quoted market prices for similarimsents, or pricing models, such as
discounted cash flow techniques, with all significenputs derived from or corroborated by obsergabbarket data. Our discounted cash flow
techniques used observable market inputs suchB@Ribased yield curves, among others.

Our cash and cash equivalents, marketable secuaitie¢ derivative financial instruments are recogghiand measured at fair value in our
consolidated financial statements. Based on thinigeprices of our $15.9 billion and $14.6 billiohborrowings, which consisted of shaetrm
borrowings and senior notes that were outstandimdgg 31, 2011 and senior notes and commercial pages that were outstanding as of
May 31, 2010 and the interest rates we could olftainther borrowings with similar terms at thosges, the estimated fair values of our
borrowings at May 31, 2011 and May 31, 2010 werg4billion and $15.9 billion, respectively.

5. INVENTORIES
Inventories consisted of the following:

May 31,
(in millions) 2011 2010
Raw material $ 94 $ 95
Work-in-process 17 43
Finished good 192 121
Total $303 $25¢
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6. PROPERTY, PLANT AND EQUIPMENT
Property, plant and equipment, net consisted ofdahewing:
Estimated May 31,

(Dollars in millions) Useful Lives 2011 2010
Computer, network, machinery and equiprr 1-5 year: $ 1,60: $ 1,40(
Buildings and improvemen 1-50 year 2,24t 1,99¢
Furniture, fixtures and othi 3-10 year 49t 40¢
Land — 692 757
Construction in progres — 60 87

Total property, plant and equipme 1-50 year 5,09t 4,64¢
Accumulated depreciatic 2,23%) (1,88%)

Total property, plant and equipment, $ 2,851 $ 2,768

7. INTANGIBLE ASSETS AND GOODWILL
The changes in intangible assets for fiscal 20Hlthe net book value of intangible assets at May2811 and 2010 were as follows:

Intangible Assets, Gross Accumulated Amortization Intangible Assets, Net ~ Weighted
May 31, May 31, May 31, May 31, May 31, May 31,
Average
Useful
(Dollars in millions) 2010 Additions 2011 2010 Expense 2011 2010 2011 Life
Software support agreements and related relatipa $ 507¢ $ 99 $ 5171 $(2,17Y) $ (6570 $(2,745) $ 290 $ 2,43 9 year:
Hardware systems support agreements and relatgtnehips 75¢ 1 76C (29) (11¢) (147 73C 612 7 year:
Developed technolog 5,33¢ 69€ 6,03¢ (2,736 (992) (3,729) 2,60: 2,30¢ 5 year:
Core technolog' 2,111 184 2,29t (964) (30¢) (1,272 1,145 1,02¢ 5 year:
Customer relationshif 1,76t 29¢ 2,062 (559 (372 (92€) 1,211 1,137 7 year:
Trademark: 504 24 52€ (161) (68) (229) 342 29¢ 7 year:
Total intangible assets subject to amortiza 15,55¢ 1,302 16,851 (6,619 (2,42%) (9,047 8,93¢ 7,81(
In-process research and developn 38t (335) 50 — — — 38t 5C N.A.
Total intangible assets, r $1594( $ 967 $16,907 $(6,619 $ (2,428 $(9,04) $ 9,321 $ 7,86(

Total amortization expense related to our intareggddsets was $2.4 billion, $2.0 billion and $1liidoi in fiscal 2011, 2010 and 2009,
respectively. As of May 31, 2011, estimated futamgortization expenses related to our intangibletassere as follows (in millions):

Fiscal 2012 $2,27¢
Fiscal 201z 1,90z
Fiscal 201¢ 1,55¢
Fiscal 201¢ 1,15¢
Fiscal 201¢ 657
Thereaftel 267

Total intangible assets subject to amortiza 7,81(
In-process research and developn 50

Total intangible assets, n $7,86(
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The changes in the carrying amounts of goodwilliclis generally not deductible for tax purposes,dur software business operating
segments, our hardware systems support operatiymese and our services business for fiscal 2011284€@ were as follows:

Software
License
So’;lt;e/vv;re Updates Hardware
and
Product Systems
(in millions) Licenses Support Support Services Total
Balances as of May 31, 20 $5,71¢ $11,33¢ $ — $1,79:2 $18,84:
Goodwill from acquisition: 217 49C 891 2 1,60(
Goodwill adjustmentst) 62 (22) 32 (89) (17)
Balances as of May 31, 20 5,99t 11,80: 928 1,70¢ 20,42¢
Goodwill from acquisition: 797 24C 23 2 1,062
Goodwill adjustment® ) 10 63 — 66
Balances as of May 31, 20 $6,78¢ $12,05: $ 1,00¢ $1,707 $21,55¢

(1) Pursuant to our business combinations accouptifigy, we record goodwill adjustments for the effen goodwill of changes to net assets acquireithgihe measurement period (up
to one year from the date of an acquisition). Gdbdwljustments for our services business in fig@10 include $82 million that primarily relatesth® reclassification of goodwill
associated with certain acquired product offeritagsur new software licenses operating segment.ofter goodwill adjustments presented in the tableve were not significant to ¢
previously reported operating results or finanpiasition.

8. NOTES PAYABLE AND OTHER BORROWINGS
Notes payable and other borrowings consisted ofdl@wing:

May 31, May 31,

(Dollars in millions) 2011 2010
Commercial paper not¢ $ — $ 881
Shor-term borrowings (effective interest rate of 0.44 1,15C —
5.00% senior notes due January 2011, net of disaf#$l as of May 31, 201 — 2,24¢
4.95% senior notes due April 20 1,25( 1,25(

3.75% senior notes due July 2014, net of fair valdjgstment of $69 and $33 as of May 31, 2011 &id;

respectively® 1,56¢ 1,53¢
5.25% senior notes due January 2016, net of disaiub and $6 as of May 31, 2011 and 2010, respyt 1,99t 1,99/
5.75% senior notes due April 2018, net of discair§l each as of May 31, 2011 and 2I 2,49¢ 2,49¢
5.00% senior notes due July 2019, net of discobiib@and $6 as of May 31, 2011 and 2010, respdgt 1,74¢ 1,744
3.875% senior notes due July 2020, net of discofifif as of May 31, 201 99¢ —
6.50% senior notes due April 2038, net of discafr2 each as of May 31, 2011 and 2| 1,24¢ 1,24¢
6.125% senior notes due July 2039, net of discofifi8 each as of May 31, 2011 and 2! 1,242 1,24z
5.375% senior notes due July 2040, net of discofii5 as of May 31, 201 2,22k —
Capital leases 1 15
Total borrowings $15,92: $14,65¢
Notes payable, current and other current borrow $ 1,15C $ 3,14¢
Notes payable, ni-current and other ni-current borrowing: $14,77: $11,51(

(1) Refer to Note 11 for a description of our accounfior fair value hedge
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Senior Notes and Other

In July 2010, we issued $3.25 billion of fixed ratnior notes comprised of $1.0 billion of 3.875étes due July 2020 (2020 Notes) and $2.25
billion of 5.375% notes due July 2040 (2040 Not#gg issued these senior notes in order to repabiedness, including the repayment of
$2.25 billion of 5.00% senior notes that matured aere repaid in January 2011, for general corpgpatposes, for future acquisitions and in
order to replenish cash used to repay $1.0 bibhofoating rate senior notes that matured in M8g@ As part of the offering of these senior
notes, we entered into a registration rights agesgwith the initial purchasers for the benefitloé holders of these senior notes in which we
agreed that we will file with the SEC a registratgiatement with respect to senior notes ideniticall material respects to these senior notes
within fourteen months after the issue date ofefsemnior notes and use commercially reasonableg®tfocause the registration statement t
declared effective under the U.S. Securities Ad383, as amended. If we fail to perform our registin obligations, holders of these senior
notes will be entitled to additional payments baspdn an additional interest rate of 0.25% per yeat will accrue and be payable to holders
of these senior notes generally from the date efdigistration default. Upon the cure of a regigtradefault, the interest rate on these senior
notes will be reduced to the original interest rate

In July 2009, we issued $4.5 billion of fixed ra&nior notes comprised of $1.5 hillion of 3.75%easodue July 2014 (2014 Notes), $1.75 bil
of 5.00% notes due July 2019 (2019 Notes) and $ilkén of 6.125% notes due July 2039 (2039 Nat¥gg issued these senior notes for
general corporate purposes and for our acquisitid@un and acquisition related expenses.

In April 2008, we issued $5.0 billion of fixed ratenior notes, of which $1.25 billion of 4.95% semotes is due April 2013 (2013 Notes),
$2.5 billion of 5.75% senior notes is due April 8302018 Notes), and $1.25 billion of 6.50% seniotes is due April 2038 (2038 Notes). We
issued these senior notes for general corporafmpas and for our acquisition of BEA Systems, amal acquisition related expenses.

In May 2007, we issued $2.0 billion of floatingeatenior notes, of which $1.0 billion was due aadl jn May 2009 and $1.0 billion was due
and paid in May 2010. We had also entered intaoexariable to fixed interest rate swap agreemeziéded to these senior notes, which
settled as of the same dates the notes were réggdNote 11).

In January 2006, we issued $5.75 billion of senmtes, of which $2.25 billion of 5.00% senior notess due and paid in January 2011 and
$2.0 billion of 5.25% senior notes due 2016 (2018d¥) remained outstanding as of May 31, 2011.

The effective interest yields of the 2013 Notes,£208lotes, 2016 Notes, 2018 Notes, 2019 Notes, R8s, 2038 Notes, 2039 Notes and 2
Notes (collectively, the Senior Notes) at May 3012 were 4.96%, 3.75%, 5.32%, 5.76%, 5.05%, 3.9%2%, 6.19% and 5.45¢

respectively. Interest is payable semi-annuallytfier Senior Notes. In September 2009, we entetedriterest rate swap agreements that have
the economic effect of modifying the fixed interebtigations associated with the 2014 Notes sottiainterest payable on these notes
effectively became variable (1.38% at May 31, 2GEE Note 11 for additional information). All okti$enior Notes may be redeemed at any
time, subject to payment of a make-whole premium.

The Senior Notes rank pari passu with any othezsate may issue in the future pursuant to our camialepaper program (see additional
discussion regarding our commercial paper progralovm) and all existing and future senior indebtexdngf Oracle Corporation. All existing
and future liabilities of the subsidiaries of Om€orporation are effectively senior to the Sehotes and any of our commercial paper notes.

Separately, shortly after the closing of our adtjois of Sun we repaid, in full, $700 million of 81 legacy convertible notes in the third
quarter of fiscal 2010.
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We were in compliance with all debt-related coveaat May 31, 2011. Future principal payments fbofeour borrowings at May 31, 2011
were as follows (in millions):

Fiscal 201Z $ 1,15(C
Fiscal 201z 1,25C
Fiscal 201¢ —
Fiscal 201¢ 1,50(
Fiscal 201¢ 2,00(
Thereafter 10,00(

Total $15,90(

Commercial Paper Program & Commercial Paper Notes

We entered into a commercial paper program in Flgra006 (amended in May 2008) via dealer agreesngitih Banc of America Securities
LLC and JP Morgan Securities, Inc. and an IssuimjRaying Agency Agreement entered into in Febr@@86 with JPMorgan Chase Bank,
National Association (CP Program). On May 11, 2046 reduced the overall capacity of our CP Prodiram $5.0 billion to $3.0 billion. Ou
ability to issue commercial paper notes in thereiig highly dependent upon our ability to provad&ack-stop’by means of a revolving cret
facility or other debt facility for amounts equaldr greater than the amounts of commercial papesnwe intend to issue. While presently we
have no such facilities in place that may providmek-stop to such commercial paper notes (sediaaali discussion under “Revolving Credit
Agreements” below), we currently believe that,eéeded, we could put in place one or more additicmallving credit facilities or other debt
facility in a timely manner and on commercially seaable terms.

During fiscal 2010, we issued $2.8 billion of unse short-term commercial paper notes pursuathiet€P Program (none in fiscal 2011 and
2009). As of May 31, 2011, we had no commercialepaytes outstanding compared to $881 million entding as of May 31, 2010.

Revolving Credit Agreements

On May 27, 2011, we entered into two revolving dragreements with BNP Paribas, as initial lendet administrative agent; and BNP
Paribas Securities Corp., as sole lead arrangesa@adookrunner (the 2011 Credit Agreements) todwo$1.15 billion pursuant to these
agreements. The 2011 Credit Agreements provideudthsshort-term borrowings for working capital aother general corporate purposes.
Interest for the 2011 Credit Agreements is basedithrer (x) a “base rate” calculated as the highé&) BNP Paribas’s prime rate, (ii) the
federal funds effective rate plus 0.50% and (fig tIBOR for deposits in U.S. dollars plus 1% orI(yBOR for deposits made in U.S. dollars
plus 0.25%, depending on the type of borrowingsertadus. Any amounts borrowed pursuant to the Zxetit Agreements are due no later
than June 30, 2011, which is the termination datee2011 Credit Agreements.

The 2011 Credit Agreements contain certain custpmepresentations, warranties and guarantees, aoteand pledges of certain assets n
by us and our subsidiaries. Events of default tésuhe requirement to pay additional interesarf of the events of default occur and are not
cured, any unpaid amounts under the 2011 Crediéégents may be declared immediately due and pagabl¢he 2011 Credit Agreements
may be terminated. We were in compliance with t&12Credit Agreements’ covenants as of May 31, 2011

On March 14, 2011, our $3.0 billion, five-year Rewng Credit Agreement dated March 15, 2006, amOmnacle and the lenders named therein
(the 2006 Credit Agreement) expired pursuant tteitsis. No debt was outstanding pursuant to thé Zi¥édit Agreement as of its date of
expiration.
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9. RESTRUCTURING ACTIVITIES
Sun Restructuring Plan

During the third quarter of fiscal 2010, our managet approved, committed to and initiated a plarestructure our operations due to our
acquisition of Sun (the Sun Restructuring Plamrigher to improve the cost efficiencies in our mergperations. Our management
subsequently amended the Sun Restructuring Plagfléxt additional actions that we expect to takertprove the cost efficiencies in our
merged operations. The total estimated restruguists associated with the Sun Restructuring &lei$1.0 billion consisting primarily of
employee severance expenses, abandoned faciliigations and contract termination costs. Theruestiring costs will be recorded to the
restructuring expense line item within our consatiél statements of operations as they are recafjii¢e recorded $439 million and $342
million of restructuring expenses in connectionhvtie Sun Restructuring Plan in fiscal 2011 andD2@dspectively, and we expect to incur the
majority of the approximately $250 million of remaig expenses pursuant to the Sun RestructuringtRiaugh fiscal 2012. Any changes to
the estimates of executing the Sun Restructuring Rill be reflected in our future results of opgénas.

Other Restructuring Plans

Included in the other restructuring plans linehia fiscal 2011 and 2010 activity tables, and tegatructuring plans line in the fiscal 2009
activity table, below are our Fiscal 2009 OraclestRecturing Plan (the 2009 Plan) and certain resitiring plans that relate to companies that
we acquired prior to our adoption of the revisedibeiss combinations accounting guidance contam@®biC 805 as of the beginning of fiscal
2010. The total estimated restructuring costs aatstwith the 2009 Plan are recorded to the retitring expense line item within our
consolidated statements of operations as theyeamgnized whereas costs related to acquired coempaglated restructuring plans were
originally recognized as liabilities assumed infeatthe respective business combinations and dieclun the allocation of the cost to acquire
these companies and, accordingly, have resultad increase to goodwill. Our restructuring expemsag change as our management execute:
the approved plans. Future decreases to the essrofiexecuting these acquisition related restringplans will be recorded as an adjustment
to goodwill indefinitely. Increases to the estinsatd the acquisition related restructuring plani bé recorded to operating expenses.
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Summary of All Plans
Fiscal 2011 Activity
Year Ended May 31, 2011 Total
Accrued Accrued Total Expectec
Costs
May 31, May 31, Accrued  Program
Initial Adj. to Cash
(in millions) 20102  Costs®  Cost™®  Payment: Others ®) 2011  to Date Costs
Sun Restructuring Plan(®)
New software license $ 5 $ 67 $ 4 $ (55 $ 1 3 14 3 69 $ 88
Software license updates and product sug 3 52 @) (34) @) 19 57 89
Hardware systems busine 42 53 ?3) (83) 1 10 111 12C
Services 8 49 4) (43) @) 9 56 74
General and administrative and other 29 22€ 4 (154) (5) 10C 48€ 66C
Total Sun Restructuring $ 87 $ 447 $ (8 $ (369 9 G5 $ 152 $ 781 $ 1,031
Total other restructuring plak$§) $ 45¢ $ 57 $ (1) $ (225 $ 21 $ 297
Total restructuring plans (7) $ 546 $ 504 $ (25 $ (599 $ 16 $  44¢
Fiscal 2010 Activity
Accrued Year Ended May 31, 201( Accrued
May 31, May 31,
Initial Adj. to Cash
(in millions) 2009 Costs®) Cost 4) Payments Others (5) 2010
Sun Restructuring Plan®
New software license $ — $ 6 $ — $ (1) $ — $ 5
Software license updates and product sug — 6 — (©) — 3
Hardware systems busine — 61 — (19) — 42
Services — 11 — (©) — 8
General and administrative and other — 25¢ — (222 (7 29
Total Sun Restructuring G = $ 34z S — $ (249 $ ) $ 87
Total other restructuring plaf$§) $  38¢ $ 292 $ (84 $ (397 $  25¢ $  45¢
Total restructuring plans (7) $  38¢ $ 634 $ (84 $ (645 $ 252 $  54¢€
Fiscal 2009 Activity
Accrued Year Ended May 31, 200¢ Accrued
May 31, May 31,
Initial Adj. to Cash
(in millions) 2008 Costs®) Cost 4) Payments Others (5) 2009
Total restructuring plans (/) $ 56¢ $ 111 $ (12 $ (259 $ (25) $  38¢

(1) Restructuring costs recorded for individual liteens presented relate to employee severance eostpt for general and administrative and otheckiticluded $97 million and $44
million recorded during fiscal 2011 and 2010, retjvely, for facilities related restructuring andntract termination cost
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(2 Accrued restructuring for our most significargtracturing plans at May 31, 2011 and May 31, 2846 $449 million and $546 million, respectively €Thalances at May 31, 2011 and
2010 include $244 million and $290 million recordedther current liabilities, respectively, andd$2million and $256 million recorded in other I-current liabilities, respectivel:

() Initial costs recorded for the respective restriingplans.

(#) Al plan adjustments are changes in estimatesetlyeall increases in costs are generally recotdegerating expenses in the period of adjustméthtdecreases in the costs of our
Sun Restructuring Plan and Oracle-based planau@ed in the “total other restructuring platisie in the above table) being recorded to opegatixpenses and decreases in costs ¢
acquisition related plans (included in “total other restructuring pla” line in the above table) adopted prior to fiscal@@ecorded as adjustments to good\

()  Represents foreign currency translation and attgrstments. In addition, includes accrued resirirg plan liabilities of $275 million that werssumed from our acquisition of Sun
during fiscal 2010

(6)  Other restructuring plans presented in the tabtve include condensed information for other @réelsed plans and other plans associated withirceftaur acquisitions whereby we
continued to make cash outlays to settle obligatiomder these plans during the periods presentefdbwhich the current impact to our consolidaséatements of operations was not
significant.

(") Restructuring plans included in this footnote repre those plans that management has deemed thsigriicant.

10. DEFERRED REVENUES
Deferred revenues consisted of the following:

May 31,

(in millions) 2011 2010
Software license updates and product sug $ 5,38t $ 4,61
Hardware systems suppt 687 537
Services 43¢ 37¢€
New software license 263 33C
Hardware systems produtc 28 39
Deferred revenues, curre 6,80z 5,90(
Deferred revenues, non-current (in other non-cadrahilities) 31€ 38¢
Total deferred revenues $ 7,11¢ $ 6,28¢

Deferred software license updates and product suppeenues and deferred hardware systems supp@mnues represent customer payments
made in advance for support contracts that areajlpibilled on a per annum basis in advance watltesponding revenues being recognized
ratably over the support periods. Deferred serviegsnues include prepayments for consulting, CBer/ices and education services.
Revenue for these services is recognized as thizserare performed. Deferred new software licemsenues typically result from undelivel
products or specified enhancements, customer speacifeptance provisions, time based arrangemadtsaftware license transactions that
cannot be segmented from undelivered consultirgler services. Deferred hardware systems prodeeenues typically result from sales to
customers, including channel partners and reselldrsre revenue recognition criteria have not baehand transactions that cannot be
segmented from undelivered consulting or otherisesv

In connection with the purchase price allocatiaiated to our acquisitions, we have estimatedaivesilues of the software license updates
and product support obligations and hardware systmport obligations assumed from our acquiredpemies. We have estimated the fair
values of the support obligations assumed usirgstlaild-up approach. The cost build-up approakrahines fair value by estimating the
costs relating to fulfilling the obligations plusiarmal profit margin. The sum of the costs andrafieg profit approximates, in theory, the
amount that we would be required to pay a thirdyparassume the acquired support obligations. taaktially all of the fair value adjustments
recorded for support obligations assumed reducedfteare license updates and product support arditare systems support deferred
revenue balances that we record as liabilitiesedsa reduce the resulting revenues that we recegnier the support contract term of the
acquired contracts during the post-combinationguii
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11. DERIVATIVE FINANCIAL INSTRUMENTS
Interest Rate Swap Agreements
Fair Value Hedges

In September 2009, we entered into interest ratgagreements that have the economic effect offyingithe fixed interest obligations
associated with our 3.75% senior notes due Julyt 20014 Notes) so that the interest payable oretheses effectively became variable based
on LIBOR. The critical terms of the interest rateap agreements and the 2014 Notes match, inclublengotional amounts and maturity dates.
Accordingly, we have designated these swap agretsmsmualifying hedging instruments and are adiogfor them as fair value hedges
pursuant to ASC 81%erivatives and HedgingThese transactions are characterized as faievadges for financial accounting purposes
because they protect us against changes in thedfaie of our fixed rate borrowings due to benchmaterest rate movements. The changes in
fair values of these interest rate swap agreenaatsecognized as interest expense in our consatidaatements of operations with the
corresponding amounts included in other assetshar mon-current liabilities in our consolidatedaree sheets. The amount of net gain (loss)
attributable to the risk being hedged is recogna®thterest expense in our consolidated stateaf@nerations with the corresponding amount
included in notes payable and other non-currenolpdngs. The periodic interest settlements, whicbuo at the same interval as the 2014
Notes, are recorded as interest expense. As ofag011 and 2010, the fair values of these inteeste swap agreements recorded as ¢
assets in our consolidated balance sheets wereniin and $33 million, respectively.

We do not use any interest rate swap agreementsafting purposes.

Cash Flow Hedges

In relation to the variable interest obligations@sated with our floating rate senior notes thatexdue and repaid in May 2010 (Floating Rate
Notes), we had entered into certain variable tediiterest rate swap agreements to manage thera@effects of the variable intere
obligations and designated these agreements a$yingatash flow hedges. Upon repayment of the #hgpRate Notes in May 2010, we
settled the interest rate swap agreements assbeiitethe Floating Rate Notes and no other arrareggs were outstanding as of May 31,
2011.

Net Investment Hedges

Periodically, we hedge net assets of certain ofiernational subsidiaries using foreign currefayvard contracts to offset the translation i
economic exposures related to our foreign currdyased investments in these subsidiaries. Theseactsihave been designated as net
investment hedges pursuant to ASC 815. We entatedtiese net investment hedges for the majorifisoél 2010. We suspended this
program during our fourth quarter of fiscal 201@ aas of May 31, 2011, we have no contracts ofrthtsire outstanding. For fiscal 2010 and
2009, (losses) gains related to these contracts meeognized to accumulated other comprehensivriadeffective portion) for $(37) million
and $(63) million, respectively and to non-opergtincome (expense), net (ineffective portion andant excluded from effectiveness testing)
for $1 million and $10 million, respectively.

Foreign Currency Forward Contracts Not Designated a Hedges

We transact business in various foreign currermieshave established a program that primarilyzeiforeign currency forward contracts to
offset the risks associated with the effects ofaserforeign currency exposures. Under this prograun strategy is to enter into foreign
currency forward contracts so that increases oredses in our foreign currency exposures are dffsgains or losses on the foreign currency
forward contracts in order
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to mitigate the risks and volatility associatedhagur foreign currency transactions. We may suspleisdrogram from time to time and did so
during the fourth quarter of fiscal 2010 until regng the program in the second quarter of fiscdl12@ur foreign currency exposures typic
arise from intercompany sublicense fees, intercamp@ans and other intercompany transactions tieaé®gpected to be cash settled in the near
term. Our foreign currency forward contracts areagelly short-term in duration. Our ultimate reatizgain or loss with respect to currency
fluctuations will generally depend on the size &k of cross-currency exposures that we enter theocurrency exchange rates associated
with these exposures and changes in those ragesgethrealized and unrealized gains or losses refigio currency forward contracts to offset
these exposures and other factors.

We neither use these foreign currency forward easrfor trading purposes nor do we designate toes@ard contracts as hedging instrum
pursuant to ASC 815. Accordingly, we record the Yailues of these contracts as of the end of quortiang period to our consolidated balance
sheet with changes in fair values recorded to ousaclidated statement of operations. The balaneetsiassification for the fair values of th
forward contracts is prepaid expenses and otheeruassets for unrealized gains and other culigdilities for unrealized losses. The
statement of operations classification for charigdair values of these forward contracts is noerating income (expense), net, for both
realized and unrealized gains and losses.

As of May 31, 2011, the notional amounts of theviand contracts we held to purchase U.S. Dollaexthange for other major international
currencies were $2.5 billion and the notional amswf forward contracts we held to sell U.S. Ddllar exchange for other major international
currencies were $1.6 billion. The net unrealizestés of our outstanding foreign currency forwanttiaets were nominal at May 31, 2011. As
of May 31, 2010, we had a nominal amount of foraigrrency forward contracts outstanding.

Included in our non-operating income (expense)wet $(39) million, $(35) million and $3 milliorf aet (losses) gains related to these
forward contracts for the years ended May 31, 2@010 and 2009, respectively.

12. COMMITMENTS AND CONTINGENCIES

Lease Commitments

We lease certain facilities, furniture and equipmerder operating leases. As of May 31, 2011, &utunmimum annual operating lease
payments and future minimum payments to be recdioed non-cancelable subleases were as follows:

(in millions)
Fiscal 2012 $ 45¢
Fiscal 201z 341
Fiscal 201 22¢
Fiscal 201¢ 15¢
Fiscal 201¢ 121
Thereaftel 26E
Future minimum operating lease payme 1,57(C
Less: minimum payments to be received from non-elatde subleases (23¢)
Total future minimum operating lease payments, net $1,33:

Lease commitments include future minimum rent paytnéor facilities that we have vacated pursuarmduorestructuring and merger
integration activities, as discussed in Note 9.Milee approximately $320 million in facility obligams, net of estimated sublease income and
other costs, in accrued restructuring for thesatloos in our consolidated balance sheet at MayG11.
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Rent expense was $406 million, $318 million and3p&8llion for fiscal 2011, 2010 and 2009, respeslyy net of sublease income of
approximately $85 million, $73 million and $69 riol, respectively. Certain lease agreements conggiewal options providing for an
extension of the lease term.

Unconditional Obligations

In the ordinary course of business, we enter iettain unconditional purchase obligations with suppliers, which are agreements that are
enforceable, legally binding and specify terms|uding: fixed or minimum quantities to be purchags@ded, minimum or variable price
provisions; and the approximate timing of the pagm®&/e utilize several external manufacturers touafacture sub-assemblies for our
hardware products and to perform final assemblytasting of finished hardware products. We als@iobindividual components for our
hardware systems products from a variety of indigidsuppliers based on projected demand informa8ach purchase commitments are b.
on our forecasted component and manufacturing reopgints and typically provide for fulfillment witheagreed upon lead-times and/or
commercially standard lead-times for the particplart or product and have been included in the artsdpelow. Routine arrangements for
other materials and goods that are not relatedit@xternal manufacturers and certain other surgpéied that are entered into in the ordinary
course of business are not included in the amdwgitav as they are generally entered into in ordeseture pricing or other negotiated terms
and are difficult to quantify in a meaningful way.

As of May 31, 2011, our unconditional purchase esdain other obligations were as follows (in noitig):

Fiscal 2012 $452
Fiscal 201z 15
Fiscal 201¢ 7
Fiscal 201¢ 3
Fiscal 201¢ 3

Total $481

As described in Note 2, we also have a commitreeattjuire certain companies for cash considerdtianwe expect to pay upon the closing
of these acquisitions. As described in Note 8, asemotes payable and other borrowings outstarafi®d 5.9 billion that mature at various
future dates.

Guarantees

Our software and hardware systems product salesagmts generally include certain provisions fdemnifying customers against liabilities
if our products infringe a third party’s intelleeluproperty rights. To date, we have not incurneg material costs as a result of such
indemnifications and have not accrued any matéaiailities related to such obligations in our colidated financial statements. Certain of our
product sales agreements also include provisiatenimifying customers against liabilities in the mvwee breach confidentiality or service
level requirements. It is not possible to deterntimemaximum potential amount under these inderatifin agreements due to our limited and
infrequent history of prior indemnification claimasd the unique facts and circumstances involveghah particular agreement.

Our software license and hardware systems prodiggeements also generally include a warranty thapmducts will substantially operate as
described in the applicable program documentatiorafoeriod of one year after delivery. We alsoresatrthat services we perform will be
provided in a manner consistent with industry séadd for a period of 90 days from performance efgérvice.

We occasionally are required, for various reastmsenter into financial guarantees with third pestin the ordinary course of our
business including, among others, guarantees delatioreign exchange trades, taxes, import licemsel letters of credit on behalf of parties
with whom we conduct business. Such agreementshvead a material effect on our results of openat financial position or cash flows.
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13. STOCKHOLDERS' EQUITY
Stock Repurchases

Our Board of Directors has approved a program $aiourepurchase shares of our common stock. Orb@cf0, 2008, we announced that our
Board of Directors approved the expansion of opurehase program by $8.0 billion and as of May211L,1, approximately $4.1 billion was
available for share repurchases pursuant to oak sepurchase program. We repurchased 40.4 milames for $1.2 billion (including

0.7 million shares for $24 million that were rephmsed but not settled), 43.3 million shares fo@$illion and 225.6 million shares for $4.0
billion in fiscal 2011, 2010 and 2009, respectivelgder the applicable repurchase programs.

Our stock repurchase authorization does not hawxpination date and the pace of our repurchasetgavill depend on factors such as our
working capital needs, our cash requirements fquadtions and dividend payments, our debt repayrabligations or repurchase of our debt,
our stock price, and economic and market conditiGns stock repurchases may be effected from tontarte through open market purchases
or pursuant to a Rule 10b5-1 plan. Our stock reémase program may be accelerated, suspended, delagestontinued at any time.

Dividends on Common Stock

During fiscal 2011, our Board of Directors declacagh dividends of $0.21 per share of our outstandommon stock, which we paid during
the same period.

In June 2011, our Board of Directors declared atgug cash dividend of $0.06 per share of outstapdommon stock payable on August 3,
2011 to stockholders of record as of the closeusfriess on July 13, 2011. Future declarationswfieinds and the establishment of future
record and payment dates are subject to the fetakohination of our Board of Directors.

Accumulated Other Comprehensive Income

The following table summarizes, as of each balahest date, the components of our accumulated otimeprehensive income, net of income
taxes:

May 31,
(in millions) 2011 2010
Foreign currency translation gains, $ 64¢ $ 16¢
Unrealized losses on derivative financial instrutaenet (131 (131
Unrealized gains on marketable securities, 3C 4
Unrealized losses on defined benefit plans, (O] 38
Total accumulated other comprehensive inci $ 542 $ 4

14. EMPLOYEE BENEFIT PLANS
Stock-based Compensation Plans
Stock Option Plan:

In fiscal 2001, we adopted the 2000 Long-Term Bguitentive Plan, which provides for the issuantean-qualified stock options and
incentive stock options, as well as stock purchiges, stock appreciation rights and long-ternfg@anance awards to our eligible employees,
officers, and directors who are also employeeoosultants, independent consultants and adviseridthe second quarter of fiscal 2011,
our stockholders, upon the recommendation of owr@8of Directors, approved the adoption of the Adezhand
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Restated 2000 Long-Term Equity Incentive Plan g2B@0 Plan). Upon approval, the termination datdhef2000 Plan was extended by ten
years and the number of authorized shares of shatkmay be issued under the 2000 Plan was inatdns888,313,015 shares. Under

terms of the 2000 Plan, options to purchase constaxk generally are granted at not less than faiket value, become exercisable as
established by the Board (generally 25% annualgr éour years under our current practice), and gglyeexpire no more than ten years from
the date of grant. As of May 31, 2011, optionsuocchase 327 million shares of common stock werstanting under the 2000 Plan, of which
140 million were vested. As of May 31, 2011, appmately 499 million shares of common stock wereilatée for future awards under the
2000 Plan. To date, we have not issued any stoatpse rights, stock appreciation rights, restlict®ck-based awards or long-term
performance awards under the 2000 Plan.

In fiscal 1993, the Board adopted the 1993 DirextStock Option Plan (the Directors’ Plan), whiatoyides for the issuance of non-qualified
stock options to non-employee directors. The DoéstPlan has from time to time been amended astdtel, most recently in fiscal 2010.
Under the terms of the Directors’ Plan, optionptiochase 8 million shares of common stock werervesifor issuance, options are granted at
not less than fair market value, become exercisade four years, and expire no more than ten ykeans the date of grant. The DirectoPar
provides for automatic grants of options to each-employee director upon first becoming a direetod thereafter on an annual basis, as well
as automatic nondiscretionary grants for chairiegain Board committees. The Board has the disorét replace any automatic option grant
under the Directors’ Plan with awards of restrictéatk, restricted stock units or other stock-basgdrds. The number of shares subject to any
such stock award will be no more than the equialatue of the options, as determined on any restslerbasis by the Board, which would
otherwise have been granted under the applicalbderatic option grant. The Board will determine pgaeticular terms of any such stock
awards at the time of grant, but the terms wiltbasistent with those of options granted undeitinectors’ Plan with respect to vesting or
forfeiture schedules and treatment on terminatiostatus as a director. At May 31, 2011, optionpucchase approximately 3 million shares of
common stock were outstanding under the 1993 QirscPlan, of which approximately 2 million werested. As of May 31, 2011,
approximately 2 million shares are available fdufe option awards under this plan of which a legsetion than the total may be used for
grants other than options.

In connection with certain of our acquisitions,liming Sun and others, we assumed all of the cudgtg stock options and other stock awards
of each acquiree’s respective stock plans. Thesk stptions and other stock awards generally reghiof the rights, terms and conditions of
the respective plans under which they were orijirgranted. As of May 31, 2011, options to purch24enillion shares of common stock and
2 million shares of restricted stock were outstagdinder these plans.
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The following table summarizes stock option acyivdr our last three fiscal years ended May 31,1201

Options Outstanding
Shares Unde

Weighted

Average
(in millions, except exercise price Option Exercise Price
Balance, May 31, 200 37¢ $ 16.3]
Granted 69 $ 20.5¢
Assumec 1 $ 6.54
Exercisec (76) $ 9.31
Canceled (1) $ 25.1¢
Balance, May 31, 200 35¢ $ 18.3:C
Granted 72 $ 21.2¢
Assumec 23 $ 557
Exercisec (60) $ 14.0¢
Cancelec (42 $ 43.9:¢
Balance, May 31, 201 352 $ 18.8¢
Granted 11C $ 22.5¢
Assumec 1 $ 16.3¢
Exercisec (78) $ 16.7¢
Canceled (31 $ 29.17
Balance, May 31, 2011 354 $ 19.57

Options outstanding that have vested and thatrected to vest as of May 31, 2011 are as follows:
In-the-
. Money
Weighted VX?EZL? Options as o
Outstanding Remaining

Contract Term May 31, 201: Agg'reglate

Average Intrinsic

Options Exercise Value @)
(in millions) Price (in years) (in millions) (in millions)
Vested 16€ $ 16.8¢ 4.6¢ 15¢ $ 2,94¢
Expected to ve«? 17C $21.8¢ 8.3t 16¢ 2,10
Total 33€ $ 19.3¢ 6.54 32¢ $ b5,05¢

(1) The aggregate intrinsic value was calculateddasethe gross difference between our closing spoite on the last trading day of fiscal 2011 o#$2 and the exercise prices for all
in-the-money options outstanding, excluding tax effe

() The unrecognized compensation expense calculaiger the fair value method for shares expectes$b (unvested shares net of expected forfeitaesf May 31, 2011 was
approximately $788 million and is expected to beogmized over a weighted average period of 2.6¥syégproximately 18 million shares outstandingpgMay 31, 2011 are not
expected to ves
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StockBased Compensation Expense and Valuation of Stetio®s and Restricted Stodkased Awards

Stock-based compensation is included in the folhgwoperating expense line items in our consolidatattments of operations:
Year Ended May 31,

(in millions) 2011 2010 2009
Sales and marketir $ 87 $ 81 $ 67
Software license updates and product sug 14 17 13
Hardware systems produtc 2 3 —
Hardware systems suppt 5 2 —
Services 16 14 12
Research and developmt 231 172 15¢
General and administrati\ 14& 132 93
Acquisition related and other 10 15 15
Total stocl-based compensatic 51C 43€ 35E
Estimated income tax benefit included in provisionincome taxe: (170 (14€) (122)
Total stocl-based compensation, net of estimated income taefi: $ 34( $ 29( $ 23:

We estimate the fair value of our share-based pasnesing the Black-Scholes-Merton option-pricingdel, which was developed for use in
estimating the fair value of stock options. Opti@uation models, including the Black-Scholes-Mertption-pricing model, require the input
of assumptions, including stock price volatilitth&ges in the input assumptions can materiallyctaffee fair value estimates and ultimately
how much we recognize as stock-based compensatmanse. The fair values of our stock options wetermated at the date of grant or date of
acquisition for options assumed in a business coatioin. The weighted average input assumptions asddesulting fair values were as
follows for fiscal 2011, 2010 and 2009:

Year Ended May 31,

2011 2010 2009
Expected life (in years) 5.1 4.7 5.3
Risk-free interest rat 1.8% 2.1% 3.3%
Volatility 33% 31% 37%
Dividend yield 0.9% 0.9% —
Weightec-average fair value per she $ 660 $ 52 §$§ 7.9

The expected life input is based on historical eiserpatterns and post-vesting termination behatherrisk-free interest rate input is based on
United States Treasury instruments and the vdiatilput is calculated based on the implied valgtibf our longest-term, traded options. Our
expected dividend yield was zero prior to our fistidend declaration on March 18, 2009 as we didhistorically pay cash dividends on our
common stock and did not anticipate doing so ferftireseeable future for grants issued prior todddr8, 2009. For grants issued subsequent
to March 18, 2009, we used an annualized divideeld ypased on the per share dividend declared board of Directors.

Tax Benefits from Exercise of Stock Options andtiesof Restricted StocBased Awards

Total cash received as a result of option exerssesapproximately $1.3 billion, $812 million an@9% million for fiscal 2011, 2010 and 20(

respectively. The aggregate intrinsic value of adiexercised and vesting of restricted stock-basedds was $1.1 billion, $647 million and
$807 million for fiscal 2011, 2010 and 2009, regpety. In connection with these exercises andingsf restricted stock-based awards, the
tax benefits realized by us were $325 million, $2@Bion and $252 million for fiscal 2011, 2010 ag609, respectively. Of
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the total tax benefits received, we classified sgdax benefits from stock-based compensation D5 $2illion, $110 million and $194 million
as cash flows from financing activities rather tleash flows from operating activities for fiscall2Q 2010 and 2009, respectively.

Employee Stock Purchase Ple

We have an Employee Stock Purchase Plan (Purchaseahd have amended the Purchase Plan suchtipédyees can purchase shares of
common stock at a price per share that is 95%eofain market value of Oracle stock as of the entth® semi-annual option period. As of

May 31, 2011, 71 million shares were reserved tditure issuances under the Purchase Plan. We idsudtion shares under the Purchase Plan
for fiscal 2011 and 3 million shares in each ofdis2010 and 2009.

Defined Contribution and Other Postretirement Plans

We offer various defined contribution plans for &uS. and non-U.S. employees. Total defined coutidin plan expense was $354 million,
$253 million and $258 million for fiscal 2011, 202Ad 2009, respectively. The number of plan pgicis in our benefit plans has generally
increased in recent years primarily as a resudidalitional eligible employees from our acquisitions

In the United States, regular employees can ppateiin the Oracle Corporation 401(k) Savings aiveédtment Plan (Oracle 401(k) Plan).
Participants can generally contribute up to 40%heir eligible compensation on a per-pay-periodsas defined by the plan document or by
the section 402(g) limit as defined by the Uniteat&s Internal Revenue Service (IRS). We matchréigmoof employee contributions, currer
50% up to 6% of compensation each pay period, stitjemaximum aggregate matching amounts. Our ittions to the plan, net of
forfeitures, were $119 million, $90 million and $@8llion in fiscal 2011, 2010 and 2009, respectyvel

We also offer non-qualified deferred compensatiampto certain key employees whereby they mayra@efmrtion of their annual base and/or
variable compensation until retirement or a datrgjed by the employee in accordance with the pl&referred compensation plan assets and
liabilities were approximately $260 million and $dillion as of May 31, 2011 and 2010, respectivalyd are presented in other assets and
other non-current liabilities in the accompanyirgsolidated balance sheets.

We sponsor certain defined benefit pension plaasate offered primarily by certain of our foreigmbsidiaries. Many of these plans were
assumed through our acquisitions or are requirdddsf regulatory requirements. We may deposit fufod these plans with insurance
companies, third party trustees, or into governameaihaged accounts consistent with local regulategquirements, as applicable. Our total
defined benefit plan pension expenses were $38miiind $29 million for fiscal 2011 and 2010 (insficant for fiscal 2009). The aggregate
projected benefit obligation and aggregate netlitalffunded status) of our defined benefit plamsre $584 million and $181 million as of
May 31, 2011, respectively, and $636 million an@&inillion as of May 31, 2010, respectively.

15. INCOME TAXES
The following is a geographical breakdown of incobegore the provision for income taxes:
Year Ended May 31,

(in millions) 2011 2010 2009

Domestic $ 6,37¢ $4,28: $3,74¢

Foreign 5,03¢ 3,961 4,08¢
Total income before provision for income ta: $11,41: $8,24: $7,83¢
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The provision for income taxes consisted of théofeing:

Year Ended May 31,

(Dollars in millions) 2011
Current provision
Federal $1,81i
State 268
Foreign 1,03
Total current provisiol 3,117
Deferred provision (benefit
Federal ave)
State 14
Foreign (88)
Total deferred benef (259
Total provision for income taxce $ 2,864
Effective income tax rat 25.1%

2010

$ 1,307
29¢
1,01:
2,61¢

25.6%

$ 2,241
28.6%

The provision for income taxes differed from thecamt computed by applying the federal statutorg tatour income before provision for

income taxes as follows:

Year Ended May 31,

(in millions) 2011 2010
Tax provision at statutory ra $ 3,99 $ 2,88t
Foreign earnings at other than United States (1,125 (672)
State tax expense, net of federal ber 18¢€ 161
Settlements and releases from judicial decisionsséatute expirations, n (53 (315)
Domestic production activity deductit (20€) (95)
Other, ne 66 144
Total provision for income taxce $ 2,86¢ $ 2,10¢
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The components of our deferred tax liabilities asdets were as follows:
May 31,
(in millions) 2011 2010
Deferred tax liabilities
Unrealized gain on stoc $ (130 $ (130
Acquired intangible asse (1,81¢) (2,12¢)
Other (44 (109)
Total deferred tax liabilities $(1,990 $(2,35¢
Deferred tax asset
Accruals and allowance $ 54: $ 62¢
Employee compensation and bene 742 64¢
Differences in timing of revenue recogniti 30t 67
Depreciation and amortizatic 48% 357
Tax credit and net operating loss carryforwe 2,67¢ 2,91¢
Other 11¢ 25C
Total deferred tax asse $ 4,867 $ 4,86¢
Valuation allowanct $ (772 $ (64¢
Net deferred tax asse $2,10¢ $ 1,86(
Recorded as
Current deferred tax asst $1,18¢ $1,15¢
Non-current deferred tax asst 1,07¢ 1,267
Current deferred tax liabilities (in other currdéiabilities) (201) (142)
Non-current deferred tax liabilities (59 (429
Net deferred tax assets $2,10¢ $ 1,86(

We provide for United States income taxes on théiatributed earnings and the other outside basipteary differences of foreign
subsidiaries unless they are considered indefinighvested outside the United States. At May2®1L1, the amount of temporary differences
related to undistributed earnings and other outisaigs temporary differences of investments inifprsubsidiaries upon which United States
income taxes have not been provided was approxiyndié.1 billion and $4.9 billion, respectively.tfese undistributed earnings were
repatriated to the United States, or if the othéside basis differences were recognized in a texadnsaction, they would generate foreign
credits that would reduce the federal tax liabitissociated with the foreign dividend or the othisewaxable transaction. Assuming a full
utilization of the foreign tax credits, the potahiileferred tax liability associated with these penary differences of undistributed earnings and
other outside basis temporary differences wouldpgg@oximately $4.6 billion and $1.6 billion, respeely.

Our net deferred tax assets were $2.1 billion an@ Billion as of May 31, 2011 and May 31, 201&pextively. We believe it is more likely
than not that the net deferred tax assets wilklaéized in the foreseeable future. Realizationwfret deferred tax assets is dependent upon ou
generation of sufficient taxable income in futuesags in appropriate tax jurisdictions to obtaindférfrom the reversal of temporary
differences, net operating loss carryforwards, amccredit carryforwards. The amount of deferredassets considered realizable is subject to
adjustment in future periods if estimates of futizveable income change.

The valuation allowance was $772 million at May 3211 and $649 million at May 31, 2010. Substalytall of the valuation allowance
relates to tax assets established in purchase rtioguAny subsequent reduction of that portiothaf valuation allowance and the recognition
of the associated tax benefits associated withaoquisitions will be recorded to our provision fiacome taxes subsequent to our final
determination of the valuation allowance or theatasion of the measurement period (as defined gboxdchever comes first.
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At May 31, 2011, we had federal net operating tasyforwards of approximately $751 million. Théssses expire in various years between
fiscal 2012 and fiscal 2030, and are subject taditions on their utilization. We had state netrmapieg loss carryforwards of approximately
$3.2 billion, which expire between fiscal 2012 disdal 2030, and are subject to limitations onitluilization. We had total foreign net
operating loss carryforwards of approximately $illfon, which are subject to limitations on theitilization. Approximately $1.5 billion of
these net operating losses are not currently sutgjexxpiration dates. The remainder, approxima$dlyl million, expire between fiscal 2012
and fiscal 2021. We had tax credit carryforwardamdroximately $1.2 billion, which are subjectitaitations on their utilization.
Approximately $361 million of these tax credit gdarwards are not currently subject to expirati@tes. The remainder, approximately $826
million, expire in various years between fiscal 2@hd fiscal 2029.

We classify our unrecognized tax benefits as eitherent or non-current income taxes payable irettompanying consolidated balance
sheets. The aggregate changes in the balance gfass unrecognized tax benefits, including actiaiss, were as follows:

Year Ended May 31,

(in millions) 2011 2010 2009
Gross unrecognized tax benefits as of Ju $2,527 $2,26: $1,69:
Increases related to tax positions from prior figears 12¢ 94 434
Decreases related to tax positions from prior figears (202 (49)) (86)
Increases related to tax positions taken duringectifiscal yea 63¢ 81: 37C
Settlements with tax authoritit (23) (89) (412)
Lapses of statutes of limitatic (53 (48) (25
Other, ne 44 (15) (83
Total gross unrecognized tax benefits as of Ma $3,16( $2,52i $2,26:

As of May 31, 2011, $2.3 billion of unrecognizedbéts would affect our effective tax rate if recdmpd. We recognized interest and penalties
related to uncertain tax positions in our provisionincome taxes line of our consolidated stateimehoperations of $22 million, $3 million
and $142 million during fiscal 2011, 2010 and 20@3pectively. Interest and penalties accrued &sagf31, 2011 and 2010 were $669 mill
and $576 million, respectively.

During fiscal 2010, the provision for income taxess reduced due to judicial decisions, includingMarch 2010 U.S. Court of Appeals Ninth
Circuit ruling inXilinx v. Commissionerand settlements with various worldwide tax authes.

Domestically, U.S. federal and state taxing auttesriare currently examining income tax return®wodcle and various acquired entities for
years through fiscal 2010. Many issues are at garaxbd stage in the examination process, the rigygfisant of which include thi

deductibility of certain royalty payments, issuekated to certain capital gains and losses, extitaéal income exemptions, domestic
production activity deductions, stewardship dedingj stock-based compensation and foreign taxteredkien. Other issues are related to years
with expiring statutes of limitation. With all dfi¢se domestic audit issues considered in the aggrege believe it was reasonably possible
that, as of May 31, 2011, the gross unrecognizethéamefits related to these audits could decreabetbier by payment, release, or a
combination of both) in the next 12 months by asimas $538 million ($474 million net of offsettitex benefits). Our U.S. federal and, with
some exceptions, our state income tax returns bage examined for all years prior to fiscal 200@ we are no longer subject to audit for
those periods.

Internationally, tax authorities for numerous norslUurisdictions are also examining returns affecour unrecognized tax benefits. We
believe it was reasonably possible that, as of By2011, the gross unrecognized tax benefits dedetrease (whether by payment, releas
a combination of both) by as much as
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$285 million ($181 million net of offsetting tax hefits) in the next 12 months, related primarilytrinsfer pricing. Other issues are related to
years with expiring statutes of limitation. Withnse exceptions, we are generally no longer subfetetx examinations in n-U.S. jurisdictions
for years prior to fiscal 1998.

We believe that we have adequately provided forreagonably foreseeable outcomes related to owudits and that any settlement will not
have a material adverse effect on our consolidiwadicial position or results of operations. Howewkere can be no assurances as to the
possible outcomes.

We previously negotiated three successive unilbtetaance Pricing Agreements with the U.S. IntefRalenue Service (IRS) that cover m
of our intercompany transfer pricing issues analpide the IRS from making a transfer pricing adjuett within the scope of these
agreements. These agreements are effective fat fisars through May 31, 2006. We have reached digreeement with the IRS for renewal of
this Advance Pricing Agreement for the years enditay 31, 2007 through May 31, 2013. However, tresgeements do not cover substantial
elements of our transfer pricing and do not bindamathorities outside the United States. We havalified bilateral Advance Pricing
Agreements, which are effective for the years egpdiiimay 31, 2002 through May 31, 2006 and May 31,72@ough May 31, 2013.

16. SEGMENT INFORMATION

ASC 280,Segment Reportingestablishes standards for reporting informatiooud operating segments. Operating segments aireededs
components of an enterprise about which separsadial information is available that is evaluategularly by the chief operating decision
maker, or decision making group, in deciding howaltocate resources and in assessing performangech@ef operating decision maker is our
Chief Executive Officer. We are organized geogreglhy and by line of business. While our Chief Bxtdee Officer evaluates results in a
number of different ways, the line of business ngamaent structure is the primary basis for whichath@cation of resources and financial
results are assessed. As a result of our acquigifi®un in fiscal 2010, we entered into a new Waré systems business with two operating
segments as described further below. We have Husiaesses—software, hardware systems and servigeish-are further divided into sev
operating segments. Our software business is ceppnf two operating segments: (1) new softwaenbes and (2) software license updates
and product support. Our hardware systems busisessnprised of two operating segments: (1) hardvggstems products and (2) hardware
systems support. Our services business is compofsimlee operating segments: (1) consulting, (Bu@ Services, which was formerly named
On Demand, and (3) education.

The new software licenses line of business is eedjagthe licensing of database and middlewarevsoé as well as our applications software.
Database and middleware software generally inclddésbase management software, application sesfterase, Service-Oriented
Architecture and business process management seftdata integration software, business intelligesaftware, identity and access
management software, content management softwart@/pand user interaction software, and developroels. Our database and
middleware software product offerings also inclddea, which is a global software development ptatfased in a wide range of computers,
networks and devices. Applications software gehepabvides enterprise information that enables panies to manage their business cycles
and provides intelligence and includes enterpgseurce planning software, customer relationshipagament software, enterprise
performance management software, supply chain neanewgt software, business intelligence applicatsmisvare, enterprise portfolio project
management software, web commerce software angtiydspecific applications software.

The software license updates and product suppatolf business provides customers with rights &peanified software product upgrades and
maintenance releases, internet access to tecluoiotnt, as well as internet and telephone acoasghnical support personnel during the
support period.

The hardware systems products line of businesdstergimarily of computer server and storage pobadferings and hardware-related
software, including the Oracle Solaris Operatingt&ym. Most of our computer
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servers are based on our SPARC family of micromemes and on microprocessors from Intel Corporafiar servers range from high
performance computing servers to cost efficientryelevel servers, and run with Oracle Solaris,@d inux and certain other operating
systems environments. Our storage products argrsito securely manage, protect, archive andreeststomers’ data assets and consist of
tape, disk and networking solutions for open systamd mainframe server environments. Customergthrahase our hardware systems
products may also elect to purchase our hardwatesg support offerings. Our hardware systems stipfferings provide customers with
software updates for the software components tleagssential to the functionality of our hardwarstems and storage products and can
include product repairs, maintenance servicestectthical support services.

The consulting line of business primarily providgesvices to customers in business and IT stratigyynaent, enterprise architecture planning
and design, initial product implementation and gméion, and ongoing product enhancements and dpgr&loud Services include Oracle
Cloud Services and Advanced Customer ServicesinfferOracle Cloud Services are designed to proxiseprehensive software and
hardware management and maintenance servicesdtmmears hosted at our Oracle data center facjlisiglect partner data centers or
physically on-site at customer facilities. Advancaastomer Services provides support services, daotsite and remote, to customers to enable
increased performance and higher availability efrtproducts and services. The education line sfrimss provides instructor-led, media-based
and internet-based training in the use of our saféwand hardware products.

We do not track our assets by operating segmentssegjuently, it is not practical to show assetspwrating segments’ results.
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The following table presents a summary of our besses’ and operating segments’ results:

Year Ended May 31,

(in millions) 2011 2010 2009
New software license:
Revenue(® $ 9,22 $ 7,52¢ $ 7,112
Sales and distribution expenses 4,692 3,98( 4,00€
Margin @ $ 4,52¢ $ 3,54¢ $ 3,10¢
Software license updates and product sup
Revenue( $14,87¢ $13,17¢ $11,997
Software license update and product support exgense 1,144 95¢ 1,012
Margin @ $13,73: $12,217 $10,98¢
Total software busines
Revenue® $24,09¢ $20,70( $19,10¢
Expenses 5,83¢ 4,93¢ 5,01¢
Margin @ $18,26( $15,76: $14,09:
Hardware systems produc
Revenue! $ 4,38 $ 1,49: $ —
Hardware systems products exper 2,061 85C —
Sales and distribution expens 96( 307 —
Margin @ $ 1,361 $ 33¢€ $ —
Hardware systems suppc
Revenue® $ 2,71( $ 91z $ —
Hardware systems support exper 1,221 40¢ —
Margin @ $ 1,48¢ $ 504 $ —
Total hardware systems busine
Revenue® $ 7,097 $ 2,40t $ —
Expense: 4,24 1,56t —
Margin @ $ 2,85( $ 84C $ —
Consulting:
Revenue(® $ 2,901 $ 2,70t $ 3,221
Services expenses 2,331 2,31¢ 2,68¢
Margin @ $ 57C $ 38¢ $ 53t
Cloud Services
Revenue(® $ 1,37¢ $ 887 $ 78C
Services expenses 1,042 67¢ 56€
Margin @ $ 334 $ 20¢ $ 214
Education:
Revenue(® $ 38t $ 337 $ 38t
Services expenses 27C 247 282
Margin @ $ 11t $ 9 $ 10<
Total services busines
Revenue® $ 4,66: $ 3,92¢ $ 4,38¢
Services expenses 3,64: 3,24¢ 3,534
Margin @ $ 1,01¢ $ 684 $ 852
Totals:
Revenue® $35,85( $27,03¢ $23,49¢
Expenses 13,72 9,74¢ 8,552
Margin @) $22,12¢ $17,28¢ $14,94:
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Operating segment revenues generally differ floenexternal reporting classifications due to éersaftware license products that are classifiegeaice revenues for management
reporting purposes. Software license updates asdlipt support revenues for management reportiigded $80 million, $86 million and $243 million cévenues that we did not
recognize in the accompanying consolidated states#roperations in fiscal 2011, 2010 and 2009eesvely. In addition, we did not recognize hardsvaystems support revenues
related to hardware systems support contractsstbald have otherwise been recorded by Sun as apémtient entity, in the amount of $148 million $1@8 million in fiscal 2011
and 2010, respectively. See Note 10 for an expilamaf these adjustments and the following tabkeafoeconciliation of operating segment revenudstal revenues

The margins reported reflect only the direct colfeble costs of each line of business and danwtide allocations of product development, infotioratechnology, marketing and
partner programs, and corporate and general anchestrative expenses. Additionally, the marginsnid reflect inventory fair value adjustments, anzation of intangible assets,
acquisition related and other expenses, restrungfuwosts, or sto-based compensatio

The following table reconciles operating segmeneneies to total revenues as well as operating setymergin to income before provision for
income taxes:

Year Ended May 31,

(in millions) 2011 2010 2009
Total revenues for reportable segme $35,85( $27,03¢ $23,49¢
Software license updates and product support res®) (80) (86) (243)
Hardware systems support reven®) (148 (128 —
Total revenue $35,62: $26,82( $23,25:
Total margin for reportable segme| $22,12¢ $17,28¢ $14,94:
Software license updates and product support res® (80) (86) (243)
Hardware systems support reven® (14¢) (12¢) —
Hardware systems products exper® — (29 —
Product development and information technology aspe (4,77°%) (3,479 (2,989
Marketing and partner program expen (601) (503) (439
Corporate and general and administrative expe (800) (755) (634)
Amortization of intangible asse (2,429 (1,979 (1,719
Acquisition related and othi (20¢) (159 (1179)
Restructuring (487) (622 (117
Stoclk-based compensatic (500) (421) (340)
Interest expens (80¢) (754) (630)
Non-operating income (expense), | 12C (139 10¢
Income before provision for income ta $11,41: $ 8,24 $ 7,83«

(@)

(2)

Software license updates and product support reasefor management reporting include $80 milliorg $@llion and $243 million of revenues that we diat recognize in the
accompanying consolidated statements of operatarfsscal 2011, 2010 and 2009, respectively. Idieidn, we did not recognize hardware systems stippoenues related to
hardware systems support contracts that would bthaxwise been recorded by Sun as an independgty;, @nthe amounts of $148 million and $128 naitii for fiscal 2011 and 2010,
respectively. See Note 10 for an explanation cehedjustments and this table for a reconciliatiooperating segment revenues to total rever

Represents the effects of fair value adjustmntair inventories acquired from Sun that were $oldustomers in the periods presented. Busingsbioation accounting rules require
us to account for inventories assumed from our iatépns at their fair values. The amount includiedhardware systems products expenses above iglideto adjust these expenses to
the hardware systems products expenses that waukdlieen otherwise recorded by Sun as an indepieeniEty upon the sale of these inventories. Ifagsume inventories in future
acquisitions, we will be required to assess thadiralues, which may result in fair value adjustitseto those inventorie
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Disclosed in the table below is geographic infoiiorafor each country that comprised greater thaeetipercent of our total revenues for fiscal
2011, 2010 or 2009.

As of and for the Year Ended May 31

2011 2010 2009

Long Long Long Lived

Lived Lived

Assets Assets
(in millions) Revenues 1) Revenues 1) Revenues Assets()
United State! $15,27¢ $2,35¢ $11,47: $2,141 $10,19( $ 1,46¢
United Kingdom 2,20( 16¢ 1,68¢ 13¢€ 1,58 89
Japar 1,731 551 1,34¢ 50& 1,18¢ 48¢
Germany 1,47¢ 29 1,11z 20 95€ 5
Canade 1,17¢ 16 88¢ 10 737 13
France 1,14¢ 15 96& 24 85€ 8
Australia 1,041 34 687 28 517 26
Other countries 11,58: 661 8,667 632 7,22( 43€

Total $35,62: $3,83: $26,82( $3,49¢ $23,25: $ 2,52¢

(1) Long-lived assets exclude goodwill, intangible asseajsijtg investments and deferred taxes, which areahotated to specific geographic locations as imipracticable to do s

17. EARNINGS PER SHARE

Basic earnings per share is computed by dividingno®me for the period by the weighted average lmemof common shares outstanding
during the period. Diluted earnings per share immated by dividing net income for the period by tieighted average number of common
shares outstanding during the period, plus theiddweffect of outstanding stock options and restd stock-based awards and shares issuable
under the employee stock purchase plan using ¢lasury stock method. The following table sets ftthcomputation of basic and diluted
earnings per share:

Year Ended May 31,

(in millions, except per share data) 2011 2010 2009

Net income $8,541 $6,13¢ $5,59¢
Weighted average common shares outstan 5,04¢ 5,014 5,07(
Dilutive effect of employee stock plans 80 59 60
Diluted weighted average common shares outstanding 5,12¢ 5,07: 5,13(
Basic earnings per she $ 1.6¢ $ 1.22 $ 1.1C
Diluted earnings per sha $ 1.67 $1.21 $ 1.0¢

Shares subject to anti-dilutive stock options astricted stock-based awards excluded from
calculation® 57 141 173

(1) These weighted shares relate to anti-dilutivelstpptions and restricted stock-based awards aslagd using the treasury stock method (describede) and could be dilutive in the
future. See Note 14 for information regarding tkereise prices of our outstanding, unexercisecbopt

18. LEGAL PROCEEDINGS
EpicRealm/Parallel Networks Intellectual Property Litigation

On June 30, 2006, we filed a declaratory judgmetiba against EpicRealm Licensing, LP (“EpicRealnm’the United States District Court,
District of Delaware, seeking a judicial declaratf noninfringement and
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invalidity of U.S. Patent Nos. 5,894,554 (the ‘F3dtent) and 6,415,335B1 (the ‘335 Patent). We fiedawsuit following the resolution of an
indemnification claim by one of our customers rethto EpicRealm’s assertion of the ‘554 Patent'388 Patent against the customer in a
patent infringement case in the United States BisBourt for the Eastern District of Texas.

On April 13, 2007, EpicRealm filed an Answer andu@rclaim in which it: (1) denies our noninfringent and invalidity allegations;

(2) alleges that we have willfully infringed, anceawillfully infringing, the ‘554 Patent an®835 Patent; and (3) requests a permanent injun
an award of unspecified money damages, interestnalys’ fees, and costs. On May 7, 2007, we filedAnswer to EpicRealm’s infringement
counterclaim, denying EpicRealm’s infringement géitons and asserting affirmative defenses. In AugQ07, the patents-in-suit were sold to
Parallel Networks, LLC, which thereafter substitlibe as the defendant in place of EpicRealm.

The parties have completed discovery and filedfingeon claim construction and summary judgmentiora. A Markman hearing and oral
argument on summary judgment motions were heldg2et8, 2008. A court-ordered mediation was hel@®atober 8, 2008, which did not
result in a settlement. On December 4, 2008, thet éssued an order granting summary judgmentdghatVeb Cache, Internet Application
Server, and RAC Database do not infringe the psitdiite court also denied our motion for summargindnt that the patents are invalid, and
denied in part and granted in part Parallel Netwonkotion for summary judgment that certain pridrraferences do not invalidate the patents
through anticipation. Trial was scheduled to beginlanuary 12, 2009, on issues of invalidity amdjuitable conduct. On December 23, 2008,
the parties reached an agreement allowing Pafdieborks to immediately appeal the court's sumnjadgment order and preserving Orasle’
invalidity and inequitable conduct claims in theeevthat the matter is remanded for trial at ar laee. On January 23, 2009, Parallel Netw:
filed a notice of appeal. A court-ordered mediaticas held on June 1, 2009, which did not resudt gettlement. The appellate court heard oral
argument on December 10, 2009 after full briefi@g. April 28, 2010, the Federal Circuit issued aisiea vacating the district court’s grant of
summary judgment of noninfringement in Oracle’sdiagnd remanding the case to the district courfddher proceedings. On May 28, 2010,
Oracle filed a Petition for Rehearing with the Fad€ircuit which was denied on June 11, 2010.Twias set to begin on May 16, 2011. On
May 13, 2011, however, the parties reached agreeomea settlement agreement and patent licensemgrg. All claims in the matter were
dismissed, with prejudice, on May 16, 2011.

SAP Intellectual Property Litigation

On March 22, 2007, Oracle Corporation, Oracle UBA&, and Oracle International Corporation (colleely, Oracle) filed a complaint in the
United States District Court for the Northern Distiof California against SAP AG, its wholly ownedbsidiary, SAP America, Inc., and its
wholly owned subsidiary, TomorrowNow, Inc., (coliieely, the SAP Defendants) alleging violationgled Federal Computer Fraud and Ab
Act and the California Computer Data Access andifFiact, civil conspiracy, trespass, conversionjation of the California Unfair Business
Practices Act, and intentional and negligent iriefice with prospective economic advantage. Oediglged that SAP unlawfully accessed
Oracle’s Customer Connection support website aqdperly took and used Oracle’s intellectual propencluding software code and
knowledge management solutions.

On June 1, 2007, Oracle filed its First Amended @laint, adding claims for infringement of the feale€opyright Act and breach of contract,
and dropping the conversion and separately pledpgimacy claims. On July 2, 2007, the SAP Defendfiletd their Answer and Affirmative
Defenses, acknowledging that TomorrowNow had madees‘inappropriate downloads” and otherwise denyirggclaims alleged in the First
Amended Complaint.
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Based on information obtained during discovery,d@ramended its complaint several times. Oraatal fils operative complaint, Oracle’s
Fourth Amended Complaint, on August 18, 2009. TAE Hefendants filed an Answer on August 26, 2009.

On August 26, 2009, the SAP Defendants filed alyeaotion for summary judgment directed to Oracl@gsnages theory. After full briefing,
the motion was heard on October 28, 2009. By addérd January 28, 2010, SAP’s motion for partighmiary judgment was denied.

On March 3, 2010, the SAP Defendants and Oracle #lad a motion for partial summary judgment. Afteceiving briefing and hearing oral
argument, the court issued an order on August@¥02granting in part and denying in part eactheée motions. Regarding Oracle’s motion,
the court granted partial summary judgment regardartain copyright infringement, Federal Compitiexrud and Abuse Act, and California
Computer Data Access and Fraud Act claims agaiostorrowNow. The court also granted partial sumnjadgment regarding certain
vicarious copyright infringement claims against SAB. Regarding the SAP Defendantsotion, the court found that Oracle EMEA Ltd. co
not pursue claims in California. The court furthetd that Oracle could not recover, as a measudammiages, “saved development costs” (that
is, the amount the SAP Defendants would have hadydo independently develop the software at issue

On September 13, 2010, the court approved a stipnlhy the parties. Pursuant to the stipulatioom®rrowNow stipulated to all liability on

all claims asserted against it in this action, preserved no defenses as to that liability. Tomeow retained defenses as to damages. Under
the stipulation, SAP AG and SAP America, Inc. diped to vicarious liability on the copyright clasnagainst TomorrowNow. SAP AG and
SAP America, Inc. retained all defenses relatedbimages.

Trial commenced November 1, 2010. On November 202the court approved a stipulation by the parpessuant to which SAP AG and
SAP America, Inc. stipulated to liability for coittatory infringement of 120 of Oracle’s copyrighthe trial proceeded to determine the
amount of damages the SAP Defendants should p@yade. Following trial, the jury awarded Oracle sum of $1.3 billion. The court
entered judgment for that amount and for pre-judgnmgerest on February 3, 2011. The amount hadeeh received and has not been
recorded as a benefit to our results of operatiGmsEebruary 23, 2011, the SAP Defendants filedbtian for judgment as a matter of law and
for new trial, arguing, among other things, tha jilwry should not have considered the fair markétier measure of damages and that Oracle’s
evidence was insufficient. Oracle filed a condiibmotion for new trial on the same day, arguirgt ththe court chose to grant the SAP
Defendants’ motion for new trial, certain erronetnied rulings should also be remedied. The motiarescurrently set to be heard on July 13,
2011.

On June 9, 2011, the court entered a stipulategr prelquiring SAP to post an appeal bond in thewarhof approximately $1.3 billion by
June 23, 2011. SAP posted a bond in this amoudtirea June 22, 2011, order, the court approvedboimel.

Derivative Litigation and Related Action

On August 2, 2010, a stockholder derivative lawsuas filed in the United States District Court fbe Northern District of California. On
August 19, 2010, a similar stockholder derivat@eduit was filed in the Superior Court of the Swft€alifornia, County of San Mateo. The
derivative suits were brought by alleged stockhiddd Oracle, purportedly on our behalf, againshe®f our current officers and directors.
Citing the claims in a qui tam action (discusselbw plaintiffs allege that Oracle improperly oebarged the United States government by
failing to provide discounts required under its ttaat with the General Services Administration (GS#nd that Oracle made false statemer
the United States government. Plaintiffs allegexd the officer and director defendants are resjméor this alleged conduct and have
exposed Oracle to reputational damage, potentialetaoy damages, and costs relating to the invegtigalefense, and remediation of the
underlying claims. Plaintiffs bring claims for brodeof fiduciary duty, abuse of control, and unjestichment. The plaintiffs seek compensa
and other damages, restitution, disgorgement efad illicit proceeds, punitive damages and
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other relief. On September 20, 2010, Oracle remélrecban Mateo action to the United States Dis@atrt for the Northern District of
California. On September 30, 2010, plaintiff in foemer San Mateo action brought a motion to renthati case to San Mateo Superior Court.
On October 28, 2010, Oracle brought a motion tondis the two actions, arguing that the DelawarenCégy Court is the proper venue for k
actions. On January 3, 2011, the court denied fifftssrmotion to remand, and the court also den@cle’s motion to dismiss the actions for
improper venue. Thereafter, the two cases wereotidiated, and on February 10, 2011, plaintiffsdikeconsolidated complaint. On March 31,
2011, Oracle filed a motion to dismiss the consd#d complaint, and the individual defendants bhbagseparate motion to dismiss. Plaintiffs
filed a consolidated opposition to these motion#&\pril 28, 2011, and defendants filed a consolidatply on May 19, 2011. The court heard
oral arguments on these motions on June 2, 20t hasunot yet ruled on these motions. As discussdte paragraph below, Oracle believes
that the claims in the qui tam action are meritless

On June 16, 2009, the United States Departmenisticé notified us that a qui tam action had bdled figainst the Company in the United
States District Court for the Eastern District afgihia and that the government was conductinghaestigation of the allegations in the sealed
complaint. On July 29, 2010, the United States guwent filed a Complaint in Intervention in thatian, alleging that Oracle made false and
fraudulent statements to the GSA in 1997-98 regar@iracle’s commercial pricing practices, discoymtssided to Oracle’s commercial
customers, and discounts provided to governmermhasers. The government alleges that Oracle algwperly manipulated commercial se
to avoid the discounting restrictions imposed by 86A contract, reiterated and confirmed in 200defatatements allegedly made during the
1997-98 contract negotiations, and breached atdutyform the government about discounts offeredaimmercial customers. The Complaint
in Intervention alleges False Claims Act violati@msl claims for breach of contract, fraud in thduicement, constructive fraud, fraud by
omission, payment by mistake, and unjust enrichmiém Complaint in Intervention seeks statutorygbéées and damages, including treble
damages. Oracle filed a motion to dismiss the camphnd on November 3, 2010, the court grantedrtbion in part and denied it in part. 1
court dismissed the governmentlaims to the extent they arose before May 2012a8nd ordered the government to file a new comipl@his
First Amended Complaint was filed on November 1B @ and makes allegations similar to those irotiginal complaint. Oracle filed a
motion to dismiss the First Amended Complaint, whizas denied. Oracle answered the First Amendedptzamh on February 1, 2011. The
parties are currently engaged in discovery. Fasaliery is currently scheduled to close on Augu&0d1, and the final pretrial conference is
scheduled for August 18, 2011 unless extended dgahlirt. We cannot currently estimate a reasonatsgible range of loss for this action.
believe that we have meritorious defenses agdiistttion, and we will continue to vigorously dedeit.

Other Litigation

We are party to various other legal proceedingsdaichs, either asserted or unasserted, which arigee ordinary course of business,

including proceedings and claims that relate taigsitions we have completed or to companies we laaggired or are attempting to acquire.
While the outcome of these matters cannot be predliwith certainty, we do not believe that the ouate of any of these claims or any of the
above mentioned legal matters will have a matgridiverse effect on our consolidated financial jpms;j results of operations or cash flows.
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SIGNATURES

Pursuant to the requirements of Section 13 or 1&{the Securities Exchange Act of 1934, the regigthas duly caused this report to be
signed on its behalf by the undersigned, theredatp authorized.

ORACLE CORPORATION

Date: June 27, 201 By: /s/ LAWRENCEJ. ELLISON

Lawrence J. Ellisol
Chief Executive Officer and Direct

Pursuant to the requirements of the Securities &xga Act of 1934, this report has been signed bydtowing persons on behalf of the
Registrant and in the capacities and on the ddiedted.

Name Title Date
/s/  LAWRENCEJ. ELLISON Chief Executive Officer and Director (Princif June 27, 201
Lawrence J. Ellisol Executive Officer)
/sl SAFRAA. CATZ President, Chief Financial Offic June 27, 201
Safra A. Cat: and Director (Principal Financial Officer)
/sl WiLLiAM C oREYW EST Senior Vice President, Corporate Controller ande€ June 27, 201
William Corey Wes Accounting Officer (Principal Accounting Officer)
/s/ JErFFReYO. HENLEY Chairman of the Board of Directors June 27, 2011
Jeffrey O. Henle
/ s/ JEFFREYS. BERG Director June 27, 2011
Jeffrey S. Ber¢
/s/  H. RAYMOND B INGHAM Director June 27, 2011
H. Raymond Binghar
/sl MIcHAEL J. BOSKIN Director June 27, 2011
Michael J. Boskir
/s/ BRUCER. CHIZEN Director June 27, 2011
Bruce R. Chizel
/s/ GEORGEH. C ONRADES Director June 27, 2011
George H. Conrade
/sl MARKV.H URD President and Director June 27, 2011
Mark V. Hurd
/'s/ HECTORG ARCIA -M OLINA Director June 27, 2011
Hector Garci-Molina
/s/ DoNALD L. L ucas Director June 27, 2011
Donald L. Lucas
/s/  Naowmi O. SELIGMAN Director June 27, 201

Naomi O. Seligmau
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Incorporated by Reference

Exhibit File Filing Filed Filed
No. Exhibit Description Form No. Exhibit  Date By Herewith
3.01 Amended and Restated Certificate of Incorporatio 8-K 12G: 00(-51788 3.1 2/6/06 Oracle Corporatiol
Oracle Corporation and Certificate of Amendment of
Amended and Restated Certificate of Incorporation o
Oracle Corporatiol
3.02 Amended and Restated Bylaws of Oracle Corpor: 8-K 00C-51788 3.02 7/14/0¢ Oracle Corporatiol
4.01 Specimen Certificate of Registr’s Common Stoc S-3 ASR 333166643 4.04 5/7/10 Oracle Corporatiol
4.02 Indenture dated January 13, 2006, among Ozark hipldi 8-K 000-14376 10.34 1/20/0¢ Oracle Systems Corporati
Inc., Oracle Corporation and Citibank, N.
4.03 Form of Old 2016 Note, together with the Offic 8-K 00C-14376 10.351/20/0¢ Oracle Systems Corporati
Certificate issued January 13, 2006 pursuant to the
Indenture dated January 13, 2006, among Oracle
Corporation (formerly known as Ozark Holding Inand
Citibank, N.A.
4.04 Form of New 5.25% Note due 20 S-4/A 333132250 4.4 4/14/0¢ Oracle Corporatiol
4.05 First Supplemental Indenture dated May 9, 2007 an S-3 ASR 33142796 4.3 5/10/07 Oracle Corporatiol
Oracle Corporation, Citibank, N.A. and The BankNaw
York Trust Company, N.A
4.06 Forms of 4.95% Note due 2013, 5.75% Note due 2018 8-K 000-51788 4.09 4/8/08 Oracle Corporation
and 6.50% Note due 2038, together with Officers’
Certificate issued April 9, 2008 setting forth teems of
the Notes
4.07 Forms of 3.75% Note due 2014, 5.00% Note due 2019 8-K 000-51788 4.08 7/8/09 Oracle Corporation
and 6.125% Note due 2039, together with Officers’
Certificate issued July 8, 2009 setting forth therts of
the Notes
4.08 Forms of 3.875% Note due 2020 and 5.375% Note due 10-Q  000-51788 4.08 9/20/1( Oracle Corporation

2040, together with Officers’ Certificate issuedyJi,
2010 setting forth the terms of the No
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Exhibit File Filing Filed Filed
No. Exhibit Description Form No. Exhibit Date By Herewith

10.01* Oracle Corporation 1993 Deferred Compensation Rls  10-Q 00(-51788 10.01 3/23/09 Oracle Corporatiol
amended and restated as of January 1,

10.02* Oracle Corporation Employee Stock Purchase Pla®2)19 10K 000-51788 10.02 7/1/10 Oracle Corporation
as amended and restated as of October 1,

10.03* Oracle Corporation Amended and Restated 1993 Dirgct10-Q 000-51788 10.03 9/21/09 Oracle Corporation
Stock Plan, as amended and restated on July 19,

10.04* Amended and Restated 2000 Long-Term Equity Incentiv8-K  000-14376 10.07 11/4/04 Oracle Systems Corporati
Plan, as approved on October 29, 2

10.05* Form of Stock Option Agreements for the Amended 10-Q 00C¢-51788 10.08 9/26/07 Oracle Corporatiol
Restated 2000 Lo-Term Equity Incentive Pla

10.06* Form of Stock Option Agreement for Oracle Corpama  10-Q 00C-14376 10.09 9/17/04 Oracle Systems Corporati
Amended and Restated 1993 Direc’ Stock Plar

10.07* Form of Indemnification Agreement for Directors and  10-Q 000-14376 10.10 9/17/04 Oracle Systems Corporati
Executive Officers

10.08 Form of Commercial Paper Dealer Agreement relatr  8-K  00(-51788 10.2 2/9/06 Oracle Corporatiol
the $5,000,000,000 Commercial Paper Proc

10.09 Issuing and Paying Agency Agreement between O 8-K 00C-51788 10.3 2/9/06 Oracle Corporatiol
Corporation and JP Morgan Chase Bank, National
Association dated as of February 3, 2!

10.10* Description of the Fiscal Year 2010 Executive BoRlen 10-Q 00(-51788 10.25 12/22/0¢ Oracle Corporatiol

10.11* Offer letter dated February 2, 2010 to John Foatet 10-Q 000-51788 10.26 3/29/10 Oracle Corporation
employment agreement dated February 2, :

10.12* Offer letter dated September 2, 2010 to Mark V.dHand 8-K  00(-51788 10.28 9/8/10 Oracle Corporatiol
employment agreement dated September 3,

10.13* Oracle Corporation Executive Bonus P 8-K  00(-51788 10.29 10/13/1( Oracle Corporatiol

10.14* Amended and Restated Oracle Corporation 2000 - 8-K 00C-51788 10.29 10/13/1( Oracle Corporatiol
Term Equity Incentive Plan, as amended on October 6
2010

137



Table of Contents

Incorporated by Reference

Exhibit File Filing Filed Filed
No. Exhibit Description Form No. Exhibit Date By Herewith

10.15* Resignation Agreement dated May 11, 2011 betweeacl|é X
Corporation and Jeffrey E. Epste

12.01 Consolidated Ratio of Earnings to Fixed Chai X

21.01 Subsidiaries of the Registre X

23.01 Consent of Ernst & Young LLP, Independent Regist: X
Public Accounting Firn

31.01 Certification Pursuant to Section 302 of the Saelks-Oxley X
Act—Lawrence J. Ellisol

31.02 Certification Pursuant to Section 302 of the Saesa@xley X
Act—Safra A. Cat:

32.01 Certification Pursuant to Section 906 of the Saelsa@xley X
Act

101 Interactive Data Files Pursuant to Rule 405 of Ragn <- X

T: (i) Consolidated Balance Sheets as of May 31126hd
2010, (ii) Consolidated Statements of Operatiomste
years ended May 31, 2011, 2010 and 2009,
Consolidated Statements of Equity for the yearednday
31, 2011, 2010 and 2009, (iv) Consolidated Statésnei
Cash Flows for the years ended May 31, 2011, 26d0 a
2009, (v) Notes to Consolidated Financial Statesiantd
(vi) Financial Statement Schedule

* Indicates management contract or compensatorygslarrangemer
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Exhibit 10.15
RESIGNATION AGREEMENT AND GENERAL RELEASE OF ALL CL AIMS

This Resignation Agreement and General Releasdl @laims (hereinafter “Agreement”) is made andezat into by and between: Jeff
Epstein and his heirs, administrators, agentsessmtatives, executors, successors and assigein@fesr collectively referred to as “Epstein”
and Oracle America, Inc., and each of its curredtfarmer officers, administrators, agents, repnegteses, shareholders, directors, employees,
executors, successors, assigns, subsidiaries,tam@panies, affiliates, predecessor or successupanies, or any other individuals or entities
related thereto or potentially liable with respecEpstein’s claims (hereinafter collectively reéest to as “Oracle”).

WHEREAS, Epstein resigned from his position at @ras Chief Financial Officer and Executive Vice$ident, and his Oracle
employment ended on April 25, 2011.

WHEREAS, Oracle appreciates and acknowledges Epstaiany contributions prior to his resignation.

NOW, THEREFORE, in consideration of the followingvenants and promises and for other valuable cereidn, this Agreement is
entered into by the undersigned parties.

1. Consideration. Ten days following Epstei’s execution of this Agreement, Oracle shall transmEpstein a gross lump sum paymer
Eight Hundred Thousand Dollars and No Cents ($8ID@D), less ordinary payroll deductions and witbhngs including state, federal
and local tax. Epstein agrees that the foregoirygngat constitutes consideration for full, complatel final settlement and release of any
and all claims, including but not limited to anwichs, actual or potential, known or unknown, whéctse under or relate to the Age
Discrimination in Employment Act of 1967 as amendepstein’s employment relationship with Oracles thanges in his employment
status, Epstein’s compensation, the terminaticth@employment relationship between him and Orackny other conduct of Oracle
occurring prior to the execution of this Agreemdtstein also agrees and acknowledges that thgdimg payment constitutes full and
complete satisfaction of any and all claims foreseance benefits under any applicable severance pidiny, or agreement. Epstein agi
and acknowledges that he is not entitled to anytiaddl salary, bonus payment or other variable gensation for Fiscal Year 2011,
prorated or otherwise, and further agrees and adlenlges that he has already been paid any bonomidnave been eligible for in Fis
Year 2010 or prior

Epstein understands that, to the extent Oraclere@sred to provide pay-in-lieu-of-notice to himrpuant to any federal, state or local
mass layoff, reduction-iferce, and/or plant closing law (including, withdimitation, the Federal Worker Retraining and Koétion Act
[“WARN”] and similar state laws, includin



without limitation, California Labor Code sectioddD, et seq), any such payment-in-lieu-of-notice was made fgist&in regardless of
whether he signs this Agreement. Epstein furtheletstands that, if he signs this Agreement, teettient his gross lump sum severance
payment exceeds two weeks of his base salary,raoy@t above and beyond two weeks of his base ssitealybe counted as pay-in-lieu-
of-notice required by law, and the consideratiantifits Agreement shall constitute two weeks oflddse salary.

COBRA Eligibility . If Epstein was eligible for benefits under Or¢ s health insurance plans, Epstein has the righigitne terms an
conditions of COBRA, to continue such medical, déahd vision insurance at his own expense. Ep#eiher has the option to contin
his life and/or AD&D insurance coverage (assumimgf Epstein was eligible for such coverage) abhis expense upon termination of
employment and subject to the rates, terms anditbomsl set by the insurance compa

Nonadmission. Epstein further understands and agrees thatthéshing of consideration by Oracle for this Agremt shall not b
considered or claimed as an admission of respditgibr liability by Oracle in any respec

No Pending Claims. Epstein hereby represents that he has neitherfdedaused to be filed any pending charges, sti#sns,
grievances or other action (hereinafter referreaisttclaims”) which in any way arise from or relédehis employment relationship with
Oracle. Notwithstanding the above, Epstein agrieashte shall dismiss any claims which have beed.!

Release of Claims for Personal Relic. Except as set forth in this paragraph 5, Epsteiaezgnot to file any lawsuit or to initiate a

other legal proceeding which is against or invol@eacle and which in any way arises from or relébdsis employment relationship wi
Oracle, any changes in his employment status etimination of the employment relationship or antyeotconduct of Oracle occurring
prior to the execution of this Agreement. Epstejreas that should he learn of any such claims b@imgued on his behalf, he will use
best efforts to cause such claims to be withdradismissed or otherwise terminated with prejudigestBin understands that, while he is
not prevented by the foregoing language from fiingharge, testifying, or participating in an EE@@estigation, hearing, or proceeding,
by signing this Agreement, he is waiving his riglhiny personal recovery, either in his own lawsuibne brought by the EEOC on his
behalf.

Stock Options. Epstein agrees and acknowledges that as of Apri2@51 all unvested stock options granted to hichenrall Oracle
Corporation stock option plans and all unvestedkstptions assumed by Oracle, ceased to continuestioin accordance with the terms
of the applicable stock option plan and the undegagreements. All stock options not vested asprfl 25, 2011 are canceled. Epstein
understands and acknowledges that vested optiosshbraiexercised at any time up to and includingghmonths after his final date



employment, but not later than the stock optioniratipn date. Questions regarding the foregoingy beaddressed to Oracle Employee
Stock Services at (775) 689-3456 or email stock _ars@e.com.

Continuing Obligations . Epstein acknowledges his continuing obligation®tacle with respect to the Proprietary Information
Agreement he signed with Orac

» Epstein acknowledges that by signing the PIA, loenised not to use Proprietary Information for anypmse following his Oracle
employment

» Epstein acknowledges that by signing the PIA, leenised not to recruit Oracle employees for emplayrméth any employer other
than Oracle for six months after the terminatiomigfOracle employment. Further, Epstein understainalt all information regarding
Oracle employees, including but not limited to eoyeles’ skills, abilities and compensation, is Pietpry Information that he may not
disclose or use following his Oracle employm

» Epstein acknowledges that, if he signed the Pldmafter June 1, 1996, he is expressly prohibii@da period of six months followir
the termination of his employment, where his conavmuld constitute a misappropriation of trade s&runfair competition, other
civil wrong, and/or if Epstein lives or works irstate or jurisdiction where such conduct can bduliyvprohibited by an employer,
from soliciting, calling on or providing servicesrslar to those which he provided to customersl@mnts of Oracle during his Oracle
employment, to any of Oracle’s current or prospectiustomers or clients if he solicited, called @nprovided services for that
customer or client during the twelve months preegdiis termination from Oracl

Epstein agrees to continue abiding by the termscanditions of the Proprietary Information Agreeren

Section 1542 Waivel. Epstein voluntarily waives the provision of Sectit®v?2 of the California Civil Code, and any othetste ot
common law doctrine of like effect, which provid:

A general release does not extend to claims wiielcteditor does not know or suspect to exist$noniher favor at the
time of executing the release, which if known bintdr her must have materially affected his settietmdth the debtor.

Epstein warrants that he has read and understhedddresaid Section 1542 and acknowledges thigtwaiving claims both known and
unknown, and that he has had the opportunity tewomvith and be advised by counsel regardin



10.

meaning and effect and he voluntarily waives isv@ions and those of any other statute or comraandoctrine of like effect.

Waiver and Release of Claim:. Epstein agrees that the payment set forth in Papagt constitutes consideration for full, compkatel
final settlement and release of any and all Epsteiiaims, including but not limited to any clairastual or potential, known or unknown,
which arise under or relate to the Age Discrimioatin Employment Act of 1967 as amended, Epstaniployment relationship with
Oracle, the changes in his employment status, EfsEompensation, the termination of the employtmetationship between him and
Oracle or any other conduct of Oracle occurringpio the execution of this Agreement. Epstein algees and acknowledges that the
payment set forth in Paragraph 1 constitutes fudl @eomplete satisfaction of any and all claimssiewerance benefits under any applic
severance plan, policy, or agreement, includingnietifimited to any and all claims for severancedfis due to a “change in control” as
set forth therein

Having so waived the provisions of Section 1542 tnode of any other statute or common law docwinike effect, Epstein releases
Oracle from any and all claims of any kind, whetkeown or unknown, actual or potential, which hevritas or may have at any time
which in any way arose from or relate to Epsteerigployment relationship with Oracle, the changdsisremployment status, Epstein’s
compensation, the termination of the employmeratti@hship between Oracle and Epstein and any otiredtuct of Oracle occurring pri
to the execution of this Agreement, except that thiease shall not apply to claims for workershpensation or unemployment
insurance benefits, or to any other claims whiclalsy cannot be released. Except for the severaagment amount set forth in paragr
1 of this Agreement, Epstein releases Oracle falbaelated or affiliated entities, and all of &nd their present and former officers,
directors, agents, employees, representativeiatdi, successors, assigns, parent companiesudsiliaries from any and all claims of
any kind, whether known or unknown, actual or ptgnwhich Epstein now has or may have at any tivhéh in any way arise from or
are related to severance benefits under any apfgisgverance plan, policy, or agreement, includhimgnot limited to any and all claims
for severance benefits due to a “change in contreléet forth therein. Nothwithstanding any waiverelease provided by Epstein
pursuant to this Agreement, nothing herein shalidrestrued to waive or release Epstein’s rightsl@ms to indemnification under
Oracle’s bylaws, applicable insurance policiesl(iding director and officer liability policies), @pplicable law, including California
Labor Code Section 2802. Epstein expressly presaesuch rights and claims.

No Assignment or Transfer. Epstein warrants that he has not assigned, traadfeor purported to assign or transfer any clajairest

Oracle that arose prior to the execution of thise®gnent and that he will not assign or transfgusport to assign or transfer hereafter
any such claim



11.

12.

13.

14.

15.

16.

17.

18.

Non-Disparagement. Epstein agrees that he will not disparage Oraclejake or solicit any comments, statements, ofiltegto the
media or to others, which may reasonably be consiti® be disparaging, derogatory, or injurioutheobusiness reputation of Oracle.
Oracle agrees that its executive management teimovidisparage Epstein, or make or solicit angnotents, statements, or the like to
the media or to others, which may reasonably bsidered to be disparaging, derogatory, or injuritmuthe business reputation of
Epstein.

Cooperation . Epstein agrees that he will reasonably and in daitkd cooperate with Oracle to effectuate an osdaensfer of
responsibilities to other person(s) and will alsasonably and in good faith cooperate in any inyasbn, defense or prosecution of any
matters or any claims that may be brought by omsg®racle

Right to Counsel. Epstein warrants that he is hereby advised to aschiad the opportunity to be represented by legaisel regardin
his claims, other potential claims, and this Agreatr

Attorneys’ Fees. Each party shall pay its own attorn’ fees, if any, incurred in connection with the négtodn and drafting of thi
Agreement. Each party shall release and forevet thal other harmless from any liability to theioateys for payment of such fees
pursuant to any agreement or understanding bete@em party and their attorne’

No Reliance. The parties warrant that in agreeing to the terfrikis Agreement, they have not relied in any wagpmuany

representations or statements of the other paggrdéng the subject matter hereof or the basidfecteof this Agreement other than those
representations or statements contained hereis.Adrieement shall be interpreted in accordance thétplain meaning of its terms and
not strictly for or against any of the parties tier

Enforceability . If any part of this Agreement shall be determinetd¢ illegal, invalid or unenforceable, the remagnpart shall not b
affected thereby, and the illegal, unenforceablimealid parts shall be deemed not to be a pathisfAgreement

Modifications . This Agreement may be changed only by an agreememtiting signed by Epstein and Orac
Legal Proceedings. In the event that legal proceedings are initiatedtie purpose of enforcing the terms of this Agreet, the

prevailing party in any such proceeding shall bigled to an award of reasonable attorneys’ feesasts incurred in bringing or
defending such action. It is further agreed thatgrevailing party shall be entitled to an awardeafsonable attorne’ fees anc




costs incurred in collecting any judgment whichuitssfrom any proceeding brought to enforce thengeof this Agreement.

19. ADEA/OWBPA Release and Consideration Periow. Epstein understands that he is releasing alindainder the Age Discrimination
Employment Act and the Older Workers Benefit ProtecAct, and accordingly acknowledges and agreas

A. the payments and benefits provided for by this Agrent exceed anything of value to which he woutgtise be entitle

under any Oracle policy, plan, practice and/or pdage or pursuant to any prior agreement or cotireteveen Epstein and
Oracle;

w

claims which may arise after the signing of thisédgment have not been waiv

C. he has had the opportunity to review and consfdetwenty-one (21) days, the terms and provisiof this Agreement,
although he is not prevented from executing thise&gent prior to the expiration of said twenty-¢2&) day period (if he
does so, however, he recognizes and agrees tllaielseso voluntarily) and has the right to revoks ftgreement for seven
(7) days following its execution. Revocation camfede by delivering a written notice of revocation

Juana Schurman

Vice President and Associate General Counsel
Oracle Legal Department

500 Oracle Parkway, M/S 50p7

Redwood Shores, CA 94065;

D. he has carefully read this Agreement in its entiegtd fully understands the significance of altte terms and provision

E. he is signing this Agreement voluntarily and of twen free will and assents to all the terms anddit@mns contained hereil
s/ Jeff Epstein s/ Juana M. Schurman
Jeff Epsteir Oracle America, Inc

By: _ Juana M. Schurme

Title: VP and Assoc. G

Dated: 5/4/11 Dated: 5/11/11




Exhibit 12.01

ORACLE CORPORATION
Consolidated Ratio of Earnings to Fixed Charges

(Unaudited)
Year Ended May 31,
(Dollars in millions) 2011 2010 2009 2008 2007
Earnings @
Income before provision for income ta» $11,41: $8,24: $7,83¢ $7,83¢ $5,98¢
Add: Noncontrolling interest 97 95 84 60 71
Add: Fixed charge 87¢ 80¢ 68t 454 38C
Total earnings $12,38: $9,14¢  $8,60° $8,34¢  $6,43i
Fixed Charges®
Interest expens $ 80¢ $ 754 $ 63C $ 394 $ 342
Estimate of interest in rent exper 67 54 55 60 37
Total fixed charge $ 875 $ 80t $ 68t $ 454 $ 38C
Ratio of earnings to fixed charg 14x 11x 13x 18x 17x

(1) The term “earnings” means the amounts resultingfifee following: (a) our income before provisiom facome taxes, plus (b) the noncontrolling intésés the net income of our
majority owned subsidiaries, plus (c) our fixed rcies.

() The term“fixed charge” means the amounts resulting from the following:o@j interest expensed, plus (b) our estimate®friterest component of rent exper

We do not report any shares of preferred stockt@udéng in our consolidated financial statementsabise our outstanding preferred stock is
owned by one or more of our wholly-owned subsi@igriOur ratio of earnings to combined fixed chaayes preferred dividends for any given
period is equivalent to our ratio of earnings t@f charges.



Name of Subsidiary

ORACLE CORPORATION
Subsidiaries of the Registrant

Exhibit 21.01

Place of Incorporation

Oracle America, Inc

Oracle International Corporatic
Oracle Global Holdings, In¢
Oracle Japan Holding, In
Oracle EMEA Holding:s

Oracle Technology Compal

Delaware
California
Delaware
Delaware
Ireland
Ireland



Exhibit 23.01

CONSENT OF ERNST & YOUNG LLP,
INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We consent to the incorporation by reference ifoHewing Registration Statements:

Form S-8

Form S-8

Form &3

Form &-8

Form &-8

Form &-8

Form &-8

Form S-8

Form &-8

Form S-8

Form &-8

333-171939

333-169089

335-166643

335-164734

33:-163147

33&-157758

33&-153660

333-151045

335-147400

333-145162

335-142776

Oracle Corporation Amended and Restated 2000 Loagrn Equity Incentive Plan
Art Technology Group, Inc. Amended and Restateds1®@ck Option Plan, Art Technology Group,
Inc./Primus Knowledge Solutions, Inc. 1999 Stoatelntive Compensation Pli

Phase Forward Incorporated Amended and Restated 0@k Option and Incentive Plan, Convergin, Inc.
Israeli 2001 Stock Option Plan, as amen

Sun Microsystems, Inc. 2007 Omnibus Incentive PRam Microsystems, Inc. 1990 L¢-Term Equity
Incentive Plan, Sun Microsystems, Inc. Equity Congagion Acquisition Plan, Sun Microsystems, Inc.
1988 Directors’ Stock Option Plan, Sun Microsystems. 1997 French Stock Option Plan, Afara
Websystems, Inc. 2000 Equity Incentive Plan, Colativorks, Inc. Amended and Restated 1997
Employee Stock Plan, Forte Software, Inc. 1996 I5@ption Plan, Forte Software, Inc. 1997 Stock Oxpti
Plan, Gridware, Inc. 2000 Equity Incentive Plangfround Systems, Inc. Stock Option Plan, InnoSoft
International, Inc. 1992 Stock Incentive Plan, I8oft International, Inc. 1999 Equity Incentive Plésopia
Inc. Stock Option Plan, Kealia, Inc. Amended angt&&ed 2001 Stock Plan, Large Storage Configurstion
Incorporated 1992 Stock Option Plan, MySQL AB GloBhare Option Plan 2005, Neogent, Inc. 2001
Stock Incentive Plan, Pirus Networks, Inc. 2000c&t@ption Plan, SeeBeyond Technology Corporation
1998 Stock Plan, SevenSpace, Inc. Amended andtBReéf@00 Stock Incentive Plan, Star Division
Corporation 1998 Stock Plan, Amended and Restatzage Technology Corporation 1995 Equity
Participation Plan, Storage Technology Corpora#i604 Long Term Incentive Plan, Tarantella, Inc.200
Incentive Stock Option Plan, Tarantella, Inc. 288ck Option Plan, Waveset Technologies, Inc. Areel
and Restated 2000 Stock Plan, Silver Creek Systems2003 Equity Incentive Ple

GoldenGate Software, Inc. 2002 Equity IncentivenPés amende

Primavera Software, Inc. Amended and Restated 300k Option Plau

AdminServer, Inc. 2003 Stock Option P!

BEA Systems, Inc. 1995 Flexible Stock IncentivenPBEA Systems, Inc. 1997 Stock Incentive Plan, BEA
Systems, Inc. 2000 Non-Qualified Stock IncentiverPBEA Systems, Inc. 2006 Stock Incentive Plarg Th
Theory Center Amended and Restated 1999 Stock @tiock Issuance Plan, Plumtree Software, Inc.
1997 Equity Incentive Plan, Plumtree Software, RRD2 Stock Pla

Bridgestream 1999 Stock Plan, Logical Apps, InQ2&quity Incentive Pla

Agile Software Corporation 1995 Stock Option Plagile Software Corporation 2000 Nonstatutory Stock
Option Plan, The Digital Market, Inc. 1995 Stoclai¥

Hyperion Solutions Corporation 2004 Equity InceatRian, Hyperion Solutions Corporation 1999 St
Option Plan, Hyperion Solutions Corporation 1998c&tOption/Stock Issuance Plan, Hyperion Solutions
Corporation 1992 Stock Option Ple



Form &-8

Form S-8

Form &-8

Form S-8

Form &-8

Form &-8

Form &-8

335-142225

333-139901

33&-139875

333-138694

33&-136275

335-131988

33:-131427

Hyperion Software Corporation 1991 Stock Plan, HigreSoftware Corporation 1991 Stock Plan,
Decisioneering, Inc. 1997 Stock Option Plan, SQRIBB5 Stock Option Plan, Hyperion Software
Corporation 1991 Non-Employee Director Stock Optdan, Brio Software, Inc. 2000 Non-Executive
Director Stock Option Plan, Brio Software, Inc. 898tock Option Plan, Brio Software, Inc. 1998 Dicgs’
Stock Option Plan, Brio Software, Inc. 1998 NBxrecutive Stock Option Plan, Arbor Software Corjiora
1995 Stock Option/Stock Issuance F

Hyperion Solutions Corporation 2004 Equity InceatRian, Hyperion Solutions Corporation 1995 St
Option/Stock Issuance Plan and the Arbor Softwamp@ration 1995 Stock Option/Stock Issuance |

Stellent, Inc. 1994-1997 Stock Option and Compéasalan, InfoAccess, Inc. 1990 Stock Option Plan a
amended September 29, 1999, InfoAccess, Inc. 188k ®ption Plan as amended September 29, 1999,
Stellent, Inc. 1999 Employee Stock Option and Camspé&on Plan, Stellent, Inc. 2000 Stock Incentilan}
Stellent, Inc. Amended and Restated 2000 EmployeekSncentive Plan, Stellent, Inc. Amended and
Restated 1997 Directors Stock Option Plan, Optikading Systems, Inc. 1994 Stock Option /Stock
Issuance Plan, Amendment to Optika Imaging Systéms1994 Stock Option/Stock Issuance Plan, Oy
Inc. 2000 Non-Officer Stock Incentive Plan, Optlka. 2003 Equity Incentive Plan, Amendment to Ogtik
Inc. 2003 Equity Incentive Plan, Stellent, Inc. 2@quity Incentive Plan, French Annex to the Stg]|lénc.
2000 Stock Incentive Ple

MetaSolv, Inc. 1992 Stock Option Plan, MetaSol, lhon¢-Term Incentive Pla

SPL WorldGroup Holdings, LLC 2005 Option Plan, SRbrldGroup Holdings, LLC 2004 Equity
Incentive Plar

Portal Software, Inc. 1999 Stock Incentive Plamt&@oftware, Inc. 2000 Supplemental Stock Op
Plan, Portal Software, Inc. 1995 Stock Option/Stisskiance Plan (as amended and succeeded by the 199
Stock Incentive Plar

Siebel Systems, Inc. 1996 Equity Incentive Plaab8i Systems, Inc. 1996 Supplemental Stock Op

Siebel Systems, Inc. 1998 Equity Incentive Plateriictive WorkPlace, Inc. 1996 Stock Option Plan,
Janna Systems Inc. Amended and Restated Share Gsatipe Plan, nQuire Software, Inc. 1997 Emplc
Stock Option and Compensation Plan, OnLink Techgiel Inc. 1998 Stock Option Plan, OnTarget, Inc.
1999 Stock Award Plan, OpenSite Technologies, 1888 Stock Option Plan, Sales.Com, Inc. 1999 Equity
Incentive Plan, Options Granted Outside of Sales,dac. 1999 Equity Incentive Plan,
SalesRepsOnline.com, Inc. 2000 Stock Option/Steskdnce Plan, Scopus Technology, Inc. 1991 Stock
Option Plan, Scopus Technology, Inc. 1995 Dire@ption Plar

Oracle Corporation Amended and Restated 2000 -Term Equity Incentive Plan, Oracle Corporat
Amended and Restated 1993 Directors’ Stock Plaacl@iCorporation 1991 Long-Term Incentive Plan, as
amended, Oracle Corporation Employee Stock Purdhlase(1992), as amended and restated, ProfitLogic,
Inc. Second Amended and Restated 1999 Stock IiveeRtan, as amended, Peoplesoft, Inc. Amended and
Restated 1989 Stock Plan, Peoplesoft, Inc. 200dkStan, Peoplesoft, Inc. 2000 Nonstatutory Stock
Option Plan, Peoplesoft, Inc. 1992 Directd8sdck Option Plan, Peoplesoft, Inc. 2003 Directticack Plan
Intrepid Systems, Inc. 1992 Stock Option Plan, E&wards & Company 1992 Incentive Stock Option
Plan, J.D. Edwards & Company 1992 Nonqualified BtOption Plan, J.D. Edwards & Company 1997
Equity Incentive Plan, J.D. Edwards & Company 2



Equity Incentive Plan, Red Pepper Software Comd#®98 Stock Option Plan, Skillsvillage 1999 Stock
Plan, Teamscape Corporation 1998 Stock Plan, Tkiachnologies, Inc. 1993 Stock Option Plan, The
Vantive Corporation Amended and Restated 1991 Sijtion Plan, The Vantive Corporation 1997
Nonstatutory Stock Option Plan, Oracle Corporafi®83 Deferred Compensation Plan, Oracle Corpori
401(k) Savings and InvestmePlan

of our reports dated June 27, 2011, with respetttda@onsolidated financial statements and scheafu@acle Corporation, and the
effectiveness of internal control over financigboeting of Oracle Corporation, included in this AmhReport (Form 10-K) of Oracle
Corporation for the year ended May 31, 2011.

/sl ERNST & YOUNG LLF

San Francisco, California
June 27, 2011



Exhibit 31.01
CERTIFICATION PURSUANT TO SECTION 302 OF THE SARBAN ES-OXLEY ACT

I, Lawrence J. Ellison, certify that:

1.
2.

| have reviewed this annual report on Forr-K of Oracle Corporatior

Based on my knowledge, this report does notaiorny untrue statement of a material fact or anttate a material fact necessary to
make the statements made, in light of the circunt&ts under which such statements were made, nigtaisg with respect to the period
covered by this repor

Based on my knowledge, the financial statements$ aéimer financial information included in this repdairly present in all materi
respects the financial condition, results of operst and cash flows of the registrant as of, amgdtf@ periods presented in this rep

The registrar's other certifying officer and | are responsibledetablishing and maintaining disclosure contamld procedures (i
defined in Exchange Act Rules 13a-15(e) and 15@))%(d internal control over financial reportirag @efined in Exchange Act Rules
13&15(f) and 15-15(f)) for the registrant and hay

a) designed such disclosure controls and proceduresiused such disclosure controls and procedures ttesigned under o
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgubsidiaries, is made known to us
by others within those entities, particularly dgyithe period in which this report is being prepa

b) designed such internal control over financigloring, or caused such internal control over feiahreporting to be designed under
our supervision, to provide reasonable assurargagdang the reliability of financial reporting atfite preparation of financial
statements for external purposes in accordancegeitierally accepted accounting princip

c) evaluated the effectiveness of the regis’s disclosure controls and procedures and presénthi report our conclusions abc
the effectiveness of the disclosure controls andguiures, as of the end of the period coveredibyeport based on such
evaluation; ant

d) disclosed in this report any change in the tegi$'s internal control over financial reportirgat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodiikbal quarter in the case of an annual repo#) tias materially affected, or is
reasonably likely to materially affect, the redgist’ s internal control over financial reporting; &

The registrant’s other certifying officer antdve disclosed, based on our most recent evaluatimrernal control over financial
reporting, to the registrant’s auditors and theaRioe and Audit Committee of the registrartibard of directors (or persons performing
equivalent functions)

a) all significant deficiencies and material weaknsssehe design or operation of internal contradiofinancial reporting which au
reasonably likely to adversely affect the regid’'s ability to record, process, summarize and refpmahcial information; ant

b) any fraud, whether or not material, that invelmeanagement or other employees who have a signifiole in the registrant’s
internal control over financial reportin

Date: June 27, 201 By: /s/ LAWRENCEJ. ELLISON

Lawrence J. Ellison
Chief Executive Officer and Direct



Exhibit 31.02
CERTIFICATION PURSUANT TO SECTION 302 OF THE SARBAN ES-OXLEY ACT

I, Safra A. Catz, certify that:

1.
2.

| have reviewed this annual report on Forr-K of Oracle Corporatior

Based on my knowledge, this report does notaiorny untrue statement of a material fact or anttate a material fact necessary to
make the statements made, in light of the circunt&ts under which such statements were made, nigtaisg with respect to the period
covered by this repor

Based on my knowledge, the financial statements$ aéimer financial information included in this repdairly present in all materi
respects the financial condition, results of operst and cash flows of the registrant as of, amgdtf@ periods presented in this rep

The registrar's other certifying officer and | are responsibledetablishing and maintaining disclosure contamld procedures (i
defined in Exchange Act Rules 13a-15(e) and 15@))%(d internal control over financial reportirag @efined in Exchange Act Rules
13&15(f) and 15-15(f)) for the registrant and hay

a) designed such disclosure controls and proceduresiused such disclosure controls and procedures ttesigned under o
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgubsidiaries, is made known to us
by others within those entities, particularly dgyithe period in which this report is being prepa

b) designed such internal control over financigloring, or caused such internal control over feiahreporting to be designed under
our supervision, to provide reasonable assurargagdang the reliability of financial reporting atfite preparation of financial
statements for external purposes in accordancegeitierally accepted accounting princip

c) evaluated the effectiveness of the regis’s disclosure controls and procedures and presénthi report our conclusions abc
the effectiveness of the disclosure controls andguiures, as of the end of the period coveredibyeport based on such
evaluation; ant

d) disclosed in this report any change in the tegi$'s internal control over financial reportirgat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodiikbal quarter in the case of an annual repo#) tias materially affected, or is
reasonably likely to materially affect, the redgist’ s internal control over financial reporting; &

The registrant’s other certifying officer antdve disclosed, based on our most recent evaluatimrernal control over financial
reporting, to the registrant’s auditors and theaRioe and Audit Committee of the registrartibard of directors (or persons performing
equivalent functions)

a) all significant deficiencies and material weaknsssehe design or operation of internal contradiofinancial reporting which au
reasonably likely to adversely affect the regid’'s ability to record, process, summarize and refpmahcial information; ant

b) any fraud, whether or not material, that invelmeanagement or other employees who have a signifiole in the registrant’s
internal control over financial reportin

Date: June 27, 201 By: /s/ SAFRAA. CATZ

Safra A. Catz
President, Chief Financial Officer and Direc



Exhibit 32.01
CERTIFICATION PURSUANT TO SECTION 906 OF THE SARBAN ES-OXLEY ACT

The certification set forth below is being subndtie connection with the report on Form 10-K of GeaCorporation for the purpose of

complying with Rule 13a-14(b) or Rule 15d-14(b}lé Securities Exchange Act of 1934 and Sectio® I8%hapter 63 of Title 18 of the
United States Code.

Lawrence J. Ellison, the Chief Executive Officer@racle Corporation, and Safra A. Catz, the Chieéfcial Officer of Oracle Corporation,
each certifies that, to the best of his or her Kedge:

1. the Report fully complies with the requirementsSefction 13(a) or 15(d) of the Securities ExchangeoA 1934; anc
2. the information contained in the Report fairly mets, in all material respects, the financial cbadiand results of operations of Ora

Corporation
Date: June 27, 201 By: /s/ LAWRENCEJ. ELLISON
Lawrence J. Ellison
Chief Executive Officer and Direct
Date: June 27, 2011 By: /s/ SaFrRaA. CATZ

Safra A. Cat:
President, Chief Financial Officer
and Directol



